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J. B. CORRIE 
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Tacoma, Wash., Feb. 1, 1924. 
Editor American Lumberman, 


Chicago, Ill. 

Dear Sir:—wWe are putting on a wonderful campaign in Tacoma to encourage people 
to own their own homes. I am enclosing herewith copy of the letterhead that we 
are using. We have all of the allied industries in this town in our organization. 
We have the manufacturers of furniture, the retailers of furniture, wholesalers 
and retailers of hardware, manufacturers and retail lumbermen, plumbers, elec- 
tricians, real estate, building and loan, bankers, and others who are interested 
in the building of homes. Of course, all business men in town are naturally inter- 
ested in a proposition of that kind. 


I first called a meeting at our office and put this proposition up to the men, 
stating that I felt we were not advertising properly; that the real estate men were 
advertising real estate when the people really wanted homes; the building and 
loan men were advertising their loans when the prospective builder had nothing 
to borrow on; that the plumbers were advertising their goods and the people had 
no need for them. It was the same with the electricians and the lumbermen. We 
were none of us doing anything to encourage or help home building and I thought it 
was advisable for us to raise a fund here of from $10,000 to $20,000 and put on an 
"Own Your Home" campaign and try to get more homes per capita in Tacoma than any 
other city in the United States. This proposition spread like wildfire and every- 
body in town is interested in the movement. We are about ready to start our cam- 
paign which will consist of billboard advertising, full page newspaper advertising 
with pictures of homes, and anything else that can be done to create a desire on 
the part of people for homes. 


It might surprise you to know that the very first day after we held our 
first meeting I talked to a man who had seen a little write-up in the paper regard- 
ing this movement and he told me he had read that article and it had opened his 


(Concluded on Page 40) 
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“As a Man Thinketh”’ 


So Does He Succeed 


Thinking determines questions of policy and resultant right de- 
cisions make for success. We are continually thinking in terms 
of maximum efficiency in the manufacture of hardwood forest 
products and this process, as applied to selection of timber, 
employment of skilled help and use of up-to-the-minute equip- 
ment, is largely responsible for the uniform excellence and the 
rapidly growing popularity of our 


HARDWOOD LUMBER 
CYPRESS—VENEERS 


If you will think in terms of Stark-Brand products in acquiring 
your needs, we are confident you will be highly pleased. Our 
large output, backed up by ample kiln-drying and planing-mill 
facilities, insures a wide range of selections and prompt ship- 
ment in straight or mixed cars. We proudly stencil our name 
on every piece and service 22 years in the making is at your 
instant command by wire or letter. 


JAMES E. STARK & COMPANY, INC. 


MANUFACTURERS 


General Offices: Chicago Offices: 
MEMPHIS, TENNESSEE 





25 N. DEARBORN ST. 
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/ BONE DRY 
4 BIRCH 


Here’s an opportunity for fac- 
tory buyers to obtain some well 
manufactured, thoroughly dry 
Birch lumber. Our grades are 
piled separately to facilitate 
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Advise us today how much 
lumber you desire for we are 
offering this stock subject to prior 
sale. Our assortments embrace 


No. 1 Com. & Selects 
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__ In Its Fifty-first Year 


News from the Lumber World 








Friendly Criticism and Constructive Proposals 


UCH OF THE CRITICISM LEVELED at lumbermen and their 
industry comes from without, and it seldom has been accom- 
panied with practical and constructive suggestions. What- 

ever lumbermen may think of the fault-finding of outsiders, they do 
not object to being criticized by one of their own number, especially 
if better ways and sounder policies are suggested at the same time. 
It was this last service that was undertaken by Julius Seidel in his 
address on “Lumber Merchandising—A Chart Without a Compass,” 
= before the Michigan retail association as reported on pages 
Mr. Seidel left untouched few of the problems of lumber mer- 
chandising, and he spoke of each with a knowledge gained thru 
Practical experience. Likely, the average dealer in a small rural 
Community will be disposed to look upon the program mapped out 


as being rather too pretentious; but the great merit of the speaker’s 
proposals is that they contain something for every individual and 
every branch of the industry. Evidently, it was Mr. Seidel’s aim to 
suggest a chart and a compass for the guidance of all members of 
the lumber industry and for the coérdinating of all efforts calculated 
to extend and perpetuate the uses of lumber. 

Not only did this speaker bring to his subject the results of his 
own experience: every suggestion he made has been proved to be 
practicable by many retailers thruout the United States. Each of 
these is doing one or more of the things that this speaker proposed. 
The ideal situation will be when every retailer of lumber is doing all 
of the things that have proved to be practicable and profitable. 
Lumbermen in all branches of the industry will enjoy and derive 
benefit from a careful reading of Mr. Seidel’s paper. 
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A United Drive to Build Homes 


MERICA’S BIGGEST JOB, and it is a task that de- 
mands immediate attention, is to Americanize its 
people. Methods beyond count have been proposed 

for accomplishing this end, but there is no other that 
merits comparison with that of making all the people 
home owners. If all the people of the United States lived 
in homes of their own most of the problems that are 
harassing the country would vanish like mist before the 
morning sun and with them the horde of impractical 
and socialistic legislative proposals. There is no lack of 
either money or materials to build homes for all the peo- 
ple; indeed, there is no lack of purpose, intention or effort 
to provide them. There has been, however, a woeful lack 
of unity among those who have urged the building, 
equipping and furnishing of homes. Tho they have been 


working with a common end in view, their efforts have not 


been so coérdinated as to be effective. 

It has remained for a lumberman to point the way and 
to take the lead in uniting in one grand movement all the 
forces in a community working for home building. Details 
of this plan are given by this lumberman himself in a 
letter to the AMERICAN LUMBERMAN published on the 


front cover page of this paper. Here is a proposal that 
ought to win the enthusiastic approval of everybody, for 
it vitally concerns everyone. There is nothing fanciful or 
fantastic about it; its possibilities are not confined to any 
locality or to any class and the benefits of home ownership 
radiate from the home owner and his family into all the 
avenues of life in the community. 

Let no lumberman take refuge in the belief that his 
town is too large or too small; that it is too rich or too 
poor; or that for any other reason it does not need an 
own-your-home campaign. This program goes far beyond 
the mere selling of lumber, household furnishings and 
equipment. To build homes is to build character, to im- 
prove citizenship, to make property secure, to give sta- 
bility to the community, to the State and to the nation. 
In taking the lead in an own-your-home campaign the 
lumberman performs the worthiest, at the same time that 
it is the most pressing, duty of every loyal citizen of the 
greatest country on earth. To miss this splendid oppor- 
tunity is to fall short of appreciating the blessings con- 
ferred upon its citizens by a “government of the people, 
by the people and for the people.” 





Way Still Open for United Effort 


OTWITHSTANDING COURT DECISIONS recent and remote 
and the opinions of the attorney general, which for a time 
created consternation in association circles, all the avenues 

of associated effort are not yet locked and barred. Wilson Compton, 
in a letter to the solicitor of the Department of Commerce holds 
that tho an association may collect data regarding individual mem- 
bers’ business conditions, it may distribute only information show- 
ing the general condition of the industry as reflected by the indi- 
vidual reports taken as a whole. 

The nub of the legal objection thruout the controversy has been 
the plan of giving all members the facts and figures regarding the 
production, sales, prices and stocks on hand of each. Mr. Compton 
holds to the view that “for the purposes of intelligent and correct 
information it is not necessary that the intimate details of indi- 
vidual competitors’ reports received by the association be distributed 
back to the individual members.” Secretary Hoover has frequently 
said that general information, evidently of the character not for- 
bidden by law, is beneficial to and in the interest of the public. 

The need has been seen of a tribunal that would pass upon plans 
and projects before they are put into effect in order that associa- 
tions and corporations may know in advance whether proposed 
activities are legal. But there are obstacles to the creation of such 
an agency. The law itself must always remain the final guide and 
only the courts can interpret the law finally. If jurisdiction in cer- 
tain cases were taken from the courts and lodged in a new tribunal, 
the latter would be for all practical purposes only another court 
and the proceedings before it would have to be conducted with all the 
customary court formalities. The most promising means of settling 
the question is that of making a test case as suggested by Secretary 
Hoover and Solicitor Davis. 

On the whole there is encouragement to believe that ways still 
remain open for many necessary associated activities, and the 
agencies already working to clarify the situation are such as to 
give promise of early success. Certainly, as Mr. Compton inti- 
mates, it is inconceivable that the public will persist in denying 
itself the benefits of a service that is daily growing in importance. 





Tree Growing as Retail Advertising 


ORESTRY IS A LIVE SUBJECT just now, and it is to the 
interest of the public generally as well as to that of lumber- 
men that the people of the United States acquire the habit of 

associating tree growing with lumber supply and with the use of 
wood. All may not admit that a timber famine already impends, 
but nobody will deny that reforestation on a large scale must ulti- 
mately be carried on in this country. The sooner, therefore, that 
the necessity of growing trees is generally recognized the sooner 
a sound national forestry policy may be expected to receive public 
support. 

As forests are commonly remote from the agricultural and com- 


mercial centers the problems of forestry are little understood by 
a large part of the population. These problems must be brought 
home to the people, and the most effective way to do that is to plant 
forests on suitable lands near centers of population. While it is 
hardly to be expected that retail lumbermen generally will engage 
in tree growing, yet that they may see profit in doing so is indi- 
cated by the plans of a New York concern as reported on page 47 
of this paper. 

Primarily the Briggs Lumber Co. aims at publicity, and, while 
it will doubtless realize adequate returns on the investment purely 
as an advertising venture, the AMERICAN, LUMBERMAN believes that 
the benefit conferred may be vastly greater for the community. 
New York State has large areas of land suitable for reforestation, 
and interest in tree-growing in that State is indicated by the fact 
that during 1923 its citizens applied for and received from the State's 
nurseries 8,646,707 trees for planting purposes. One of the most 
encouraging facts in connection with this demand for trees is that 
it was not confined to any class of persons or to any particular 
locality; requests for trees coming from all parts of the State. 

It is conceivable that the local dealer in lumber may become a 
potent and effective advocate of reforestation. He ought to. Trees 
are the raw material of his stock in trade, and to perpetuate the 
forests is to perpetuate his business. Whether he actually grows 
trees or not the retail lumberman ought to grasp every opportunity 
to further the cause of forestry. ’ 


Profitable Work for Rural Dealers 


TTENTION OFTEN HAS BEEN drawn to losses suffered by 
farmers from leaving machinery exposed to the weather. The 
research bureau of the National Lumber Manufacturers’ Asso- 

ciation says these losses in the United States mount into the mil- 
lions. This is only an estimate based on observations in a limited 
territory; but nobody will deny that such losses are heavy. 

Losses like those mentioned are due in part to neglect and in 
part to lack of sheds. Persons familiar with farm conditions 
know that every farmer who has a machine shed does not put his 
machines into it as soon as he is thru using them for the season. 
He may merely neglect to do so or he may put the job off because 
his shed was not properly built to permit him to put his machinery 
in and take it out as he uses it. 

Machinery may be easily seen when it is exposed to the weather. 
But there are many other losses not so readily noticed that are 
equally as heavy and much more direct and discouraging and that 
could be reduced by proper farm housing. Most farmers try to do 
their work without much regard to efficiency of interior barn 
arrangement or to the relation of the different buildings to one 
another. 

Conditions are bad enough for the farm housewife; but her endless 
carrying of water from well and cistern and of other things from 
kitchen to cellar are but repetitions of her husband’s carrying from 
crib to pig pen and stable and from bin to barn and chicken house. 
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Not only is there great waste of time owing to unhandiness of 
planning and location, but the buildings commonly fall short of the 
needs they are intended to supply. Calves, pigs and chickens enough 
are lost by every general farmer each year to pay the difference 
between the equipment he has and that which would prevent such 


losses. 


Of course, all these losses fall directly upon the farmer and make 
They fall indirectly upon his 


farming a discouraging vocation. 


and outbuildings. 





noe 


community also, and most of all upon the lumberman among those 
who look to the farmer for trade. 
farming communities will never realize to the full the oppor- 
tunities of their situation until they know farming better than the 
farmers know it and then constitute themselves self-appointed advo- 
cates of better farming, better farm homes, better barns, sheds 
It’s a big contract to undertake, but the reward 
is abundant in both money and satisfaction. 


The fact is that lumbermen in 





Cut, Shipments and Orders Decline 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 7.—With 367 mills 
reporting for last week as against 385 for the 
preceding week, the National Lumber Manu- 
facturers’ Association’s weekly review of the 
national lumber movement shows there was a 
small decline in production and considerable 
declines in new business and shipments. As 
compared with the same week of 1923 produc- 
tion increased about 10 percent, while orders 
fell off approximately 15 percent and shipments 
§ percent. For the first five weeks of the year 
production has been slightly larger and ship- 
ments and orders a little less than for the cor- 
responding weeks of 1923, which was the peak 
period of the lumber trade since 1914. 

Unfilled orders of 264 mills of the Southern 
Pine Association and the West Coast Lumber- 
men’s Association were 783,992,407 feet, against 
810,967,118 feet of 267 mills the preceding 
week. The 132 Southern Pine Association mills 
reported the order file as 311,137,569 feet, 
against 321,994,653 feet for seven more mills 
the week before. The 132 West Coast Lumber- 
men’s Association mills reporting last week 
gave their unfilled orders as 472,854,838 feet, 
while 128 mills gave them as 488,972,465 feet 
for the preceding week. 

Of the 367 mills reporting today, 348 have a 
normal production for the week of 212,925,283 
feet, according to which actual production was 
normal and shipments 107 percent and orders 
100.percent of normal production. 

The 367 mills of seven regional associations 
had shipments of 108 percent and orders of 
103 percent of actual production for the week. 
For the Southern Pine Association mills, these 
percentages were 116 and 101 and for the West 
Coast Lumbermen’s Association 101 and 92. 

Reported unsold stocks at the mills of the five 
larger associations were 2,483,721,548 feet on 
oo 1, 1924, and 2,145,706,653 feet on Jan. 1, 

3. 

Comparative figures for the three weeks in- 
dicated are: Production last week, 221,516,195 
feet, against 229,532,420 feet the week before, 
and 201,484,400 feet the same week last year 
with 374 mills reporting. Shipments were 239,- 
331,995 feet, against 263,389,118 feet the week 
before, and 251,752,356 feet last year. Orders 
were 229,147,675 feet, against 267,217,091 feet 
the week before, and 274,775,130 feet last year. 

The lumber movement for the first five weeks 
of this year compared with the same period of 
1923 follows: Production—1,011,667,481 feet, 
against 956,978,188 feet; 1924 increase, 54,689,- 
293 feet. Shipments—1,097,196,419 feet, against 
1,185,954,555 feet; 1924 decrease, 88,758,136 
feet. Orders—1,212,339,085 feet, against 1,348,- 
657,731 feet; 1924 decrease, 136,318,646 feet. 

Owing to the incomparability of its current 

order reports neither of the above tables include 
the'réport of the California White & Sugar Pine 
Manufacturers’ Association which states that 
fourteen mills, representing 47 percent of the 
cut, produced last week 7,093,000 feet, shipped 
32,343,000 feet and received new business of 
13,475,000 feet. 
_ The Southern Pine Association reports that 
its orders decreased 10.7 percent, shipments 1.2 
percent and production 0.6 percent from the 
Previous week. Of 83 mills reporting running 
time 2 were shut down, 66 operated full time, 
including 6 overtimé, and the rest operated from 
1 to 5 days. Reports from 132 mills gave new 
business as 74,494,194 feet, shipments 85,351,- 
278 feet and production 73,842,952 feet. 


The West Coast Lumbermen’s Association 
wired that for the week ended Feb. 2, 132 mills 
manufactured 104,068,687 feet of lumber, sold 
95,898,881 feet and shipped 106,012,640 feet. 
Production was 16 percent above normal, while 
new business was 8 percent below production 
and shipments were 10 percent above new busi- 
ness. Thirty percent of. all new business taken 
during the week was for future water delivery, 
amounting to 29,108,823 feet, of which 22,- 
591,973 feet was for domestic cargo delivery 
and 6,516,850 feet for export. New business by 
rail amounted to 2,055 cars. Forty-seven per- 
cent of the week’s lumber shipments moved by 
water, amounting to 49,371,206 feet, of which 
28,979,804 feet moved coastwise and intercoastal, 
and 20,391,402 feet overseas. Rail shipments 
totaled 1,703 ears, and local deliveries amounted 
to 5,140,058 feet. Unfilled domestic cargo or- 
ders totaled 134,142,717 feet, unfilled export 
orders 211,572,121 feet. Unfilled rail trade or- 
ders were 6,357 cars. Production for the first 
five weeks of the year has been 461,267,100 feet, 
new business 490,680,206 feet and shipments 
465,918,828 feet. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association ‘wired that on account 
of the stormy weather only a few mills were 
able to report this week: 

Japanese Situation Had Surprises 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., Feb. 7.—Chester J. Hogue, 
lumber market expert, arrived in Seattle yester- 
day morning from Japan, where he has been for 
the last three months investigating, for the 


Douglas Fir Exploitation & Export Co., build-, 


ing conditions and other influences on the Jap- 
anese lumber business. Mr. Hogue, who was in 
conference here today with Lee Force, Seattle 
manager of the company, said that he and 
the other representatives learned’ a number of 
things regarding the situation that surprised 
them very much. First, they found that Japan 
supplies one-half its needs from its own forests, 
and looks to America for only the larger and 
longer sizes. Next in importance was the ap- 
parent opportunity to change in some respects 
the present specifications, which have such a 
limited range. 


Japan Building Sizes Highly Standardized . 


Japanese timber is very small, and there- 
fore small sizes are cut from it. Home build- 
ing in Japan is highly standardized, and the 
range of sizes used is very small. The so 
called ‘‘baby’’ squares, mostly 4x4-inch, are 
used in all cases for studs and in many other 
places. The demand exceeds the supply, which 
explains the fact that America is called on for 
this size. Standardization in this case is not 
economical, as it does not take a wide enough 
range to utilize the run of the log. In addi- 
tion to the 4x4’s used for all uprights and for 
girders, the Japanese use boards 4-inch thick 
for siding. The joists are 2x2-inch for the 
first floor, and 2x4-inch for the second floor. 
All boards are six feet long, and the other sizes 
are 10, 12 or 13 feet. 


Opportunity to Broaden Specifications 

The chance to broaden specifications lies in 
the construction of larger industrial buildings, 
which use wood very extensively in what we 
call ‘‘mill construction.’’ There seem to be 
three possibilities: First, to introduce a small 
percentage of shorter length squares. Second, 
to broaden the specifications so that squares 


may be, cut in odd inches, and also that there 
may be flat sizes. Third, to introduce a small 
percentage of merchantable flitches to be cut 
along with the squares, these flitches to be 6 
inches and thicker, by 6 inches and wider. 
This change in specification would probably 
allow upward of 50 percent more of a log being 
cut on Japanese orders. It is well to bear in 
mind that there is no thought to supersede the 
present business in Japanese squares. 


Cut Equals Half American; Timber Small 


Japan is very much interested in American 
forestry, and looks to the United States for a 
constant and increasing supply. About 30 
pereent of the lumber Japan uses comes from 


the United States, and this is about 70 per- | 


cent of all it imports. Japan has half as much 
timber as the United States, and cuts almost 
half as much as America does, but, due to the 
small timber it has, it secures from its logs 
about 20 percent lumber and 80 percent fuel 
and other wood products, while the United 
States secures probably 40 percent lumber and 
60 percent for fuel and other uses. 


May Take Volume Equal to That of 1923 


As to the market outlook, Mr. Hogue said 
that about half the burned area of Tokio is 
rebuilt, some of it with temporary buildings. 
Practically everyone is under cover for the 
winter, and construction has slowed down, but 
early spring activity can be expected. Japan 
has not taken its deflation since. the war, he 
asserted. Wages are very high, and there is 
some chance of collapse, which danger has 
caused low exchange. If this is avoided, Japan 
may be expected to take at least as much Ameri- 
can lumber this year as last, and will undoubt- 
edly continue as a heavy purchaser for many 
years. 

Arriving with Mr. Hogue was S. Takayama, 
secretary in the Department of Agriculture & 
Commerce of Japan, who will spend a year in 
this country studying reforestation, timber tax- 
ation and transportation. 


For Test Case on Association Statistics 


{Special telegram to AMERICAN LUMBERMAN] 

WaAsHINGTON, D. C., Feb. 7.—In view of the 
confusion in the mind of the business commu- 
nity concerning statistical services of trade as- 
sociations, active consideration is being given 
to practicable steps looking to the clarification 
of the situation. 

One suggestion advanced is that the Depart- 
ment of Justice should bring suit against a 
trade association which is concedéd to be mak- 
ing every effort to keep within legal bounds 
with a view to having the courts determine 
specifically whether statistical services are in 
and of themselves illegal. In the arguments 
presented to the Supreme Court in certain of 
the cases heretofore disposed of, notably the 
hardwood lumber ease, counsel for the Govern- 
ment stated frankly that the legality of such 
services per se was not challenged. It was 
even conceded that such services are necessary 
and helpful. 

However, in his recent informal opinion, At- 
torney General Daugherty apparently took the 
position that statistics should be distributed only 
thru some such agency as the Department of 
Commerce. It now appears that Mr. Daugherty 
in this connection meant to place the ban only 
on the distribution to members of trade asso- 


(Concluded on page 70) 
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Investment in Timber and Lumbering 
Have you statistics giving the investment in tim- 
ber lands and lumber industries in the United 


States? I should like to have such information for 
use in getting up a paper on the lumber industry.— 
[INquIRY No. 1,212. 

{This inquiry comes from a lumber concern 
in northern Michigan. The AMERICAN LUM- 
BERMAN has no authoritative statistics covering 
investment in timber lands in the United States. 
The latest figures supplied by the census bu- 
reau of the Department of Commerce indicate 
an investment of $15,000,000,000 in lumber in- 
dustries and affiliated forest and woodworking 
industries. The woodworking industries of the 
United States employ 1,000,000 men. On these 
industries are dependent 5,000,000 persons and 
it is said that one-tenth of the population of 
the United States is dependent directly or in- 
directly upon industries centering about the 
forests.—EDITOR. | 


Longevity of Red Cedar Fence Posts 


Have you any statistics on record as to the last- 
ing qualities of Tennessee red cedar when used as 
fence posts? If so, we would thank you to furnish 
us with the data.—InquiRy No. 1,205. 

[The foregoing inquiry is made by a Pennsy]- 
vania lumber manufacturer. Experience has 
shown that red cedar is highly resistant to de- 
cay and cedar always has been a favorite wood 
for fence posts. In Forest Service Bulletin 
No. 95 the statement is made that the heart- 
wood of red cedar is as durable as any other 
American wood. The same bulletin states that 
at an early period thousands of houses were 
covered with shingles made of it and some of 
them have been known to last eighty years. 
Heavy cedar puncheons have been used also 
for porch floors and they have been found 
sound after the generation of builders had 
passed away. It was a custom a century ago 
to use red cedar barriers on sidewalks and, tho 
these at that early day were relatively high 
in price, they were preferred because of the 
excellent service that red cedar gave in that 
exposed position. \ 

In a later letter this inquirer reports that 
red cedar has been found in fair condition 
after being in the ground seventy-five years as 
fence posts. Readers of the AMERICAN LumM- 
BERMAN are invited to give any information 
they may have'regarding the resistance of red 
cedar to decay. The name of the inquirer will 
be supplied upon request.— Eprror. ] 





Pine Logs for Export to Germany 

A concern that I represent soon will be in the 
market for pine to be exported to Germany. This 
firm has asked me to inquire about ocean freight 
rates from southern ports to Germany (Hamburg 
or Bremen). Therefore kindly give me the names 
of a firm or §wo specializing in the export of 
pine, logs as well as resawed timbers. Is there 
any export duty on such lumber? If so, how 
much on pine of the above description? Do not 
prices quoted on export lumber as “f.o.b. port of 
loading” include such export duty as well as other 
expenses ?-—INQUIRY No. 1,213. 

[This inquiry comes from Chicago. The 
names of a number of exporters of pine have 
been supplied to the inquirer. 

With respect to export duty the Constitution 
of the United States contains the following 
provision as a prohibition on Congress: ‘‘No 
tax or duty shall be laid on any articles ex- 
ported from any State.’’ The Constitution 
also contains this prohibition on the States: 
‘*No State shall, without the consent of the 
Congress, lay any imposts or duties on imports 
or exports, except what may be absolutely neces- 
sary for executing its inspection laws, and the 
net produce of all duties and imposts laid by 
any State on imports or exports shall be for 
the use of the treasury of the United States 
and all such laws shall be subject to the re- 
vision and control of the Congress.’’ 


AMERICAN LUMBERMAN 


With respect to the meaning of the term 
f. o. b. port of loading, in Digest No. 43, en- 
titled ‘‘Trade Terms Definitions’’ published 
by the International Chamber of Commerce, full 
information is given, including also the mean- 
ing of various trade terms in the chief Euro- 
pean countries and in the United States. 
Ordinarily f. 0. b. port of loading means in the 
United States merely delivery of goods to the 
port and not loading them on the vessel. 

The inquirer has been given the names of 
several shipping agencies as sources of infor- 
mation regarding freight rates to Germany.— 
EDITOR. | 


Does It Pay to Grow Timber? 


Is there any prospect or possibility that the 
grower and owner of good standing timber will 
ever again get an adequate price on the stump— 
equal at least to what it will sell for for fuel in its 
locality? If not, what financial object can it be 
for anyone to conserve and protect or set out 
saplings for future stands of timber, forestry so 
called? 

Now I have standing timber-—hard and soft- 
woods, from 150 years’ growth down, mainly hard- 
woods—ash, chestnut, birch, beech, basswood, elm, 
maple, oak, poplar, pine, spruce, hemlock and wal- 
nut. Some of the trees are clear to 100 feet tall 





mill operators do not go bankrupt before the job 
is done. Boston is about 120 miles from this point 
and New York City 240 miles. 

Timber is not raw material in New England, 
Taxes have to be paid and conservation and 
growth mean expense. 

Wood for fuel is worth from $10 to $18 a cord 
this winter. Can some one at the other end of 
the route explain in any equitable manner why 
the farmer or land owner should be growing timber 
for them? 

I know of a firm of young men who have ge. 
cured a site for a mill shop near a New Hampshire 
town, and propose to erect a building 80x170, for 
getting out hardwood stock, flooring etc. They 
have in sight $6,000 subscribed, and need $15,000 
or $20,000 more. The town has voted them 10 
years freedom from taxation. Hardwood timber 
is at hand within a circuit of from 3 to 10 miles, — 
Inquiry No. 1,214. 

[The foregoing letter comes from a New 
England reader, whose interests are sufficiently 
indicated in the communication itself.—Ep.- 
ITOR. | 


Making Excelsior from Waste 


Will you kindly advise us what market there is 
for excelsior, what it sells for f.o.b. mill and give 
us also the names of manufacturers of excelsior 

















Three huge log rafts containing millions of feet of lumber have successfully completed a 1,500- 
mile voyage from British Columbia to San Diego, Calif., thereby making maritime history. 
The rafts are upward of 900 feet long and:cigar shaped. Lashed together with ponderous 
chains, each raft is towed by a sea-going tug. The trip requires a month and is attended 


by all manner of danger. 
third raft partly broken up. 


This striking aerial photo shows two rafts side by side and the 
The picture was taken at the San Diego mill, where the logs 


will be converted to lumber, and was snapped from a navy airplane from the United States 


naval air station in that city. 








and have 4 or 5 good logs. The maples are 2 or 
3 feet at butt; basswood 70 years clear growth 
white and clear; white, red and black birch, all 
good veneer stock; so, too, the maple; some 
cherry. 

As long ago as 1872 this quality of timber 
would command $20 or more a thousand feet in 
the log in the woods, and seasoned lumber was 
worth about $30 a thousand. Now with lumber 
around the $100 mark and over to the consumer 
and contractor at the car, some corporation buyers 
have the cheek to offer $5 to $16 a thousand on, 
say, territory 4 or 5 miles from trunk line rail- 
road, where they can get it sawed and on board 
for $25 a thousand or less—if the portable saw- 


machines? We have a quantity of rejects and cut 
offs which we thought we could couple with idle 
time and at the same time make a profit.—INQUIBY 
No. 1,210. 


[This inquiry comes from a lumber concern 
in the District of Columbia. Information 18 
not available in this office regarding the cur- 
rent prices of excelsior, but this inquirer has 
been referred to sources of information. A 
list of manufacturers of excelsior machines also 
has been furnished. The name of the inquirer 
will be supplied to interested readers upon reé- 
quest.— EpDITor. | 
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Southern Pine Demand Maintained 


Reports from all southern pine producing 
territories agree that demand is holding up to 
au high level and that the market is retaining its 
recent strength. The statistical report of the 
Southern Pine Association for last week shows 
that bookings at subscribing mills declined to 
a virtual par with production, at 92 percent of 
normal. The reason for a showing so poor in 
comparison with the preceding three weeks is 
that the larger mills generally are oversold as 
far as they care to be, and have withdrawn from 
the market, at least so far as the more popular 
items are concerned. While wholesale trade this 
week has been slowed down in some sections by 
hail and snowstorms, distributers at the centers 
affected state that demand nevertheless has 
been quite satisfactory. 

The demand for yard and shed stock is heavy 
in all consuming territories. City yards, of 
course, are the largest customers, but country 
retailers are also heard from frequently. Quick 
shipment is nearly always demanded. Most of 
the present voluminous wholesale business ap- 
pears to arise from current needs. Tho looking 
forward with confidence to heavy business in 
the spring, retailers are exceedingly conserva- 
tive, and will not speculate on the future to the 
extent of laying in heavy stocks. Their not 
doing so is one of the very favorable elements 
of the situation, as it assures the manufactur- 
ing industry of a steady trade thruout the 
spring, and also prevents the placement at this 
time of a volume of business so large that the 
mills would be unable to handle it, which would 
surely result in runaway market conditions. 

Weather in the South is reported to be im- 
proving, and this improvement is reflected by 
shipments, which last week stood at 105 percent 
of normal. Production already is much above 
the level of several preceding months, but every 
effort is being made to inerease it still further. 
And an increase is needed, for stocks everywhere 
are light and badly broken, to such an extent 
that it is becoming more difficult to place or- 
ders for mixed cars. Prices are being firmly 
maintained by all the larger mills. Transit 
ears are in good demand and their number is 
being steadily reduced, with the result that they 
now bring prices more in line with the market. 
However, the complaint is often heard that most 
transit cars now offered are poorly assorted, and 
poor assortments are sometimes hard to dispose 
of. 


Northern Woods Are Active 


The market for northern hardwoods con- 
tinues to be featured by an insistent demand 
for nearly everything on the list. Birch is in 
big request from all the usual consumers. 
Maple is moving rapidly to flooring manufac- 
turers, who are concerned over their future 
supplies, 
of this wood have been much reduced during 
the last sixty days. The scarcity of dry stock 
is becoming more intense daily, and more lum- 
ber is being bought green from the saw. Con- 
siderable quantities of hardwoods are being 
rushed thru the dry kilns in order to meet the 
requirements of consumers, a great many of 
whom have virtually no stock in their yards 
and are dependent on quick shipments from 
the mills. Lower grades remain in big de- 
mand, low in supply and strong in price. 
Prices generally are firm, and while no conse- 
quential changes have been reported this week, 
the spread in quotations showed a pronounced 
tendency toward narrowing. 

The hemlock movement is increasing in 
volume, at. somewhat higher prices. Stocks 
at many mills are now becoming broken in 
assortment, and an actual scarcity of this 
wood before the new cut comes in would not 
be surprising. 

Northern pine manufacturers report a sub- 
stantial increase in inquiry for their product 


Basswood also is active, and stocks. 


during the last fortnight. 
is very fair, retailers in both Minnesota and 
North Dakota buying to sort up stocks, and in- 
dustrial consumers also being active on the 
market. Demand for box lumber is said to be 
in excess of supplies and prospective out- 


Business already 


puts. Prices are firmly maintained, except 
on 38-inch and thicker, which some manufac- 
turers contemplate reducing $3 in order to put 
it on a basis competitive with fir. 


North Carolina Pine Features 


Current reports from North Carolina pine 
manufacturing territory indicate no let-up in 
the strong demand which has been a feature 
for the last few weeks. There has been a rather 
sharp drop in bookings at North Carolina Pine 
Association mills since the second week in Janu- 
ary, when the highest record for years was at- 
tained, but they remain at approximately nor- 
mal and well ahead of the steadily increasing 
production. This decrease appears to be due 
almost entirely to lack of stock at the mills, 
and to manufacturers’ disinclination to sell too 
far ahead. There is in fact very little unsold 
stock of any item at either the large or small 
mills. The latter have been practically put out 





Statistics on production, orders and 
shipments appear on page 44. 





of business by heavy rains, and it will be some 
time before any considerable amount of air 
dried stock can be offered on the market again. 

Wholesalers are still active buyers, but re- 
tailers are taking lumber much more freely than 
recently and appear to have large requirements. 
As a rule, immediate shipment is called for, and 
this the mills are unable to make. Prices are 
strong, and the upward tendency is still marked. 


Southern Hardwoods Show Strength 


Demand for southern hardwoods is stronger 
than it has been for six months or more, ac- 
cording to manufacturers’ reports this week. 
While wholesalers are less prominent on the 
market than during the previous few weeks, 
consumers’ wants have shown a_ continued 
growth. The increase in the call from furni- 
ture interests has been especially marked. While 
these maintain a conservative attitude toward 
the future, the volume of their takings is much 
above what it has been during the last several 
months, and the prospects are good for its 
maintenance for some time on at least the pres- 
ent level. This industry is buying large quanti- 
ties of walnut, oak, sap and red gum, while 
veneer mills report that their order files have 
become well filled. 

Automobile interests are avid for sap gum, 
ash, elm, hickory, maple and sycamore, as well 
as for sound wormy oak. The automobile shows 
that have just closed are reported to have been 
very successful, indicating that body builders 
will intensify their search for suitable mate- 
rials as soon as results have been checked over. 
A larger demand from manufacturers of agri- 
cultural implement and of vehicles is also re- 
ported, and it is expected that these will be 
larger factors in the market from now on. 
Flooring and interior trim makers continue to 
buy large quantities of oak, having unseason- 
ably heavy order files and excellent prospects 
for spring trade. The position of low grades 
is thoroly sound, these enjoying a steady de- 
mand from box and packing case interests and 
being in comparatively low supply. 

Stocks of all hardwoods are low and badly 
broken, and dry material is especially scarce, 
with the result that green lumber is frequently 
being taken. The shortage of Nos. 1 and 2 
common plain red and white oak appears to be 
the most pronounced. Prices are still on the 


upgrade, with sap gum and oak leading the 
entire list. Red gum also is picking up strength, 
this wood having attracted much attention 
lately due to the increasing shortage of sap. 
Weather conditions are decidedly unfavorable 
in many producing territories, and in view of 
the small log reserves and the greatly restricted 
woods operations, it is not believed that the 
hardwood industry will be able to produce more 
than 50 to 60 percent of capacity between now 
and the beginning of May. 


Fir Rail Trade Picks Up 


The Douglas fir situation continues to be 
featured by the dullness of the Japanese and 
California markets, by the activity of the 
Atlantic seaboard and by a progressive growth 
of rail demand, which now amounts to a 
sizable volume. Bookings by West Coast 
Lumbermen’s Association mills last week 
totaled 8 percent above normal, or 8 percent 
below production and 10 percent below ship- 
ments. The percentage of these bookings 
calling for water delivery was only 30, com- 
pared with approximately 50 percent just be- 
fore the holidays. While 22,100,000 feet was 
ordered for domestic cargo shipment, only 
6,516,000 feet was ordered for foreign delivery. 

As these figures show, the export market 
is very quiet; but there is still much old busi- 
ness on file. Practically no new Japanese 
orders are being placed, nor are any of conse- 
quence expected for at least another thirty 
days. California demand has shown no im- 
provement, tho indications are that March 
will witness a marked quickening. That mar- 
ket is still overstocked, but consumption con- 
tinues heavy and the accumulation of lumber 
is being steadily reduced. Local trade in the 
Pacific Northwest meanwhile remains active. 

The Atlantic seaboard market has bought 
heavily during the last month, and, while 
remaining conservative, continues to be the 
largest factor in the cargo trade. Boston 
has been a particularly large buyer, and western 
hemlock is a big favorite. Vessel space in this 
trade is scarce, being booked up well into 
March, and freight rates have been advanced 
to $13 and $14. The rail trade is good and 
continues to grow. There is still much hunt- 
ing for bargains, and while such are still ob- 
tainable, it appears that the mills are holding 
firmer to their lists as the season advances. 
Much car material business remains in pros- 
pect, but no large orders have yet been re- 
ported. There is a big demand for bridge 
planks, but that for ties has dropped off some- 
what. General industrial items are in fair 
request, and the market, especially on timbers, 
is firm. 


Western Pines and Redwood 


The market for western pines, both California 
and Inland Empire, is active and has strength- 
ened considerably during the last fortnight. 
There is a particularly strong call from certain 
sections for shop lumber, and there is being ob- 
tained for it $3 to $5 more than was market 
a few weeks ago. No. 1 shop is becoming very 
scarce, and buyers who want that grade usually 
have to take equal quantities of Nos. 2 or 3, 
which, despite their firmer position, are still 
relatively plentiful. Western and Idaho white 
pine common find an excellent market, while 
supplies are decreasing. Prices on both species 
increased this week $1 to $3, nearly the entire 
list being affected. Fir and larch dimension 
also is in strong request from retail yards thru- 
out the middle West, is very scarce, and prices 
are tending upward. 

Redwood remains strong, with bookings and 
shipments keeping pace with production. The 
mills, in fact, are oversold on desirable items, 
and stocks are generally broken. Eastern in- 
quiry is strong, and clears have a good export 
demand. 
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Secretary Says Associations May Collect and Distribute Data 


WASHINGTON, D. C., Feb. 7.—Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, in a letter to 
Stephen B. Davis, solicitor of the Department 
of Commerce, dealing with the exchange of 
correspondence between Secretary Hoover and 
Attorney General Daugherty, recently made 
public, takes the position that trade associa- 
tions may lawfully collect from individual mem- 
bers statistical data necessary to the compila- 
tion of general information, and that the latter 
may be properly and lawfully as well as bene- 
ficially published by them. 

The informal opinion of Mr. Daugherty has 
been variously interpreted, owing to apparently 
conflicting statements embodied in it. Mr. 
Compton holds that the law and the Attorney 
General’s opinion mean: 

1—tTrade associations may lawfully gather from 
members individual detailed information on produc- 
tion, orders, shipments, stocks on hand and prices, 


but this individual detailed information may not 
be given to the public or distributed to members. 


2—General information showing the conditions 
of an industry and changes in supply and demand 
for its products, such as the total production, 
shipments, stocks on hand and the average price 
or range of prices etc., may be compiled from the 
information obtained as above and may be pub- 
lished. 

Mr. Hoover wrote to Attorney General Daugh- 
erty for his opinion as to whether, in view of 
recent court decisions and decrees, trade asso- 
ciations could collect and publicly disseminate 
fundamental information in regard to their re- 
spective trades. There has been great diversity 
of opinion as to the meaning of the reply; some 
associations even taking the position that it 
means that the attorney general considers it 
unlawful for trade associations to collect and 
publish that general information in the absence 
of which business generally and the economic 
direction of the country’s affairs will neces- 
sarily be without intelligent guidance. 

Mr. Compton asserts in his letter to the solici- 
tor of the Department of Commerce, that no 
other conclusion than that stated makes it possi- 
ble to reconcile the several statements in the 
attorney general’s letter. ‘‘A natural, and if 
you please, I might say a common-sense in- 
terpretation of the attorney general’s letter,’’ 
he says, ‘‘is that the attorney general has plain- 
ly, altho indirectly, said, that the activity in 
question—the compilation and publication by 
trade associations, of current trade information 
—is not per se unlawful. For example, the 
attorney general says: 

In my judgment the effect of general information 
as to the conditions ef an industry, such as the 
total production, shipments, stock on hand, and 
average price or range of price, is entirely different 
from that resulting from each person engaged in an 
industry receiving directly or thru a common me- 
dium reports which reveal to him the exact con- 
dition of the business of his competitors. When 
thus informed each one is invited and is naturally 
inclined to imitate the conduct of his most suc- 
cessful competitor; and the spread of comradeship 
created by the confidential exchange of information 
of this character necessarily prevents the free com- 


petition between them, which would otherwise 
prevail. 


General and Individual Information 


As Mr. Compton sees it the attorney general 
draws a sharp distinction between the two sorts 
of information; first, the general compiled in- 
formation descriptive of the industry’s condi- 
tions; and, second, the intimate detail descrip- 
tive of the condition of the business of each 
competitor individually. Mr. Compton points 
out that it is the latter; namely, the detailed 
information disclosing the identity of individ- 
ual competitors and the intimate details of com- 
petitor’s business, which the attorney general 
holds can not legally be distributed, altho it 
may be collected; for he says in his letter to 
Mr. Hoover: ‘‘I see no objection to its being 
gathered by an association; provided, it. be 
strictly guarded and the association prohibited 
from distributing it among its membership.’’ 

The ‘point seems clear, continues the Compton 
letter, that the attorney general says that he sees 
no objection to the association receiving this inti- 
mate individual detailed information; provided, 


that it be strictly guarded and the association be 
prohibited from distributing it among its members. 


I am satisfied that no association will, in good 
faith, resist the imposition of such a restriction as 
this, as a matter of good policy if not of law, be- 
cause for purposes of intelligent and correct in- 
formation as above indicated it is not necessary 
that the intimate details of individual competitors’ 
reports received by the association be distributed 
by it back to the individual members.**** 

The exchange of correspondence between the sec- 
retary of commerce and the attorney general dis- 
closes no declaration, either directly or by neces- 
sary implication, of opinion that the compilation 
by associations of trade statistics and the distribu- 
tion and publication of “general information as to 
the conditions of an industry, such as the total 
production, shipments, stocks on hand and the 
average price, or range of price’ is per se an un- 
lawful act. The secretary of commerce has defi- 
nitely and publicly expressed the view that such 
service properly conducted, is publicly beneficial. 
Are the American people, their industries and their 
government so helpless as to be unable to procure 
the conduct lawfully of a lawful and _ beneficial 
service? If the act itself is not unlawful, citizens 
should not be restrained from conducting a lawful 
activity in a lawful manner. Again, I assert the 
belief that the law, if administered as the courts 
have applied it, is sufficiently clear to provide a 
reasonably reliable guide to the conduct of associa- 
tions which, in good faith, desire to do constructive 
service and to obey, not evade, the law. 

I do not suggest that the Department of Com- 
merce assume any responsibilities whatsoever 
which are rightfully to be assumed by the indus- 





Courtesy Pays 


An Iowa lumber dealer writes us as 
follows: “A lady called to see me a 
few days ago. She introduced herself 
and as soon as she told me her name I 
recalled how over forty years ago I had 
helped a young couple to get a home. 
The man was working for a small salary 
and they had not been saving any money, 
always paying rent. I suggested that they 
buy a lot on time and build something 
that would afterwards answer for their 
kitchen. I helped them plan it with the 
idea of adding to it afterwards. which 
they gradually did and got them a nice 
home. She said she came in to tell me 
that her husband had recently passed 
away but they had their home all paid 
for and another little house on the same 
lot was bringing her an income and she 
felt very grateful to me because I had 
assisted them and said that all they had 
they owed to the fact that I had advised 
them to build.” This lowa dealer says: 
“Take an interest in human beings—it 


pays.” 











tries themselves. I do suggest that the active co- 
operation of the Department of Commerce is a 
material aid to the effort of trade associations to 
direct the trade organization movement into help- 
ful and lawful avenues under constructive policies. 


Public Benefits of Trade Associations 


Aside from the discussion of the legalistic 
technicalities involved, Mr. Compton defends 
trade associations in general as an important 
instrumentality for the industrial and commer- 
cial good of the public, as follows: 


The next few years are undoubtedly critical ones 
for trade associations and for voluntary organiza- 
tion in any form in industry and commerce. The 
present generation of business men, generally 
speaking, has had experience .with only one phase 
of the characteristic long-time, economic cycle; 
namely, the general upward swing of prices during 
the last thirty years. Economists generally con- 
cur, tho with some dissent, that this country and 
the world generally face the prospect of declining 
prices for a long period, possibly another twenty- 
five or thirty years, or longer. It takes no special 
genius to make a “go’’ of business during a period 
where time is always on one’s side and where debts 
eontracted in dollars of greater purchasing power 
are repayable in dollars of less purchasing power. 
Not so, however, during the reverse period. 

If high living standards are maintained or high 
standards made higher, savings in cost, prevention 
of avoidable waste, conservation, and the institu- 
tion of practical economies will be necessary during 
the expected coming period of declining general 
prices. Trade associations have made a large con- 
tribution to industrial and commercial economies 
and savings. 'The possibilities of such results have 
been little more than touched in many industries, 


We have vast possibilities in the lumber industry 
alone. The national lumber standards which we 
are working out with the Department of Commerce 
are a case in point. 


Trade Associations Necessary to Business 

Despite clever legalistic theories to the contrary, 
trade associations as a whole are now reaching a 
point where their possibilities for public good are 
vastly greater than their probabilities for public 
injury. Unless the principles of organized volun- 
tary coéperation in industry and commerce can be 
maintained, it is not likely that individualism in 
enterprise can permanently endure. It may be 
intolerably handicapped. Together with the vast 
majority of my colleagues among trade associa- 
tion executives, I am heartily in accord with such 
action as may result in the development at the 
earliest moment on the part of trade associations 
everywhere of a sense of public responsibility for 
their policies and acts. With this attained there 
can be gradually developed a code, if you please. 
that will have the support of public approval and 
the general, if not virtually universal, acceptance of 
trade associations. We are working in that direc- 
tion and we are making progress. 

The public, to a greater or less extent, associates 
the high cost of living with the results of industrial 
and trade coéperation. Attacks upon trade associa 
tions as representing voluntary organized coépera- 
tion in private industry are therefore not without 
substantial public acclaim and popularity. If I 
am correct in the thought that trade associations 
will have even a greater opportunity for construc- 
tive action in the next thirty years than they have 
had in the last thirty years, perhans it is not un- 
reasonable to assume that an intelligent public 
ean eventually be convinced of the fundamental 
usefulness and advantage of an agency which has 
much greater power for practical good than it has 
likelihood of evil. 

I earnestly hope, therefore, that your analysis 
of the situation involved in this one major field of 
association activity in the light of all the circum- 
stances resulting from recent decisions, decrees, 
and opinions, and the conclusions reached by the 
secretary of commerce in consultation with you, 
may be such as to confirm a continuance of the 
department’s policy of constructive codéperation 
with trade associations. 


Ask Department’s Aid with Data 


WASHINGTON, D. C., Feb. 4.—In view of re- 
cent correspondence that has passed between 
the secretary of commerce and the attorney gen- 
eral on the subject of statistical activities of 
trade associations, the announcement is of in- 
terest that the North Carolina Pine Association, 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association, the California White & 
Sugar Pine Manufacturers’ Association and 
the National Lumber Manufacturers’ Associa- 
tion have made application for the assistance 
of the Department of Commerce in the publica- 
tion of current lumber trade statistics. 


Combines Naval Stores Interests 


New ORLEANS, La., Feb. 4.—Walter B. Gilli- 
ean, president of the Gillican-Chipley Co., New 
Orleans, authorizes the announcement that the 
various interests and companies affiliated with 
that concern will be consolidated with it, cre- 
ating a single corporation that will be the 
largest of its kind in the world. The necessary 
financial arrangements have been carried out 
by Caldwell & Co., investment brokers, of Nash- 
ville, Tenn. 

Included in the consolidation will be the 
Gillican-Chipiey Co., incorporated in 1902 to 
engage in the rosin and turpentine producing 
industry and the largest single unit in that 
field; the Betts Naval Stores Co., Southwestern 


Land & Turpentine Co., and the New Orleans . 


Naval Stores Co. The consolidation will also 
own one-half of the Florida Industrial Co., 
which owns upward of 1,000,000 acres of long- 
leaf timber in Florida, and will have a con- 
trolling interest in a dozen or more smaller 
affiliated concerns. 
covering the extraction of turpentine from large 
tracts of pine timber owned by southern lum- 
ber interests. : 
Every step in the production and distribu- 
tion of naval stores will be included in the oper- 
ations of the new company, which will main- 
tain its headquarters, according to the an- 
nouncement, in New Orleans under the same 
management which has directed the affairs and 
development of the Gillican-Chipley Co. 





Also it will hold contracts . 
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Many Angles to. Immigration Problem 


Immigrants have from the beginning been a large contributing factor 
in the industrial development of the United States. 
ticularly, where most of the development had taken place until recent 
years, manufacturers have habitually dipped into the stream of immigrda- 
This has been as true of 
lumbering, perhaps, as of any other industry. In the South the colored 
population, until late years, has been ample for industrial needs. 
Larger industrial development and the checking of immigration, however, 
have induced a migration of the colored population that in some quar- 


tion for their supply of common labor. 


Restrict Immigration at Source 
Bay City, Mich. 

We are thoro believers in restricted immigration 
and think it can be best controlled at its source 
thru proper investigation by our consular officers 
of the applicants for passports, by diligent inquiry 
as to their police records and thoro examination 
by American doctors attached to the consular offices 
as to their physical condition, and the restrictions 
both as to their police records and their general 
health should be very rigid and none except the 
most desirable admitted into this country. Inas- 
much as we are thoro believers in the protection 
policy which has so well built up this country, we 
also believe it should apply to competitors of our 
labor as well as to competitors of our manufactur- 
ers; consequently our ideas as to thoroly restricted 
immigration. 

Under normal business conditions we have no 
considerable shortage of labor, either skilled or com- 
mon, and we do not believe it would be to the best 
interests of the country as a whole to allow un- 
restricted immigration to such an extent that it 
will lower the wages received by both our skilled 
and unskilled labor, because as we reduce wages 
we correspondingly reduce the purchasing power— 
not only the purchasing power but the power to 
save; and this latter is a very important element 
in the business life of the country as is shown by 
the uses to which the enormous savings deposits of 
our people are put in a business way.—CHAs. A. 
BIGELOW, President Kneeland-Bigelow Co. 


Policy Should Square With Ideas of Justice 
EVERETT, WASH. 

It is easily within the facts to observe that the 
lumber industry and its allied activities found out 
that the immigration question was a real and vital 
problem during the peak of world-war times. 

Whatever it learned during that interval in its 
bearing on labor shortage, and the creation of a 
monopoly of labor which every employer was 
quick to recognize, the lumber industry has added 
to its store of knowledge gained in the good old 
school of hard knocks. It has seen the hours of 
labor cut down, and efficiency curtailed, at the 
very time there has been a heavy increase in the 
overhead of every lumber manufacturing plant. 

These experiences, and the lessons they have 
brought along with them, tie into the immigration 
problem in a general way. At first sight, they may 
seem to be quite remote, but a keen analysis will 
disclose that there is a direct and intimate connec- 
tion, applying to all American manufacturing en- 
terprises. In a vastly wider scope, immigration has 
its bearing on every phase of American business 
life; and in particular it affects the country in an 
agricultural sense. This direct and intimate con- 
nection is wrapped up in a single term of only 
two words, ‘“‘common labor.’’?’ Common labor is the 
basis on which we may start any industrial calcu- 
lation ; for without common labor we could not get 
anywhere ; with common labor paid at a high rate 
the going is hard and difficult; and with common 
labor plentiful and easily within reach, the per- 
plexities of any industrial undertaking are reduced 
and simplified. 

That line of thought is precisely the mental pro- 
cess which the entire lumber industry has followed 
during the last decade. Necessarily, it has kept a 
watchful eye on the supply of common labor, and 
the wage to be paid; and it has learned that the 
source of common labor is easily controlled by im- 
migration legislation. One of the surprising 
things about the present situation is the rapidity 
with which a new supply of common labor is ab- 
sorbed, passing by some mysterious process up into 
the ranks of skilled labor, or better still into the 
large number of foreign-born who establish them- 
selves as an integral part of this country and be- 
gin to carve out homes for themselves and their 
families. This phase of immigration, as the new 
population advances into the second and third 
generations as typical Americans perfectly assim- 
ilated, is the most inspiring aspect of the entire 
problem. It gives a real meaning to what Israel 
Zangwill has been pleased to call “the melting pot.” 

All of us remember the days, not so very long ago, 
when America was held up to the world as the 
home of the oppressed and the safe refuge of the 


In the North par- 


page. 


downtrodden from every country of the globe. The 
country did fairly well, even tho in course of time 
the law-makers saw the necessity of modifying the 
policy and of limiting not only the number but the 
kind and character of the immigrants who might 
enter. 

It is probable that no well-balanced business man 
now favors unrestricted immigration ; on the other 
hand, there are those who would shut out immi- 
grants so rigidly as artificially to create a shortage 
of common labor. Somewhere between the two 
limits there must be a line of policy that would 
square with our ideas of justice and wisdom. 

It seems to me that there ought to be immigra- 
tion to the extent of providing a supply of common 
labor proportioned to our physical and industrial 
needs as a nation. There ought to be a supply of 
common labor meeting the requirements of manu- 
facture; and most emphatically there ought to be 
enough common labor in addition to carry on a 





Must Think in Terms of 
Centuries 


It is my belief that the present appli- 
cation of our immigration law should 
not be modified, except to make it more 
rigid. I believe we have too many people 
in America today who do not have the 
proper conception of the meaning of “life, 
liberty and the pursuit of happiness,” 
and have but little regard for property 
rights. 


I believe that our immigration law 
should be modified to the extent that 
citizens of other countries, regardless of 
the education or money they may have, 
should be barred when they do not have 
a true conception of the ideals as promul- 
gated by the framers of our Constitution. 
We must not think in terms of a few 
years, but of centuries, and I for one be- 
long to that class which sometimes are 
termed reactionary, but believe that we 
should conserve our natural resources and 
opportunities largely for our future 
American generations. 

R. W. Wier, President 


Wier Long Leaf Lumber Co. 
Houston, Tex. 











steady and continuous development of what we may 
describe broadly as our agricultural potentialities. 

This latter phase of the problem appeals to me 
as overwhelmingly more important than that of 
manufacture; for manufacture will adjust itself 
automatically to agriculture. After all, the real 
creative act in the development of a nation is that 
of the man who goes into the wilderness, fights old 
Mother Nature hand-to-hand and conquers to the 
extent of subduing and reclaiming the soil. The 
man who does that may be mute and inglorious to 
those immediately around him; but he is the back- 
ground and the foundation of every memorable 
government; he is the real hero; and about him are 
enfolded the story and the tradition expressed in 
the songs of a nation. Such a man is the typical 
fighting man. 

It is close to the truth to assert that the most 
vicious defect of the present immigration law is 
its failure to supply the right kind of common 
labor to develop the unused and unproductive 
areas of this country. I have in mind that some 
of the most fertile and valuable farms in the Pa- 
cific Northwest are those of the Skagit delta, where 
thrifty Scandinavians, blue-eyed and flaxon-haired, 
have literally wrested the soil from the sea. There 
is similar work to be performed, with no doubt an 
equal reward, in many parts of the United States. 
If as a nation we can simply pass along the oppor- 
tunity to come here and go to work in the right 
way to the right kind of immigrant, we shall per- 


ters has caused fear of a shortage if not an actual scarcity of labor. 

Lumbering is not an exception among the great. industries in requir- 
ing an abundant supply of common labor, and since to control immigra- 
tion is in effect both directly and indirectly to control common labor 
supply, lumber manufacturers are interested in all legislative proposals 
affecting immigration. With this fact in mind the AMERICAN LUMBERMAN 
invited expressions of opinion on the subject of immigration policy. 
Several letters received in response to the invitation are published on this 


form for ourselves and for posterity a service the 
benefits of which can not be foretold. 

This is precisely the kind of work that ought to 
be done. Yet you won’t do it; I won’t do it; our 
ehildren won’t do it. In very truth, we are handi- 
capped, all of us, by an excess of opportunity in 
some other direction. But let us not forget that 
the people to whom I have referred would welcome 
such a chance as the most glorious opportunity of 
their lives. They would gladly get on the hazard- 
ous job, and they would get away with it. And, 
if we may judge the future by the present and the 
past, their children, and their children’s children, 
would likewise find “the greater opportunity,” when 
their turn would come, and leave the pioneering job 
to still others from the older countries of the earth. 

Briefly, I would say that what America needs 
is a liberal policy of admitting immigrants possess- 
ing good health and good character, and fired with 
the home-owning ambition. The very best material, 
it seems to me, could be obtained from the sturdy 
type of lowly population in northern Europe. They 
are needed to develop the immense untouched na- 
tural resources of this country, and at the same 
time to provide a continuous supply of brawn and 
muscle so that the “common labor’ of the United 
States may not pass under the control of any 
class or combination of men, 

R. HAMBIDGE, Treasurer-Manager 
Canyon Lumber Co. 


Suggests Fact Finding Commission 

SPOKANE, WASH. 
So many important matters are before Congress 
that it is impossible that careful consideration will 
be given to a permanent constructive program of 
selective immigration. I consider it vital to future 
social welfare and industrial progress of the na- 
tion that very careful consideration be given this 
subject and I believe that there should be appointed 
a fact-finding commission to investigate the opera- 
tion of the present law retaining said law for a 
period of another year, said commission to formu- 
late a permanent policy that will protect us against 
the socially undesirable and yet permit meeting 
demonstrated economic needs and serve the best 

interests of the country. 
J. P. McGouprick, President 
McGoldrick Lumber Co. 


No Haphazard Letting Down Bars 


PORTLAND, ORB. 
It strikes me that in my case very little can be 
added to the resolution adopted by the Chamber of 
Commerce of the United States at its annual meet- 
ing in New York, May 8-10, 1923, as follows: 


Because of lack of flexibility the present 3 
percent immigration law is not adaptable to 
changing conditions. In order to overcome 
this defect and at the same time make a dis- 
tinction between immigrants who can directly 
add to the national strength and those who 
can not, the chamber advocates that to the 
present 3 percent quota there should be added 
a possible 2 percent quota upon a selective 
basis. This would provide a flexibility that 
would care for proven economic needs up to 
a maximum of 2 percent without affecting 
our social standards and it is hoped would 
demonstrate the wisdom of ultimately placing 
the entire immigration upon a selective basis. 
In the opinion of the chamber it is in the na- 
tional interest that the principle of selection 
be a controlling factor in any immigration leg- 
islation that may be passed by Congress. These 
proposals will tend to insure the maintenance 
of a strong, virile, and essentially homogeneous 
people that will permit the United States to 
measure up to its economic, political, and so- 
cial possibilities. 


I am of the opinion that we should not consider 
the haphazard letting down of the bars, and neither 
should we expect our country to thrive and pros- 
per by nearly, or entirely, closing our doors to 
honest, law-abiding people of other countries who 
actually desire to come to America and become a 
part of its people. F. C. Knapp, President 

Peninsula Lumber Co. 
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Small Yard's 


GEE ELE LEE 


Chiat Opportunity Is in Personal Sales Service— 


Central Supply Yard May Carry Slow Movers and Speed Turn-over 


At the Ohio convention, the small-yard 
owner asked for and got an opportunity to 
talk over his troubles and to compare notes 
about ways of curing them. Probably some 
of the dealers who sell lumber in the larger 
centers did not realize that the small-yard 
man’s job was any different from any other 
lumber retailer’s job except that he does not 
sell so much stuff. This department has 
tried in its modest way to point out some of 
these differences from time to time, and no 
one was more interested than we were in 
hearing these men tell about the things they 
had to go up against, and the advantages and 
disadvantages they have. We've already 
reported these things in an earlier issue and 
in another department of the paper; but 
some Realm readers may have missed that 
story, so we’re going to put part of it down 
here. There are more small dealers than 
large, and these men form a highly impor- 
tant part of our big industry. If they don’t 
get along pretty well the industry is going to 
sag for everybody. 


Small-Yard Costs Increased 


In talking to larger dealers I have heard 
the statement made many times that the 
small dealer gets along all right, because his 
cost of doing business is small; he can sell 
for less and still make a large profit. Well, 
F. S. Smith, of Toledo, rather spiked that 
statement by presenting some figures gath- 
ered over a period of years in a number of 
small yards. His first statement was that 
the “one-man yard,” in order to do the same 
volume of business that it did ten years ago 
has to have a 50 percent larger investment. 
This doesn’t look like a small overhead. And 
to prove that it isn’t small Mr. Smith pre- 
sented other figures to show that these small 
yards he has been studying had about a 10 
percent average of costs from 1914 to 1919; 
but that from 1919 to 1923 inclusive this cost 
rose to about 17 percent. If these yards are 
representative of their class, as Mr. Smith 
believes they are, it becomes rather clear 
that the small dealer has little if any ad- 
vantage in costs over his bigger neighbor in 
the nearby city. 


Trucks Brought Keener Competition 


He does not have the advantage of loca- 
ticn any more. Some years ago when a 
farmer hauled his own lumber and other 
building material he did little shopping 
around. If there were two or more yards in 
the nearest town, he’d get figures from all 
of them, but he didn’t consider very seriously 
the possibility of going six or eight or ten 
miles farther in the hope of getting his 
stuff cheaper. But with the coming of good 
roads in Ohio, this too has changed. The 
big neighbor has a fleet of trucks that eat 
their heads off if they’re not kept busy, so 
country delivery has become almost a matter 
of course in the Buckeye State, and the 
small dealer is squarely up against the com- 
petition of his city neighbor. The fact 
that this competition isn’t always conducted 
along the like of thoroly understood costs, 
doesn’t make selling any easier for the small 
yard. The fact that the city man isn’t mak- 


ing as much profit as he should, or as he 
thinks he is making, doesn’t alter the small 
yard’s hard row of stumps. With his larger 
stock, the big-yard man stands a better 
chance of interesting the exacting customer, 
the man who knows what he wants and who 
doesn’t care to wait for delivery. 

Mr. Smith tried to do no more than to out- 
line some of the things that are confronting 
the small man. He made no suggestion, 
other than that it might be necessary for 
all the small yards in a given district to go 
together in organizing a central supply yard. 
The supply yard idea got a good bit of com- 
mendation at the Ohio meeting; not only for 
small yards but for large as well. The idea 
is that such a yard, serving a number of 
dealers, can carry the slow movers and the 
stock that is hard to handle without special 
machinery. It can carry enough to keep all 
the yards going, and still bring these things 
up to a rapid turnover and thus can reduce 
the cost of doing business. Mr. Smith 
thought this idea might restore to the small 
man a measure of the old low overhead 
that was such an advantage to him in the 
past. Mr. Smith thought that unless this or 
other improvements in method were worked 
out the small yard is due for even harder 
sledding. He stated that he had found but 
one small dealer who seemed to feel good 
over 1923 and the prospects for 1924. Mr. 
Smith was a little puzzled to account for this 
optimism until the optimist in an expansive 
moment confessed that he had just inhaled 
a good drink.” 

After Mr. Smith had opened the question, 
Howard Potter, of Worthington, a suburb of 
Columbus, continued the discussion. He, too, 
mentioned a former difference in yard op- 
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The Dorr Street 


Lumber Company 


“My, It Is Nice and 
Warm in Here’— 


i 
} 
This is universally the expression of / 
guests upon entering one of the homes i 
equipped with our storm doors and 
windows. d 
You'll be surprised how much cold f 
these winter comforts keep out. The d 
very saving on your fuel bill will pay d 
for them in one cold winter. They are j 


easy to install—just like screens—and 
will last the life of a house. 


Our representatives will be glad to 
furnish you an estimate. 


“We Sell Lumber by the 
Golden Rule” 


DORR AT N. Y. C. TRACKS. Prospect 30. 
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This Toledo, Ohio, retailer’s policy is to sell 
lumber by the ‘‘Golden Rule,’’ which makes 
a success of every business 


erating costs, but he was not sure it had 
been entirely in the small yard’s favor. For 
instance, he believes that in the old days the 
big fellow, buying in large blocks, was able 
to get a price that assured him a profit even 
if he didn’t do much in the way of good 
merchandising. But in Mt. Potter’s opinion 
these days are gone forever. The buying 
price is going to be about the same for the 
big buyer and the small. And since com- 
petition interlaces between city and village, 
as Mr. Smith pointed out, this competition 
is going to fix the selling price at just about 
a level figure. Grading rules, national stand- 
ards and the like are fixing the quality of the 
goods; so with buying price, selling price and 
quality pretty well fixed, the small dealer 
doesn’t have control over very much except 
the service he offers. This can be made a 
real asset; and as Mr. Potter outlined this 
matter of service, a word that has been much 
on lumbermen’s tongues these latter years, it 
got to seem a real and definite thing; some- 
thing clear cut and tangible instead of the 
hazy idea of good will that it still remains in 
a good many minds. As we got it, Mr. Pot- 
ter’s idea of service in our business is any- 
thing that will be legitimately profitable 
both to seller and buyer. 


Everything Standard Except Service 


In this connection we might say that the 
recently announced lumber standards will 
be of real aid to the small dealer. This will 
enable him to convince his customer that the 
lumber he sells has real and definite stand- 
ards back of it. It has always been hard to 


‘convince the man unfamiliar with lumber 


that a 2 by 4 is anything but just a 2 by 4 
and like every other 2 by 4 in the world. 
But Mr. Potter said that a bean is just a 
bean, too; but that when a housewife goes 
into a grocery store for canned beans it 
makes a good deal of difference to her what 
concern has canned them. Mr. Potter thinks 
that trade marking and grade marking of 
lumber is a step in the right direction. Like 
the grocer, the small-town lumber dealer 
has to carry a good many lines that move 
slowly and are likely to be unprofitable. But 
he has to carry these things because his 
customers need them. Anything that helps 
him sell these things at a profit puts his 
service on a sound basis. A good many 
small-town dealers figure it out that they are 
making no money on heavy articles such as 
coal, stone, sand and the like; so they tell 
themselves they can’t afford to buy the 
handling machinery that would reduce the 
handling overhead. Mr. Potter challenged 
these ideas. If a dealer has to carry these 
things as a part of his service, and still does 
not equip himself to do it economically, he 
deliberately puts himself at a disadvantage 
in competing with the city dealer who does 
have such equipment. The small man loses 
money on every ton handled, while the big 
man makes at least a little profit. If this 


is carried out very far, it is easy to guess 
the painful results. 

But the real gist of Mr. Potter’s talk lay 
in what he had to say about salesmanship; 
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for this compasses a rather large part of. 
what he meant by the service: which the 
dealer can control. The big dealer with a 
large circle of customers, he said, can’t know 
them personally and can’t know their spe- 
cial needs. The big fellow has to depend on 
dollars and cents talk after the customer has 
come in. He can also mention such things 
as quick deliveries and adequate stock, but 
the small man is beginning to talk rather 
effectively of these things, too. 


mind to work. His town is a growing sub- 
urb. Some years: ago it did not have the 
physical equipment that would promote its 
growth; so Mr. Potter once more looked 
around to see what could be done. He was 
instrumental in forming a Chamber of Com- 
merce that took the lead in getting sewers, 
electricity and the like. This made the 
place attractive to people who wanted to 
live in a small town and work in the city. 
So at once the place began to grow. But 


is creative salesmanship of a high order, and 
one of the fine things about it is the fact 
that it leaves the customer feeling good. He 
has a kindly feeling for the man who helped 
him help himself, and he’s certain to mention 
this fact to his friends. Stories of this kind 
get around, just as damaging stories do. 


Putting Spur to Collection Efforts 


I was much interested in what Mr. Potter 


























lad Mr. Potter has a rather important farm these things had another effect. The town, had to say about collections. I suppose it 

‘or trade, and he made up his mind some time _ like hundreds of other small towns, was only _ nearly always happens that a creative sales- 

the ago that farm sales were not as large as they about half built up. There were vacant lots man, such as he evidently is, finds collecting 

ble ought to be, and after some study he de-_ all thru it, and many of them were in the a hard and disagreeable duty. A man whose 

ren cided that a good many farmers got along center of town. The new city equipment nat- major interest lies in interesting people in 

od with what they had, not because they could urally raised taxes; and as a result the new projects, finds that his mind works best 

ion not afford to build but because they didn’t owners of these vacant lots were not quite along those lines. But it doesn’t take a wise 

ng know that more and better buildings would so ready to let their property lie vacant and man to discover the fact that collections 

the actually increase their profits. This seemed unproductive. They became more anxious must be prompt if the business is to remain 

m- a field that belonged peculiarly to the local to set these lots to work. sound and healthy. So Mr. Potter worked 

ge, 

ion 

put 

nd- P i 

the EN years ago, we saw the possibilities of this little town, which is one of the oldest towns in this part of 

nd the State and ideally located for residential purposes, being close to Columbus. We thought the future 

on held great promises if the town were developed properly, so we bought this small yard and put our 

ne | shoulders to the wheel to make this town what we thought it should be. 

his We organized a Chamber of Commerce, which is now flourishing and practically runs the town. We 

. reorganized our local bank, which now serves our needs better than the old bank. We organized a build- 

ang ing and loan company which is also flourishing. 

he We have all city improvements that any city has, and property has advanced in price equal to the best 

“4 suburban residential sections of Columbus. 

Ly- Relative to our farm work: We simply went on the theory that if we expected to get the farmer’s good 

ble will, we must render him a definite service. To work out that theory, we have a man who calls on the farm 

trade who has been a very successful farmer and who can at all times give the farmer advice that means 

ce dollars and cents. If we can suggest to the farmer ways and means for making some money, there is no ques- 

= tion about our gaining his good will. 

‘ill Relative to the assessments on vacant lots: We have a plat of our town showing all the vacant property 

rill therein and, inasmuch as all improvements have been made, heavy assessments of course are levied against 

" all of these lots. With the list of these assessments in our hands, we have very little trouble in convincing the 

to owners of the advantages of building on their lots, especially when they know there is a market for the finished 

er product. 

a In all this there is nothing unusual. We have simply had an idea as to how our town and community 

* should be built up and for the last ten years we have worked to that end. We have either sponsored or been 

es actively engaged in everything for the benefit of the town since we came here and as a proof of that old 

- adage “He profits most who serves best,’ our business has grown from a volume of $16,000 in 1913 to $225,000 

ks in 1923—Howarp Potter, president and general manager, Potter Lumber & Supply Co., Worthington, Ohio. 

of 

ke — 

ler 

ve yard; for it was evident that the Columbus Originates Ideas for Using Vacant out a scheme that would compel him to be 

ut dealers were in no position to cultivate it. a good collector. As soon as a little surplus 

1is So he looked around and discovered a retired Mr. Potter fixed up a plat of the town, capital accumulates he invests it, together 

ps farmer, a man who was shrewd and intelli- showing the names of owners, the amount with some that he doesn’t yet have, in a 

Lis gent, who knew farming thoroly and had of assessment against each lot and its loca- building or some other piece of property. 

ny made a notable success of it. He hired this tion. A study of this plat suggested to him Then in order to meet the bills that arise in 

re man and sent him out into the country. the sort of building, the size and cost that this new investment, he simply has to collect 

as This new salesman proved a fine addition to would be about right. He then went to the money that is due him. Like the turtle 

ell the yard force. He could advise farmers these owners, explained these things, worked that climbed the tree when the alligator 

he about their crops and the handling of their out the matters of cost and the probable chased him, Mr. Potter can collect what is 

he stock. He could convince them in a tactful income to be derived, and inthis way made a_ owed him when he must. It is simply a mat- 

ed way that their equipment was not as efficient good many sales. He still continues and ex- ter of keeping himself hard up. In answer to 

se as it ought to be. He could not only suggest pects to continue to make such sales. This a question whether he could keep himself 

na new buildings, but he could also design them _is business in which he has no competition “hard up” in this way and yet take his dis- 

he and figure out the cost. This has tapped a in the old sense of the word. If he waited counts, he replied that he could and did. Hav- 

ge brand new field of selling; and the really sat- until the owners came to an independent de- __ing to have the money was a real charm that 

we isfactory part of it is the fact that it falls cision of this kind and then entered the mar- had not failed for quite a number of years 

rsa directly within the field of service; something ket, he would have little or no claim to first to work. 

1g genuinely profitable both to buyer and consideration. But when he originates the "Tarun Stacks Ning Times a Neus 

- seller, idea and works it out with the owner, there 

ae Mr. Potter related some other things that is little doubt but that he can make the sale Mr. Potter stated that he had been able to 
Possibly can’t be set to work by every small so long as his prices are simply reasonable. keep his costs at a satisfactory figure by 

ay yard; but they are interesting and suggestive In fact the matter of price, while of course owning an interest ina wholesale yard which 

Ps of what a dealer can do when he sets his __ present, is rather in the background. This carried his slow movers for him. This en- 
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abled both his concern and the wholesale 
yard to make a profit on these articles. Had 
he been compelled to carry them in stock, 
he’d have just broken even on them, or per- 
haps suffered an actual loss. As. it is, he 
made the astonishing statement that he 
turned his stock about nine times a year. 
When he said this, a gasp went up from the 
audience. Some men in the audience were 
unable to bring themselves to believe that 
any such turnover was humanly possible. 


Big Opportunity Is to Know People 


Another small-point dealer in commenting 
on Mr. Potter’s talk, stated that he delivered 
ten miles into the country and charged only 
for heavy stuff that bears a low profit, and 
yet he operated at a cost of a little over 13 
percent. He said that when all other ex- 
planations are made, the small-town dealer’s 
strength lies in the fact.that he is where he 


Simple and 


DAVENPORT, Iowa, Feb. 4.—Building condi- 
tions are favorable in the tri-cities of Daven- 
port, Rock Island and Moline, report retail lum- 
ber dealers. Construction will probably be at 
least equal to last year in volume of business, is 
the opinion of those who direct the course of the 
lumber yards here. Altho the Mississippi River 
is supposed to flow south, Davenport is on the 
north bank of the ‘‘ Father of Waters,’’ beside 
the wide expanse of its majestic flow. Arsenal 
Island of almost 1,000 acres is in the river near 
the south bank, and on the south shore are the 
busy cities of Rock Island and Moline on the 
Illinois side, and a stranger would need to care- 
fully check up on a map to be sure where one 
community stops and the other begins. 

For, be it known the ‘‘ River’’ here flows west 
instead of south—like a street in a Minnesota 
town of which it was said that before a big 
wind it ran east and west but afterwards north 
and south. No one is going to hinder the 
‘*River’’ in flowing as it pleases, altho the 
United States Government has one of the larg- 
est low-head hydraulic power plants in the 
world on Arsenal Island. 

A progressive lumber company which has 
yards in all three of the tri-cities, and also at 
Durant, Iowa, is the Mueller Lumber Co., with 
its main office in this city, handling everything 
in building materials except structural steel, 
and including fuel. 
issues a monthly four-page house organ called 
‘*Wireside.’’ The first page usually deals with 
general building conditions in Tri-City territory, 
including pictures; the second page is called 
‘*The Chimney Corner,’’—in the January issue 
it was devoted to the Mueller plan service— 


“Put your air castles on solid ground’’; the 


third page tells about coal size and sighs, and 


the last page is devoted to picture, floor plans 
and description of a house built from Mueller 
plans and materials in Davenport. Ben Mueller 
told a news representative of the AMERICAN 
LUMBERMAN that they feel this little house 
organ which is sent free to prospects, is a very 
profitable investment and a satisfactory num- 
ber of sales has been traced back to ‘‘ Fireside.’’ 


Supplies Three-Fourths of Cash 


But the Mueller company does not stop with 
just telling prospects about home-building. It 
extends its serving the public to liberal and ma- 
terial help in the all-important matter of finane- 
ing. This plan is simple but flexible. It has 
not attempted to make a stock plan that each 
job must be forced into, as into a mold. In- 
stead, each job is handled as an individual prop- 
osition, but the general idea covers all except 
a-few minor details. For example, where the 
prospective builder owns a lot, this is taken in 
at a fair valuation made by the Mueller com- 
pany—say the lot is decided to be worth $1,500 
and the house is to cost $6,500—a total of 
$8,000. Then on the one-fourth cash plan, the 
owner puts in the lot at $1,500 plus $500 in eash, 
a total of $2,000, which is 25 percent of an $8,- 


The Mueller Lumber Co. . 


is. It used to be that his location gave him 
the first chance at local business regardless 
of the kind of service he offered. This is no 
longer the case. But if it now has a different 
meaning, his presence in the town still gives 
him his big chance. It gives him the chance 
to know his people and the things they need 
and the things they can do profitably. Just 
being there is not in itself enough. But 
being there gives him his opportunity to 
work the most effective kind of salesman- 
ship, the salesmanship that is based on 
particular and personal knowledge. He 
added that money now is made, and will 
continue to be made, in selling. Salesman- 
ship and a service exactly designed for 
local need, together make up the magic touch 
that will make for the success of the small 
dealer of energy, honesty and originality. 


When this discussion was nearing a close, 
William Ryan, of Toledo, who is the guide, 


000 home. The balance of $6,000 including in- 
terest at the current banking rates at the time, 
whether 6, 6%4 or 7 percent, is payable at the 
rate of 14% percent per month. Thus on the 
$6,000 balance, 14%, percent would be $75 per 
month, which includes interest. All that the 
owner has to do in addition is to keep up insur- 
ance, taxes and repairs. This also includes plan 
or architectural service, and the Mueller com- 
pany constantly has several competent archi- 
tects busy in its light-flooded drafting room. 

Ordinances in Rock Island and Moline, IIL, 
require that a licensed architect must make the 
plans for houses costing over $7,500, while in 
Davenport the figure set is $10,000. This prac- 
tically limits the plan service to structures under 
those amounts in the respective locations. The 
intention is not to encroach on the work. of 
architects, but to give plan. service that con- 
tractors are not equipped to supply. However, 
a number of architects formed the idea some 
time ago that this plan service did interfere 
with their work, so a meeting was held and all 
the jobs checked over, with the result that out 
of about 250 houses built that season, there was 
a possibility that an architect might have done 
the planning for only four additional jobs, to 
which the architects agreed. 

Very close check is kept by the Mueller com- 
pany on building by means of building permits, 
lists of prospects and in various other ways, so 
as to constantly know if the organization is 
keeping up to its proper quota. Such a check 
up on last year’s business showed that 245 
houses were built here of which the Mueller 
company furnished the materials for eighty, 
which record speaks for itself. It must be con- 
sidered that the local competition comprises a 
number of large firms and includes one that 
operates nationally, but Mr. Mueller said that 
their experience has been that this is clean, 
straight-forward competition. 

The business of the Mueller company has 
grown so fast that it was necessary to enlarge 
the two-story office to the rear inorder to pro- 
vide space for the drafting and other rooms, 
and to do this, some shed space had to be taken. 

The experience of this company with plan 
books especially adapted to western conditions 
is that one very complete book of over 100 pages, 
has given highly satisfactory service, altho in- 
expensive enough to give to real prospects so 
that the book can be taken home and studied. 
Several of the plans in this book have been 
built as many as half a dozen times, with slight 
changes. Among these plans is a four family 
house which is popular here because the Palmer 
school brings to this city about 1,000 families 
a year for the reason that the students are as a 
rule older than college or university students 
and often are married, so the family comes. The 
four family plan house is just what these fam- 
ilies usually want. 


Has Excellent Bank Connections 
Three years ago the Mueller company adopted 


philosopher and friend as well as the play- 
boy of the Ohio association, got up and said 
it appeared to him that people had been 
giving too much attention to the under dog, 
So far as he could see the small yard was 
getting the best of it. “I used to be the 
under dog, myself,” he said, “and it was a 
—— uncomfortable position to be in. Then 
I got to be the upper dog, and now I see 
I’ve got hold of the wrong end again.” 


But, despite Mr. Ryan’s kindly commenda- 
tion of the enterprise of these dealers, and 
those who know him know that this was the 
meaning and intent of his statement, the 
fact remains that the small yard is no bed 
of roses just by virtue of being a small yard. 
Mr. Potter’s experience suggests that by 
shrewd and hard work the small yard can 
hold its own, or perhaps more than hold its 
own; but don’t forget that qualification about 
shrewdness and hard work. 


Flexible House Financing Plan 


a policy of handling all kinds of building ma- 
terials except structural steel, and last year, 
altho only about the same number of jobs were 
secured as three years ago, when lumber only 
was handled, the volume of business was trebled, 
In addition, the present policy of the Mueller 
company makes it a merchandiser of building 
materials instead of just running a warehouse 
for contractors. 

Four members of the Mueller Lumber Co. are 
also directors in four different banks, and by 
holding to conservative valuations, the confi- 
dence of the banks has been secured to such an 
extent that they are willing to place liberal loans 
on homes built from Mueller plans and mate- 
rials, which makes it easy to re-finance building 
operations. The Mueller policy is to always 
deal with the contractor and no construction 
work is done by the company. The plan used 
includes helping the contractor finance the 
building by advancing usually about 80 percent 
of the cost of the building as the work pro- 
gresses, and the rest is held until all the bills 
have been paid, these all bearing the owner’s 
‘¢Q, K.,’’ which is serving the owner, as in this 
way he avoids any danger of unpaid bills, me- 
chanic’s liens, and such difficulties. The owner 
does not begin to pay his monthly instalments 
until the house is ready to be occupied, hence 
he does not have to double up on rent and pay- 
ments, even for a few months. 


An Exasperating Type of Customer 


Every retailer is familiar with the type of 
customer who not only does not know what he 
wants but who often resents any attempt to 
elicit the information which must be had be- 
fore his wants can be met. An extreme in- 
stance of this sort is illustrated in a recent tele- 
phone conversation between an unknown would- 
be customer and J. W. Cunningham, manager 
of the W. M. Simpson Lumber Co., Vincennes, 
Ind., literally as follows: 


The telephone bell rings and Mr. Cunningham 
takes down the receiver— 

“Simpson Lumber Co., Cunningham speaking.” 

“Have you got any lumber down there?” 

“Sure—what would you like to have?” 

“I want a yard and a half sent out here on 
Second Street.” 

“What kind of stuff do you want—what do you 
want to use it for?’ 

“I want it to fix a window with.” 

“Well, I’ll have to know a little more definitely 
just what kind of stuff you want before I cat 
send it out.” 

“T want wood fiber.” 

“Who is this talking, please?” 

“Van Meter” (and hangs up). 





Ix Kine Tvur’s time the Egyptians built 
boat hulls of wood in the correct form for 
speed nearly four thousand years before modern 
scientific designers came to the same conclu- 
sions. 
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News and Business Ideas for Retailers 


Brothers to Operate Yards as Partners 


COLLINSVILLE, ILL., Feb. 4.—Announcement 
was made here last week that Myron G. Peers, 
senior member of Peers & Gauen, lumber deal- 
ers, with yards at Collinsville and Caseyville, 
has retired from the firm, his interests having 
been purchased by Emil Gauen, of Waterloo, 
Ill, a younger brother of A. C. Gauen, present 
member of the concern, and president of the 
Illinois Lumber Merchants’ Association. The 
two Gauen brothers will continue to operate the 
business as partners under the name of the 
Gauen Lumber Co., also the retail yard at 
Waterloo, which has been conducted by Emil 
Gauen. The company plans to establish a plan- 
ing mill department in connection with the Col- 
linsville yard, and for this purpose has pur- 
chased the planing mill equipment of Joseph 
Sauer, who recently retired from the planing 
mill business. It is also the intention of the 
Gauen Lumber Co. to install additional ma- 
chinery for the manufacture of millwork, and 
in addition a new storage yard on the Pennsyl- 
vania tracks will shortly be opened. 

A. C. Gauen, present head of the Gauen Lum- 
ber Co., came to Collinsville from Waterloo in 
1902 and bought an interest in the Peers lum- 
ber business, since which time he has conducted 
it most successfully and has extended his in- 
terests in many other directions. 

Joseph W. Peers, father of Myron G. Peers, 
opened a retail yard in Collinsville in 1868 and 
conducted it until 1884, when M. G. Peers took 
over the management, continuing in active 
charge of the business until February, 1888, 
when he purchased his father’s interest. In 
the spring of 1902 he sold an interest to A. C. 
Gauen, who assumed the active management of 
the business. 


"See aeaeaaaaeaa: 


Retailers Visit Immense Plants 


Rock ISLAND, ILL., Feb. 5.—During the an- 
nual convention last week just north across the 
Mississippi River at Davenport, Iowa, more 
than two hundred attending the Southeastern 
Towa Retail Lumbermen’s Association, took ad- 
vantage of the opportunity offered and made a 
tour thru the plant of the Rock Island Sash & 
Door Co. near the bank of the ‘‘ Big River’’ on 
the Illinois side. The immensity of the factory 
was a revelation to the visiting lumbermen, be- 
cause it takes a large equipment to turn out 
about seven thousand sash and doors as the 
regular output of the day’s work. 

The Rock Island Sash & Door Co. provided 
autos from the convention headquarters at Ho- 
tel Blackhawk, Davenport, across the river to 
the plant and return. The route across the 
river includes crossing the west end of Arsenal 
Island, where Fort Armstrong was built in 
1816, and a reproduction of the original block 
house now stands there built from hand-hewn 
logs, with loop-holes for sharpshooters cut into 
the squared timbers. Here’s where the West 
begins, and even the mighty river turns from 
its southern flow and aims for the setting sun— 
at Davenport. 

Several hundred of the visiting retailers, 
their ladies and friends, also visited the museum 
on Arsenal Island, where there is almost a 
complete series of fire-arms showing their evo- 
lution from Colonial War days to the present 
time. At this United States Government arsenal 
during the war about 18,000 people worked day 
and night in three 8-hour shifts. Now only 
about 600 workmen are employed in the many 
great shops and warehouses. 

_ The immense dry kilns on the island are be- 
ing used by the Nichols & Cox Lumber Co., 
Grand Rapids, Mich., and some days they run 
m as many as five carloads of lumber, which 
gives some idea as to the size of these dry 
kilns, f 

_ There are many fine native trees on the island 
including a freak tree that is more than four 
feet in diameter, about two-thirds of the bark 
and branches being burr oak and the rest elm. 
The Government has planted trees on the island 
including a long avenue of elms, but now Amer- 


ican black walnut is being planted instead of 
less valuable trees. In the vast warehouses is 
stored about half of our Government’s stock of 
American walnut, which is the most suitable 
wood for gunstocks and some other purposes, 
including airplane propeller blades. Cheap 
lumber was used for stripping the walnut, but 
it is claimed that the stripping lumber cost 
about $30,000. The supply of walnut is worth 
probably about $7,000,000, and is seasoned so 
that when tapped the pieces will ‘‘sing’’ with 
various musical tones. 

The shops on the island use electrie power 
generated from a dam on the island, said to be 
one of the largest low-head water-power plants. 


(SERRE EZaEaEBs 


Veteran Retailer Retires From Firm 


Morrison, Inu., Feb. 4.—M. H. and M. B. 
Potter have retired from the retail lumber firm 
of M. H. Potter & Sons, and the business will 
hereafter be carried on by A. M. and W. J. 
Potter, under the firm name of Potter Bros. 

The business was started in 1884 by M. H. 
Potter, who with J. 8. 
Green and W. F. John- 
son formed the firm of 
Potter, Green & Co., 
which at Mr. Green’s 
death two years later 
was changed to Potter 
& Johnson. The busi- 








M. H. POTTER. 
Morrison, Ill. ; 
Veteran Retailer Who Re- 


tires from Lumber 
Business 





ness continued under 
that name until 1903, 
altho Mr. Johnson had 
a number of years pre- 
viously removed to Chi- 
cago and engaged in the 
commission grain busi- 
ness on the board of 
trade. In 1903 Mr. Potter purchased Mr. John- 
son’s interest, and the firm name was changed 
to M. H. Potter. 

In 1913 the firm name was again changed 
to M. H. Potter & Sons, the three sons, W. J., 
A. M., and M. B. Potter, coming into the firm, 
and yards being acquired at Fenton and Garden 
Plain, Ill. The Fenton yard was sold in 1918, 
and M. H. Potter gradually retired from active 

articipation in the business. On Jan. 1, 1924, 
he business was purchased by A. M. and W. J. 
Potter. M. H. and M. B. Potter retired, the 
latter engaging in hothouse growing of cucum- 
bers and tomatoes. 

M. H. Potter was born at Wethersfield, IIl., 
on Dec. 27, 1855, the son of Capt. Matthew B. 
Potter, whose military title was won in the 
Civil War. In 1879 he left home and came to 
Morrison, entering the employ of A. C. Me- 
Allister & Co., lumber and grain dealers, later 











engaging in the activities already noted. Mr. 
Potter has been a subscriber to the AMERICAN 
LUMBERMAN for more than 25 years. 


Retailer Advertises ‘Courtesy Week’’ 


‘*Courtesy pays’’ at all times, and of course 
should be the invariable rule in all dealings with 
customers and with the public, but the idea of a 
special ‘‘courtesy week’’ gives the retailer 
something to talk about in his advertising. 

The central thought of such a week is not 
that. customers are to be treated with unusual 
courtesy, as it is taken for granted that the 
dealer at all times accords to those that buy 
from him the best treatment possible; but 
rather to express appreciation for patronage, 
and possibly bestow some little souvenir upon 
those who call at the dealer’s place of business 
during the week. 

An interesting application of this idea is 
found in a large advertisement of the Tipton 
Lumber Co., Vernonia, Ore., appearing in a 
recent issue of the local newspaper. The text 
of this advertisement, which in its original form 


- oceupied a half page of the newspaper, reads 


as follows: 
Our Way of Looking at It 

We are making this week COURTESY 
WEEK, and taking this opportunity to 
thank the public—that’s YOU—for the pat- 
ronage we have received in the past. Last 
yéar was a good one; this year is going 
to be better. And we appreciate it. Thanks. 


We Sell Lumber, But— 
we are also interested in you and what you 
do. That’s the human part of the lumber 
business. We want to see you on Tipton’s 
Honor Roll of Home Owners; that’s the 
community spirit. 

We want to give you more than you pay 
for; that’s service. 

We want to treat you with impartiality ; 
that’s a square deal. 

We try to combine the right kind of 
selling policy and the right kind of service, 
and give you, in the best way we know how 
—-Tipton Lumber Co. Courtesy. 

Thank You. 
The Big Yard One Block from Post Office. 


Tipton Lumber Co. 


"aga @aaanaaaam 


Lumbermen Boost Publicity Fund 


OMAHA, NeEB., Feb. 4.—Local lumbermen 
have contributed $3,500 toward a publicity 
campaign launched three months ago by the 
Omaha Real Estate Board to advertise the 
city and State. The advertisements are run in 
the daily papers each week and will extend 
over a twelve months’ period. They advertise 
no particular industry, but call attention to the 
city and the State from various viewpoints. 


WESTMINSTER HALL, 69 feet wide by 240 
feet long, was built in 1099 and re-roofed in 
1397. This famous timber roof stands today 
after 527 years of service, a magnificent speci- 
men of medieval carpentry. 
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eyes; that up to that time he had never thought of owning 
a home; that he and his three sisters were all married 
and all owned automobiles but that as far as he was con- 
cerned the thought of owning a home had never entered 
his mind. But he said: "Believe me, I am going to plan 
on getting a home as soon as possible." 


Just before I came west this last time I made a lit- 
tle talk to an editorial convention at Minneapolis in 
which I reviewed this matter and emphasized the fact 
that people should be educated and encouraged to build 
homes and I was very much surprised at the response I 
received. They were all very enthusiastic about it and 
many people who had never thought of owning their own 
home talked to me about it later and all thought it was 
a fine movement to promote. 


I really think the same thing that we are carrying 
out here in Tacoma should be carried out all over the 
United States. I think there should be a campaign put 
on to encourage people to own homes and if all of the 
industries would get together that do national adver- 
tising, and advertise in a national way just as we here 
in Tacoma are advertising in a local way, it would do 
much to promote the building of homes. There are several 
small cities in this part of the State that are already 
putting on "Own Your Home" campaigns. Tacoma is 
probably the largest one that has yet started such a 
movement as I have outlined herewith. 


Personally I do not feel like antagonizing the 
automobile any more than is absolutely necessary in order 
to accomplish our object. I am not opposed to autos in 


any way. In fact, I ama great lover of a car and I 
would like to see everybody able to own one. Yet when 
it comes to choosing between a home, which is the very 
foundation of our institution, and a pleasure car or 
anything else for pleasure, I am for the home first, last 
and all the time, because I do think we can get along 
without luxuries but not without homes. If we do not 
build homes the foundation of government is tottering 
and ready to fall. 


In connection with our advertising campaign here 
we are going to put on an exposition the middle of April, 
something like the one you had in Chicago last year, that 
will show everything that goes into the home and that 
will encourage people to build homes. We are going to 
make it an educational exposition where people can come 
and learn everything about building a home; how to 
finance it and how to get plans and everything per- 
taining to the home. 


We have the best men in Tacoma on our committees 
and they are boosting for the exposition and for the 
advertising campaign we are putting on. 


The first meeting we had regarding our exposition 
was Tuesday evening of this week and the people repre- 
sented at that meeting took 40 percent of all the 
available space of the exposition, so I feel sure that 
all of the space will be taken in a very few days. We are 
going to make this exposition a big thing and have every- 
body talking about it and this will naturally make them 
talk of homes and the need of homes and that is what we 
are after.—John Dower, president John Dower Lumber Co. 
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Notes From the Realm of Building 


Tenant-owned Building Increasing 


The construction of tenant-owned apartment 
buildings, or as they sometimes are called ‘‘co- 
operative buildings,’’ has become so important 
a factor in the construction of new housing 
that a special section is now being organized 
within the National Association of Real Estate 
Boards for the development of the best prac- 
tices nationally in the organization, financing, 
sale and operation of codperatively owned 
apartment buildings. This section is being or- 
ganized under the mortgage and finance division 
of the association. 

A survey of all codperatively owned apart- 
ment buildings now existing in the United 
States will be undertaken at once, in order to 
furnish a foundation for conclusions as to the 
most satisfactory methods of utilizing the co- 
operative financing plan in apartment house con- 
struction. 

It is claimed by many that economy of opera- 
tion, combined with freedom from the ‘‘chores’’ 
that fall to the lot of the individual home owner, 
make the ‘‘own your own apartment’’ idea a 
practical solution of the housing problem for 
many city dwellers. The cost of a suitable 
place to live is cut almost in half by the codp- 
erative method, according to a statement of the 
mortgage and finance division. It is claimed 
that 20 to 40 percent of the rental expense is 
saved by the plan, this saving being due to the 
fact that tenant ownership eliminates losses 


from vacant apartments; losses from uncollec- 
tible rents; cost of management, advertising 
ete.; cost of excessive decorating and repairs 
demanded by tenants, and repairs made neces- 
sary by frequent changing of tenants. 

In addition to saving the costs of fellow rent- 
ers’ eccentricities, which of course go into the 
rent bill, the owner of a codperatively operated 
apartment saves any profit which the owner 
of a rented building would make on his invest- 
ment, the report states. Further, the owner of 
an apartment is able to exercise his individual 
taste and fix his home up in any way that suits 
him, decorate as often as he is willing to assume 
the expense, and in short enjoy many, if not 
all, of the privileges of individual home owner- 
ship. 

The holder of a codperative home unit can 
sell or rent his unit just the same as he could 
a house, but with the reservation that the in- 
coming tenant must be acceptable to the board 
of tenants who manage the ‘building. Banks 
and mortgage bond houses are said to be fav- 
orably disposed toward loans on such buildings. 
Some now loan on codperative building stock 
collateral just as they do on standard, listed 
stocks. 

The association’s investigations have already 
disclosed that in New York City between 4,000 
and 5,000 families are now living in codpera- 
tively owned and managed apartment structures, 
while Chicago has over 100 such buildings. 


Building Code Would Ban Shingles 


Kansas City, Mo., Feb. 6.—A big fight will 
be precipitated over the new building code 
recommended for Kansas City, which would 
place an absolute ban on wood shingles. Lum- 
bermen here have been watching the activity 
of the patent shingle manufacturers ever since 
the work on the new code was initiated four 
years’ ago. Several times the question has been 
voted on by the code framers with different re- 
sults. The final vote was adverse to shingles. 

The new code was framed by a committee of 
the Chamber of Commerce. It first must be 
approved by the directors and then will go to 
the city for action. It is probable that the 
lumber interests will make their big fight before 
the Chamber of Commerce directors and there 
they will have a formidable ally in Fred J. 
Bannister, president of the chamber and for- 
merly president of the Long-Bell Lumber Co. 
Mr. Bannister now is a director of the Edw. J. 
Bannister Lumber Co. 


Patent shingle interests have been fighting 
for years for a foothold in Kansas City without 
a great deal of success. When the new building 
code was first proposed they began immediately 
a strong fight to eliminate wood shingles and 
delegate after delegate appeared before the 
committee loaded with statistics and predicting 
dire calamities by conflagration if the use of 
wood shingles was permitted to continue. From 
time to time lumbermen representing shingle 
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interests have appeared before the committee, 
put there never has been any concerted effort 
to defend the shingle interests, largely because 
it was not believed the committee could be in- 
fluenced absolutely against wood shingles. Now, 
however, that the ban is proposed there will be 
a fight. 

Other features of the code have not caused 
any controversy by the lumber interests. The 
only other restriction on the use of lumber, 
aside from the prohibition of wood buildings 
within the conflagration zone, is in limiting 
the height of mill construction buildings to 
85 feet, or about seven floors. 


Hawaiian Planters Increase Housing 


Hono.vutu, T. H., Jan. 26.—During the last 
two years the sugar plantation companies of the 
Hawaiian Islands have spent more than $4,000,- 
000 in erecting homes and improving the hous- 
ing facilities for their laborers, according to J. 
K. Butler, secretary of the Hawaiian Sugar 
Planters Association. Most of this money went 
for lumber, principally Douglas fir, shipped 
here from Oregon. Members of the association 
plan to spend not less than $2,000,000 during 
the present year for similar improvements. 

Besides the big sum necessary to meet the 
lumber requirements of the sugar planters each 
year hundreds of thousands of dollars are spent 
annually by pineapple planters of the Hawaiian 
Islands for the erection of homes for their em- 
ployees. The pineapple industry here is expand- 
ing rapidly. One company, the Hawaiian Pine- 
apple Co. (Ltd.), of Honolulu, purchased the 
entire island of Lanai, belonging to the Ha- 
waiian group, and is now at work converting 
18,000 acres of its 90,000 acres area into a pine- 
apple plantation. It will build scores of homes 


and business buildings at a cost of several hun- 
dred thousand dollars, and will expend $500,000 
in harbor improvements at Kaumalapau, which 
is to be made the principal port of the island. 
The company has already completed 23 houses, 
including a large and attractive club house for 
its employees at Keomuku. Twelve other build- 
ings are under course of construction there, and 
plans have been adopted for many others. The 
company also will build a large pineapple can- 
ning plant on the island. All of the lumber 
used is shipped from Puget Sound ports. 


Effect of Taxes on Building 


New York, Feb. 4.—One-sixth of all money 
received by landlords for rent is being turned 
over to the city government in taxes under the 
present local tax situation in New York City, 
according to’ findings of an investigation by the 
Merchant’s Association of New York, which will 
be significant in other cities where real estate 
boards under the leadership of the National As- 
sociation of Real Estate Boards are carrying on 
campaigns for reduction of the local as well as 
the national tax burden. 

State and national taxes have been a large 
contributing factor in the housing shortage, 
Lewis E. Pierson, president of the Merchants’ 
Association, asserts on the face of facts brought 
out by the investigation. 

“Taxes on land have increased the cost of the 
property on which houses can be built,’’ said Mr. 
Pierson. “Taxes on the lumberman and on the 
brick manufacturer have increased the cost of the 
floors and walls. ‘Taxes on steel and iron have 
increased the cost of the metal going into the 
house. Taxes on the manufacturer of tiles have 
increased the cost of the roof. Taxes on the man- 


ufacturer of plumbing and electrical fixtures have 
increased the cost of the interior. And whether 


the man who occupies the house purchases it or 
rents it, he must pay not only for the actual labor 
and material in the building, but also for an in- 
visible but expensive addition built out of govern- 
ment taxes.” 


B & L Associations Under Fire 


INDIANAPOLIS, IND., Feb. 4.—Governor Me- 
Cray has directed Eben H. Wolcott, State bank- 
ing commissioner, to start an immediate investi- 
gation of activities of building and loan asso- 
ciations thruout the State. The order for the 
probe was issued after a committee of the Indi- 
ana Bankers’ Association, headed by Claude 8. 
Kitterman, of Cambridge City, president of the 
bankers’ organization, called on the governor to 
place before him alleged violation of the State 
banking laws by building and loan associations. 

According to the complaint of the bankers, 
certain building and loan associations have en- 
tered the banking field without having bank 
charters from the State, and have accepted de- 
posits like regular banking institutions. The 
bankers presented a number of advertisements 
of loan associations in support of their demand 
for State action. The advertisements said that 
certain rates of interest would be paid on ‘‘de- 
posits.’’ The bankers pointed out that a build- 
ing and loan association, from the nature of its 
business, can not guarantee the rate of return on 
the funds it handles. The whole practice, the 
bankers maintain, is illegal. 

After the conference with the bankers, Gov- 
ernor McCray summoned Commissioner Wolcott 
and went over the situation with him. He then 
directed the commissioner to start an investiga- 
tion, and to ask Attorney-General Lesh for an 
opinion as to the legality of the transactions by 
the building and loan associations. 


Installs Up-to-the-Minute Planing Mill at Memphis 


MEmPHIS, TENN., Feb. 4.—The accompanying 
illustration shows the new planing mill recently 
installed by James E. Stark & Co. (Ine.), at 
their site at Plum Street and the Illinois Cen- 











Interior view of new planing mill recently installed by James E. Stark g Co. at Plum Street and 
the Illinois Central Railroad, North Memphis, Tenn., for the purpose of ‘‘rouwnding out’’ 
their manufacturing and service facilities 


W. H. GLEASON, 
In Charge of the 
Chicago Office 


tral railroad, North Memphis, for the specific 
purpose of ‘‘rounding out’’ their manufactur- 


“Ing and service facilities. 


Like all the other equipment of this firm, 
the planing mill is strictly modern in all of its 
appointments. It is driven by electric motors 
and it is equipped with a Yates four-side match- 
er, an American double surfacer, and American 
resaw and cut-off and rip saws. 

It therefore enables the company to surface 
all of its hardwood and cypress lumber to any 
dimension specified, thus eliminating waste and 
effecting a saving in transportation cost, and 
also to fabricate cypress lumber, into lath, bevel 
siding, molding and other products especially 
adapted to retail yards, planing mills and con- 
struction work of various kinds. The company 
in February, 1923, completed band mill No. 3 


which is devoted almost entirely to the cutting 
of cypress, and the desire of the management to 
be able to fabricate the latter into products 
that would meet the needs of its rapidly grow- 


addition to up-to-the-minute equipment, patrons 
of the firm enjoy the advantage of the personal 
element which is decidedly in their favor. 

The planing mill has been in operation a lit- 








ing clientele is largely responsible for the de- 
cision to install this additional facility. 

The planing mill is housed in a building of 
its own, 70x85 feet, and is so placed, in rela- 
tion to thé six-section battery of progressive 
dry kilns of the firm, that hardwood and cypress 
lumber may be run thru either at the will of 
the management. The planing mill and dry 
kilns are physically connected by railroad track- 
age, thus facilitating quick and cheap transfer 
from one to the other. It is also equipped with 
a sprinkler system which cuts insurance charges 
to the minimum. 

The planing mill is in charge of a thoroly 
competent manager who has had wide experi- 
ence in finishing and otherwise refining hard- 
woods and cypress and who gives special atten- 
tion to all orders intrusted to him. Thus, in 








W. K. LETFORD, 
Assistant Manager 
Chicago Office 


tle more than three months and has an annual 
capacity of 20,000,000 feet. The dry kilns han- 
dle 1,000,000 feet a month and the three band 
mills and the sawn veneer plant of the firm 
produce approximately 40,000,000 feet a year. 

As announced on page 101 of the Jan. 26 
issue of the AMERICAN LUMBERMAN, W. H. 
Gleason has succeeded E. M. Slattery ag man- 
ager of the Chicago office of James E. Stark & 
Co., the latter having been appointed Pacific 
coast representative of the concern. For the 
last year and a half Mr. Gleason has been as- 
sistant manager of the Chicago sales office, and 
is well acquainted with the hardwood consum- 
ing trade in this territory. W. K. Letford, con- 
nected with the Memphis headquarters for some 
time, will act as asssistant to Mr. Gleason in 
the Chicago office. 
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Studies Shingle Marketing Methods 


SeaTrLe, Wasu., Feb. 2.—A. J. Morley, of 
Aberdeen, Wash., president of the shingle 
branch, West Coast Lumbermen’s Association, 
returned ¢arly in the year from an extended 
absence in the East, during which he made a 
study of marketing 
methods and conditions. 
Mr. Morley, who is pres- 
ident of the Saginaw 
Timber Co., with head- 
quarters in Aberdeen, is 
a firm believer in ag- 
gressive methods for 
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A. J. MORLEY, 
Aberdeen,, Wash. ; 


President 
Shingle Branch 











market extension, and 
endorses the work of 
the Red Cedar Shingle 
Bureau in maintaining 
men in the field. The 
administration of the 
shingle branch under 
Mr. Morley is leading 
up to a publicity campaign, the object of which 
will be to place the merits of red cedar shin- 
gles before the consumers. 

Figures compiled by the shingle branch, giv- 
ing comparative statistics on production, show 
that in 1922 more red cedar shingles were man- 
ufactured than in any interval since the big 
year of 1909. Estimates for 1923 are that 
production will at least equal that of 1922. The 
annual totals from 1908 to date for Washing- 
ton, Oregon and British Columbia are: 


1908 ... 8,315,000,0001917 ... 9,475,639,000 
1909 = ...10,039,000,0001918 . 7,059,491,000 


1910 ... 9,620,533,000 1919 .. 8,926,949,000 
1911 ... 9,038,419,000 1920 ... 7,877,000,000 
1912 ... 9,045,456,0001921 . 7,996,760,000 
1913 ... 8,861,000,0001922 ... %,752,992,000 
1914 ... 8,849,000,0001923 (estimated) 

1915 ... 8,544,987,000 ... 9,753,000,000 
1916 ... 9,111,150,000 


Cedar Firm Installing New Equipment 


NEw WESTMINSTER, B. C., Feb. 2.—The Ham- 
mond Cedar Co. (Ltd.), with office in this city 
and mill at Hammond, B. C., is manufacturing 
150,000 feet of cedar siding and 400,000 shin- 
gles daily. The president of this company is 
G. W. Beach, vice president, D. M. Hartnell, and 
secretary and treasurer, C. J. Culter. Mr. Hart- 
nell has charge of the operations at Hammond, 
and at the present time the company is install- 
ing a new resaw in the sawmill and a new match- 
er in the planing mill. The company is also 
installing machinery for rebutting its cedar 
bevel siding, thus making « more attractive 
bundle. 

Very largely the same interests that own the 
Hammond Cedar Co. own Westminster Mills 
(Ltd.), and the Brunette Lumber Co., of New 
Westminster. The officers of Westminster Mills 
(Ltd.) are G. W. Beach, president; W. A. Bat- 
ley, Seattle,. Wash., vice president, and C. J. 
Culter, secretary-treasurer. Westminster Mills 
(Ltd.) is a very large manufacturer of red cedar 
shingles, and this company together with the 
Ingham Lumber Co., of Kansas City, owns a 
large tract of fir and cedar timber near Cultus 
Lake in British Columbia. 

The large new sawmill plant of the Brunette 
Lumber Co., while not entirely completed, is 
running regularly cutting both fir and cedar. 


To Enter Intercoastal Service 


SEATTLE, WASH., Feb. 2.—Walter B. Nettle- 
ton, president of the Nettleton Lumber Co., has 
issued an official notice stating that the board 
of directors at its recent meeting elected 
Mathias Elias and Lee R. Gaynor, jr., heads of 
the wholesale and California departments, as 
vice presidents, in recognition of their ‘ability, 
industry, integrity, efficiency and loyalty.’’ 

At the same time the announcement is made 





that the company has definitely decided to 
enter the intercoastal service. It has organized 
an Atlantic coast department under the same 
management as the California department, 
grouping the two activities as the wholesale 
cargo department. This enlarged’activity under 
Mr. Gaynor will handle the product of the Net- 
tleton mill in West Seattle, together with lum- 
ber from twenty other operations, and will ship 
in vessels under charter. | 

During the last three years the Nettleton 
Lumber Co., thru its California department, 
has handled immense quantities of lumber. 
There have been intervals during, which the 
company has dispatched cargoes at the rate 
of a million feet a day for several successive 
days, and it has shipped as high as 17,000,000 
feet in a single month, which was the record 
made by the company in April, 1923. 


Order for Carload of Forest Moss 


SEATTLE, WASH., Feb. 2.—A. L. Hamilton, 
noted for his ability to murket lumber special- 
ties and odds and ends of forest byproducts, has 
added a brand new one to his list. 

It is forest moss, a carload of it—the specifi- 
cations calling for a product that must be clean 
and dry, and done up in bales. There may be 
some difficulty in filling this inquiry, which 
happens to be for Coast delivery, from the fact 
that the rainy season is at its height, and dry 
moss in quantity now probably nonexistent. 

Anyone who has traversed the west Coast 
woods knows that there are immense quantities 
of moss in the forests. Spruce trees, in partic- 
ular, produce it, the growth reaching several 
feet in length. Moss also grows on well shaded 
and secluded banks, and is especially prolific 
on the trunks of broad-leaved maples along the 
water courses. Mr. Hamilton states that Lane 
County, Oregon, centering about Eugene, has 
a heavy crop of moss, and he is hopeful eventu- 
ally of filling his order. 

During the war, the moss industry in the 
Pacific Northwest was stimulated by the de- 
mands of the hospital service, and quite heavy 
shipments of this product were made to hos- 
pitals in France and other places. The present 
inquiry is the first to be made for a large quan- 
tity of moss since the armistice was signed. 
It is assumed that the demand arises from the 
use of moss for packing purposes. 


Erecting Residence of Red Cedar 


NEw WESTMINSTER, B. C., Feb. 2.—C. J. Cul- 
ter, secretary and treasurer of the Hammond 
Cedar Co. and Westminster Mills (Ltd.), this 
city, is a man who believes thoroly in his own 
product. He is erecting a beautiful new home 
in this city which will be practically a red cedar 
residence. It is roofed with Perfection shingles, 
laid with 4%4-inch weather exposure and every 
fourth course doubled. It is sided with %x12- 
inch bungalow siding, and all of the outside trim 
is edge grain clear cedar. The interior is also 
finished thruout with edge grain cedar which 
is enameled. This home undoubtedly is built not 
only for beauty and comfort but for perma- 
nancy, as the use of this wonderful decay re- 
sisting western red cedar thruout precludes the 
possibility of deterioration from that source. 

‘Royal Shakes,’’ is the name of a new cedar 
product of the Hammond Cedar Co. ‘‘ Royal 
Shakes’’ might also be called ‘‘ Dimension 
Sawed Shakes.’’ They are made from resaw- 
ing the clear trimming of 6-inch cedar siding 
stock and the dimensions are 5 inches by 16, 18 
and 24 inches in length and a half-inch butt. 
This company has discovered a method of resaw- 
ing finished 1l-inch cedar lumber in the short 
lengths from the bevel siding stock, with the 
pieces standing on end, thus producing an arti- 
cle on which the rough surface caused by the 
saw marks run full length of the piece. This 
increases both the utility and beauty of these 
shakes, which can be laid with either side out. 
The surfaced side may be painted or the rough 
side may be stained. This article affords a 
great opportunity for range in architectural de- 
sign. These shakes are clear and afford a very 
serviceable product for roof or sidewalls. 





Fir Market Shows Renewed Activity 


SEATTLE, WASH., Feb. 2.—John D. Collins, of 
the John D. Collins Lumber Co., notes an im- 
provement in the amount of business coming 
to the Coast during the last week. This is espe- 
cially true of the rail trade. Notwithstanding 
severe cold weather in parts of the East, the 
demand for straight cars of slash-grain items 
has about cleaned up the surplus stocks. Also, 
Mr. Collins notes an increase in the demand for 
mixed cars from the smaller yards, as well as 
orders for straight cars of timbers for rail ship- 
ment. While mills are running to full capacity, 
no surplus seems to be accumulating. Inter- 
coastal business has shown considerable activ- 
ity, with big demand for hemlock at good prices. 
The California market is unchanged, but re- 
ports show that building continues on as large 
a scale as ever and that the dealers will soon 
clean up the surplus stocks accumulated in No- 
vember and December. The Japanese market is 
quiet, and no new business of any volume is 
being placed on account of congestion on the 
other side. However, it is predicted that in a 
few weeks Japan will be as strong a factor as 
ever. Mr. Collins says: 

While we have heard of softening prices in the 
East, we can not discover it at this end. Mills are 
as independent as ever, and appear to want to sell 
only the items they have on hand. They all have 
Japanese or Atlantic coast business, which they are 
cutting on at prices considerably better than any- 
thing offered for rail shipment. Dimension and 
hemlock boards and shiplap are still scarce, and 
prices $1 higher than two weeks ago. Slash-grain 


uppers, especially dropsiding, are badly oversold 
and scarce. 

The Worth Lumber Co., of which Harry I, 
Worth is president and manager, shipped fir 
into twenty-four States during 1923. Remark- 
ing that the year just closed has broken all 
records, Mr. Worth shows that a billion more 
feet of fir was manufactured and sold in 1923 
than in 1922. The volume, which was approxi- 
mately 25 percent greater than the previous 
year, tells the story of the tremendous growth 
of the lumber industry in the Pacific North- 
west. It was accomplished by practically all 
mills running to capacity, and some operating 
two and even three shifts. Mr. Worth says: 

The explanation of the great prosperity in the 
fir industry is found in its many widely scattered 
markets. Sales records show that the demand 
from one or more territories has always revived as 
buying from some other direction has slackened. 
The dominating elements in the demand for fir 
have been (1) Atlantic coast, via Panama Canal; 
(2) California, principally Los Angeles ; (3) Japan, 
on account of earthquake; (4) Retail yards, mid- 
dle West and East; (5) railroad, car material and 
structural; (6) industrial, factories of all kinds. 
The future stability of the fir market rests on these 
six legs, with the probability that there will always 
be sufficient strength in enough of them to keep it 
from falling disastrously. 


Made Assistant Sales Manager 


BELLINGHAM, WASH., Feb. 2.—John McEvoy, 
for years with the Skykomish plant of the Bloe- 
del Donovan Lum ber 
Mills, and later connect- 
ed with the Columbia 
Valley Lumber Co., has 
been promoted to the 
office of assistant sales 
manager of the Bloedel 
Donovan Lumber Mills. 





JOHN McEVOY, 
Bellingham, Wash. ; 
Assistant Sales Manager 


Bloedel Donovan Lumber 
ills 








During the World War 
Mr. McEvoy left the 
lumber business to help 
the Allies win, and after 
his discharge he was for 
two years chief clerk at 
the latter company’s 
Bellingham office. Mr. 
McEvoy has had a wide experience in his pro- 
fession and is held in high regard by his col- 
leagues. 
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New Minimum Weights on Cedar 


SEATTLE, WASH., Feb. 2.—A circular pre- 
pared by H. N. Proebstel, traffic manager of 
the West Coast Lumbermen’s Association, calls 
attention to new minimum weights on cedar 
shingles and cedar lumber—effective Feb. 1 in 
Countiss tariff 17-F; Jan. 8 in Countiss tariff 
16-E; Jan. 20 in Countiss tariff 18-F; Feb. 2 
in Countiss tariff 28-F. The new minimums 


are: 

An exception is provided to the foregoing 
minimums that when cars are loaded to full 
visible capacity, i. e, within one foot of the 
bottom of the rafters of the car, charges will 
be based on actual weight but not less than 
23,500 pounds. 

The new minimum weights will take the place 
of the present cubical capacity minimum weights 
which have been in effect since 1907 and which 
range in amount from 29,000 pounds for 2,100 
cubic-foot capacity cars, to 41,500 pounds for 


a 36-foot car is furnished on an order for a 36- 
foot car, and the car is loaded full and does not 
weigh as muah as the minimum provided, then 
actual weight but not less than 23,500 pounds 
will be protected by the railroad. 


Another cireular by Mr. Proebstel calls at- 
tention to the fact that undercharges are be- 
ing presented by the railroads on shipments of 
forest products, particularly shingles, moving 
from the Pacific Northwest to points in south- 
eastern States, such as Kentucky, Tennessee, 
Alabama, Mississippi, Georgia, Florida, North 
Carolina and South Carolina. These under- 
charges are being presented on allegation that 
the ‘‘Combination Rule Tariff’’ Jones’ No. 228, 
may not be used to make lower rates than the 
exact combination of the locals, because thru 
class rates are and have been in effect. This 
action of the carriers was the outgrowth of an 
informal ruling by the Interstate Commerce 
Commission. It was made on one of the claims 














This picture shows Everett G. Griggs, president of the St. Paul § Tacoma Lumber Co. and the 
Douglas Fir Exploitation § Export Co., Tacoma, Wash., at an entertainment in his honor, 
given by the Osaka branch of the Japan Russia Trading Co., on Dec. 28, 1923, at Tondaya, 


Osaka. 


In the photograph, left to right, are Ichiro Fujita, Masujiro Shimidzu, Suyemasa 


Kozu, Umehichi Kitamura, E. G. Griggs, Chihiro Inuma, Heizo Mori, Zensuke Kawasaki, 


Yoshiyuki Kajiyama. 
members of the Japan Russia Trading Co. 


Messrs. Suyemasa Kozu, Chihiro Inuma and Yoshiyuki Kajiyama are 
All the Japanese in the picture are prominently 


connected with the Japanese lumber trade. It was at this meeting that Mr. Griggs explained 
to the lumbermen of Japan the advantages of adopting American mill specifications, and 
after a two-hour discussion, the Japanese agreed to modify their specifications in many im- 
portant particulars, which will make it much easier for American mills to supply their needs. 





cars of 2,971 cubic-foot capacity and larger, to- 
gether with loaded full exceptions which range 
from 23,500 for the smallest to 34,000 pounds for 
the largest cars. 

Protest was filed by the shingle branch, West 
Coast Lumbermen’s Association against the new 
minimum weights, but word has just been re- 
ceived that the Interstate Commerce Commis- 
Sion has voted not to suspend the new mini- 
mums. 

It is believed that unless great care is taken 
by shippers, penalties in freight charges on 
shipments containing less than the prescribed 
minimum will result. There will be no protec- 
tion by the carriers of actual weight in cases 
where shipper. claims that had the size car he 
= been furnished it would have been 
pope full. Shippers must be prepared to load 

300 pounds of shingles when a 36-foot car is 
ordered and a larger car furnished at the con- 
ee of the railroad company, and the illus- 
“a holds good for each class of cars for 

ch minimums are stated above. If, however, 


of a member of the West Coast Lumbermen’s 
Association. Mr. Proebstel says: 


In the light of additional facts submitted in 
connection with this controversy, the commis- 
sion has now ruled that the combination tariff 
applies on this southeastern traffic notwith- 
standing the thru class rate feature. 

The effect of the reconsidered ruling is that 
Wwe can now subject the local rates to and from 
Mississippi River, Ohio River and Virginia 
city gateways to the “set back” or ‘‘discount’’ 
formula published in the Jones combination 
tariff. That operation results in rates that are 
from one-half to six cents lower than the exact 
combination rates. 


All shippers who have been presented with 
undercharge freight bills because of the fore- 
going contention of the railroads should now 
definitely decline to pay such undercharges. 
As authority for doing so you may refer to the 
commission’s opinion as expressed in its file 
186,338, 


Bonding Company’s Petition Denied 


SEATTLE, WASH., Feb. 2.—J. Will Jones, of 
Baxter & Jones, attorneys for the Metropolitan 
Club, has been advised from Olympia that the 
State supreme court has denied a motion’ for 
a rehearing of the action brought by the club 
against Brazer, former secretary, and the Mas- 
sachusetts Bonding & Insurance Co., as his 
surety. 


Under the ruling of the court, the club will 
be able to collect a judgment of $2,000 against 
the bonding company, together with costs of 
the action and three years’ interest, and will 
also hold a deficiency judgment against Brazer 
for $600. 


The decision is the final step in a civil suit 
against Brazer for shortages during his ad- 
ministration of the club. He was acquitted on 
a eriminal prosecution; but in the civil suit 
the defense was not permitted to introduce the 
fact of failure to convict criminally, and:a jury 
found that Brazer was short to the extent of 
$2,600, of which $2,000 was covered by the 
bond. The lower court set aside the verdict 
of the jury as to the bonding company, ruling 
that the club would have to look to Brazer 
individually to make good the shortage. The 
supreme court originally ordered the lower court 
to enter judgment on the verdict; and the bond- 
ing company, being dissatisfied, filed a petition 
for a rehearing. This petition has been denied, 
terminating the litigation, because there is no 
further right of appeal. The bonding company 
will have to make good the shortage to the ex- 
tent of $2,000, the face of the bond. 


The case has been bitterly contested. Pay- 
ment of the judgment will enable the club, which 
is now under the management of C. H. Culver, 
to enter the year, on a solid foundation financi- 
ally. 


('SELALGG@@G@@@: 


Sitka Spruce for Piano Sounding Boards 


Vancouver, B. C., Feb. 2.—A highly spe- 
cialized use for Sitka spruce is indicated in an 
inquiry just received from England, from a re- 
search engineer, who is conducting experiments 
to determine the most suitable woods for the 
manufacture of musical instruments. The par- 
ticular use sought to apply Sitka spruce to is 
for sounding boards for pianos. The inquiry 
eame to the Forest Products Laboratories of 
Canada at the University of British Columbia. 
Request was also made for some specimens of 
this wood for experimental purposes. The in- 
quirer says that wood used for sounding boards 
is usually seasoned naturally—that is air dried, 
for seven to ten years, is to be quarter cut or 
perfectly edge grained and to have a density 
indicated by growth rate of ten to twenty an- 
nual rings per inch of diameter. Swiss pines 
and Danube spruce have been used extensively 
for this purpose in Europe, but Sitka spruce, 
which came into prominence in airplane con- 
struction, combines strength, lightness and tex- 
ture, qualities which have already proved its 
suitability. 


Renamed Mt. Baker National Forest 


BELLINGHAM, WASH., Feb. 2.—Thru the ef- 
forts of Bellingham business men, the Wash- 
ington national forest has been renamed the 
Mt. Baker national forest, identifying it with 
Mt. Baker, 10,750 feet, the highest mountain 
in northwestern Washington and the center of 
a region as interesting as Rainier national park. 
The Mt. Baker forest has an area of approxi- 
mately 1,500,000 acres and has some magnificent 
stands of timber. The Forest Service and 
Whateom County are building a motor road 
into the heart of the district and next summer 
there will be tourist accommodations at Austin 
Pass, one of the main gateways, a company 
having been formed by local men for that pur- 
pose. B. W. Huntoon has been the prime mov- 
er in making the region accessible and J. J. 
Donovan, vice president of the Bloedel Donovan 
Lumber Mills, has been one of his strongest 
backers. 
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WASHINGTON, D. C., Feb. 4.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Production Shipments Orders 
Serene: om 2 os: 100, 4 or 1924 1923 1924 1923 
eek ended: an. 26; an, 27— 
I SN ceca usvunddedaxsanmmscewehsee 78,259,094 70,417,820 91,007,910 79,489,671 87,814,650 101,077,735 
West Coast Lumbermen’s Association..........cceeecccvvcccves 103,564,537 95,669,633 114,078,614 108,596,614 113, 635,441 119,561,171 
Western Pine Manufacturers’ ASSOCiatiON............e eee eevee 17,452,000 - 12,662,000 27,241,000 25,194,000 "800,000 25,500;000 
California Redwood ASSOCIATION ...........cceccccccrcssceeeeens 8,724,000 6,352,000 8,801,000 7,517,000 8,013,000 10,410,000 
North Carolina Pine Association ...........ccccccsersccccsscecce 7,597,289 7,672,812 8,075,694 7,630,085 8,539,000 10,219,300 
Northern Hemlock & Hardwood Manufacturers’ Assn.......... 1,071,000 2,246,000 1,505,000 1,956,000 1,895,000 2,056,000 
Northern Pine Manufacturers’ Association...........++.eeeeeeee 1379, vf 052, 600 7,786,300 8,563,400 12,548,000 7,323,000 
OERIE: DR WRB ova. oon cc's 60's 901006 5'9.06 9: 0:099:9 10602 sane sess 223,047,420 202,072,865 258,495,518 238,946,770 261,245,091 276,147,206 
Four weeks: 1924, Jan. 26; 1923, Jan. 27— 
Southern Pine a ee ey cual lined 275,367,977 275,836,225 310,907,181 334,361,208 345,575,085 404,577,315 
West Coast Lumbermen’s Association..........cccccccccsccvece 357,198,413 329,791,926 360,317,564 395,329,160 394,781,325 452,085,359 
Western Pine Manufacturers’ Association..........c+..seeeeeee 804, 46,071,000 87,476,000 92,686,000 Visors 90,150,000 
California Redwood Association .......cccccccccccccccccccccsccs 29,778,000 24,466,000 28,488,000 30,372,000 31,395,000 47,424,000 
North Carolina, Pine Association ......cscsercccccccccsscccccecs 22,352,996 27,771,337 24,230,179 29,508,931 36,382,000 31,085,927 
Northern Hemlock & Hardwood Manufacturers’ Assn.......... 6,101,000 8,321,000 5,948, 7,681,000 8,073,000 9,609,000 
Northern: Pine Manufacturers’ Association .....-..sseeseeeeees 25,603, 900 29,727,300 27,906,900 31,831,900 36,281,000 25,652,000 
I CR WERE. 6 .c5snsseeink obese os vase eansseeesseheeias 773,206,286 741,984,788 845,273,824 921,770,199 966,462,410 1,060,583,601 
Hardwocds: 
California White & Sugar Pine Mfrs.’ Assn., 4 weeks.......... 13075000 8 «sk bb bee ooes MOND. © eaten). » emma 0, seanumens 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 4 weekS.........-++.. 13,715,000 11,804,000 9,193,000 10,991,000 13,552,000 11,605,000 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WAsH., Feb. 2.—Direct sales of Douglas fir from Jan. 21 to 26, inclusive: 
Sales—— Prices———_ —Sales—— Prices—————_ 
V. g. flooring— No. Feet No. High Low Spread No. 1 common, S1S— ° Feet No. High Low Spread 
Aer eee 7 38,00 4 $59.00 $54.00 $5.00 CEU kvec sok sees Sanne wbate 29 187,000 4 20.50 18.00 2.50 
DE Wins dacbadnnnsessens esas 59 415,000 9 55.00 49.00 6.00 MT ie one saeaebares ote aee seas 11 76,0 6 22.00 18.00 4.00 
~~ 3 fi ee 21 276, 000 9 41.00 35.00 6.00 Dimension No. 1 S&E— 
. g. flooring— ’ 
4” No. 2 and better ........ 27 311,000 = 7~—S—s 36.00 += 28.00 ~—S— 8.00 ant” 32-04 . = Ct pM 
> Saar 12 144,000 4 28.00 24.00 4.00 18° 82'000 3 21.50 19.50 2.00 
6” No. 2 and better ......... 16 57,000 7 38.00 32.00 6.00 20° 25.000 4 22°50 19:50 3.00 
die, 3 spec 10 90,000 4 33.00 29.00 4.00 on nn en 
No. 2 and better ............ 58 410,000 8 36.00 28.00 8.00 26-32’ 20,000 = 2 = 27.00 25.00 2.00 
Ee a eer eer eo 14 112,000 4 24.50 19.56 5.00 Lath— 
Drop siding, 6”— Bat ccuve RN ee re 7 368,000 7 4.55 3.75 80 
No. 2 and better ............ 47 472,000 8 37.00 31.00 6.00 SPruce ......seeeeeeeeeeecere 1 10,000 1 5.00 +e: 
Ps D.? v05o0o 05seorebounee sens 21 142,000 8 34.50 26.50 8.00 PHOMNIOO 60csce sc tre reerensee 3 503,000 3 4.20 3.50 70 
e e e 
Bureau of Census Price Averages North Carolina Pine 
WASHINGTON, D. C., Feb. 4.—The bureau of the census has compiled simple average f. o. b. NorFoik, Va., Feb. 4.—The North Carolina 
mill prices, per thousand board feet, each average price based on at least three reports made | Pine Association makes the following analysis 
direct to the bureau by representative mills and their average obtained by dividing the sum | of figures reported by thirty-one mills for the 
of all by their number. The hardwood prices are from northern mills only, and come mostly week ended Jan. 26: 
from Wisconsin and Michigan. The following are the bureau’s averages for December: wai stip 
Southern Pine Larch and Fir Production— Feet Normal* Actual ments 
B&better flat grain flooring, 1x4”, 10- to'20"S 28/58 Dewitt, Ox) Cae 6 ois vince esscceecevsee $ 28.08 Actual ..... 7,021,989 83 eas aed 
B&better ceiling, %x4”, 10- to PF cvasisvs S08 Now Som wSs, B= Be 107 500). osc csnsiece cee 20.96 | Normal ..... 8,496,000 2 sn 
No. 2 drop siding, 1x6”, 20 00) 20! oic.cas09-0 28.45 Hemlock Shipments .... 7,849,073 87 104 een 
B&better finish, 1x8 . 10- to 20’, S28 eaters i 55.13 No. 1 common, 1x6 and 8”, 8-16’, S1S....$ 31.32 | Orderst wets 8,149,000 96 116 110 
— feowmorantryg ee tl <n . e% or pica ar No. 2 common, 1x6 and 8”, 8-16’, S1S.... 25.32 Pn ng 4 be — - the te * ey 
. , , 10- to PLS 80s Y e mills would produce in a normal working day 
No. 2 common, 1x8”, 10- to 20’, S1S...... 23.63 West Coast Hemlock +As compared with last week, there has been a 
No. 1 common, 2x4”, 16’, SISIE.......... 32.35 No. 2 and better eos: YER siowswieiecae $ 28.00 decrease in orders of 21 percent, but last week 
No. 2 common, 2x6”, 16’, S1S1B.......... 23.21 No. 1 COMMON, 156-10" , BES. ccccccccceces 18.92 there were reports from thirty-three mills. 
“oe common timbers, 12x12”, 10- to 20’, No. 1 boards, 1x6”, 10- 14’, Le eee 18.30 
ETT eC TR ee oe eee Pr ee ee 38.09 Redwood K J e e 
Merthers White Pine Clears, 1x8”, 10-20’ $ 67.00 estern Pine Analysis 
— : common, 1x6 and 8”, 8-16’, S1S....$ 59.78 Sap selects, 1x8”, 10-20’, S2S............ 61.49 PORTLAND, OrRE., Feb. 2.—The Western Pine 
co Senet, FOO ence? Gin” aeae | emmnne. Tad", 20-00", NEB.......-..-> 55.05 | Manufacturers’ Association summarizes as fol- 
a oes 1x4 and 6”, 10-16’, S1S.... 38.29 Extra merchantable, 1x8”, 10-20’, S2S 39.04 | j f 7 
0. 1 common flooring, flat grain.......... 61.83 Merchantable, 1x8”, 10-20’, S2S.......... 30.67 | lows reports for the week ended Jan. 26 from 
Box, 4/4 rou uy wesc ete eeeeeeeeececeereees 24.00 Construction, 1x8”, 10-20", TEER GSE 20.12 | forty mills: 
pennbers, 4x4”, 24-32", S4S................. 40.00 Shop, common, 8”, 10-20’.........eeeeeeee 28.99 —Percentage of— 
1 4 common dimension, 2x4, 12-16’, Timbers, 12x12”, 20- 32” ED Soetca Rasesaeee 48.44 Pro- Ship- 
WEEE ash anisbOles Sone eneeiase Se aeweeess 33.33 Timbers, 4x4”, 34. 32 | ee eee 48.25 Cars Feet duction ments 
Douglas Fir No. 1 common dimension, 2x4”, 12-16’, Proguction. 2... <2 phe i ocr 
=. 2 ne gore nn apne ght emote sane $ 52.36 FSRND UE) o's eavelsin'd sing Besa wees Picie 0 sie ocaaosis 36.08 Sa - 1,090 27,241,000 156.09 ..... 
} 0. 2 and better slash grain flooring, 1x4” 30.83 West Coast Spruce ad r 
No. 2 and better finish, 1x8 and 10”........ 58.90 No, 2 & better bev. sdg., 1/2x6”........ $ 33.20 ogg he . i Be yeiygesd 165.02 105.72 
ag pas Berredp nny. ag eS 28-14 No. 2 & better finish, 1x8-10" 59.25 sible ties ee ee ee 
I etter drop siding, (ae t: ” ; gam 10. 
No. 1 common 818, 1x8-10"-"... es. feqg NO: 1 dimen., 2x4”, 10-14", SISIE...-... 19.75 | *Of these shipment totals, local sales took 12 
No. 1 common SISIE, axa”, 13-14 Sox 20.44 California White Pine Soft Elm — pe agg a ile ili ci “ti, sn il 
: : S48, 4x4”, = | Ome eee 23.6§ 
No. 1 common rough, 12x12”, 10-32’... ae foe an a... f'7 | retail sales from mill yards, order is practically 
Red Cypress No. 1 shop, 6/4.. 49.30 No. 1 common.. 46.67 | 8¥7on¥mous with shipment. 
a a, EEL $ 94.33 No. 2 shop, 6/4.. 33.69 No. 2 common.. 24.58 Bookings for the week by forty identical 
EE ME i ba iansenn sched naehs 87.08 No. 3shop,6/4.. 23.40 No. 3 common.. 18.20 | mills were 73.05 percent of bookings for the 
cS OMIMON,  1KE-12", B16" osoincssscecnecenes 75.72 Nos. 1 & 2 com- Basswood previous week. 
a : canon 1x4 iz. +4 wip lous sais Sos a mon, 1x12” SOT BAS si .s20cs04 $ 75.00 ———— 
x P oA wacakires 32.13 No. 3 common Beleots: ....ccese 58.71 ° 
No. 1 common flooring, 'f. Boos ha sickened 47.28 ie + aes ’ 24.99 No. 1 common.. 51.17 
Bow By A oar ihichisshatis tks aciviotelaeey. x 16.00 Box, rough, 6/4. 22.83 No. 2 common.. 30.55 Southern Pine Barometer 
@:Wivin'S 0isis/6)818:0, 415 990019 0.0,5.0:614' 22.00 i No. 3 common.. 25.10 New ORLEANS, LA., Feb. 4.—For the week 
North Carolina Pine a eae Ash ended Feb. 1, Friday, one hundred thirty-two 
” ’ we? Le2eear, eae .......... n unare 1 
ogg ag F nvort nl = - gis’, Sie Sr. $ oer siete $117.29 ei sones co «ME mills report as follows to the Southern Pine 
No. 1 common flooring, flat grain........ 36.83 No. 3 ear A = ped No. 1 common.. 59.90 | Association: 
SN SLT ET 53.07 Oe ee No. 2 common.. 31.43 Percent Percent 
SNE OE ss nv ucxarccccocscenns. 27.32 Soft Maple No. $ common.. 17.38 of pro- of ship- 
Western and Idaho White Pine FAS | cae ce$ 72.10 ag — —™ ee ee +Cars ' rs, a duction ments 
Rink: tis tracer Western Idaho No 2 common... 26:75 No. 1common.. 46.56 | Shipments |.. 3,742 85,351,278 115.58 
D a. oe gett tShrteeeseecnwe $64.57 $ 80.80 No. 3 common.. 15.58 No. 2 common.. 26.25 | Orders*— 
sag oh ee 48.35 No. 3 common... 17.13 Received ... 3,266 74,494,194 100.88 87.28 
No @ yee het MEETS 52.57 Unselected Birch Hare Maple On hand end " sey 7 
No. 2 com., 6- & 8° “gagtttineees a a ree $100.08 FAB cc ccscvesss $ 92.60 week .13,641 311,137,569 
oe cee Saas thee 23.02 “yk 5) Sc er 99.1 PRICBEB: 0.0.5:4.6.05:0.6 78.33 *Orders on hand showed a decrease of 3.37 per- 
+ el eg 2 ¢ Eager retebene nhs ae ht _ : me. oa zo : common.. ee on See the week. 4 
yo. 2 s To See . : No. nion.. a o. 2 common.. .00 s a basis f 1 hippe 
ee em, D.Gr C/8. . oc inckccsscune 20.19 26.31 No. 3 common.. 15.51 No. 3 common.. 13.96 in ‘Boccemes 32'809 fect. gh" ua iia 
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_ Production and Shipments of Western Pine 


PorRTLAND, ORE., Feb. 2.—The 1923 report of the Western Pine Manufacturers’ Association follows: 

































































ee Vest P t Shi ts t ¢ oon’ Pare ¢ ey 
¢ Cars Feet Percent Cars ee ercen pments to— ars ee rcen ars e erce 
——— oie . 8,423 93,441,105 6.13 2,890 82,636,211 5.52 me akweneus 1a beggar oa i peg Lipa be 
7 64 Na reer ee 963, . 526, . 
i olla ey 115868 377 131 3319 17'203,097 Hef Michigan ......... 3,292 88,009,439 5.78 2,855 75,989,753 5.08 
00 eta 3.946 101536859 6.66 3,409 837610,953 5.58 | Speeeeseneen 1,442 37,876,338 2.49 1,152 31,251,956 2.09 
100 ce "757 18.497.912 121 907 23,436,975 1.56 pS eens 362 —_ 10,409,310 .68 446 12,740,327 85 
00 North anota 22. 1,183 © -29°997'219 «1.97 1,281 -~—«32,804,663 2.19 Atl. coast States. .12,341 327,726,551 21.51 11,785 318,936,987 21.31 
00 oe nan sos) GB ot : 117.629.085 7.86 Other estrn. States 689 17,954,327 1.18 1,139 30,237,484 2.02 
100 Minnesota ........ 4,736 120,094,288 7.88 4,531 1007016 6.08 CANOES. cccdscccscs 17 455,874 03 6 73,367 -01 
S43] Wisconsin ........ 3,740 94,927,890 6.23 3,466 91,007, : Oklahoma, Texas 
06 TOWRA cecreesosecee 4,926 121,767,501 7.99 4,826 122,380,856 eo and Arkansas... 71 2,553,597 17 57 1,620,815 11 
Illinois ....-.eeeees 4,692 120,830,092 7.93 5,563 148,514,642 9.92 pO aaa 133 3,241,562 21 20 507,8 “03 
SE. vnsercvnnve 555 13,416,274 .88 578 =: 13,939,677 -93 California ........ 338 11,297,414 74 457 165,871,625 1.06 
4 Nebraska ....-.-. 2,516 63,439,084 4.16 2,679 69,528,444 4.64 Nev. and New Mex. 18 434,668 103 3 74,177.01 
DS vivwiewewes 965 24,524,923 1.61 756 ,137, . onan ee anki 
09 a... 1,411 37,069,250 2.43 1,811 47,896,529 3.20 NS ec ccuces 59,050 1,523,828,468 100.00 56,599 1,496,855,901 100.00 
27 A comparative statement of cut and shipments, during 1922 and 1923 follows: 
100 Cut exceeded Shipments 
100 Cut Shipments shipments exceeded-cut 
— TOME oi nick see he sede CVU Tce Knees os cheese dcceduqceweadkecandnaeasesneseeedsanens ieee aes bye cy _ 193,592,282 68,467,077 
301 EE ucacedacdeaasiwaness tsi aieseniaaa me’ eka Wisceneanedetinntierkenes (428,388, (496,855, 467, 
A comparative a of cut A een cutee the last cane zene follows: saee sone site pow 
100 CUE ccc cccesscesis 1,717,420,750 1,428,388,824 896,129,042 1,646,713,854 1,367,481,749 1,361,455,537 1,304,115,774 1,174,173,775 
al Shipments ...... 1,523,828,468 1,496,855,901 933,390,390 1,340,594,620 1,360,228,854 1,155,284,003 1,330,298, 616 1,192,550,962 
Following is a summary of the statement for December: 
Production Statistics for December ene eee wager - Production and eee Compared : 
: —_—— 1 s ——_—-  —_ , 
~—nne SUTEE—— FESR No SNE i icncnennxasecii 108,508,638 103,272,664 
No. No cut Cutting Feet Total shpmts. Shpg. Cars Feet PROMOS vce dévewddaace 89,170,834 66,000,503 
= 1 ROI 47 8 39 89,170.834 1923 ..... coe HE 2 45 4,197 108,508,638 
ad TREO) 6 vccowes 51 13 38 66,000,503 1922 ........ 51 4 47 3,905 103,272,664 Shipments exceed cut.. 19,337,804 37,272,161 
om Production for November was 142,713,788 feet, and shipments were 117,376,988 feet, cut exceeding shipments by 25,336,800 feet. 
°*,.@e 
9 Imports and Exports of All Commodities 
ry WASHINGTON, D. C., Feb. 4.—The following table, prepared by the Department of Commerce, shows the total value of imports and exports 
te of all commodities by grand divisions: 
———Dee., 1923 Dec., 1922—————_ 12 Months, 1923 12 Months, 1922 
80 Imports Exports Imports Exports aceasta Imports Exports Imports Exports 
; d Divisions— 7ran visions— 
‘4 “Hurope ..-. ++: $ 93.350.915 $246,334,968 $ 97,118.013 $186,722,987 —.... $1,157,327,164 $2,093,444,280 $ 991,203,068 $2,083,356,710 
‘ North America .. 68,080,162 80,063,649 66,809,580 85,264,384 No. America. 1,001,811,302 1,086,609.216 822,453,976 915.654,036 
= South America .. 36,600,884 19,229,844 39,186.613 22,128,467 So. America. 466,816,692 269,318,004 358,762,874 226,074,981 
BBG. cecccccces 80,223,920 62.932,809 78,593,042 36,206,621 BME ccccese 1,019,714.878 511,310,889 826.886,064 448,970,301 
—_........ 2'218.018 13,221,744 2'964.545 10,214,561 Oc ania .... | 59,200.257 146,597,977 48,516,791 101,945,592 
BEC. vcwcens 7,592,899 5,015,967 9,116,780 3,790,540 AfPiICS 2.222. 87,067,720 60,665,955 64,924,060 55,775,849 
na TOAL 2. cccvcas $288,066,798 $426,798,981 $293,788,573 $344,327,560 TORRE) cccsiae $3,791,938,013 $4,167,946,321 $3,112,746,833 $3,831,777,469 
sis 
he Ms e e 
Bureau of Census Delivered Prices California Pine Sales 
" Prijs ag C., Feb. ee S _— es ei by ange ver SAN Francisco, Cauir., Feb. 2.—For the 
ts e census the following prices, per thousand for lumber items an 1 ‘ . 5p 90-2 . ; ; 
shingles, as the average paid Jan. 1 by contractors for building materials delivered on the job, Seige mO-20, _ California White & Sugar 
. these being selected from the complete list: ine Manufacturers’ Association reports sales 
0 No.1 Dimension, Common Flooring, 1x4” Shingles, Extra by grades as follows: 
ae SiS1E, 2x4—16’' Boards 10 to 16’ Clear, 16”,5/2 | Gatifornia White Pine netes Pane 
ay Southern Douglas Feet Commo Feet 
a. Oe Southern Douglas 1x6” —_ pine fir Red Nos. 1 & 2 clr. 197,000 ‘No, eee 17.000 
0k pine fir No. 1 C,” eg. No.2v.g. cedar Cypress | ¢€ select ...... 299’ 000 No. 2 210'000 
f CE incicccsenninecinnns $57.00 $62.00 $48.00 $140.00 pei $ 6.80 ciao, | A 107,000 VO. 2 weeeeee 210, 
R 56.00 45.00 130.00 6.00 , No. 3 .....-. 545,000 
= a NONI ean alg aonb awe Raa ee Cua 56. ‘ s ivees 3 nines No. 3 clear.... 229.000 oD iaeknteee 
 saidc exe hicks <keenbabenibl 55.00 60.00 50.00 sees «$115.00 6.75 -eoes | Engh shop .... 15009 Wo slant. tease 
ON errr mrerrr rrr | ee 45.00 wenn edges 6.25 wane No. 1 shop..... 551,000 No. 1 dimen... 463,000 
PM a ne oeig Renee a keene ee eeeen® 48 00 eseee 47.00 jane eeeee 6.75 eecee No. 2 shop i 1,4%3,000 Timbers at thy 24'000 
ne SS ere ee errr er re a 5.00 eocee 48.00 90.00 eccce 6.00 eccee No. 3 shop Paras 153.000 ee sana , 
| ae err cree 40.00 ates 42.50 135.00 aieas 11.20 aes D&btr. short.. 5.009 Beveled Siding— 
eel BINS ones cncccnseseseres 40.00 anes 45.00 105.00 “tens 6.80 cose | Bamel 4°... 3608 Lin. Ft. 
ym 12" | GSES: rena areeareneterr tr 40.00 sala SCG. . Juanes aaaus 5.50 ee Nos. i & 2 cir., BARE. d<es: aye 
SI os <csducvecaxanin cand 52.00 52.00 54.00 106.00 95.00 6.50 ited ic acess ie Abpea nese $2,008 
= MMO ES oi cics wenceneKecccuae 44.00 44.00 50.00 105.00 85.00 6.00 eteee D&btr. stnd.... 24,000 aetna 4000 
D- F Grand OM ei veveacaces Rewsie oanee - 45.00 43.00 aoues 85.00 5.40 ealane No. 3 elr., stnd. GG ceeucseses 14,00 
its Shreveport errr rrr eee ee 46.00 oeees 50.00 105.00 eccce 5.85 $6.30 No. 3 eclr., stnd. 31,000 White Fir 
: PEM 2c a hota a aikgro ee oe cease ge: eae 62.00 57.00 escce 95.00 5.50 eccce Shop, stdn.... 66,000 Feet 
: : Los Angeles icnevenmee~epeckaaeees eccce 41.50 40.00 eecee 82.75 4.06 eccee Sugar Pine Clears... “a : 23,000 
. ° ° Nos. 1 & 2 clr. 155,000 . 3 
1 The West Coast Review National Analysis Soden 112000 yet E ages nent’ 186000 
= SEATTLE, WasH., Feb. 2.—For the week end- . dg ye de 42.000 No. 1 dimen... 149,000 
12 to Jan, 96. 198 oe A foll rae WASHINGTON, D. C., Feb. 4.—The National ma D --iea a No. 2 dimen... 213,000 
geal, — a Lumber Manufacturers’ Association issues the | No.1 pom 2 ) 957'000 Douglas Fir 
of West Coast Lumbermen’s Association: followi eke: fee.i » ented Jen. 06 No. 2 shop..... 91,00» Cé&btr. ....... 287,000 
ll ollowing analysis for the week ended Jan. 2 Se So erases ’ Com., 4/4 ..... 125,00 
: Production ...103,464637 18% above normal* sailiine = pe icnaiees sali ehanaiis. on onbiiati ne: co. on $44 & up 186,000 
val Shipments ...114,078,614 about %% above orders J Nos. 1 & 2 clr. Ties & timbers 66,000 
he OMers: ..6000% 113,635,441 10% above production ages of production: CU er 5,000 Cedar 
Shipments— Dé&btr. stnd..: 28/000 Miscellaneous . 66,000 
Water delivery: Feet Feet During During 4 No. 3 clr. stnd. 21,000 
oat SY su txntiseowcavens 30,946,827 Week Ended Wks. Ended | Shop, stnd.... 88,000 Lath 
MOE. Secor pierce wee es 26,618,137 Jan. 26 Jan. Box Pieces 
COMM WALEE (5096) 0. .0.6cscccsaceces 57,564,964 No.of Ship- Or- Ship- Or , No. 1 mix. pine.2,713,000 
k SP TATE CONG: oven esccnscctsaceseseers 51,480,000 paren a ‘tellin Seen Gen. eenee eee Mix. pines, 4/4 25,000 No. 2 mix. pine. 757,000 
€ Local auto and team deliveries........ eee) we : : , — 3 | Mix. pines, 5/4 32” mix. pine.. 140,000 
wo N ee Ea —— a rer err e = a 3 . 7 yk 7: See 138,000 No. 1white fir. 25,000 
| ew business— 114,078, FORE COMBE <i cecs sce 2 1 Foota: f is of 1-inch stock only, 
aad Water delivery: Western Pine ....... 40 156 165 154 201 no oiiar thidhuees helen. included. od 
t Domestic at Guth Ane wae ea Lp igee pe a gisxenes st = = = saa 
“1 LG RR RNa Ae re 13,529,40 ‘alif. Redwood ...... 5 92 ‘ 5 — ‘ 
ip- Total water (46%).... +--+ eanianrh 52,021,791 | No. Carolina Pine... 33 106 112 108 163 (Statistics continued on page 68) 
ats Pe RRS osc isx xcensotannsonnnens 56,580,000 | No. Hemlock & Hdwd.j 17 (74 106 76 109 
cach cal auto and team deliveries........ 5,033,650 | Northern Pine ....... 10 122 197 109 142 ae 
; ; ——_—_——_ —- a Se et ie PAYING RENT buys only a privilege. It does 
Unfilled orders— 113,635,441 3917 116 118 109 125 | not buy a dollar’s worth of ownership. The 
.28 Domestic cargo .:.......ceccee. 140,766,785 feet | — seat ~. ay a landleré tackades team, ina 
Export eee er ee ee ee ae 230,325,680 feet *Cut is 19 percent of total in California pine A Pp y . ¥ , - 
ga = peak aos Se olan st ain Wines Rg Gee 5,894 cars | region. ance, wear and tear on his property. In addi- 
art ,vormal as reported weekly covering previous $ , softwoods tion you must pay him a fair return on the 
five years’ operati re ‘Includes hardwoods and softwoods. y C I 
ved ating eeliate bee ts eee _ Last week there were reports from 390 mills. money he has invested in the house you rent. 
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NEW YorkK, Feb. 5.— 
The big convention of 
the Northeastern Retail 
Lumbermen’s Associa- 
tion got going this af- 
ternoon with the roof 





W. L. HENRICH, 
Buffalo, N. Y.; 
Elected President 





garden of the Pennsyl- 
vania Hotel filled to ea- 
pacity. The hotel has 
been a busy place the 
last two days, with ex- 
hibitors getting their 
wares on display, visitors getting registered, 
directors holding meetings and all the well 
oiled machinery of the association functioning 
at high efficiency. About one thousand mem- 
bers and visitors are in attendance, and things 
are moving off with the usual Northeastern 
promptness. 





At the opening of the first formal session this 
afternoon J. Ik. Murphy, president of the New 
York Lumber Trade Association, bade the 
gathering welcome to the ‘‘village’’ of New 
York. As an enthusiastic advocate of asso- 
ciation work he stated that if he could meet 
and shake hands with his competitor he would 
not be worried over that competitor’s activity 
in trying to extend trade into new areas. Mr. 
Murphy stated that he considered his associa- 
tion membership one of the valuable assets in 
his business, and he considered his non-associa- 
tion competitors to be one of his serious liabil- 
ities. 

President W. G. Sweet, of Elmira, in the 
course of his address stated that 1923 had been 
a busy year and that the outlook for an equally 
good season in 1924 is bright. One of the strong 
talking points for sales-making last year was 
the survey that disclosed 1923 prices to be some 
29 percent lower than those of 1920. Business 
will continue satisfactory unless prices get 
out of hand; and dealers have a grave re- 
sponsibility in aiding the work of maintaining 
prices on a reasonable level. 

The affiliation of the Connecticut association 
and the joining of many dealers in Rhode 
Island have added materially to the strength 
and influence of Northeastern. It now has 
members in seven States. The association in 
addition to other duties must be a special serv- 
ice department to all the members in rendering 
those aids that can be offered only by many 
lumbermen working together in a corporate way. 
The president mentioned cost accounting, archi- 
tectural and traffic services and the like. He 
laid special emphasis upon costs and outlined 
the efforts and successes in working for a uni- 
form system. The field work and the district 
meetings have been unusually effective during 
the last year. The president discussed stand- 
ardization and expressed the opinion that the 
industry can not always continue with two 
standards of sizes. He also believes that much 
additional work must be done in regard to 
bundling odd lengths and standards for rough 
dry lumber. There is another angle of this 
general subject which can be dealt with by 
local groups; and this is the matter of arriv- 
ing at some sort of a standard for kinds and 
patterns of stock carried. Lack of coépération 
on this point compels the carrying of too widely 
diversified stocks. Grading rules for Canadian 
lumber is a matter in which many retailers 
are interested. 


A retailer’s reputation for fair dealing is 
one of his great assets, and this suggests the 
matter of formal code of business principles. 
The president also mentioned the question of 
increasing dues to allow the association to fune- 
tion in a larger and more efficient way. He 
closed with an expression of thanks to mem- 


bers and officers who had aided him so effec- 
tively during his administration. 


Secretary Makes Informal Report 


Secretary Paul S. Collier reported informally 
that the year has been one of expansion. The 
membership has been increased and_ the 
branches of service have been developed and 
improved. More than 5,000 requests for serv- 
ice have come in to his office during 1923, and 
he felt that by their codperative efforts thru 
the association the members had succeeded in 
improving the reputation of the industry with 
the public. He mentioned the field service and 
the district meetings. The growing body of 
business principles that govern in the industry 
is becoming well enough defined to suggest the 
matter of a code which will tell the public and 
the shippers just what principles the retail 
lumberman want to serve and be served by. The 
old short-sighted stage, in which anything went 
if it brought a profit and in which a man asked 
only what he was to get out of it, has passed. 

Treasurer A. F. Stahl, of Rochester, made 
a financial statement which on motion was 
accepted. 

Thomas H. Bennett, of Oswego, chairman 
of the committee on legislation, made a par- 
tial report of the bills introduced into the 
various State legislatures which the com- 
mittee had either favored or opposed. In be- 
ginning his report he stated that members 
do not seem to realize the importance of this 
legislative work. New legislators seem filled 
with the idea that they must introduce as 
many bills as they can think of. Under such 
circumstances measures can not receive eare- 
ful consideration, and many strange social 
doctrines manage to get written into laws 
under which it is hard to live and do business. 


Discussions Feature Convention 


This convention is to be largely one of dis- 
cussion; and the progress of the first session 
has indicated that this discussion is lively, 
practical and to the point. The first discus- 
sion subject taken up was the question of re- 
ducing the cost of doing business, and J. 
Albert Mahlstedt, of New Rochelle, acted as 
chairman. The matter resolved itself into a 
consideration of the study of costs as con- 
ducted by the Eastern Millwork Bureau, of 





The Value of Courteous 
Service 


When we go into business we give an 
added service; we set out to do some- 
thing that is going to make some one 
happy. The mechanic who repairs an 
automobile does it to earn a livelihood, 
but he is really giving service, for when 
the car is repaired the owner can enjoy 
its use, and life is thereby made happier 
for him. So we all serve by making it 
possible for people to get the things 
they desire, but your service might not 
be acceptable. Suppose I came here to 
give you something you wanted—some- 
thing you needed badly—but while giv- 
ing it to you, you notice from the ex- 
pression on my face, from my tone of 
voice, from my attitude toward you, that 
I did not want to give it to you; I had 
rather keep it. If you could possibly do 
without it you would not accept my gift, 
because I would be giving you an unwill- 
ing, reluctant service. Service is mot 
worth the snap of your finger unless it is 
willing, cheerful, courteous, friendly, in- 
terested service. Unless you can show 
me that you are interested in my wants 
in a friendly way so far as your business 
is concerned, you are not giving me real 
service.—H. J. Carroll, New York Tele- 
phone Co. 











Northeastern Convention Featured By Discussi 


which Mr. Mahlstedt is president. He intro- 
duced E. F. Hunt, secretary of the bureau, 
who read a brief paper regarding figures col- 
lected from some forty-five yards using the 
system. A chart of these figures was passed 
out, showing the number of feet handled, the 
handling cost per thousand, the feet delivered, 
delivery cost per thousand, selling cost per 
thousand, total cost per thousand, the selling 
percent cost and the average cost of lumber 
sold. Mr. Hunt admitted that having these 
facts about any one yard would not in itself 
assure sales at a profit. He stated that such 
knowledge was merely a warning and a guide; 
and that it remained for the dealer to add to 
this figure a suitable profit and to sell his 
goods at that price. He indicated that many 
dealers overlook important elements in arriv- 
ing at costs. A highly valuable feature of the 
system is its uniformity; for it is perfectly 
legal to study costs, and by comparing costs 
of past sales it is frequently possible for a 
dealer to locate and correct an excess item 
that had escaped his analysis. 

Mr. Mahlstedt stated that he believed the 
system as installed in his own yard had 
already paid for itself many times over. . Mr. 
Mahlstedt then called upon many prominent 
lumbermen to testify as to their opinion of the 
system, and finally he went over a list of 
users of the system and asked each one to 
make a brief statement. Without exception 
these statements were favorable, and only a 
very few were qualified even in a mild way. 
Most of those who spoke regretted only that 
their competitors did not have the benefit of 
the accurate knowledge which such a system 
brings. 

In the course of the discussion John, 
Lloyd, of Philadelphia, came in, and Mr. 
Mahlstedt introduced him as the man who 
as president of the National Retail Lumber 
Dealers’ Association had done great service 
in the cause of uniform cost accounting. 

Following this discussion H. J. Carroll, of 
the New York Telephone Co., made an amus- 
ing and instructive address on ‘‘ Business 
Courtesy over the Telephone.’’ 


In his talk Mr. Carroll gave the dealers some 
very helpful suggestions as to how to get the 
best service over the telephone, which has come 
to be such an important factor in the business 
life of the country. Among other things he 
urged prompt answering of telephone calls in 
order to save time and as a mark of courtesy 
to the person calling. Among some of the help- 
ful suggestions were these: 


While carrying on a telephone conversation be 
careful to talk distinctly. 

Do not expect results when you have your head 
turned away from the transmitter. 

Do not yell. Some people imagine when they 
talk over the telephone that they must disturb 
everyone around. 

When you are thru with a conversation, say 
“Thank you” because you mean it and because 
your company means it. 

Say ‘‘Good-bye” with the courtesy of a “Good 
afternoon” or a “Good evening” and for heaven's 
sake don’t spoil it all by slamming the receiver on 
the hook. Did you ever get that bang in the ear 
because someone is so careless, so much in a hurry 
or so important that he must slam the receiver on 
the hook? 

If you must slam the receiver on the hook first 
lower the hook with your index finger or with 
a thumb then slam; no sound will go over the 
wire. 

If I am worth doing business with, I am worth 
waiting for. Stay on the line and show me the 
courtesy of laying aside your work when you ask 
me to lay aside mine. 


Mr. Carroll closed his interesting talk by 
saying: 

We have a slogan in the telephone business, 
“The voice with the smile wins.’ It might be 2 
good thing for everyone to adopt this slogan, not 
only in business, but in private life. Isn’t it per- 
fectly true that the voice with the smile wiDSs 
friends in social life? We always like to meet @ 
goodnatured, smiling person, the more so when 
we ourselves have some burden weighing on our 
minds. The smile is contagious, like the “flu; 


if you get near enough to it often enough you will 
get it. The voice with the smile wins friends in 
business because in business we deal with the 
same kind of people that we deal with in social 
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life, and if we practice the voice with the smile 
face and over the telephone constantly we will 
find that when it is coupled with knowledge 
of our work, and if we work at it, the voice with 
the smile wins something that we are all looking 
for, and something I wish you all—success. 


Committee Appointments 


Seeretary Collier then named the following 
committees: 

Nominations—Spencer Kellogg, Roscoe C. Briggs, 
Thomas H. Bennett, J. Albert Mahlstedt, C. C. 
Behm and Harry Gould. 

Resolutions—Thomas H. Bennett, B. H. Beach, 
Ww. H. Tinkham, Benjamin Downing, George H. 
Blakeslee, Rodney G. Robinson, Harrington Flierl 
Fred Basley, C. G. Ferguson, J. F. Fuller, Walter 
F. Williams, T. E. Moore, Everitt J. Lake, Frank 
B. Merrick, Roscoe Bricknell, W. T. Smith, G. A. 
Mason, BE. M. Cameron, A. Seibold and A. L. Shu- 
maker. 

Auditing—A. B. Thomas, Frank M. Favor and 
George Adams. 


The Returned Goods Problem 


Following the appointment of committees 
J. P. Sullivan opened another general dis- 
sion, this time on the problem of returned 
goods. He made a brief statement of his own 
policy which turns on making a deduction 
from the charged price in making allowance 
for returned lumber. If the customer returns 
it the deduction is 10 percent; but if the com- 
pany sends for it the deduction is 20 percent. 
This precipitated a lively discussion that 
ranged all the way from a firm enforcement 
of the deduction rule to a full allowance re- 
gardless of what condition the returned lum- 
ber is in. Some dealers said that returned 
lumber never was in as good condition as 
when it went out, that it was dirty and picked 
over. Others insisted that in ease the lumber 
was in bad condition it should be refused en- 
tirely and if it was good it should be accepted 
at full price. One dealer stated that if a 
customer made a mistake and ordered too 
much he should pay at least a cartage charge, 
but that if the yard made a mistake and sent 
too much there should be no charge. The 
final speech in the discussion held to the 
statement that a yard can not be operated 
according to paper theory. What appears to 
be just on paper will make enemies and cause 
more serious losses of trade than the yard 
will suffer from losses in accepting returned 
lumber. 


The final discussion at the afternoon ses- 
sion was led by F. B. Chapman, of Glens 
Falls, N. Y., on the question of deliveries 
and the charges for them. He made a ecare- 
ful analysis of the eost of his trucks over a 
period of several years and reduced this cost 
to a mileage basis. He demonstrated by these 
figures that deliveries are expensive; much 
more so'than many people think. The ensu- 
ing discussion disclosed all sorts of practice. 
Some dealers made no charge, some’ tried by 
charging for long hauls to make the delivery 
system self supporting, some made a charge 
per load not for revenue but to discourage a 
multitude of small deliveries to a given job 
where a few would suffice. 


_ One of the first big entertaining features 
is scheduled for tonight; the dinner-smoker 
‘provided by the Empire State Association 
of Wholesale Lumber & Sash & Door Sales- 
men. There will be a dinner for the ladies 
that will take place while the men are at 
the smoker. Later the ladies will see Fay 
Bainter in ‘The Other Rose.’’ 


WEDNESDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] 
New York, Feb. 6.—At the opening of the 
morning session, P. W. Branton, of Chicago, 
representing the architectural and publicity 
service, discussed how to sell the idea of home 
ownership.. He explained briefly the method 





of quick figuring of estimates, the pulling power 
of outdoor advertising and the value of usable 
blueprints. In the discussion which followed, 


Every Day Problems of the Retailer 


the idea was stressed that this advertising is 
cumulative and that people may keep plan books 
a year or more and then buy from them. Plan 
books and advertising service help the dealer 
get hold of a customer before the contractor 
does. 

Frank M. Favor emphasized the value of ad- 
vertising and selling that reaches the woman 
of the family. The matter of practical finane- 
ing is of more importance in selling than big 
signs advising ‘‘Own Your Home.’’ He de- 
scribed the work of the Second Mortgage En- 
dorsement Association and stated that he was 
trying to interest banks in the home-owning 
club idea. 

The Norfolk Lumber Co., of Stoughton, 
Mass., lays emphasis on the trade mark which 
it uses on trucks and stationery and advertis- 
ing matter. It had a painter put a picture of 
an attractive house on one truck at a cost of 
$125. It has long used’ plan books and fur- 
nishes blueprints and will arrange for a com- 
plete turnkey job if the customer wishes. It 
publishes a little newspaper called ‘‘Zip.’’ It 
spends about 1 percent of its gross sales on 
advertising. 

R. E. Saberson, of Minneapolis, Minn., spoke 
on more profits for lumber dealers. This ad- 
dress, which has been reported several times, 
dealt with the labor situation, the competition 
of automobiles, the claims of agriculture for a 
better deal and the problem of credit. Mr. 
Saberson believes that retailers must analyze 
their entire business and make sure that it is 
efficient. He thinks that much service is pure 
expense that does not benefit the customer. He 
appealed for help in stopping the rust and rot 
loss that amounts to $2,000,000,000 annually. 


‘*Advertising That’s Different’’ 


One of the most helpful and interesting dis- 
cussions of the entire session was on the sub- 
ject of advertising. Speaking of ‘‘ Advertising 
That’s Different’’ Roseoe C. Briggs, of the 
Briggs Lumber Co., of Oneonta, N. Y., de- 
scribed a number of the effective advertising 
methods used by his companies. Some of the 
high lights in his talk were these: 

The services of our architectural bureau would 
have been so startling ten years ago that in the 


East it would have been 
called not only different, 
but a crazy idea. Today, 
it’s use is so universally 
successful that it causes 
no comment except a fav- 





W. G. SWEET, 
Elmira, N. Y.; 
Retiring President 








A New Publicity Idea for 
Retailers 


We have purchased a piece of pasture 
land located on the State road just out- 
side of Oneonta that is about 300 feet 
wide on the road and about 600 feet in 
depth. We are going to reforest it in 
the spring, using very great care that the 
trees are set out in absolutely straight 
lines in all directions. After these trees 
have been out two or three years and 
begin to show what they are, we are go- 
ing to put up two small sign boards, one 
at either corner of the field, simply stat- 
ing the kind of trees, the date of planting, 
and that they are being grown by the 
Briggs Lumber Co. We believe this is 
going to be good advertising that will 
last for twenty-five years, growing better 
each year and we know that it is going to 
be inexpensive when we divide this ex- 
pense over the full twenty-five year 
period. This is the only experiment that 
I care to bring to your attention, but our 
company is so sold on the idea that as 
soon as we can secure the land, we want 
at least one of these plots at each entrance 
to our city. It is necessary in the pur- 
chase of these plots to buy land at the 
edge of farms as you can not get the 
farmer to give you land in the center of 
his farm even tho it is of little value — 
Roscoz C. Briccs, Briggs Lumber Co., 
Oneonta, N. Y. ; 














orable one on the enter- 
prise of the dealer. 


Calendars 


How much money and 
how many, is the ques- 
tion. We believe that 
if your company is so 
situated that it has a large regular list of 
customers any calendar may be distributed with 
success. In our own case we have used an 
aluminum calendar and have distributed it in 
every place in the city in which we thought 
the cards would be changed daily. This calendar 
has been used eight years and we get inquiries 
every year for more. We also watch for good 
locations. On account of the small number that 
is necessarily distributed, we believe the ex- 
pense to be less than the general distribution 
of good picture calendars for one year. For 
your information, these calendars cost about 
$1.50 each. 


Direct Advertising That Costs Little or Nothing 


Neat looking lumber piles, neat warehouses, 
clean moldings, orderly shingle piles, no waste. 
paper or refuse in thé yard or shed, clean office 
and clean windows with the lawn mowed. All 
of the above are most necessary. They do not 
add to the expense but save money and I 
personally believe them to be one of the best 
methods of advertising we have had. We dis- 
tribute a bread board and we did not realize 
how well they were received until some of them 
began to wear out and then we were forced 
to get out another stock. We purchased these 
boards in all sizes and of all kinds of wood 
at an average price of 3 cents each, branding 
them with the name Briggs and distributing 
them whenever we get an opportunity. We 
have had a cut made of these boards and a little 
later in the year we are going to advertise 
that they can be secured by calling at the office. 





Circular Letters 


Use them if you have a mailing list that is 
kept active, but use a different type of paper 
that will create attention and favorable com- 
ment. The grained paper used by the Serven 
T.uumber Co. is a particularly good example of 
what I mean. 

Display Room 


Entirely governed by local conditions and the 
location of your office, but in any event some 
display room should be available. 


Display Frame for Office Use 


A few years ago one of our generous com- 
panies sent us a large framed picture of its 
plant. We used it as long as we did business 
with that company, but when we discontinued, 
we took a piece of wallboard, arranged some 
of the regular advertising matter on the wail- 
board, hung it in this frame and called it a 
display frame. We were very much surprised 
to find that this display frame was interesting 
to all those who came into the office and many 
questions were asked regarding the items that 
were shown. I have three of the frames that 
we have used in our own office here and you 
can get some idea of how they might work. 
These should be changed as often as new ma- 
terial that is attractive appears. I have tried 
to tell you of three or four items that do not 
cost money but I believe make money for you. 


Contractors’ Dinners 


For four winters we have been holding a 
monthly dinner at our office for the contractors 
of our city and its immediate vicinity. We hold 
these dinners in our display room and have 
a local caterer take charge. The first winter we 
called them of doubtful value as we had hard 
work getting the contractors to attend. They 
acted as if they expected that something was 
going to be sold to them. During the last two 
years the friendly discussion that followed these 
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dinners has brought requests to see different 
samples of lumber, molding and flooring and 
we have sent to our lumber shed and brought 
the samples to our sample room and their ad- 
vantages have been discussed by the crowd. 
Since that time all of the contractors Have been 
very enthusiastic about the dinners. If we are 
a little late with them they generally speak 
of it in the office. 

By way of instruction, we have speakers 
from the different organizations connected with 
the lumber business, from the different cement, 
plaster, roofing and wallboard companies—some 
with moving pictures, some with slides and 
some with nothing but hot air. In addition to 
the contractors’ dinners, last summer we in- 
vited the contractors and all their men to a 
picnic on a Thursday afternoon. We had the 


wishes in regard to thicknessés, shorts, odd 
lengths and the like were over-ruled. Odd 
length in timbers is good, for there is a demand 
for this, but the retailer can not sell odd lengths 
in sheeting or flooring. 

Walter R. Pettit introduced a resolution that 
the needs of the consumer are best served by 
the extra standard and that the association 
adopt and recommend the extra standard to 
the public. The resolution was carried. An- 
other resolution asking for a reduction in num- 
ber of patterns of floor workings was adopted. 
A resolution dealing with odd and short lengths 
was held over to a later session. 

Discussion developed the fact that there is 
a demand for a 5-inch board in Idaho and 
western pine and that 
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manufacturers should 
make and sell it at a 
fair price instead of re- 
quiring ripping of a 10- 
inch board. 

A discussion of six-to- 
two shingles developed 
the feeling that while 
this thickness was use- 
ful in suitable grades on 
a side wall, it was not 








Framed advertising matter which the Briggs Lumber Co., of Oneonta, 
N. Y., finds very effective 


congressman from our district as the speaker, 
baseball games, tugs of war etc. The fact that 
134 men went twelve miles to the picnic ground 
will perhaps give you the best idea of the 
enthusiasm that prevailed. As I said in the 
beginning, we have been holding these dinners 
four years and we have an average attendance 
of from twenty to twenty-five at each. These 
dinners are conducted thru the winter months. 

We would like to know where else we could 
invest from $35 to $50 monthly and bring as 
much good-will, good understanding and give 
as much information to our contractors than 
thru these dinners, for if we knew of any 
better way we would be anxious to begin. We 
appreciate that contractors’ dinners might not 
be a success in the larger cities, but in a city 
of 15,000 or under, we certainly think they are 
the best piece of advertising that we ever knew. 

In talking with many of my friends I find 
that their advertising appropriation does not 
care for the plans that they wish to make, but 
in looking over their expenditures that have 
been charged to advertising I find that many 
items were purely charity and should either 
have been charged as such or placed in the 
general expense of the business. If your adver- 
tising appropriation seems to disappear quickly, 
see if the charity item has been included. 

In closing might I suggest the little $2 ad- 
vertisements do not appeal to us? We had 
rather put our money in one large splurge as 
we believe it gets the best results, It is our 
intention to lay aside 1 percent of our gross 
sales for advertising and if this amount is 
judiciously expended, never counting the cost 
of any one item but only the results in years 
to come, I believe this amount will be ample 
for any community. 

W. W. Wood, of Birmingham, Ala., described 
some of his unusual advertising and T. A. Bal- 
lantyne, of the William H. Rankin Co., de- 
scribed briefly some group advertising sug- 
gestions got out by his company. 

C. A. Beals, of Chelsea, Mass., told of ef- 
forts to advertise unit buildings, such as 
garages. His company got a tract along a 
boulevard and had it landscaped and hired an 
engineer who knows the lumber business to 
erect buildings and handle their sale. A gar- 
dener is employed; the place is a beauty spot 
and is seen by thousands of motorists. Returns 
so far are small, but they have faith in the 
soundness of the idea. 

William A. Durgin, of the Department of 
Commerce, Washington, D. C., described the 
campaign that resulted in the recent standardi- 
zation of lumber sizes. At the close of the 
address W. G. Sweet stated that he felt there 
had been a sincere effort to promote the in- 
terest of trade. Retailers stood for extra 
standard sizes and still believe themselves 
right. 

C. A. Beals, of Chelsea, Mass., said that he 
eame from the latest conference in Chicago 
with the feeling that retailers were having to 
give up everything and get nothing. Their 


good on roofs, and a res- 
olution looking to the 
elimination of six-to-two 
stars and _ five-to-two 
eurekas was adopted. The resolution asked for 
better standards of grading and drying. 

The judges in the model house contest are 
R. E. Saberson, W. W. Wood, Findley M. Tor- 
rence and Edward Hamilton. 


WEDNESDAY AFTERNOON 


At the afternoon session Rodney G. Robin- 
son, director of the association, announced that 
the directors contemplated offering a prize for 
the cleanest yard and best display of goods. 
Some dealers take pride in the fine appearance 
of their yards while others allow disorder and 
breakage of stock. President Sweet suggested 
that insurance inspectors could make the de- 
cision and the matter was left with the mem- 
bers for consideration. 

George Palmer, secretary of the New York 
State League of Savings & Loan Association, 
thanked the dealers for their interest and the 
support of the lumbermen in promoting the 
savings and loan idea and announced that his 
organization stood ready to codperate in es- 
tablishing new units and in making old ones 
more effective. Savings and loan institutions 
in New York State have more money in mort- 
gages than savings banks have. He mentioned 


a scheme for securing State and city aid in’ 


financing homes. He suggested that rather 
than have politicians handle home building 
money, the lumbermen might better secure bet- 
ter support for the land bank that acts as the 
clearing house of loan associations. 

J. Albert Mahlstedt called attention to the 
resolutions adopted by the State association 
of real estate boards to the effect that since 
long-time loans are needed to build more small 
houses, action should be taken to induce savings 
banks to put more of their money into home 
building and that efforts should be made to 
educate the people in regard to the service of 
building and loan organizations and that more 
aid be secured for the State land bank. Mr. 
Mahlstedt also suggested that the Northeastern 
association should adopt similar resolutions. 


Improvement of Credit Methods 


Charles Baker, of Worcester, Mass., opened 
a discussion about the improvement of credit 
methods and read figures from a recent ques- 
tionnaire on the subject. Considering the num- 
ber of inefficient and unreliable carpenters, 
he thought the showing of small losses was 
creditable. Dealers are afraid in the wrong 
place. They are afraid of losing the sale and 
are not afraid of the quality of credit. Not 
all dealers have definite terms and some who 
do are not careful to let customers know what 
they are. Credit is a part of good merchan- 
dising, and bad methods train customers in 
bad habits. It is poor policy to encourage and 
bolster the inefficient carpenter at the ex- 





pense of the good carpenter. Mr. Baker also 
told of the method used in Worcester of pool- 
ing credit experience and knowledge. 

At this point President Sweet called the con- 
vention to its feet to stand a moment in silent 
respect to the memory of former President 
Woodrow Wilson. 

Continuing the credit discussion, the credit 
manager of the Mahlstedt company stated that 
credit responsibility ought to be centered in 
one person. No loss at all indicates lost trade 
by too rigid standards. Large loss indicates 
poor credit inspection. The dealer must steer 
between these two rocks. He emphasized the 
value of a personal interview and the exact 
terms of sale and payment. He uses form let- 
ters but has them typewritten. He described in 
detail the practice of following promises to 
pay and the making of collections. 

The credit manager of C. P. Chase & Co., of 
Springfield, Mass., outlined the codperative ef- 
fort in that city for keeping track of credits, 
Several others described methods and forms 
used in establishing credits and making col- 
lections. 

J. H. Tregoe, secretary-treasurer of the Na- 
tional Association of Credit Men, acted as quiz 
master in the lively session devoted to a study 
of the elements of credits. He first asked what 
reasons lay behind all credit effort that had 
been discussed, and developed the fact that 
credit is vital to modern business. Credit should 
be treated with even more concern than the 
buying of stocks at wholesale. Credit is not and 
never has been capital, and painful experiences 
like the great inflation of a few years ago are 
the result of attempting to make credit into 
capital. 

The merchant in dealing with the customer 
takes and does not give credit, and when the 
man pays the bill he buys the credit back. 
Credit is never credit unless it can be liquidated. 
The three elements considered in establishing 
credit are character, capacity and capital. Abil- 
ity to pay is the material side of the matter 
and willingness to pay is the moral side. Cred- 
its contain chance, but should never be a gamble. 
In addition to the usual knowledge of assets, 
the dealer should know the man’s character, 
and the most important study is human nature, 





W. &. POTPIT, P. S. COLLIER, 
Huntington Sta., N. Y.; Rochester, N. Y.; 
Vice President Secretary 


The function of credit study is not alone to 
keep losses down while doing the full volume of 
business, but also to make men and merchants 
of the persons dealt with. The dealer should 
know why an account is becoming delinquent. 
Understanding and advice may enable the man 
to make the grade and to save a deserving 
debtor is one of the finest forms of waste pre- 
vention. 
The 1924 Business Outlook 

Ray Vance, secretary of the Brookmire con- 
sulting board, discussed the business outlook 
for 1924 and stated that he considered it bet- 
ter than some other economists do, but asked 
that the statement should not be taken in 4 
Pollyanna spirit. Some men in thinking of 
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prosperity think of something like the wild rush 
of 1919 that covered mistakes of merchandis- 
ing, but this is a wrong use of the word. 

Mr. Vance disclaimed the usual belief in the 
business cycle as a regular succession of ups 
and down that are inevitable. He does not 
consider prosperity a sin that must be atoned 
for by succeeding depression. As an economist 
he attempts to predict the future by present 
symptoms and since business never follows 
one level there are such things as cycles, but 
ups and downs are caused by inner conditions 
and not by mere lapse of time. One symptom 
of impending depression 
is excessive speculation, 
but this has been ab- 
sent. Merchants have 
been buying carefully 
and turning stock as rap- 
idly as possible. 

Overproduction is an- 
other usual sympton of 
depression that has been 








J. A. MAHLSTEDT, 
New Rochelle, N. Y.; 


Who Participated in 
Discussions 








absent, but in this con- 
nection must be con- 
sidered imports and ex- 
ports, and since im- 
ports have been a little 
larger, this must be con- 
sidered a healthy sign. 

Bank deposits, the speaker said, are a good 
index and for some time bank deposits have 
stayed in banks a long time, which is a healthy 
sign. Bank money is loaned but usually for 
purposes beneficial to society, such as additional 
physical equipment for factories and the like. 
The condition of the farmer is slowly improving. 

The usual idea that the presidential year is 
bad for business is not borne out by history. 
There is much pessimism about Europe, but 
Europeans are in a mood not to engage in war 
again. It is more important what great bodies 
of people think than thru what sort of govern- 
mental machinery they work, and Europeans 
have learned by bitter experience what war 
means. In closing, Mr. Vance stated that it is 
time for the business men to abandon the 
philosophy of depression and to regain sound 
courage, for the future certainly holds as great 
opportunities as the past has held. 

Frank Carnahan outlined transportation mat- 
ters, giving special attention to new regional 
boards and the beneficial work they can do. 

THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

New York, Feb. 7—Thomas H. Bennett, of 
Oswego, in reporting for the resolutions com- 
mittee at the opening of the Thursday morning 
session, began with a list of bills pending in 
the legislature and the committee’s recommenda- 
tions for or against them. 

He reported a resolution opposing amend- 
ments to the Transportation Act at this session 
of Congress that would impair credit and ham- 
per the recovery of the railroads. The :eport 
commended the Mellon tax reduction plan and 
asked for its passage unchanged, commended 
the building and loan idea, expressed thanks to 
all helping to make the convention a success, 
approved the Workman’s Compensation Law 
and presented a memorial of deceased members. 
The resolution regarding odd and short lengths 
of flooring and ceiling was taken from the table 
and passed in a form disapproving the mixing 
of odds and shorts with random lengths and ree- 
ommended eight feet as the minimum except in 
end-matched, clear, softwood flooring and lap 
siding, and urged that retailers study means of 
utilizing odds and shorts. A resolution was 
passed asking that a 5-inch board be included 
a8 a regular size ‘in Idaho and western white 
pine and longleaf and shortleaf southern pine. 
_ The nominations committee placed the follow- 
img men in nomination: 


President—William L. Henrich, of Buffalo. 


._ First vice president—Walter R. Pettit, of Hunt- 
ington, N. Y. 





Second vice president—Charles Baker, of Wor- 
cester, Mass. 

Third vice president—Fred B. Chapman, of Glens 
Falls, N. Y . 

Fourth vice president—William J. Riley, of Hart- 
ford, Conn. 

Treasurer—A. F. Stahl, of Rochester. 


Directors (whose terms expire in 1927)—A. H. 
Webster, of Groton, N. Y.; G. A. Mason, of Peru, 
N. Y.; S. E. Felton, of Endicott, N. Y.; Frank M. 
Carpenter, of New Rochelle, N. Y.; S. E. Gilbert, 
of Utica, N. Y.; A. L. Shumaker, of Waterbury, 
Conn.; director, whose term expires in 1926, John 
C. Barry, of Portland, Conn. ; directors whose terms 
expire in 1925, Walter Parrott, of Providence, R. I., 
and W. G. Sweet, of Elmira, N. Y 

The election was unanimous. A _ resolution 
was adopted to telegraph the new president 
wishing for him a speedy recovery from illness. 
An amendment to the by-laws increasing the 
dues according to a sliding scale was adopted. 

Findley M. Torrence, of Xenia, Ohio, made 
a brief speech on request, outlining in part the 
financing of the Ohio Association of Retail 
Lumber Dealers of which he is secretary. 

A discussion in regard to adjustments of dis- 
putes on off-grade stock followed. A commit- 
tee report on trade relations and arbitration 
followed. 

Walter R. Pettit gave reasons for establish- 
ing a shippers” rating bureau and suggested 
principles of operation and presented a resolu- 
tion that such a bureau would be of value to 
the whole trade and that the matter be referred 
to the board for action. 

W. W. Schupner, secretary-manager of the 
National-American Wholesale Lumber Associa- 
tion, read a paper outlining the benefits of arbi- 
tration and explaining the methods used by his 
association. 


THURSDAY AFTERNOON 


The final session began with a consideration 
of reforestation and O. M. Porter, chief of 
woodlands section, American Paper & Pulp As- 
sociation, made the opening address. He began 
by saying that the public seems lacking in in- 
terest in this subject despite the fact that tim- 
ber is being cut several times as fast as it is 
being grown. Lumbermen have never been wast- 
ers. They have cut only as the public needed 
lumber. But the time has come when all people 
must look to the future and must work for pro- 
duction and protection. Pulpwood is being cut 
faster than it is grown and paper makers of the 
East can not depend upon Canadian supplies 
but must grow their own wood. Some events 
indicate that Federal and State governments 
are preparing to meet the situation in a scien- 
tific way. Retailers can help by spreading pub- 
licity thru the schools, Boy Scouts and special 
speakers. They can distribute trees to farmers 
who will plant and care for them. They can 
support State forestry associations and they can 
urge Federal legislation. 

Thomas Luther, of Mechaniesville, N. Y., then 
told of his own reforestation project which he 
is conducting as an investment. He has red 


pine planted in 1915 that are ten feet high and 
four and a half inches thick six inches above 
the ground. He has now 400,000 trees out and 











expects this year to plant 550,000 more. Ac- 
cording to his figures a tree forty-five years old 
will cost 90 cents to produce and if it scales 
100 feet, this will make the stumpage cost $9 
a thousand. He thinks that stumpage will be 
worth much more than that forty-five years 
from now and he believes the tree will scale 
more than a hundred feet. He concluded his 
talk by presenting impressive figures of waste 
forest land in the country and the heavy freight 
charges due to the retreating source of supply 
and he urged that idle forest lands in the North- 
east be put to work. 

Secretary Paul S. Collier read a letter from 
the Oneida-Herkimer Lumbermen’s Association 
urging that retail lumbermen make a start by en- 
couraging and helping farmers to replant their 
waste lands, and the convention adopted a reso- 
lution looking to such codperative efforts. 

John E. Lloyd read a tentative draft of the 
code of ethics prepared by the National asso- 
ciation and explained the purpose and useful- 
ness of such a code. He urged that the board 
of directors of the Northeastern consider the 
matter and hoped it would adopt the code at 
least in principle. By vote the matter was re- 
ferred to the board. 

The final address of the convention was 
‘¢*Shakespeare the Salesman,’’ by William B. 
Burruss, of Kansas City. It was a drumfire 
exposition of principles and practices of sales- 
manship as illustrated by quotations from 
Shakespeare. 

In the model home contest, the first prize 
went to the house built by students of the Wash- 
ington Irving High School, of Tarrytown, N. Y. 
The second prize went to the Acushnet Saw 
Mills Co., of New Bedford, Mass., and third to 
the Chalmers Lumber Co., of Auburne, Me. The 
display of model houses has attracted much 
attention. 

In regard to the proposed referendum by the 
Chamber of Commerce of the United States 
about publishing tariffs of water carriers, the 
convention passed a resolution protesting against 
action looking to the regulation of water traffic 
in coasting trade. 

Secretary Collier read a telegram from the 
AMERICAN LUMBERMAN about the Own Your 
Home Association founded by John Dower in 
Tacoma, Wash. 

J. Albert Mahistedt in a graceful speech pre- 
sented a handsome pen to retiring President 
Sweet. 

Following adjournment, the board of direetors 
met. A theater party at the Follies tonight 
concludes what has been one of the biggest and 
best meetings of the association. 


MODEL HOUSE CONTEST 

New York, Feb. 5.—One of the houses of- 
fered in competition for the prizes given by 
the Northeastern Retail Lumbermen’s Associa- 
tion is that exhibited at the Pennsylvania Hotel 
this week by boys of the manual training de- 
partment of the Washington Irving High 
School, Tarrytown, N. Y. The contest is for 
the best house built to seale one and a half 

inches to the foot. 


The house submitted 
by these boys is a mod- 
el of the residence of 
the manual training in- 
structor, which the lat- 
ter, Orville Hayford, 
built with his own 
hands last summer. Ten 
boys took part in con- 
structing the model 
house and five weeks 
were consumed in the 
building. It was com- 
pleted last Friday. 


The roof is of red 
cedar stained shingles. 
The siding is of cypress 
and all of the walls are 
of three-fourths inch 
white pine. The porch 
posts are of white pine. 








Oak flooring is used in 


(Left to right) Everett Givens, Albert Ager, Hal Free, Kenneth Griffith the porches and cypress 
and John Kerrigan, boys of Washington Irving High School, Tar- flooring for the interior. 


rytown, N. Y., and house entered in prize contest Mr. 


Hayford drew 
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the plans for this one-family two-story house 
and it consists of eight rooms with bath. The 
house was built in the heart of the town back 
of the school. All the windows are set in and 
can be raised and lowered. Doors connect 
every room. Each living room has its clothes 


closet. The house is electrically lighted. The 
foundation is of wood, covered with marble 
dust and the lumber was obtained from the 
Dinkell-Jewells Lumber Co., of Tarrytown. 
The amateur builders were Charles Ager, 
Kenneth Griffith, Frank Cancro, Hal Free, Clif- 


ford Mack, John Kerrigan, Everett Givens, Al. 
bert Ager, Hugo Von Schultes. The last named 
took the photograph and developed the film. 

The first prize offered by the association ig 
$70; second, $50; third, $25. The winner will 
be announced during the convention. 


What Northeasterners Think of the Future 


NEw York, Feb. 5.—Genuine optimism pre- 
vails thruout the retail lumber trade of the 
Northeast, if one is to judge from the expres- 
sions of opinion given out by the small lot dis- 
tributers attending the convention of North- 
eastern retailers at the Pennsylvania Hotel in 
this city. ; 

By far the great majority of retailers have 
just passed thru a year replete with profitable 
business, enjoying a volume larger than they 
have ever experienced. While predictions as to 
what 1924 has in store for the smaller operator 
were given a sunny aspect, still many confined 
their optimism to the first six months of the 
year, preferring not to let their rosy ideas of 
the future stretch too far into things that are 
to come. 

As the AMERICAN LUMBERMAN representative, 
an optimist himself, wended his way in and out 
among the retailers, he became more and more 
imbued with the fact that expectations of a 
banner year are by no means confined to the 
Metropolitan district and its surrounding ter- 
ritory. Some of the interviews follow: 


W. G. Sweet, president of the Northeastern as- 
sociation and a member of the firm of Harris, Mc- 
Henry & Baker, of Elmira, N. Y., spoke in glowing 
terms of the growth of Elmira and the large num- 
ber of large and small buildings that are to be 
erected there during the late winter season and 
the spring months. “Last year went on record 
as the biggest we have ever had,” said Mr. Sweet, 
“and the lively start that January has given to 
the New Year, leads me to believe that long be- 
fore this year is ended, our books will show that 
we have passed the figures of 1923.” 





A. F. Stahl, treasurer of the association, Roches- 
ter, N. Y., said: “I can only hope that business 
will continue as well as the year has opened. 
Open weather has kept things on the move for 
the Rochester Lumber Co., and we have already 
found a new storage shed necessary and have 
started its construction.” 


Morris Samter, manager of the Kingston Lum- 
ber Corporation, Kingston, N. Y., said: ‘“Kings- 
ton is booming along in fine shape and spring pros- 
pects look exceptionally good to us. Owing to 
favorable weather eonditions, our sales for the 
last month exceeded by two and a half times that 
of any previous January and the year will break 
all records.” The company has just completed 
a warehouse, 100x50 feet, and has put in new 
siding concerning its operations with the O. & W. 
West Shore and the Ulster & Delaware railroads. 





William Prosser, of William Prosser & Son, Fall 
River, Mass., said: “Building is hopping along 
quite a bit for the winter season, and with the 
opening of the cotton mills in our section we are 
looking for an enormous turnover. This firm has 
taken over the two-story building adjoining its 
plant and has added 5,000 feet of yard space. A 
ar is made ef finish, sash, doors and window 
rames. 


F. M. Dodge, Dodge & Rowley Lumber Co., Mid- 
dletown, N. Y., said: “Our business has gone 
far beyond anything that we expected when we 
first started in business last April. Building has 
been greatly benefited by good weather and Mid- 
dletown is making rapid strides.” 


T. L. Way, of the Snyder & Way Lumber Co., 
Johnstown, N. Y., said: ‘While we are snowed 
under just at present, this year will be good and 
we look for 1924 to pass the high-water mark of 
all other years.” Recent additions made by the 
company include several large storage sheds and a 
new roofing shed. 





E. H. Hubman, of Thompson, Hubman & 
Fisher, North Tonawanda, N. Y., said: “As is 
natural, weather conditions have been against out- 
side work which has retarded our specialty, in- 
terior trim, but I look for.a good spring and am 
doing considerable figuring. Many new plans are 
out and we expect 1924 to be equally as good as 
1923. The latter year was the best we have ever 


.had in the forty years of doing business at the old 


stand.” Mr. Hubman added that the heavy busi- 
ness now being done all over can only be retarded 
by money stringencies. 





John A. Janvrin, of the Janvrin Lumber Co., 
Hampton, N. H., said: “Considerable building is 
going on at the beach resorts and I look for 1924 
to eclipse all other years. We enjoyed excep- 
tionally good business in the late fall and winter. 
Hampton is growing pretty strong.” According to 
Mr. Janvrin, the company has just started taking 
in west Coast stuff owing to the difficulty of get- 
ing dry short lengths in eastern spruce which was 
formerly used almost exclusively. 


H. T. Fales, Framingham Lumber Co., Framing- 
ham, Mass., said: “Our company has had the 
biggest January business in its history, exceed- 
ing all others by 75 percent. A big spring is be- 
fore us.” The company is making plans for a 
large end piling shed in the early spring. 

A. Schumaker, Waterbury Lumber Co., Water- 
bury, Conn., said: ‘‘Nineteen Hundred and Twenty- 
three was better than either of the two preceding 
years and 1924 looks brighter still. Waterbury, the 
brass center of the world, is growing rapidly.’ 
The company is putting in a new drying house and 
is moving its mill to the new location of the firm 
at Canal and Meadow streets. 





S. T. Clark, Bartlett & Co. (Inc.), Binghamton, 
N. Y., said: “Bright prospects follow on the heels 
of several years of unprecedented good building. 
Nineteen Hundred and Twenty-four will beat every- 
thing that has gone before.” 

G. R. Van Voorhis, of Van Voorhis Bros., Fish- 
kill, N. Y., said: “Business is good. The outlook 
is as promising as any we have ever had. Last 
year far surpassed any we have ever had.” The 
company has added a large new office building to 
its equipment. The rural trade is catered to in 
particular. 





J. S. Lowe, J. A. Scobell Co., Cape Vincent, 
N. Y., said: “All who make their living out of 
the lumber industry in our section are confident 
of a lively spring. Last year easily led all pre- 
vious years.” 


F. A. Merliss, treasurer of the Lyon & Billard 
Co., Meriden, Conn., said: ‘This year has started 
off with a rush and I look for our books to show 
a much better year than our best, which was last 
year.” The company will shortly add a retail 
store and an exhibition room for paints, doors and 
interior fittings such as permanent furniture. Re- 
cent improvements in facilities for unloading and 
handling lumber have been made. 





A. M. Laflesh, The Welsh, Gray Lumber Corpora- 
tion, Schenectady, N. Y., said: ‘Business is fine. 
The last month’s business has been excellent. The 
first six months of the year will bring an enormous 
turnover.’”’” The company has made extensive im- 
provements to its plant which was purchased from 
the J. B. Pierce Co. last year. 


H. Benas, of the Philip Thomas’ Sons Co., Utica, 
N. Y., said: “Business has been very good so far 
this year and to all appearances will do more than 
keep up its present pace. Buildings of every de- 
scription are going up in large numbers.” The 
company does a large estimating and contracting 
business and so far this winter has added a large 
storage shed, a combination garage and a storage 
room to its plant. 


F. W. Henry, of the W. A. Webster Co., Boston 
section of Watertown, Mass., said: ‘The retail 
business has been unusually good for the first 
month of the year and no January has ever been 
so favorable. The first six months of 1924 look 
exceptionally bright but the last six months’ busi- 
ness is too great a problem for me to forecast.” 
The company does a wholesale and retail business 
combined at Watertown. 


P. U. Fuller, president of the Cohoes Mill & 
Lumber Co., Cohoes, N. Y., said: 
remarkable and the rapidly: increasing trade is 
surprising everybody. Nineteen Hundred and 
Twenty-three was our best year and I look for 
1924 to lead it by a good margin. Mild weather 
has been of the greatest benefit.” The company 


“Business is: 


is building new sheds and improving its holdings 
in other ways also. 


H. Trull, of the L. E. Pattison Lumber Co,, 
Webster, Mass., said: ‘Things are moving in a 
most satisfactory manner and 1924 is destined to 
give a glorious account of itself. It will outstrip 
1923.” 


K. B. Schotte, of the Henry C. Grim Co., Amster- 
dam, N. Y., said: ‘Our volume has gone far be- 
yond what we expected. A million dollars has 
been secured for schools and the jobs will be let 
tomorrow. We will be pushed to capacity all thru 
the present year.” 


V. C. Lewis, of the Ilion Lumber Co., Ilion, N. 
Y., said: “The present year looks as tho it will 
bring us many good things. We were perfectly 
satisfied with last year’s business and it looks as 
if we have just started moving lumber. We are 
getting ready for the activity that we have rea- 
son to believe will soon start.’’” The company has 
recently purchased a site on the Erie Canal, which 
it has filled in and has already built a new shed. 
It is using part of the land for piling purposes. 


Louis C. Brown, of the Cameron Lumber Co., 
Newburgh, N. Y., said: “Everything is progress- 
ing on account of the open season. January trade 
has shown more activity than for the correspond- 
ing period last year.” 


Leroy Carnwright, secretary-treasurer of the 
Cameron Lumber Co., said: ‘Profits will show 
an increase in 1924 over any previous year. Every 
member of the firm is most optimistic.” 


George C. Capes, of the Tyler Lumber Co., Ver- 
non, N. Y., said: ‘The logging business has been 
greatly hampered by the lack of snow. Spring 
prospects look good and I feel we will have all we 
can do to keep up with the demand that is in the 
making.” . 


O. H. Greene and G. M. Wilson attended the 
convention as representatives of the Wilson & 
Greene Lumber Co., of Syracuse, N. Y. Mr. Greene 
said: “Business this winter has been wonderful. 
Last year was the biggest we ever had and 1924 
looks like it will more than duplicate it. We claim 
that we did the third largest business in the State, 
handling $1,250,000 worth of business in Syracuse 
alone.” Mr. Wilson said: “If labor will stay 
within reason, things are bound to hum. Archi- 
tects are drawing more plans than they have ever 
done. <A great deal of the business that was 
scheduled for spring is already completed.” 


Charles P. Renft, manager of the Cortlandt (N. 
Y.) yard of the Wilson & Greene Lumber Co., said: 
“Conditions are proportionately the same in my 
section as they are in Syracuse.” 


W. F. Rice, manager and treasurer of Rice & 
Lockwood, home office Springfield, Mass., said: 
“Springfield is doing a great deal of building and 
prospects are brilliant for the spring. Last year 
was one of the biggest in the company’s history 
and the way 1924 has started it looks just as 
good.” 


A. B. Flanders, of the Flanders Lumber Co., 
Tupper Lake, N. Y., said: ‘The last year has been 
the biggest I ever had. While January was a very 
good month snow is now hampering us somewhat. 
At last everyone is busy shoving logs out for all 
that is in him.” The Flanders company has re- 
cently built a large store house and garage, be- 
sides making general improvements. The Oval 
Wood Dish Co., has 300 men now in the woods. 








W. W. Wood, president of the W. D. Wood Lum- 


ber Co., Birmingham, Ala., said: ‘‘We are run- 
ning a few thousands ahead of our January sales 
of last year. As far as we can see, business will 
continue unusually good. We are going after it 
stronger than ever with our ‘Bill Ding’ advertis- 
ing.” 


N. A. O’Dell, co-partner with his brother, W. H. 
O'Dell, of O’Dell Bros., Webster, N. Y., said: 
“Movements of lumber are as good as we can wish 
for. Last year our volume of business went 12 
percent over 1922 and January of this year was 35 
percent greater than any previous January.” The 
firm has been established forty-six years and is 
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now being conducted by the second generation. 
This firm is building a new interior trim plant, oil 
rooms and dry kilns. It is also adding a lumber 
shed. The plant is electrically equipped thruout. 


E. Nordholm, of the Kapp & Nordholm Co., Mount 
vernon, N. Y., said: ‘“‘Last year was a very good 
one. While things are a little quiet just at pres- 
ent, we know they are going to start picking up 
and by the beginning of spring things will be movy- 
ing at a breakneck pace.” 





F. J. Sorries, vice president New Rochelle Coal 
& Lumber Co., New Rochelle, N. Y., said: “Busi- 
ness is keeping up daily. From all appearances 
1924 will be our banner year. A great deal of 
puilding is going on at present and much is con- 
templated.’”” The company is now constructing a 
mason material building. 


Ww. G. Moxley, assistant treasurer of the Briggs 
Lumber Co., Oneonta, N. Y., said: ‘January has 
been real good and business is setting a fast pace. 
Prospects are bright for the entire year.” This 
company owns the Vanankin Lumber Co., of Cob- 
leskili, N. Y., at which place it is constructing a 
new shed. 


F. S. Valentine, president of the New England 
Pulp-Plaster Co., Springfield, Mass., said: “The 
open winter has helped materially in making busi- 
ness go ahead with snap and vim. Business for 
January exactly doubled that of a year ago. 
Houses of every description are going up in Spring- 
field in large numbers.” The company has been 
in the lumber business two years, previous to which 
it confined itself to mason supplies. A number of 
sheds are now under construction.” 


A. L. Miller, Blanchard Lumber & Mill Co., Buf- 
falo, N. Y., said: ‘‘We make a specialty of moder- 
ate priced mechanics’ houses, but at present busi- 
ness is a little quiet. The January volume easily 


equalled that of last year. From all indications 
the present year will beat out the previous twelve 
months.” " 





E. D. Maher, president the Malone Milling Co., 
Malone, N. Y., said: “The Malone business has 
been very satisfactory from a profit standpoint. 
I do not exaggerate when I say it is the best sea- 
son we have had for a long time. Inquiries are 
increasing and we are already figuring on thirty- 
two houses, which is more than we have ever had 
at one time. Prospects are more than bright; 
they are brilliant.” 


Cc. H. DuPree, retailer of Malone, making a spe- 
cialty of millwork, said: “I look for the presiden- 
tial year to have its effect on business but in spite 
of this usual deterrent influence I think 1924 will 
give a good account of itself.” 


KE. M. Cameron, of Cameron & Hawn, Albany, N. 
Y., said: ‘‘Things are very active, particularly in 
house and school building. This year will prove a 
banner one. Most of the yards in my city are put- 
ting in heavy stocks in spite of the fact that they 
earried over larger stocks than they did a year 
ago. Should it be decided to deepen the channel 
of the Hudson River, the lumber industry will be 
greatly benefitted in Albany.” 


«. F. Bullard, treasurer of the Doane & Jones 
Co., Elmira, N. Y., said: ‘More building was done 
in Elmira in 1923 than in any previous year. The 
outlook for 1924 is most promising.’”” The com- 
pany makes a specialty of colonial columns which it 
sends to all parts of the country. 


Albert Seibold, secretary of the DeForest & 
Hotchkiss Co., New Haven, Conn., said: ‘This 
year has had a splendid start. It exceeds 1923, 
with room to spare. A great deal of work is go- 
ing on and much more is contemplated.” The 
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GCumber Bealers 


FINOLEY M. TORRENCE, Seoretarv 
XENIA OHIO 


Dayton January 29 th ry 1924 


Mr. E. C. Hole, Editor, 
American Lumberman, 
Manhattan Building, 


May I extend my very sincere 
and admiring congratulations upon the extra- 
ordinary journalistic achievment reflected 
in your issue of January 26th? To cover and 
report twenty-five Retail Lumber Dealers Asso- 
ciation conventions being held in all parts of 
the country in a single issue of a magazine is 
a most unusual accomplishment. 


As a former newspaper man I am 
impreggs< no doubt to a greater extent than 
layman with the tremendous amount 
of labor and the splendid editorial engineering 
which such an accomplishment requires. 


If all of the other convention 

a reports were as detailed, comprehensive and 
accurate as was that of the Ohio Association 
convention - and I have no doubt that they were - 
| this week's issue should be a source of gratifi- 
cation to you, and you should take a great deal 
of pride in your very able staff. 


Very truly yours, 


OHIO ASSOCIATION OF RETAIL LUMBER DEALERS 





Secretary. 


company has just added a new mill and two bat- 
teries of high humidity dry kilns. The new mill 
is equipped thruout with electricity. 


G. F. Thompson, of the Gettman & Judd Co., 
Stamford, Conn., said: “Things pertaining to 
lumber in Stamford are lively. Many residences 
are under construction at this time. Present indi- 
cations are that 1924.will compare favorably with 
any year the company has ever had.’ Mr. Thomp- 
son said the AMERICAN LUMBERMAN has been re- 
ceived and read in the office of the company weekly 
for the last thirty-four years. 


D. F. Madigan, president Madigan Lumber Co., 
Dunkirk, N. Y., said: “Prospects look good; in 
fact, better than 1923. Not only in our yard at 
Dunkirk, but also in our other yards located at 
Mayville, Westfield and Silver Creek, we are start- 
ing in to beat 1923. From present indications, 
this will be an easy matter. The American Loco- 
motive Co. is running full time, which is keeping 
Dunkirk busy in-all its branches.” 





A. W. Wood, secretary P. W. Wood Lumber Cor- 
poration, Worcester, Mass., said: “Business for 
January was very good on account of the open 
weather and I look for every month of this year 
to follow suit. Worcester is getting its full share 
of residential building.” The company is install- 
ing a steel derrick for handling lumber.” 


J. E. Serven, secretary the Serven Lumber & 
Coal Co., Pearl River, N. Y., said: “Activity is 
being shown in every branch of the lumber business. 
This year will put the busy year of 1923 well be- 
hind it.” 


Edward Hamilton, president the Hamilton Lum- 
ber Co., Paterson, N. J., and president the New 
Jersey Lumbermen’s Association, said: “Reports 
coming to me from retailers in all sections of north- 
ern New Jersey are that everybody is happy. If 
good business is required to keep up this happy 
frame of mind, I am sure their desires will be 
satisfied to the fullest, I am getting my share 
and I hope the other fellow will get his.” 


H. S. Richards, of the Borden, Remington Co., 
Fall River, Mass., said: “Our sash and door busi- 
ness has been very good all winter; in fact it far 
outstrips anything we have ever known before. 
While the mill business is a little slow at present, 
it is beginning to pick up.” 





SALESMEN’S CONVENTION 


The annual meeting of the Empire State 
Association of Wholesale Lumber & Sash & 
Door Salesmen took place Monday on the eve 
of the Northeastern retail convention. The 
following officers were elected: 

President—J. K. Bigger, Buffalo, N. Y. 


First vice president—C. Russell Kelleran, Buf- 
falo, N. Y. 


Second vice president—George BH. Gillespie, 
North Tonawanda, N. Y. 


Secretary-treasurer—Harry J. Nauss, Buffalo. 

Directors—John C. Downer, P. F. Scantlebury, 
Utica, N. Y.; John Domsta, Frank G. Yeager and 
Charles Allen, Rochester, N. Y. 

J. H. Rumbold, of Rochester, N. Y., who re- 
tired as secretary-treasurer to enter the retail 
lumber field, received many formal and informal 
expressions of good will. The association pre- 
sented him a handsome pencil. The committee 
on resolutions presented a fitting memorial 
of Arnold Booth and J. M. Briggs. 

The business that attracted most discussion 
was the proposal to take out a group policy 
with the Metropolitan Life Insurance Co. 
This proposed policy would take the place of 
the association’s death benefit. After full 
discussion the matter was referred to a com- 
mittee with power to act. 





WELL KNOWN SPEAKERS AT BANQUET 
[Special telegram to AMERICAN LUMBERMAN ] 
New York, Feb. 7.—At the banquet last 

night, John E. Lloyd spoke of the importance 

of sound governmental administration to busi- 
ness and the need for capable men in public of- 
fice. Senator Simeon D. Fess, of Ohio, made an 
analysis of governmental finance and particu- 
larly commended Secretary Mellon as the great- 
est genius of public finance since Hamilton. 

Capt. Irving O’Hay, the soldier of fortune, de- 

livered his famous lecture on ‘‘Life and 

Laughter. ’’ 





AMERICAN LUMBERMAN 





FEBRUARY 9, 1924 

















were the leaders in the lumber industry; 


representatives of timber interests, sawmills, 
wholesalers, and yards. There were representa- 
tives, too, of the ultimate users of lumber prod- 
ucts, and also of manufacturing industries that 
require the raw product of lumber as the under- 
lying, or basic, material for wares produced by 
them. Engineers, architects and builders were 
present. This meeting, in its broad purposes, 
i impressed me with the thought that the lumber 
business, whose chart covers the entire Union, 
had been working without a compass. I do not 
make this broad statement as a criticism, but 


as a fact. 


Our nationally great industry as a whole had 
not measured up to its standard of importance, 
or to its responsibility to the 


pot people. Inasmuch as lumber 
| “ ortance is one of the important build- 
Fosettan ing materials and lumber 


and independent. 


solution? 


We must realize that we are a potent part 
of the building trades—that our ware can be, 
and is, put to more diversi- 
fied use than any material 
Have we been 
Building Trade used in or for construction 

leaders in holding a position 


Lumber’s Part 
in the purposes. 


in the building business and expanding it? 


in a small measure and locally only, but not as 


i national factors. 


mind. 


In the line of economic development the 


i} lumber yard was the natural outcome, 


{ purpose of the yard being 
: to better serve the demands 


Economic 
Reasons for of the community. 
Lumber Yards carpenter business in 


gph ten tenement 


< 


NAME 


* Address delivered before annual convention 
ef the Michigan Retail Lumber Dealers’ Asso- 


clation, Grand Rapids, Mich, Feb. 7, 1924, 
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Lumber Merchandising 


[By Julius 


A few months back it was my privilege to 
participate in a conference at Washington, 
C., called for the sole purpose of standardizing 
the sizes of lumber. Attending this meeting 


yards are its supply depots, 
I ask you to review whether we have measured 
up ‘to our opportunities. Associations of com- 
peting building materials, have, collectively, 
done much to develop new thoughts in their 
favor. The interests in the lumber business, 
however, were so diversified, the areas so scat- 
tered, the species so varied, that the units which 
should have been interdependent were apart 
Organizations of sufficient 
ability, vision, and force of conviction to be 
helpful, have been hampered in amalgamating 
the departments or elements to the end that 
there would be a codédrdination of them to 
dominant central power. Jurisdictional matters, 
to-wit—the mills’ function, the wholesalers’ 
function and yards’ function—have destroyed 
a policy of merchandising, have been hurtful to 
lumber in developing a field of expansion for 
new species and the use of inferior qualities. 
Now, where is the trouble and what is the 


In the development of the country, sawmilling 
constantly: located itself in new areas. It sup- 
plied crude lumber to anybody. Sawmills in new 
| fields are doing this today. As communities 
grow, public demand requires a better under- 
; standing of the application of lumber and a 

more varied stock of both native and other 
i woods in more finished form. Sawmills do not 
rate as merchandisers of lumber in the public 


evolution was also suscepti- 
ble to the same economic change and the hand 
shop gave way to the use of machinery, and 
there arose the sash and door plant. Today 
we have the highly specialized planing mills 
and the distributing warehouses of their prod- 
ucts. Machinery has done for lumber what it 
has done for other crafts—it has made the con- 
tinued sale of lumber possible and held the 
public’s interest in it. However, the fact that 
a sawmill was a crude beginning in a crude 
community does not mean that its paternalism 
hs should continue to weight down the possibilities 
. of the lumber business. Sawmilling and lumber 
HA merchandising, or warehousing and distribution, 
ti are distinctive in their purpose of service to the 
4 public. Manufacturing and distributing to the 
‘, ultimate user, or the public, can only be success- 
3 fully done in stages. Jurisdictional responsibility 
already referred to and a measuring up fully 
to that part only, without encroaching on or 
overlapping on the next lap in the race, has 
been the discouraging part of our business. 





The chart was large, but a compass of direction 
of purpose for each lap of the industry in its 
various functioning has never directed the ship 
to a goal. 


In a comparative service we find other craft 
in building recognizing the possibilities of in- 
tense development thru 
cobperation, thru a_ service 
that places a_ responsibility 
on each relay to pass the 
flag to the next relay runner, the ultimate re- 
sult meaning ‘‘Victory.’’ The public would not 
think of going to the steel mill for an I-beam 
or channel, to the glass factory for a window 
pane, to the maker of plumber’s supplies for 
a bath tub. Manufacturers recognize the need 
of codperation and concentration as a necessary 
part of the selling game to better serve the 
public. ° 

To successfully function as a lumber distribu- 
ter you must draw your requirements from pro- 
ducing centers—which today means from the 
Gulf to Canada and from the Atlantic to the 
Pacific. Promotion and introduction of new 
species are expected thru the medium of the 
dealer—his coéperation—his influence and en- 
dorsement. The sawmill is not helpful in edu- 
cating the public and relies upon the yard to do 
this. The yard dealer is responsive to this 
desire. Having created a desire to use lumber 
and, in other cases, nursed its continuance, we 
might reasonably believe that such work should 
reap its reward. But does it? Let us see. 


Promotion in 
Relays 


Having served well a customer, a user of 
lumber in a small way until his trade assumes 
larger dimension, the dealer 


Breaking finds his reward taken from 
Organization him by the millman or whole- 
Morale saler who claim the custo- 


mer as a client because of 
his advancement to the possibility of a car 
buyer. The yard’s customer, tho he buys but 
a car a year, is then placed on a parallel with 
the man who did his best to serve him and 
develop lumber, creating a demand in which 
the mills and wholesalers participate at the 
source. Again, where it was possible at a time 
for a dealer to buy his requirements and con- 
tract for his wants, he finds that stable method 
set aside. That method has been surrendered 
to an intermediary or middleman selling agency 
and speculation has been the result. Lumber 
today is sold with utter disregard as to what 
are considered sound business principles and 
trade practices in competing lines. Lumber is 
sold by mills indiscriminately to wholesalers 
and others, thus dumping it on the market with 
utter disregard of the demoralization it occa- 
sions and the effect it has upon the morale of 
the men in the business. ‘‘As you sow, so shall 
ye reap.’”’ The mill, being willing to sell out 
its product to anybody and cash in quickly, 
reaps its penalty by often having its own lumber 
thrown upon the market or offered in competi- 
tion with itself. Lumber in terminals is of- 
fered to any one who will buy it. These con- 
ditions are quickly noticed and absorbed by the 
public mind, and distrust, hard feeling and 
resentment set in toward the lumber dealer in 
his own community, because of methods over 
which he has no control, but for which he is 
made to bear the brunt. The public condemna- 
tion of lumbermen has often resulted from our 
methods. Lumber should be one of the most 
stable of commodities but, unfortunately, it is 
anything but that. This in spite of the diminish- 
ing supply. But there is always a day of 
reckoning. 


I do not know of a more loyal body of men 
to their calling than were the retailers or yard 
dealers of lumber prior to 

Loyalty of the the development of substi- 
Dealer tutes. Dealers hesitated to 
promote substitutes of merit 

in competition with lumber. They stood by the 
ship. Asphalt shingles found little encourage- 
ment with the retail lumberman. The manu- 
facturer of roofings, by a persistence to be ad- 
mired, found a public receptive to a stylish roof 
of new design, and the ease of application 
brought fruitful results. Cost was not an issue, 
as prices varied according to quality. The 
problem was this: Should the dealer adjust 
himself to conditions or lose his shingle busi- 
ness because he felt a loyalty to wood shingle? 
Had the shingle mill done anything for him 
beyond the offering of shingles subject to wire 
acceptance and prior sale? The word of guar- 


A Chart Without a Compass* 


Seidel, President Julius Seidel Lumber Co., St. Louis, Mo.] 








anty of a dealer is his ‘‘good will’’ with his 
community, and he should use this valuable 
asset. We challenge the manufacturer to prove 
whose name carries more weight in selling to 
your own neighbors and friends in your own 
town or city, that of the far away mill or that 
of the dealer’s. Asphalt shingle manufacturers 
have given recognition to the service the dealer 
renders to his community and are reaping their 
reward in expansion of sales. 


Modern building has also broken down the old 
barriers of exclusive use of standardized prod- 
ucts that grandpa used, 
Wall board of different kinds, 
fiber, wood center, and gyp- 
sum, has replaced old 
fashioned beaded ceilings because it is a modern 
article, susceptible to change of design, and 
where a square foot of covering on the wall 
means a square foot and not ‘‘maybe.’’ It 
means, further, a thru length in one piece, 
without patching, versus a mandatory rule of 
shorts slipped in to be fed to an _ unwilling 
public, who are already burdened with a high 
cost of hand labor at the building site, without 
increasing the average cost per thousand feet 
and then getting a patch job, for the benefit 
of the mill producer. 

However regrettable it is that the distributers 
of lumber have no voice in determining, in 
their chosen vocation, what is best for the 
public, they are today a dominant factor in 
the building development of the country, and 
particularly are they so taken collectively. 
Heavy burdens are placed on the retailers of 
lumber with big investments in permanent im- 
provements and in diversified stock of assorted 
species of woods seeking favor. Shall we com- 
plain about it or measure up to our importance 
and call the prevailing conditions a ‘‘God-send” 
as showing us the way out of the desert? 


There was a time when an auto was devoid 
of the accessories to make it complete; today 
it is ready to go, complete 
The Modern and at your service. There 
Drift was a time when the intro- 
’ duction of “ready built” 
houses was deplored. They had been a staple 
item in European countries for a long time 
ahead of us. In the United States they were 
introduced largely as a mail-order proposition; 
that, in a way, aroused protest and is the rub 
today. But they have awakened the thought 
and we should be grateful for the promotion 
they have done. So Stop! Look! and Listen! 
The larger part of service is the quick delivery. 
Your plan book dream of today should be a 
reality for your customer tomorrow when he 
calls, or you call with the offering. If the 
general store for selling merchandise and food- 
stuffs is a demand in the country town, then 
the department store in big cities but followed 
in the wake. 


Dealers can be department stores in building 
materials; yes, they can go further and be 
more than that. Why, in- 
Building Mater- deed, should the dependable 
ial Department dealer surrender his eminent 
Stores domain to others? Public 
feeling would prompt me in 
the belief that we are failing in our duty if we 
persist in surrendering the building business 
to the real estate dealer, curb trader, speculator, 
carpenter, many of them with neither compar- 
able means, reputation, or ability to be our 
agents. The control of the accessories of 
building requirements is in our hands for the 
effort. 


We can keep a full line of building hardware 
and tools. A complete stock of paints, var- 
nishes, glass and_ brushes. 
We keep lumber, then why 
not nails to nail it up and 
paint to finish it? If the public want other 
than wood shingles, why not sell them anything 
they want, be it asphalt or roll roofing, metal, 
slate or tiie? The sale of wood flooring can be 
helped by the sale of slaters felt, floor brads, 
filler, shellac and varnish. If we can sell lath, 
why not lime, cement and plaster? If we stock 
molding, casing and base, then why not sash, 
doors, stairs, cupboards, etc.? The big end of 
our existence is predicated upon the promotion 
of house building and the start is in the finan- 
cing. The material man furnishes this start. 
He might as well take the stand in his com- 
munity that would make him the fountain head 
of building promotion. He can, at less cost 


Lumber at a 
Disadvantage 


The New Idea 
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than any one else, buy his own lots and build 
homes at less cost than anyone if he took the 
full load. The so called privilege of making a 
jump bid on material is getting to be more 
costly and ruinous. Our business is beset by 
the auction flag of selling at bid openings, 
ofttimes to builders without any means but 
their nerve and our forbearance as a basis of 
eredit; the trade practice of mills in selling 
to anyone with a lumber letterhead and of the 
yards in buying from these parties; the fact 
of the real estate man relying upon the lumber 
dealer to help him out in buying his second 
deed of trust notes to get a settlement—(he 
pocketing the profit on a house in cash); the 
fact that dealers are giving plan service, for 
inspiring and promoting the building of homes, 
with only the reward of having open competi- 
tion on material and perhaps with the mill to 
cope with in many instances—the fact that 
labor today demands its weekly wage in cash, 
leaving it for the main material man, the 
lumber dealer, to be the bond of security with 
his goods to guarantee the erection of a build- 
ing. These facts and many others lead me to 
these conclusions: 


First. That dealers should be more broadly 
interested and handle building materials of all 
kinds—that as general out- 
fitters, with depots and ware- 
. houses, if they did this, they 
would be better able to serve a public need 


Suggestions 


by showing and supplying competitive materials. 
Their influence and endorsement of praiseworthy 
material would give to the consumer his choice 
—a sale secured at a living profit. 

SEcOND. Using the security of your investment 
in business as a foundation. In short, capital 
becomes the employer and engages the carpenter 
in place of the carpenter employing you at 
little or no wages. 


THIRD. Using your reputation and assuming 
that station in your community that you should. 
That means taking yourself seriously and pro- 
ceeding with faith and confidence. 

FourtH. There is always a public demand for 
a home that can be seen, just as there is for 
a ready made suit. All people do not understand 
a plan and blueprints. A house, however, is the 
climax of visualization. That being the case, 
I would prefer to see part of my stock of ma- 
terials warehoused in a good selling house of 
my own design and built of my own materials 
—with my full endorsement behind it. It would 
be inspiring. 

FirtH. Who would refute the fact that the 
department store was the creature of a demand, 
hence a success. We can be department stores 
whether located in the cities or in rural towns. 


The lumber business has always had the chart 
on the trestle board, but has had no compass. 
We aimed to conquer the building business with 
one material—lumber. The distributers of 


lumber, so called retail dealers, should cut loose 
from the past idea of dealing in lumber only 
and defending its use irrespectively at a peril 
to their very existence. ‘‘He profits most who 
serves best,’’ can be emulated by the least of 
dealers. Serving best is so to foresee your 
duty that you find your station in life and 
fill it and become obsessed with your importance 
in the building up of your country. 


Sales are desirable and necessary to your 
existence but profit on sales is the only thing 
that makes for enthusiasm. Profit inspires dar- 
ing, push and confidence. We can be broad in 
our vision. The avenue is open; the matter of 
responding rests with you. The term “lumber 
yard” to me has become a misnomer—it savors 
of a junk place, just as the term “lumbering 
along’’? means a slow moving straggler. The 
name “lumber yard’ is the heritage of the 
times when the lumber was dumped near the 
mill. It is obsolete and poorly describes our 
business of today. We are not yards any more, 
but warerooms of material brought from the 
market of the States to the public for their 
immediate use. The item lumber conveys our 
purpose in part, but we can be more expressive. 
Lumber and building materials or building ma- 
terial company would better convey it. Let us 
weigh and consider it seriously and if possible 
accept the suggestion of attaching the 
euphonious, elevating and inspirational adjunct, 
“Builders of Homes.” 


Michigan Retailers Discuss Reserve Yards for Slow 
Moving Items; Also Reforestation and Tax Reforms 


GRAND Rapips, Micu., Feb. 6—The singing 
of ‘‘America,’’ followed by a reverential hush 
as the convention paid silent tribute to the 
memory of the nation’s former President, 
Woodrow Wilson, whose funeral was being held 
at about the same hour, marked the opening 
of the thirty-fifth annual convention of the 
Michigan Retail Lumber Dealers’ Association 
this afternoon. 

All sessions of the convention are being held 
in the Pantlind Hotel, which also is to be the 
scene of several banquets and reunions of vari- 
ous organizations affiliated with the lumber 
trade, including those of the Michigan ‘‘Old 
Guard,’’ the Michigan Association of Traveling 
lumber & Sash & Door Salesmen, and the order 
of Hoo-Hoo, as well the elaborate annual ban- 
quet of the parent association. The attendance 
of dealers is very satisfactory, many of them 
being accompanied by their wives, for whom 
a round of entertainment has been provided in 
the form of theater parties, shopping tours 
ete. 

President A. J. Hager, of Lansing, presided, 
and the delivery by him of the annual presiden- 
tial address was the opening feature of a pro- 
gram replete with interesting and helpful talks 
and discussions. 


President Suggests Various Activities 


The address of President Hager was featured 
by a series of recommendations as to activities 
which he felt the association might engage in 
with increasing vigor, thereby extending the 
scope of the work and enhancing its value to 
all the members. In his opening remarks Mr. 
Hager cited the great changes that have taken 
place in the lumber industry of Michigan dur- 
ing the thirty-four years that the association 
has been in existence. At the time the asso- 
ciation was formed, he said, Michigan was in 
the front rank of the lumber producing States, 
while now its forests are practically denuded, 
and with the rapid development of its indus- 
tries it is called upon to supply homes for its 
citizens at a rate far greater than most sections 
are privileged to enjoy. This transformation, 
he pointed out, has brought with it difficult and 
vital problems for the association to solve, and 
he congratulated the membership upon the way 
that these problems have been met as they 
arose, demonstrating the need for, and the bene- 
fits to be derived from, organizations of this 
character. Said President Hager: 

I believe that much of the success that you 
divia a as an organization and as in- 

s, irectly due to the fact that your 


Fremont thought has always been of serving 
€ communities in which you live, giving of 


Note.—A report of the Friday or con- 
cluding session of the annual meeting of 
Michigan Retail Lumber Dealers’ Asso- 
ciation will appear in the Feb. 16 issue of 
the AMERICAN LUMBERMAN.—EDITOR. 





both your time and energy toward the upbuilding 
of those communities in furnishing, at a very 
reasonable compensation, the chief commodities 
which go to make homes, which homes have 
more to do toward making and establishing our 
civilization than any other factor, because they 
house a contented and satisfied citizenship. No 
radical element. will gain much headway in a 





B. S. THATCHER, 
Ionia, Mich.; 
Retiring Secretary 


A. J. HAGER, 
Lansing, Mich.; 
President 


community made up of home owners. 

Surely then, we should be proud to represent 
such an industry and collectively and individ- 
ually should endeavor each day to broaden the 
scope of this service. 

We have just passed thru one of the biggest 
years of industrial and home building this coun- 
try has ever seen and are now standing on the 
threshold of another that looks evén better. 
However, to us as individuals it will be like 
other years, very largely what we make it. 


Suggests Program of Activities 

There are a few suggestions and recommenda- 
tion relative to the further activities of the 
association which I feel may be of some service 
to you, as an association and as individuals, 

1. Your president has for the last few years 
been interested in the scope of the activities of 
the National Retail Lumber Dealers’ Association 
and has, with the approval of the board of 
directors, gone to the extent of giving to you, 
with your State dues, State membership in the 
National. -I believe that the national work can 


be further extended by proper financing, and 
would recommend that you interest yourselves 
in the National to the extent of becoming sus- 
taining members. 

2. In the interest of standardization and on 
account of the many duplications of the same 
materials which are for the most part slow in 
moving, which tends to increase the carrying 
charges, thereby increasing costs to the con- 
sumer, I would recommend, whenever possible, 
the organization of reserve yards or warehouses 
to take care of these items. 

3. One of the most important factors of our 
business, and one which I feel has been very 
sadly neglected, causing untold loss and waste 
to us, is that of the cost of doing business. I 
trust that many of you will without further de- 
lay, interest yourselves in this very important 
matter. 

4. Believing that a fraternal spirit of fellow- 
ship and coéperation will better solve the prob- 
lems which are mutual to all branches of the 
industry, and having such an organization in 
Hoo-Hoo, I would ask that you further interest 
yourselves in this great brotherhood of the lum- 
ber industry—thru which better service to the 
community can be rendered. 

5. Your officers have been striving for years 
to accomplish the organization of local groups, 
for the rendering of a better service of the asso- 
ciation to the membership, and have been in 
many instances sadly disappointed at the per- 
sonal efforts made by the members themselves. 
Keep in mind that you all have your local 
problems which must be solved by your own 
efforts. 

6. Announcement was made one year ago that 
arrangements had been made by your board of 
directors for a plan service for you. Many of 
you have had this service the past year, with 
most gratifying results. Thru your codédperation 
the association has profited to the extent of 
about $1,650 commission on these sales. As mer- 
chandizers of homes you can not afford to be 
without some service, and I believe this is the 
best that can be procured. 


7. In checking over our insurance department 
I find that there is still a considerable number 
of our membership who are not yet buying in- 
surance from their own company. This is not 
zood business. If each member of this associa- 
ciation would carry the maximum policy in his 
own mutual company a very material decrease of 
costs of his insurance could be made in a short 
time. The secretary’s report will show that a 
fine gain in the amount of insurance written, 
and also in the surplus, has been made in the 
last three years. I appeal to you again to sup- 
port your own institution. 

I want personally to thank Secretary Thatcher 
for his valuable assistance the last year, and I 
think I am voicing the sentiment of the majority 
of the membership when I say that I trust that 
your board will endeavor to retain him and 
that his efforts and enthusiasm may be an 
inspiration to all of us that we may make more 
personal sacrifices to the furtherance of the 
success of this institution which has meant so 
much to us. 

In conclusion let me say that as your presi- 
dent for two years I have felt keenly the trust 
and honor imposed upon me by you. I have 
enjoyed working with you and want at this 
time to thank each and every one of you for 
the coédperation given me, without which nothing 
could have been accomplished. 

The work has taken some considerable amount 
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of my time and energy but I shall always feel 
more than repaid for this in the friendships 
made and in the thought that in my small way 
I may have been of some little service in this 
reat industry, conducted by the best bunch of 
ellows on God’s green footstool; and may I 
ask that the same loyal support be given to 
those who may follow me. 


Secretary Gives Account of Stewardship 


At this juncture Secretary Bert S. Thatcher, 
who at a meeting of the board of directors held 
last evening tendered his resignation, gave a 
report of the activities of his office during the 
year that he has held the position of secretary. 
Mr. Thatcher was appointed at the annual meet- 
ing one year ago, succeeding W. J. Barclay, 
who resigned to engage in the wholesaling of 
lumber, an example followed by Mr. Thatcher, 
who will become associated with Hugh W. 
Bates, with headquarters at Jackson, Mich. 
President Hager, in his address, paid a high 
tribute to Mr. Thatcher’s administration of the 
secretary ’s office, and expressed the hope that 
the board of directors would endeavor to re- 
tain his services, but it is understood that his 
decision is final. 


I am not going to take up your time with a 
long and detailed report, said Secretary Thatch- 
er, but I have here a few figures which I be- 
lieve will be interesting to you. They are taken 
from the audit of Mr. Gibson, certified public 
accountant, who went over our books July 31, 
1923, and represent our condition as of that date. 
Our assets are $2,316.54, with no liabilities. Dur- 
ing the last year a total of $34,173.97 passed 
thru our office, of which amount $19,744.78 was 
for architectural service, our profit from this 
branch of the association amounting to $1,649.18. 
I believe that all of the members who availed 
themselves of this service are amply repaid by 
the increased business it brought them. 

Our receipts from membership dues have been 
greater than ever before, exceeding last year’s 
high record by $300, and are just twice what 
they were in 1919. 

Our salary account and office expense were 
lower in 1923 than in 1922, while the traveling 
expense was larger, tho the total of these three 
accounts was $150 less than in 1922. 

By way of explanation of the increase in 
traveling expense, I was on the road 181 days 
during 1923, and made 681 individual yard calls, 
traveling in my car a total of 17,849 miles. In 
addition to the individual yard calls I attended 
eighteen group meetings. 


Committees Are Appointed 


Appointment of the following committees 
was then announced by President Hager: 

Resolutions — John Woods, Grand Rapids; 
Clark Godfrey, Kalamazoo; Roy Hanover, 
sae: Emil Lee, Laingsburg; Marvel Wilson, 

nt. 

Auditing—Archie Clark, Bad Axe; Frank 
Wickers, Zeeland; W. J. Blood, Owosso; H. H. 
Hamilton, Charlotte; Louis Moore, Croswell. 

Nominating—William Burns, Fremont; M. A. 
Scharp, Muskegon; Harry Bratten, Shepard; 
Archie Wright, Ionia. 


Extends Thanks to Local Lumbermen 


President Hager said that he felt that the 
lumbermen of Grand Rapids were entitled to 
the thanks and appreciation of the members 
for the very complete arrangements which they 
had made for the pleasure of the delegates and 
their ladies, and that the outside concerns which 
had contributed to the entertainment features 
of the convention were entitled to like recog- 
nition. , He said that he was pleased to note 
in the audience quite a number of traveling 
salesmen, and extended to the travelers a cordial 
invitation to join in all the sessions and other 
gatherings of the convention. 


Insurance Association’s Annual Meeting 


President Hager then yielded the chair to 
H. H. Corwin, of Jackson, who presided at the 
annual meeting of Retail Lumber Dealers’ Mu- 
tual Insurance Association of Michigan, which 
followed immediately. Mr. Corwin congratu- 
lated the members upon the very satisfactory 
growth which their insurance association has 
made, and said that this and other similar or- 
ganizations had rendered a vast service to the 
lumber industry by causing a great reduction 
in insurance rates upon lumber yards as com- 
pared with those in effect when the lumber 
mutuals first entered the field. He then called 
upon Secretary Thatcher for a statement as 


to the association’s finances, insurance in force 


ete. 


The assets of your association have increased 
500 percent since Jan. 1, 1919, said Mr. Thatcher, 


or in other words, from $2,665.12 to $12,525.43. 
The growth of the association is best shown by 
citing the insurance in force. We now have in 
effect 214 policies, amounting to $380,000, as 
compared with 114 policies amounting to $241,- 
000 on Jan. 1, 1919, an increase in the number 
of policies of nearly 100 percent. 

A motion embodying certain minor changes 

in the by-laws, mainly in the interest of clari- 
fying the phraseology, was then presented by 
Mr. Corwin, and unanimously adopted. 
» The meeting was then turned back to the 
parent association. Mr. Clement, represented 
the architectural and publicity bureau of the 
association, spoke briefly, telling of the plan 
book and advertising service which the bureau 
is prepared to furnish dealers. This concluded 
the initial session of the convention. 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN ]} 

GRAND Rapips, Micu., Feb. 7.—With a 
much larger attendance than on the opening 
day, the Thursday morning session began with 
an interesting discussion of the central 
warehouse proposition. Fred A. McCaul, of 
Royal Oak, told of the operation of the Royal 
Oak Wholesale Co., an organization of re- 
tailers. In that local territory the whole- 
sale company carries a $70,000 stock of sash, 
doors, interior finish and flooring and makes 
six turnovers a year. 

N. B. Cove, of Lansing, described the oper- 
ation of the Central Mill & Warehouse Co. of 
that city which was organized in September, 
1922, by five retail firms of the city, each 
subscribing one-fifth of the capital stock. The 
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warehouse company now handles sash, doors, 
millwork, flooring and certain side lines. It 


plans to establish a timber yard in which ° 


will be carried timbers above twenty feet 


long and larger than 4x4, thus relieving the. 


member firms of the necessity of carrying 
any of these infrequently called for and 
slow-moving items. The company has a dry 
kiln, and a completely equipped planing mill, 
this equipment representing an investment of 
about thirty thousand dollars. 


Next followed an address by R. Cochran, 
secretary of the State conservation depart- 
ment, on the subject of reforestation as it 
affects the retailer. He said that lumber 


dealers and the public are today reaping’ 


the results of unregulated lumbering and un- 
controlled fires. He prophesied that within 
the next ten to fifteen years the annual cut 
of lumber will be reduced to such a point 
and the prices will be so high that the demand 
will be confined to only those who are able 
to pay the high prices that necessarily will 
be demanded. He said that in order to bring 
about reforestation on anything like an ade- 
quate scale, a reform in taxation is absolutely 
necessary, as under the present system private 


enterprise can not engage in reforestation. 


We must have, said he, a policy that will 


impose a small annual yield tax and that 
will defer the big tax until the timber is 
finally harvested. If this is done large com- 
panies and individuals will be able to engage 
in reforestation on a large seale in Michigan, 
We have proved that timber can be grown 
on cut-over and burned-over lands, refuting 
the earlier claims that this was not practi- 
cable. He prophesied that within twenty- 
five years municipalities will be voting bonds 
for municipal forests. He said that the 
MeNary bill now pending, altho defective 
in some respects, is a step in the right 
direction. He closed with a strong plea for 
a tax reform law that would be fair to all 
public and private interests concerned, and 
urged the necessity of keeping fires from 
running thru second growth forests. 

H. J. Colman, of Chicago, then described 
the uniform cost accounting system adopted 
by the National association. 


THURSDAY AFTERNOON 


The Thursday afternoon session opened with 
a discussion of free delivery abuses, led by 
Roy Hanover, of Adrian, who advocated in- 
cluding the cost of delivery in the regular 
retail price rather than making a separate 
charge. He makes a deduction, however, 
when a farmer calls for material with his 
own team, the amount of deduction depending 
upon distance from the yard. He names as 
the chief abuse the common practice of cus- 
tomers ordering 25 to 50 percent more of 
such material as flooring and shiplap than 
they really need, then selecting the best and 
telling the dealer to come and get the rest. 
Another bad actor is the customer who seems 
to have the idea that it is wp to him to keep 
the dealer’s trucks busy and so orders a jag 
of lumber or a sack of cement at a time, often 
necessitating two or three trips to the job 
in a single day. He said that he made a 
practice of deducting 10 percent on stock re- 
turned to cover degrades and the cost of put- 
ting the material back in stock. 

Fred L. Lowrie, of Detroit, thought that 
10 percent was not nearly enough and said 
he would like to see 25 percent established 
as the customary charge on returned material. 
Mr. Lowrie said the loss to the dealer on re- 
turned material was not nearly so much in 
the cost of rehandling as in getting back the 
poorest stuff after the customer has picked 
it over and sorted out the best, and he thought 
25 percent none too large a deduction to 
make to this loss. 

John Kreilick, of Kalamazoo, then told 
of the operations of Kalamazoo Retail Lum- 
bermen’s Credit Bureau of which he is sec- 
retary, the membership of which includes 
eight out of the twelve local yards. He 
urged the dealers to analyze their customers 
as to credit, capacity to pay and character, 
and also when selling materials to take all 
necessary legal steps to protect their money 
in ease there was any doubt as to the buyer’s 
ability or inclination to pay. He thought 
that long credit is one of the banes of the 
retail business, greatly increasing the cost 
of doing business. He said that most retailers 
have far too many six-month accounts on their 
books and ventured the opinion that the ma- 
jority of the dealers present were carrying 
40 percent of their book accounts more than 
five months. He advocated charging interest 
on past due accounts and said that one Kala- 
mazoo firm which last year inaugurated that 
policy had received during the last year 
$525 in interest on past due accounts. 

Adolph Pfund spoke on the activities of the 
National Retail Lumber Dealers’ Association, 
his talk being along much the same lines as at 
other recent meetings of retailers. 

Then followed a very interesting address by 
Julius Seidel, president of the Julius Seidel 
Lumber Co., of St. Louis, Mo., on ‘‘ Lumber 
Merchandising—a Chart Without a Compass.’’ 
[The address of Mr. Seidel is printed in full on 
pages 52-53, of this issue.—EDITor. ] 

The final number on the afternoon program 
was a talk on casualty, public liability and fidel- 
ity insurance by J. G. Kemper, of Chicago, of 
the Lumbermen’s Mutual Casualty Co. 
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Lumbermen of Southwestern lowa Brave 
Snow Blockade to Consider Retail Problems 


CRESTON, Iowa, Feb. 6.—Snow for twenty- 
four hours and blockaded roads were not able 
to prevent an enthusiastic meeting here of the 
Southwestern Iowa Retail Lumbermen’s Asso- 
ciation at the Hotel Iowana, beginning today. 
The annual convention opened with dancing in 
the Rose room Tuesday evening which was well 
attended and enjoyed until alate hour. The 
business session on Wednesday morning opened 
with a directors’ meeting at 9:30, after which 
the lumbermen gathered in the Rose room and 
all joined in singing, led by R. E. MeFarling. 
President Henry Hoffman, jr., of Manning, 
Iowa, called the gathering to order and intro- 
duced the official representative of the city. 

An address of welcome was given by J. W. 
Goodsell, Creston Chamber of Commerce, who 
said that Creston has built an average of two 
new homes a week for the last two years and 
so he took a special pleasure in welcoming to 
Creston the organization whose membership 
comprises the men who have made it possible for 
people to pay for homes on easy terms, and 
thus build so many homes here. Most of these 
homes have been built by wage earners. 

William H. Badeaux, secretary Northwestern 
Lumbermen’s Association, Minneapolis, Minn., 
then spoke, saying in part: 

There are two things that retail lumbermen 
simply can not do at this time—they can not 
drop their associations and they can not drop 
their trade papers. The associations are neces- 
sary because conditions in this country make 
them indispensable, for there are some people 
who want to raise the red flag over the White 
House. Autos are all right, but the lumber 
industry has a great many more and better 
selling points in offering homes and creating 
a desire on the part of the public to want homes. 
Herbert Hoover, representing the Department 
of Commerce, heartily favors trade organiza- 
tions, because it is only thru trade organizations 
that the Government at Washington Can carry 
forward its policy of efficiency in the conduct 
of business in this country. 


Neat, Clean Lumber Offices 


Another thing retail lumbermen should do is 
to clean up their offices so that ladies can come 
and go thru these offices and yards the same as 
thru a grocery store and enjoy it. Read your 
trade papers and get the new ideas and thus 
keep abreast with the progress of the industry 
as you can do in no other way week by week. 
Stick to your associations as without them there 
will be chaos in the lumber industry. 

Whenever you retail lumbermen will take the 
public into your confidence and educate them 
about home building, there will be more build- 
ing of homes. The different divisions of the 
lumber industry don’t trust each other, so how 
can we expect that we can gain the confidence 
of the public? People say that lumber prices are 
too high; so just tell the public the truth that 
the cost of manufacturing lumber is vastly 
higher than it used to be, and give them other 
reasons why it is so much more expensive than 
it used to be. Tell the people what freight 
rates cost on lumber from the far away Pacific 
Northwest; the public is not unfair or unrea- 
sonable and will respond to the real truth and 
facts about the lumber industry. There is 
plenty of romance in the lumber business to tie 
up with your advertising in selling homes— 
and today you must merchandise and sell homes, 
churches, barns—not two-by-fours, lath, siding. 
Visualize what a home means to every right 
thinking man and woman and take the public 
into your confidence and you will get the results 
you want in ample measure, because where it 
has been tried, that is just what the result has 
been. It has been done right here in Creston. 


At the conclusion of Mr. Badeaux’s address, 
Parson P. A. Simpkin asked for a few minutes 
and said in part: 


Some men belong to associations and some 
men are association members. You men should 
know that advertising—publicity in your local 
newspapers—is the most valuable thing you 
can buy, next to your association membership, 
your trade papers and Hoo-Hoo. Except the 
American farm, the retail lumber business is 
conducted on the smallest margin of profit of 
any business and this is proved by the study 
made of 10,000 jobs of house building from Bos- 
ton to San Framcisco. I have seen old lumber 
bills right in this part of Iowa showing where 
was bought years ago at $11 a thousand Minne- 
Sota and Wisconsin firsts and seconds white 
Pine. Now the freight alone is more than twice 
the former delivered cost of lumber. Every 
other business in the United States is now 
thoroly organized except the lumber business. 
You should organize to serve the public fairly 


and justly and at the same time be just to your- 
selves, and you should stop selling lumber at $60 
a thousand this week and $50 a thousand next 
week. How can there be any stability in a busi- 
ness so conducted and how can it expect or hope 
to have the confidence of the public? 


The report of Secretary-treasurer W. S. Rich- 
ardson, Clarinda, Iowa, showed that a number 
of new members have been added to the associa- 
tion during the last year and several others 
have been reinstated. There is a balance in the 
treasury of $442.42. The rate case is still pend- 





H. C. COX, W. H. BADEAUX, 


Oskaloosa, Iowa; Minneapolis, Minn.; 
Of Nominating Who Took Active 
Committee Part 


ing before the Interstate Commerce Commission, 
which called for more data, then for written 
arguments and has now called for oral argu- 
ments. 
’ Committee Appointments 
The following committees were announced: 
Nominating—A. T. Wheeler, Corning, Iowa; 


Harry Cox, Oskaloosa, Iowa; Homer H. Hop- 
kins, Lamoni, Iowa. 


Resolutions—W. T. Shepherd, Harlan, Iowa; 
Edward F. Rose, Shenandoah, Iowa; Shelt Jack- 
son, Creston, Iowa. 

Auditing—Bob Berry, Clarinda, Iowa; Guy 
Thurman, Blanchard, lowa; A. O. Hanson, Col- 
lege Springs, Iowa. 


The building of an average of two new 
homes a week during the last two years in 





Iowa Corn Song 


Let’s sing of Grand old IOWAY, 
Yo-ho, yo-ho, yo-ho. 
Our love is stronger ev’ry day, 
Yo-ho, yo-ho, yo-ho. 
So come along and join the throng, 
Sev’ral hundred thousand strong, 
As you come just sing this song, 
Yo-ho, yo-ho, yo-ho. 


(Chorus: ) 
We’re from Ioway, Ioway, 
State of all the land, 
Joy on ev’ry hand. 
We’re from Ioway, Ioway. 
That’s where the tall corn grows. 


Our land is full of ripening corn, 
Yo-ho, yo-ho, yo-ho. 
We’ve watched it grow both night and 
morn, 
Yo-ho, yo-ho, yo-ho. 
But now we rest, we’ve stood the test, 
All that’s good we have the best, 
Ioway has reached the crest, 
Yo.ho, yo-ho, yo-ho. 
(Chorus: ) 














Creston, as stated by Mr. Goodsell, is so in- 
teresting and is such a remarkable record for 
a city of less than 10,000 people and no boom, 
that a staff representative of the AMERICAN 
LUMBERMAN made inquiry to check up this 
statement and as to why and how. The 
answer was that the main cause is the abol- 
ishing of booze. Of course there is still some 
booze flowing, but nothing like what it used to 
be, and the trickle steadily grows smaller. 
Which is better, booze or homes? On this 
showing, there is also an ample explanation 
why farsighted retail lumbermen everywhere 
have taken such a firm stand against the 
liquor traffic, because it is evidence that it is 
the greatest enemy to the retail lumber busi- 
ness, as well as bad morals. 


WEDNESDAY AFTERNOON 


The afternoon business session was pre- 
ceded by a memorial service for ex-President 
Woodrow. Wilson, conducted by Parson Simp- 
kin, who said in part: 


When I scan the sky-line of American history 
I see first a great peak which is Washington, 
another even higher which is Lincoln, another 
which is Roosevelt, and the fourth, which looms 
in lofty grandeur, is Woodrow Wilson. When 
the world was torn with the greatest war ever 
known on earth and the very foundations of all 
civilization seemed crumbling, when men saw 
cruelty the like of which they had never even 
thought, Woodrow Wilson was a man who could 
dream a dream of world peace and his fourteen 
points will be the constitution of a united world 
of peace. 


The Human Side of Business 


After a brief intermission Parson Simpkin 
delivered an address on ‘‘The Human Side 
of Business,’’ in which he said among other 
things: 


A new time has come in business. It has all 
become more human. Why, even banks are now 
conducting their business—some banks—in a 
really human way, instead of the old way, when 
the banker sat with his feet in ice-water and 
the only word he spoke was ‘‘No!” 

There are two sides to business, an inside and 
an outside. In the first place, what is business? 
It is nothing more or less than society’s effort 
to meet its own needs. Edward Filene, a Bos- 
ton banker, is a great business man because 
he understands human nature in business. 

Justice also has two sides—justice for the 
other fellow, and justice for yourself. You can 
not be just to either in your business if you don’t 
know what it costs you to do business. Get a 
cost sheet that is fair and then stick to it. 
Apply common sense to humanity in business and 
get the vision that we are one in the lumber 
industry. There is now a bill in Congress that 
will reduce the income tax on small incomes, and 
the money to pay off the war will be raised from 
business and industry, and to pay these taxes, 
you will have to conduct your business in a 
more business-like way. 

The afternoon business session closed with 
an address by Joseph Edgar Livingston, of 
the Orchard & Wilhelm Co., Omaha, Neb., who 
in a talk on ‘‘Interior Finish of Europe and 
America,’’ told of his studies and observa- 
tions both in this country and in Europe, in 
part as follows: 

In what I have to say there, is nothing new, 
but there are old things which will bear saying 
again. When the Creator made the world He 
made no mistakes and He made each and every 
thing with a purpose. Thus there is a wood for 
every purpose and God intended that the beauty 
of wood should be seen, or wood would not have 
been made with beautiful grain. Paint is a 
camouflage usually to cover up something 
cheap. My method is to always use a varnish 
cushion and to rub down each coat of varnish 
so that proper wood effects are largely a matter 
of elbow-grease. The natural tone of wood is 
always best. 


The Ladies’ Program 


The ladies’ program included a luncheon 
in the coffee room of Hotel Iowana as guests 
of the Sunset Club at noon Wednesday, with 
special music by Mr. McFarling and Bennet’s 
orchestra of Clarinda, which furnished ex- 
cellent musie thruout the convention. 

The ladies were addressed at the luncheon 
by Parson Simpkin and also by Joseph Edgar 
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Livingston, who spoke on a subject dear to 
the heart of every woman, ‘‘Better Homes 
Rightly Decorated.’’ 

A ladies’ auxiliary was organized, and in the 
evening there was a theater party, the attrac- 
tion being ‘‘ Johnny Hines—Conductor 1492.’’ 

A Hoo-Hoo concatenation was held later 
in the evening, under the direction of Par- 
son Simpkin. 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

CRESTON, Iowa, Feb. 7.—Col. J. W. Warden, 
representing the shingle branch of the West 
Coast Lumbermen’s Association, Seattle, Wash., 
was on a snow-bound train and did not arrive 
until afternoon, so the Thursday morning ses- 
sion was opened with a roundtable, following 
chorus singing by the association and pleasing 
solos by Lawrence Dodds, Omaha, Neb. 

The subject of the roundtable discussion was 
‘“Standardization of Millwork,’’ and the dis- 
cussion was led by W. T. Shepherd, of Harlan, 
Iowa. He said that he did not exactly under- 
stand what standardization of millwork means, 
whether of the product or the people. He 
thought probably it was the latter and said the 
question of the policy of the millwork people as 
to bids is a burning issue, one that has burned 
lots of retailers. Do they bid on all jobs, on 
jobs over a certain amount, or do they protect 
the retailer? The practice is irregular all 
right. As to when millwork firms pass over 
the heads of retailers and go directly to the 
contractors is a question about which all are 
very much at sea. Some firms consult the re- 
tailers, others do not. There seems to be no 
fixed rule, but this much is certain: Millwork 
used to give retailers good profits which it does 
not do any more. There is a relation between 
volume of business and profits. Time was 
when a small yard would sell a million feet 
annually as straight lumber business. Now, 
with a decreasing volume of lumber sales, side 
lines become more important and it is getting 
to be a question as to which is the dog and 
which the tail. He said that lumber sales 
are like an iceberg floating south, because both 
keep getting smaller all the time. 

The retailers are apparently ignorant of the 
practice of the millmen and the retailers should 
fix up their fences because under present con- 
ditions small leaks may determine the color 
of ink in which they write their annual balances. 
He thought millwork should give a fair margin 
of profit to the retailers and said most of the 
trouble seems to be on the larger jobs. 

The discussion was joined in by a large 
number of dealers who gave various opinions 
and experiences. 

The morning session closed with a moving 
picture showing the method of applying wall- 
board. 

John Daniels, of the Midwest Lumber Co., 
Dubuque, Iowa, owning a number of retail 
yards in this territory, was introduced to the 
convention. This firm is a strong believer in 
associations. 

The association at this convention has adopted 
the policy of permitting no exhibits in connec- 
tion with the annual meeting. 

Before adjournment of the morning session, 
announcement was made of a special male quar- 
tette to sing at the banquet Thursday evening, 
composed of R. E. MeFarling, Omaha, Neb., EH. 
Crawford, Fullerton Lumber Co., Council Bluffs, 
Iowa, Lawrence Dodds, Omaha, Neb., and C. 
A. Johnson, Des Moines, Iowa. 

The secretary’s records at the end of the 
Wednesday session showed a registration of 
69 retailers, 63 wholesalers and 28 ladies. 


THURSDAY AFTERNOON 


The afternoon business session opened with 
an address by James F. Bryan, secretary Illi- 
nois Lumber Merchants’ Association, Chicago, 
who lived here many years. He said, in part, 


that Iowa is about $20,000,000 ahead of Illi- 
nois in the annual value of its agricultural 
products, and he claims both States as his, 
Retail lumbermen here usually have larger in- 
vestments in the town than the banker’s invest- 
ments of his own money. Everyone looks up 
to the banker, so real lumbermen should appre- 


ciate more the dignity and importance of their 
business in the community. Retail lumbermen 
need large capital, about one-third of which is 
invested in yard stock, one-third in lumber en 
route from mills, and one-third in book accounts 
they carry. 


Codperation Wins Business Battles 


In this country we have to have three great 
classes, producers, distributers and consumers, 
he said. Lumber retailers belong to the second 
class, and we all belong to the third. Lumber- 
men should aim for three things: That manu- 
facturers give and get a square deal; retailers, 
the same, and the great consuming public, the 
same. To make possible this all-round square 
deal, lumber retailers must get together in 
their associations, because they can not fight 
their business battles alone. ‘‘Don’t kid your- 
selves that you can,’’ he warned. ‘‘ Don’t for- 
get that your competitor always fixes the price 
at which you can sell your goods. Let both 
charge a fair price and be square with the 
public. Adopt a code of ethies that permits a 
legitimate profit and a fair wage for your 
services. The splendid work of such organi- 
zations as the Southwestern Iowa Retail Lum- 
ber Dealers, Northwestern Lumbermen, the Na- 
tional Retail Lumber Dealers, and the Illinois 
Lumber Merchants’ associations can not be too 
highly commended.’’ 


Explains Shingle Producers’ Problems 


Col. J. W. Warden, of the Red Cedar Shingle 
Bureau, Chicago, then opened a roundtable dis- 
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cussion on shingles, saying that shingle manu 
facturers are honestly trying to correct evils of 
the business. Some say shingles cost too much, 
he admitted, but asserted they are going to cost 
more. Cedar grows in mixed stands, so logging 
it is expensive. Most shingle manufacturers 
have fo buy their logs, because stands are 
mixed, and so have to pay what the loggers 
demand. There is also much waste in saw- 
ing up shingles. There are about four hun- 
dred shingle manufacturers in the shingle 
branch of the West Coast Lumbermen’s Asso- 
ciation and about three hundred that are not. 
Every year a lot of manufacturers go broke, but 
new ones take their places. There are fifty- 
six grades of shingles, and about seven hun- 
dred brands. It is now recommended that there 
be only five grades, and that transit cars be 
not allowed to cause market demoralization. 


Shingles Make Warm Siding for Homes 


Lumbermen can save customers $200 or $300 
on an ordinary house by the use of shingles for 
side walls, instead of drop siding, and make 
warmer houses. Rain runs down the grain 
of shingles, but across the grain of drop siding. 
Tron nails with one-half percent copper make 
good shingle nails, he told the retailers. Carpen- 
ters at last are beginning to wake up to the 
fact that they have ruined a good branch of 
their trade by encouraging the use of so much 


prepared roofing that anyone can lay, for it 
takes carpenters to lay shingles properly. Good 
shingles will last twenty-five to sixty years 
when put on right with suitable nails. Exces- 
sive drying of shingles, which removes natural 
oil, is a fault of manufacture that is to be 
corrected. 

The resolutions committee offered resolutions 
of sympathy over the deaths of Harry F. Graefe, 
of Des Moines, and of Edward W. McKnight, of 
Muscatine. The committee also recommended 
that Hoo-Hoo activities in this section be in- 
creased. Thanks were tendered to the musicians 
of the Hotel Iowana. 

The auditing committee reported that it had 
found the books of the treasurer in perfect 
balance. 

Officers for 1924 were elected as follows: 

President—Warren Richardson, Clarinda. 

Vice president—Shelton Jackson, Creston. 

Secretary-treasurer—Rex O. Treichler, Afton. 

Directors for three years—A. M. Fayram, Coun- 
cil Bluffs; Charles Clatley, Creston; John Daniels, 
Dubuque. 

This afternoon the ladies enjoyed a theater 
party. At the banquet this evening, in the 
Rose Room of the Hotel Iowana, Secretary 
Bryan, of the Illinois association, Chicago, offi- 
ciated as toastmaster. 

The annual convention closed with a carni- 
val dance at the fine new Masonic Temple, given 
by the Sunset Club. The association voted to 
hold the 1925 convention in Creston. 

Warren Richardson, the new president, re- 
cently was appointed a director of the North- 
western Lumbermen’s Association. 





LADIES’ AUXILIARY FORMED 
[Special telegram to AMERICAN LUMBERMAN] 
CrESTON, Iowa, Feb. 7.—A ladies’ auxiliary 
of the Southwestern Iowa Retail Lumbermen’s 
Association was organized yesterday and off- 
cers elected as follows: 

President—Mrs. J. D. Dodds, Dodds Lumber Ceo., 
Omaha, Neb. 


Vice president—Mrs. Edward F. Rose, Shenan- 
doah, Iowa. 


Secretary-treasurer—Mrs. 


Ned A. Trowbridge, 
Marshalitown, Iowa. 


FOURTEEN KITTENS INITIATED 
[Special telegram to AMERICAN LUMBERMAN] 
CRESTON, Iowa, Feb. 7.—In one of the best 

coneatenations ever held in this section, four- 
teen purblind kittens had their eyes opened and 
their tails curled: and in ancient form were 
initiated into the mysteries of Hoo-Hoo last 
night by the following officials: Snark, W. 8. 
Richardson; Senior Hoo-Hoo, Charles’E. Mar- 
vin; Junior Hoo-Hoo, William H. Badeaux; 
Bojum, Robert W. Thurman; Custocatian, Shel- 
ton Jackson; Areanoper, Henry Hoffman, jr.; 
Gurdon, Harry B. Huston. 

The kittens were: Homer Herman Hopkins, 
Hopkins Lumber Co., Lamoni, Iowa; C. H. 
Shevlin, Shevlin, Carpenter & Clark Co., Minne- 
apolis, Minn.; Alfred O. Hansen, Midland Lum- 
ber Co., College Springs, Iowa; Frank J. 
Nichols, Nichols Lumber Co., Glenwood, Iowa; 
Chester C. Porter, M. A. Disbrow Co., Omaha, 
Nebr.; H. R. Mosnat, AMERICAN LUMBERMAN, 
Chicago; Rex O. Treichler, Treichler Bros. 
Lumber Co., Afton, Iowa; Ezekiel Crawford 
and Edward E. Evans, Fullerton Lumber Co., 
Minneapolis, Minn.; Alonzo M. Fayram, Fay- 
ram Lumber Co., Council Bluffs, Iowa; Wil- 
liam Thomas Shepherd, Green Bay Lumber 
Co., Harlan, Iowa; George William Richard- 
son, Richardson Lumber Co., Clarinda, Iowa; 
Francis M. Chandler, Chandler Lumber Co., 
Gravity, Iowa; Charles Albert Craig, Eclipse 
Lumber Co., Clinton, Iowa. ; 

A proposition permanently to organize the 
Southwestern Hoo-Hoo Club met with hearty 
approval and to carry this plan to successful 
conclusion, Warren Richardson was appointed 
Vicegerent Snark, assisted by Henry Hoffman, 
jr., Manning, Iowa, Edward Rose, Shenandoah, 
Iowa, W. T. Shepherd, Harlan, Iowa, C. H. 
Shevlin, Minneapolis, Minn. ; 

A pleasing result of the concatenation was the 
reinstatement of eight Hoo-Hoo who had per 
mitted their membership to lapse. 
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Standardization Chief Topic at Kentucky Retail 
Annual—Protest Against Short and Odd Lengths 


LOUISVILLE, Ky., Feb. 6.—The question of 
proposed rules on short and odd lengths was the 
rincipal topic discussed at the opening session 
of the two-day convention, beginning today, of 
the Kentucky Retail Lumber Dealers’ Associa- 
tion, at the Brown Hotel, here. About fifty 
were present at the opening session, which was 
ealled to order shortly before 11 o’clock by 
President J. F. Pettus, of Springfield, Ky. 

A satisfactory report was returned on the 
fnancial condition of the association, which 
showed a treasury balance of about $1,300, this 
report being made by Treasurer Emil Anderson, 
Louisville, and checked up with the figures made 
in the financial report of Secretary J. Crow 
Taylor. 

An interesting letter was read from W. K. 
Hall, Fulton, Ky., former president, who has 
sold out his business and arranged to go to 
California, he being unable to come to Louis- 
ville on account of attending the annual con- 
vention of the Southern Retail Lumber Dealers’ 
Association. Mr. Hall was president of the 
Kentucky association in 1914, and for many 
years has been one of its active members. 


Secretary’s Report 


Secretary J. Crow Taylor had his report 
prepared in printed form. It told in a general 
way of the activities of the association during 
the last year. Particular mention was made of 
the change in date for the annual convention, 
because of a conflict with that of another asso- 
ciation. He also told something of the topics 
that had been brought up at the conference 
of secretaries of State and regional associa- 
tions, held last October at Louisville. In clos- 
ing, he declared that the present convention 
was intended to be a business one, the earnest 
desire being to have every retailer take an 
active part and consider it his convention as 
much as anyone else’s. 

Following the reading of his regular report, 
Mr. Taylor read a long report dealing with his 
attendance at the standardization conference 
held in Chicago the latter part of January. 
He opposed the proposals there made as to 
standard thicknesses and lengths of lumber, 
declaring that those finally agreed upon at 
the conference were not favorable to the re- 
tailers of the country. 

Secretary Taylor read copies of letters to 
Adolph Pfund, secretary of the National Retail 
Lumber Dealers’ Association, and also to the 
Forest Products Laboratory, concerning what 
he felt was a misuse of power on the part of 
the Government institution, in apparently fav- 
oring short- and odd lengths of lumber in the 
standardization program. He spoke highly of 
the non-partisan stand taken by W. A. Durgin, 
chief of the division of simplified practice of the 
Department of Commerce. 

He also read a letter from Carlile P. Wins- 
low, director of the Forest Products Labora- 
tory, Madison, Wis., in which the latter assured 
Mr. Taylor that there had been no intentional 
siding with manufacturers as against retailers, 
and that the department was glad to get infor- 
mation on the best policy for every person con- 
cerned in the matter. He held that the alleged 
agreement with the manufacturers’ claims was 
merely in cases where the manufacturers had 
made a statement and asked for opinions, or 
answers to questions, on the part of laboratory 
staff men. He expressed regret if any state- 
ment had caused the impression that the lab- 
oratory was opposing the retailers. 

This letter from Mr. Winslow was in answer 
to one sent by Mr. Taylor, in which he ques- 
tioned the right of Government men to take 
sides in such a matter, claiming that at the 
Chicago conference on Jan. 22 and 23, labora- 
tory staff men had wittingly or unwittingly 
Played the part of ‘*Yes, Men,’’ in answering 
questions addressed them by manufacturers. 
Hugh K. Taylor, of Chicago, who came to 
Louisville at the request of Secretary Taylor, 


of the Kentucky association, stated he believed 
there would be another conference in March on 
the standardization question, prior to the final 
meeting in Washington in April. He stated 
that the National Retail association is welcom- 
ing discussion of the question by retailers, and 
is acting as a clearing house in handling such 
matters, as the Government is eager for codp- 
erative movement that will be as near satisfac- 
tory to all parties as is possible to get it, and 
wants information from both retailers and 
manufacturers. 

A number of members were heard on the 
standardization question, including I. N. Combs, 
Lexington; F. E. Drake, Owensboro; Steme 
Roemer, of Bowling Green; V. L. Price, Lewis- 
berg; O. R. Waterstraat, Louisville; all of 
these favoring the action of Secretary Taylor, 
in refusing to agree to the short lengths pro- 
posal of the manufacturers. Mr. Drake claimed 
that 75 to 90 percent of the retailers are country 
retailers who haven’t facilities for moving 
short stuff, and whose yards and sheds would 
be jammed with such stuff in a short time. 
He held that it would result in manufacturers 
cutting for higher grade in boards, and in- 
creased production of short stuff. He opposed 
bundling odd and short lengths of ceiling, 
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flooring ete., holding that it would mean much 
sorting out by the retailers, and an acecumula- 
tion of stuff hard to dispose of. 


Resolution Adopted 


The association passed without dissenting 
vote a motion for adoption of the following 
resolution : 


THat, The Kentucky Retail Lumber Dealers’ As- 
sociation approves of the present standard of 
lengths of dimension and boards, in 2-foot differen- 
tials, or graduations and that it also approves of 
the manufacture of short lengths and odd lengths 
of dimension, boards and flooring, but desires that 
they be sold separately; and furthermore desires 
that all siding, ceiling and flooring be bundled with 
each length separate, and that it approves of }{% 
as the standard minimum for D2S inch lumber. 

Discussion of a proposal to reélect the officers 
for another year, instead of moving up the 
vice president each year, and allowing presi- 
dents to serve but one year, was taken up, 
there being some objection to discussion of 
the matter from the floor, and it was left to 
the nominating committee. 


A short and humorous talk was delivered by 
C. H. Walker, of the Philip Carey Co., Lock- 
land, Ohio, on merchandising, in which he 
argued that dealers should sell quality prod- 
ucts, and should make connections with houses 
that have made good and have a record behind 
them for sales service; and also with concerns 


which sell thru dealers, and which codperate 
with their dealers. 

A. D. Wicks, representing the Southern Pine 
Association, and connected with the Finkbine 
Lumber Co., Jackson, Miss., talked on the 
association’s efforts to help dealers in the 
matter of preparing advertising, literature, 
pamphlets ete. He told of plan books and 
various pamphlets got out and supplied at 
cost to the retailers to aid them in increasing 
sales. He held that southern pine manufae- 
turers realize that the best way to sell more 
lumber is to aid the dealer in making sales of 
that already bought. 


Discusses Standardization 


O. R. Waterstraat, Anderson Manufacturing 
Co., Louisville, in discussing the topic, ‘‘Stand- 
ardization,’’ asked, ‘‘What Is Standardiza- 
tion?’’ and answered his own question: ‘‘A 
Fixed Rule or Measure.’’ He held that the 
lumber people had had a standard but probably 
didn’t know it. He held that standards help 
the consumer, the retailer and the manufac- 
turer, the first in getting what he wants, the 
second in supplying the demand, and the pro- 
ducer in knowing what to produce. It cuts out 
guesswork. He commented on the Hoover pro- 
gram, with which he has been in close touch, 
and held that simplification of grades reduces 
waste greatly. Mr. Waterstraat discussed the 
present loss of timber in the woods, at the 
mill ete., and how America had wasted the 
original product—the tree. He traced earliest 
known milling developments, agitation in 
England by sawyers against early mills, and 
the first records of boards in 1750, when an 
old record showed they ran 12 to 24 inches wide, 
15 to 25 feet long, and were principally of 
white pine, of the eastern country. 

The speaker’s talk showed that it was based 
on facts and figures secured from research, 
but thruout it carried the evolution of stand- 
ardization from the beginning up to the pres- 
ent time, and covered the standardization 
conferences held during the last few years. 
Among other things he commented on the 
wide differences in thickness of lumber shipped 
to France during the war. He also com- 
mented on the cutting out of timber, stating 
that only one-fifth of the original estimated 
stand of timber in America in 1492 is still 
standing as virgin forest. Of that about one- 
half remains on the Pacific coast, and about 
one-fifth of it consists of hardwoods. 

The speaker held that originally the southern 
producers began skimping measurements in 
order to meet the prices of northern competitors, 
shipping into Chicago, who were using lake 
boats and low cost transportation, as against 
the rail rates paid by the southern lumbermen, 
and how later the Coast people had to skimp to 
meet the low prices at which southern woods 
could be placed in the central West. He ad- 
mitted that unless some standard plan is de- 
cided upon and stuck to, there will be so many 
standards that anything will get by. 

‘<Uniform Cost Accounting,’’ for the retailer, 
was discussed by a member of the firm of Ba- 
telle & Batelle, Dayton, Ohio. 


WEDNESDAY MORNING 


The Wednesday morning session was largely 
taken up with a family session devoted to ‘‘Sub- 
terfuge Selling,’’ along with election of officers, 
and discussion of how the retailers can codper- 
ate with the University of Kentucky in put- 
ting lumber for better barns and buildings be- 
fore the farmers of the State, at the annual 
short farm courses at the University in January. 

At the start of the morning session a couple 
of reels of film were screened, showing the pro- 
duction and application methods of handling of 
a certain type of wall board. 

J. W. Hibarger, of the Ohio Valley Traffic 
Association, spoke on losses thru failure to 
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eheck freight bills for correct rates and errors, 
and offered the services of his organization. 

I. N. Combs, Lexington, E. A. Davis, Ver- 
sailles, Ky., and Brown Willis, of Nicholasville, 
Ky., members of a special committee named 
last year to codperate with the University of 
Kentucky, to assist it in showing farmers meth- 
ods for improvement of farm buildings, and 
the need of proper buildings, spoke of the short 
course for farmers, held in late January at Lex- 
ington, at which time papers were read on lum- 
ber on the farm, as well as clay products on the 
farm, by representatives of the respective indus- 
tries, Mr. Davis having prepared a paper with 
the idea of showing farmers how better build- 
ings result in larger and more profitable raising 
of poultry, cattle, hogs ete. It was pointed out 
that it is not eosting the lumbermen anything 
to codperate in the movement, and that they 
can aid their contractors by taking them to the 
meetings, and aid the farmers by showing them 
proper codperation, while the university needs 
the codperation of the lumbermen. At the same 
time the university has plans and specifications 
on various excellent farm buildings, which are 
an aid to the contractor and lumberman. 


Discussion on ‘‘Subterfuge Selling’’ 


A discussion of ‘‘Subterfuge Selling,’’ was 
opened by Clarence Smith, of Smith’s Grove, 
Ky., who first called attention to an association 
resolution adopted about four or five years ago, 
in which the retailers filed objection to the 
jobber or manufacturer selling direct to mine 
operator, contractor, or any consumer. Mr. 
Smith stated that some of the mills were 
violating the principle of fair dealing, and 
were selling direct to contractors and other con- 
sumers, who do not maintain yards, and who 
are not legitimate dealers. He held that this 
was being done by subterfuge. He cited an 
instance in which the mill company held that it 
had sold to a retailer in Tennessee, but investi- 
gation showed billing from the mill direct to 
the contractor. 

Others were heard on this subject, including 
Steve Roemer, of Bowling Green, and F. E. 
Drake, of Owensboro, both of whom told of 
practices of certain mills and one mill company 
especially, which was endeavoring to sell direct. 
thru a ‘‘phony’’ plan of alleged selling thru 
retailers outside of the State, but with direct 
shipment to the consumer, the retailers probably 
being offered 50 cents or $1 a hundred as brok- 
erage, for which they had to do nothing, 
other than accepting it as a present. It was 
held that the millman has no more right to bill 
thru a retailer outside of the district than he 
has to bill thru a retailer in New York or New 
Orleans. It was alleged that when a number of 
large tobacco warehouses were erected in west- 
ern Kentucky for the dark tobacco pool inter- 
ests, the retailers in the district did not get any 
of the lumber business, with the possible excep- 
tion of two houses, one being supplied entirely 
by a retailer. 

Following this discussion a motion was passed 
instructing the secretary of the association to 
write to officials of the National-American 
Wholesale Lumber Association and the Southern 
Pine Association, asking that members of these 
organizations accept business only from legi- 
timate dealers, and that when in doubt as to 
whether an inquiry is legitimate the matter be 
taken up with the Kentucky association secre- 
tary. 

Members alleged that some companies had 
promised time and again to desist from unfair 
practices, but had never lived up to their agree- 
ments, and that if such companies continued 
selling customers or prospective customers of 
the retailer, the latter had but one alternative 
—that being to buy from mill companies and 
wholesalers who are fair and above board and 
to name openly such companies as do not sup- 
port the retailer. While it is admitted that it 
would be illegal to boycott any concern, or mail 
out letters containing names of such concerns, 
it is not illegal for any member to state in open 
meeting conditions under which he has suffered 
from direct dealings by subterfuge. 

At this meeting no names of companies were 
mentioned, but it was indicated that silence may 
not be maintained at future meetings, where it 


is a question of protection of the retailer’s in- 
terests. 


Report of Resolutions Committee 


This practically closed the morning session, 
except for a report of the resolutions committee, 
on transportation, which read: 


It is the sense of the Kentucky Retail Lumber 
Dealers’ Association that the management of 
the American railroads be given opportunity to 
operate the railroads without further restric- 
tion by national legislation, and that the ques- 
tion of rates and equitable valuation of the car- 
riers be left, according to existing law, entirely 
in the hands of the Interstate Commerce Com- 
mission; and further, that a copy of this resolu- 
tion be sent to the United States senators and 
congressmen from Kentucky. 


Election of Officers 


George Hon, of Winchester, Ky., reporting 
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E. A. DAVIS, 
Versailles, Ky. ; 
Elected First Vice 
President 


GEORGE HON, 

Winchester, Ky.; 

Of Nominating 
Committee 





for the nominating committee, returned the fo]. 

lowing list of officers, who were duly elected: 
President—McNary Wyatt, Henderson, Ky, 
First vice president—B. A. Davis, Versailles, Ky, 


Second vice president—Walter C. Koehler 
Louisville, Ky. P 


Treasurer—Emil Anderson, Louisville, Ky. 


Secretary Taylor holds an appointive office, 
and was reappointed. J. F. Pettus, retiring 
president, was named to succeed Mr. Koehler 
on the executive committee. Other members of 
the executive committee, to serve three years, 
were named as follows: C. W. Brickley, Louis. 
ville; Porter H. Nunnelly, Georgetown, and Y, 
L. Price, Lewisburg. 

Proposed discussions on ‘‘ Arbitration,” 
‘‘The Selling Game,’’ ‘‘Roofing Lines and 
Practices,’’ were not brought up, while dealers 
failed to bring advertising matter for a pro. 
posed discussion of ‘‘ Retail Advertising.’’ [, 
M. Moore did not discuss ‘‘ Ethical Conduct,” 
as that had been fairly well covered under 
‘‘Subterfuge Selling.’’ ‘‘Cost Figures and De. 
tails,’’? was a subject for open discussion on 
Wednesday afternoon, but attendance was rela- 
tively small, and the meeting shortly was turned 
over to the board of directors. 


Southern Pine Cost Data for November 


NEw Or.EANS, La., Feb. 4.—From the offices 
of the Southern Pine Association has’ just been 
issued a cost statement for November, 1923, 
this being a summary of average cost per thou- 
sand feet, board measure, of producing and 
shipping lumber (not including interest on 
loans or invested capital). This statement 
shows the average cost to be $24.92, the highest 
cost figure for more than a year. These costs 
were based on reports from 100 concerns operat- 
ing 108 mills that produced in November 319, 
036,127 feet. Of the 100 concerns reporting 
only 53 showed costs below the average. The 
lowest cost report was $16.43 and the highest 
$58.02. 


Southeast Iowa Banquet Sidelights 


DAVENPORT, Iowa, Feb. 4.—For the first time 
in sixteen years the annual convention of the 
Southeastern Iowa Retail Lumbermen’s Asso- 
ciation was held this year in Davenport, and so 
salesmen of the Rock Island Sash & Door Co. 
suggested to Charles Esplin, vice president and 
treasurer, that a nice souvenir for the visiting 
members of the association would be a good idea, 
because it might be a long time before the asso- 
ciation would meet again in Davenport. But Mr. 
Esplin said ‘‘ Souvenir nothing—they all go into 
the waste basket; but I will do this, if all the 
salesmen of my company agree to lock up their 
order books for the three days of the conven- 
tion, we will provide the best banquet that can 
be given.’? The salesmen promised, with the 
result that more than four hundred members of 
the Southeastern Iowa Retail Lumbermen’s As- 
sociation, their ladies and friends sat down to 
a banquet in the gold room of Hotel Blackhawk, 
Davenport, Thursday evening of last week, that 
will live long in the memory of each one so for- 
tunate as to be of that assembly as one of the 
brightest and happiest evenings in many a year. 

Secretary W. A. Hudler, Leighton, Iowa, 
called the guests to order and introduced A. M. 
Neas, Iowa, retiring president; W. H. Jasper, 
Newton, Iowa, president-elect, and Mrs. Jasper, 
elected president of the ladies’ auxiliary of the 
Southeastern Iowa Retail Lumbermen’s Asso- 
ciation. Then W. B. MeIntyre, Rock Island, 
Ill., toastmaster, was introduced and _ took 
charge of the program and handled it in a most 
pleasing and delightful manner. The toast- 
master called upon Mr. Esplin, who insisted 
that the agreement was he was not to be asked 
to speak and he warned the guests not to believe 
a word of what the toastmaster had said or 
might say about him, because ‘‘Mac’’ is al- 
ways saying kind things about everyone. The 
main address of the evening was given by Doug- 
las Malloch, the lumberman poet, on the sub- 
ject of ‘‘The Average Man,’’ but it was a dis- 
course far above the average, being interwoven 


with wit, humor, anecdote and wholesome phi- 
losophy as few others can do it. The singing 
by the local Kiwanis Club Quartette was espe- 
cially appreciated. They sang so well that in 
a short time everyone joined in the songs, in- 
cluding one in praise of Charles Esplin, W. B. 
McIntyre and Douglas Malloch—three of a per- 
fectly all right kind of Seotch. It is doubtful 
if 400 people ever sang the Iowa Corn Song bet- 
ter than at this banquet, and the Kiwanis Club 
Quartette went one better when they changed 
the swinging chorus to: ‘‘We’re from Daven- 
port, Davenport, that’s where the West begins.”’ 

Music was furnished by Ralph Miedke’s Or- 
chestra, and there was a dialogue stunt supplied 
by the Orpheum Circuit. The management of 
Hotel Blackhawk handled the banquet in a per- 
fect manner. At about 11 0’clock the room was 
cleared of tables, and dancing was enjoyed for 
several hours. 


Owns Many Hotels in the South 


De FunraK Springs, Fla., Feb. 4.—W. B. 
Harbeson, president of the W. B. Harbeson 
Lumber Co., one of the best known and most 
successful lumber operators in the South, 
rapidly becoming as well known in hotel owner 
ship circles as he is in the lumber industry. 
Mr. Harbeson owns the San Carlos Hotel, Per 
sacola, with 180 rooms; the Hotel Cherokee, 
Tallahassee, with 100 rooms, all with baths; 
the Hotel Walton at De Funiak Springs, and 
the Hotel Harbeson at Camp Walton, which has 
100 rooms. In addition Mr. Harbeson is now 
building 48 cottages on the hotel grounds at 
Camp Walton. Mr. Harbeson is now “eo 
constructed a modern uptodate 65-foot stee 
yacht that will make round trips daily Lager 
these hotels. This boat is to be the last wor 
in yacht construction, a model of comfort a0 
convenience, and no doubt will prove to be 
effective drawing card for these hotels. 
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Southern Retailers Say, “Encourage Home Ownership” 


MemPHIS, TENN., Feb. 6.—The desirability 
of carrying side lines as a means of increas- 
ing volume of business and profits; the neces- 
sity of conducting constant educational ac- 
tivities in behalf of home owning, and the 
wisdom of giving every encouragement to 
puilding and loan associations and other loan 
agencies which facilitate the building and 
owning of homes, marked the first day’s ses- 
sions of the fourteenth annual of the South- 
ern Retail Lumber Dealers’ Association which 
began at the Hotel Chisca here at 11 o’clock 
this morning. 

More than one hundred members of this 
organization were given a hearty welcome by 
President R. E. Montgomery, jr., of the Lee 
Lumber Co., Memphis. Representatives of 
the association were present from Mississippi, 
Tennessee, Alabama and Kentucky, the States 
covered by’ this organization. 


Stresses Influence of Home Ownership 


In his annual address, President Montgom- 
ery briefly reviewed the retail lumber busi- 
ness in this area during 1923. He empha- 
sized that this had been particularly good 
in Memphis and the other larger towns, but 
that it had been rather quiet in rural dis- 
tricts where dealers had to rely on farm 
products to supply the necessary funds for 
building. 

He emphasized, however, that if dealers, 
who had enjoyed only a modest monetary 
profit, had used their influence in their re- 
spective localities in favor of permanent as 
well as attractive building in the way of 
homes and other structures, and if they had 
‘‘put over’’ the desirability of home-owning, 
they had enjoyed a better year than if they 
had made a larger money profit and had left 
this educational work undone. 

‘‘Most retail lumber businesses,’’ he con- 
tinued, ‘‘take up about three-fourths of the 
waking time of those engaged therein. But 
if such men are material enough to spend 
three-fourths of their lives chasing the dollar 
to the neglect of the permanent advancement 
of their communities, they are neither good 
lumbermen nor good citizens.’’ 

President Montgomery recommended that 
the association, thru properly appointed com- 
mittees, take a more active interest in munici- 
pal, State and national legislation as affect- 
ing the business of its members. 

J. R. John, secretary, in his report indi- 
cated that the financial position of the asso- 
ciation is satisfactory. He also showed that 
there are approximately fifty active and 
seventy-five associate members. 


Automobiles Versus Homes 
P. T. Langan, Cairo, Ill., affectionately 
known as ‘Uncle Pete’’ and recognized as 
the dean of the retail lumber business in this 


part of the country, cited statistics showing | 


that slightly less than half of the families 
in the United States—11,000,000 out of 23,- 
000,000—-own homes, and deplored the fact 
that a great many more families are buying 
automobiles than are investing in homes. He 
said it cost $2,000 to buy a first-class car and 
$1,000 a year to operate it, making a total 
outlay of $6,000 in four years, with nothing 
at the end of that period but a pile of junk 
to show where the money had gone. He de- 
clared that a comfortable home could be 
bought for $6,000 or less and that, at the end 
of the fourth year or an even larger number 
of years, its value would be more than the 
amount paid for it. He had just come thru 
4 two-day ‘‘own-your-home’’ campaign at 
Cairo and he was full of his subject. 

_ President Montgomery declared, in speak- 
ing on home-owning as contrasted with auto- 
mobile-owning, that ownership of a home is 
far more attractive than ownership of a car, 
from the standpoint of both good business and 
comfort. He further asserted that, if retail 
lumber dealers connected with the association 
‘could get their customers to buy homes instead 


of cars, it would represent a splendid stroke 
of policy for both themselves and their cus- 
tomers. To this end, he believed that retail 
lumber dealers should. give every possible en- 
couragement to good loan agencies as a means 
of making home building and home owning 
both easy and attractive. He added that 
retail lumber business had been particularly 
active in Memphis during the last five years 
and he attributed this largely to the plenti- 
fulness of funds, provided on easy terms by 
banks, insurance companies and other loan 
agencies, for the building and buying of 
homes. ‘‘The loan agencies,’’ he said in con- 
clusion, ‘‘constitute one of our most valuable 
allies.’’ : 
Committee Appointments 


Just before adjournment for luncheon, 
President Montgomery named the following 
committees: 

Nominations—M. H. Scott, G. E. Scott Lumber 
Co., Dyersburg, Tenn., chairman; J. N. Fite, 
Central Lumber Co., Jackson, Tenn.; W. K. 
Hall, W. K. Hall Lumber Co., Fulton, Ky.; 
Cc. H. Stevens, Finkbine Lumber Co., Memphis 
and Jackson, Miss.; and C. B. Carothers, Charles 
B. Carothers & Co. (Inc.), Memphis. 

Resolutions—V. R. Smith, Memphis Lumber 
Corporation, Memphis, chairman; W. E. Shed- 
don, Five Points Lumber Co., Jackson, Tenn.; 
and E. G. Butler, Butler Lumber & Shingle 
Co., Memphis. 

Auditing—Tudor Jones, Mayfield Lumber Co., 
Mayfield, Ky.; R. E. Montgomery, sr., Lee Lum- 
ber Co., Memphis; and Louis Caruthers, Caru- 
thers & Son Lumber Co., Memphis. 


WEDNESDAY AFTERNOON 


The association, on reconvening Wednes- 
day afternoon, paused long enough in its work 
to ‘‘listen in’’ on the radio of the Memphis 
Commercial-Appeal broadcasting the Wood- 
row Wilson Memorial service at the Scottish 
Rite Cathedral. As a further mark of re- 
spect for the departed leader of the nation 
during one of the most trying periods in its 
entire history, the association canceled uke- 
lele selections which were to have been ren- 
dered by Miss Allida Morford Black. 

W. K. Hall, Fulton, Ky., in discussing 
‘*Reminiscences of the Southern Retail Lum- 
ber Dealers’ Association,’’ recalled that the or- 
ganization had been perfected at Jackson, 
Tenn., sixteen or seventeen years ago. The 
lumber dealers then, he said, decided to band 
together to help each other and for educa- 
tional and protective purposes. He declared 
that he had attended every meeting since 
and that he had never failed, in a single in- 
stance, to learn something helpful to him. 
He did not understand why every retail lum- 
ber dealer in the States covered by the asso- 
ciation was not a member. 

The automobile business, he said, is a busi- 
ness for pleasure, while the lumber business 
is one that has to do with the building up 
of communities, towns and cities, and he was 
unable to see how there could be, in the light 
of the vast difference between the purposes 
and accomplishments of the two, such rapid 
growth in the one and such comparatively 
limited progress on the part of the other. 


Building and Loan Aided Mayfield Retailer 


Reverting to the ‘‘automobile vs. the 
home,’’?’ W. C. Canady, Mayfield, Ky., cited 
the instance of a number of young men in 
Mayfield who, some years ago, organized a 
building and loan association rather as a 
diversion than a serious venture, but who, 
thru the success of their enterprise, had be- 
come ‘‘men of finance,’’ and he could not 
help contrasting these young men with those 
of today who are putting automobiles before 
business or financial success. 

He declared that this building and loan as- 
sociation is now the biggest thing in May- 
field, bigger than any of the banks or other 
financial institutions, and that it is playing 
a very important part in the home-building 
movement in that town. He said that he had 
built a half dozen houses with the aid of the 
association and that he had done so with the 


distinct idea that they would not be rented, 
for the reason that a buyer of a home is a 
far higher type of citizen than the renter of 
a home. He added that he had sold these 
homes on a cash payment of $100 each, 
that the balance had been arranged with the 
building and loan association, under certain 
waivers on his part, and that he had helped 
himself as well as the owners, because he had 
found an outlet for a considerable quantity 
of his lumber and because he had made bet- 
ter citizens of the latter. Continuing, he said 
vigorously: 

If you help people to own their homes and 
encourage them to do so, you will not only 
help your business but you will make better 
citizens of them. You can easily do this if you 
have a building and loan association. Most any 
community can organize one of these and thus 
stimulate building more than thru any other 
possible means. I do not know of any thing 
better that lumbermen can do than to help or- 
ganize building and loan associations. 


Mr. Canaday thought more members es- 
sential to the success of the Southern Retail 
association. He declared that both manu- 
facturers and wholesalers have more respect 
for retailers if the latter are connected with 
a large and influential organization, the 
larger and more influential the better, and 
that this greater respect finds reflection in 
better quality, more correct grades and more 
desirable stock all around. He thereupon 
recommended taking in all retailers in the 
States covered without exacting full dues 
from them, believing that, once they were 
in and recognized the value of the associa- 
tion to them, they would not hesitate to come 
across with the small annual dues. He also 
advocated larger affiliation, thru associate 
memberships, on the part of manufacturers 
and wholesalers in the belief that such a 
policy would be ‘‘good for them and good 
for us.’’ 

Mr. Hall thought every member of the as- 
sociation ‘‘ought to go home and organize a 
building and loan association.’’ He said 
he was the original charter member of the 
association formed a number of years ago at | 
Fulton and that he got all of his principal 
back in nine years and since that time had 
received annual dividends of 12% percent 
on his stock, besides finding his market for 
lumber and building materials very greatly 
enlarged thru its aid to home owners and 
home buyers. 


Building Bigger Business with Side Lines 


C. E. Tredick, vice president of the York 
Lumber & Manufacturing Co., who led the 
discussion on ‘‘ Building Bigger Business with 
Side Lines,’’ asserted that it is a fact that 
retail lumber dealers in all parts of the coun- 
try have allowed other men to handle lines 
to which the former were justly entitled. He 
said that this was just as true of Detroit, 
from which he came to Memphis, as of Mem- 
phis and other centers, and that it applied 
to shingles, lath, wall board and other 
products used in the construction industry 
along, or in competition, with lumber. He 
said that men engaged in other activities had 
put on well organized advertising campaigns 
in connection with these side lines and that 
they had reaped the harvest which their sound 
business policy earned for them. Continuing, 
he said: 

‘‘The Beaver Board people put on a tre- 
mendous advertising campaign and created 
an abnormally large demand for this product 
but the manufacturers of a particular brand 
who did most of the advertising failed to 
differentiate, for a long time, between their 
own product and that of others. They went 
to sleep but they have now waked up and 
they are red-marking what they are ad- 
vertising and what they are selling. We 
have gone to sleep on our job because we 
have not recognized the opportunity certain 
side line articles offer. One of the larger re- 
tail firms in Memphis has recently taken up 

(Concluded on page 67) 
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Western Pine Millmen Discuss Drying, Adopt 
Standards and Finance Advertising Program 


{Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WasH., Feb. 5.—The eighteenth 
annual meeting of the Western Pine Manufac- 
turers’ Association opened in the Davenport 
Hotel today for a two-day session, with a repre- 
sentative group of pine manufacturers in at- 
tendance. 

In the absence of President Huntington Tay- 
lor, E. H. Polleys, former president, presided. 


The morning session was given over to routine 
matters and the reports of President Taylor; 
Secretary-manager A. W. Cooper; Treasurer G. 
Earl Stoddard; R. E. Irwin, chairman of the 
grading bureau, and the committee on shop 
lumber advertising, read by W. C. Geddes. 


President Taylor’s message was short. He 
expressed regret at his inability to be pres- 
ent, and urged that members take more in- 
terest in graders’ certificates and that re- 
inspection work for nonmembers be done only 
when inspectors are not busy with the work 
of members. On the question of railroad 
rates, known as the fourth section, he advised 
a ‘‘hands off’’ policy. 

Forecasting business conditions for the 
ecming year, he said: ‘‘It seems to me that 
in spite of the European situation and the 
presidential year, the gradual improvement 
of the farmer in most districts, the large 
amount of building permits issued, and the 
healthy undercurrent of general business 
should give us the right to expect a good 
volume in 1924. In making this statement, 
I am assuming that there will be no unusual 
trouble in the building trades labor.’’ 


Secretary’s Comments on Standardization 


After briefly discussing some legal problems 
with which the association is confronted, Secre- 
tary Cooper said tht the year just passed has 
witnessed the partial conclusion of a movement 
which apparently has come to stay, this refer- 
ence being to the national standardization of 
the lumber industry. In this connection he 
said: 


The struggle, and I think it can fairly be called a 
struggle, that has finally resulted in the adoption 
in Washington in December of certain basic lumber 
standards by a conference representing all inter- 
ested parties, has been a very strenuous and pro- 
tracted one. Local points of view, local conditions 
and failure on the part of many to grasp the full 
scope of the industry have made it an exceedingly 
difficult task. On the whole it is really remark- 
able that in the space of a little more than a 
year the multiplicity of interests, the wide range 
of conditions covered and the diversity of the prod- 
ucts dealt with have still made it possible to arrive 
at a fairly unanimous agreement on certain fun- 
damentals. 


You have had placed in your hands the recom- 
mendations of the Central Committee to the con- 
ference in Washington. These were to all intents 
and purposes adopted with some minor amend- 
ments, the most important of which was the double- 
headed standard for inch lumber when surfaced 
one or two sides and for dimensions S1S1B or S4S. 
The regular standard adopted for both of these 
items is the same as our own, 25/32 and 1% inches 
respectively, but the conference adopted an extra 
standard, as it was termed, of }$ and 1% inches. 
This was done to pacify certain localities in the 
far eastern States where building codes or other 
legal conditions made it essential that they ob- 
tain lumber of the thicker dimensions. 


It has heen the feeling of some of us that this 
compromise on a double-standard, or a standard 
and an extra standard, was not standardization, 
but it seemed to be the only way to arrive at any 
result and was adopted as a compromise measure 
with the approval of Secretary Hoover. The new 
standards are to become effective as of July 1, 1924. 
Fortunately we need to make very little change in 
the standards as we are now making them to fully 
comply with the standards adopted, except in so far 
as our fir and larch boards are concerned. Our 
rules on four-side stock can be maintained as at 
present, as it should be fully understood that the 
standards adopted are minimum standards. The 
standard grade names and broad general descrip- 
tions of these were also unanimously adopted, but 
into this scheme of things our present grading also 
fits admirably. 

The retailers are now demanding a standard 
thickness on rough lumber, which of course is im- 
practical, but it is likely to result in a minimum 


thickness for rough lumber of various sizes. In 
this connection, it might be opportune to ask 
whether our members have any objection to plac- 
ing a minimum of %-inch on lumber in the rough 
dry for inch stock. This would be -inch thicker 
than our finished standard and would be the mini- 
mum amount allowable for surfacing. Still further 
conferences on this subject of standardization will 
be held, as such things as rough lumber sizes, fac- 
tory lumber and other matters have not yet been 
determined, nor have any recommendations on these 
yet been made to the Central Committee or to the 
Department of Commerce. Whether what has been 
done will result successfully or otherwise time 
alone must determine. 


Courses in Dry Kiln Work for Operators 


The secretary then referred to another im- 
portant activity of the association. Following 
the establishment of a dry kiln or wood-season- 
ing department, a general survey of all the dry 
kilns operated by members of the association 
has been made and in addition two courses have 
been given in dry kiln work for operators, one 
at Coeur d’Alene, Idaho, and one at Bend, 
Ore. In this connection the secretary said: 

These were given because two things are essen- 
tial for good dry kiln work i first, an adequate tool 


in the shape of a good ~ kiln that will work prop- 
erly; second, and this is equally if not possibly 
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more important, that the man who looks after the 
kilns knows something about operating them. We 
have also believed that it was in line with our work 
to take a very active part in the development of the 
Madison laboratory’s dry kiln, which in our judg- 
ment perhaps offers the most adequate and satis- 
factory type of kiln so far designed. I believe that 
in undertaking this dry kiln work we have done 
something well worth while and very constructive 
and I think as the work goes on and broadens that 
it is going to be increasingly helpful. 


Box Advertising Campaign Shows Results 


The secretary then discussed the question of 
advertising, reverting to the fact that the asso- 
ciation at its last annual meeting voted to con- 
tribute a quarter of a cent a thousand feet on 
its cut toward the box advertising campaign. 
This contribution made it possible for the box 
advertising campaign to be conducted on a 
slightly more extensive scale and resulted in 
getting better support from the box shook 
manufacturers. In this connection Mr. Cooper 
said: 

I believe that this advertising work is beginning 
more and more to show results, and to be felt. It 
is common knowledge among advertising experts 
that it takes three years to begin to show decided 
results from advertising and that advertising is 
cumulative in its effect. Our experience this year 
would seem to thoroly back this up. I believe the 
coming year, which will be the third year, will show 
even greater results and benefits, and I am very 
much in hopes that the campaign can not only be 
continued, but possibly somewhat enlarged. We 
have spent for space advertising approximately 
$5,000 this year, a good part of which has been 


in the newspapers in fruit-growing districts, but 





an even larger part than a year ago has been put 
into magazines and trade papers reaching box 
shook consumers. 


’ Association’s Traffic Activities 


In discussing the traffic work of the associa. 
tion, the secretary said that much progress hag 
been made and that the policy of the association 
of working with the carriers to solve common 
problems is beginning to bear fruit more and 
more, altho at times progress may seem rather 
slow and discouraging. Continuing he said: 


We have some very tangible results to point to, 
particularly the adjustment of our rates in the 
Illinois territory south of Chicago. These rates, 
as you know, we failed te secure in a complaint 
brought before the commission some six or seven 
years ago, but we have at last worked it out with 
the carriers I believe to our mutual satisfaction, 
It has been a slow process because so many lineg 
were involved, many of which are not directly in- 
terested in our territory. So far we have failed 
to secure for our members the export rates which 
many of them are seeking. There are obstacles 
in the way of these rates, or at least so the rail- 
roads feel, and I think we should recognize the 
obstacles as existing, at least to the extent that it 
is going to take some steady work on our part to 
get results. This, of course, is unfortunate, in view 
of the Japanese situation, which should dictate a 
prompt granting of such rates if at all, but I feel 
that the export market is one that we should not 
overlook—that the oy requisite toward develop- 
ing something in that direction is a set of rates 
to Pacific coast ports that will permit us to do 
something, and it is our intention to consistently 
work to secure such rates. I can not help but feel 
that it is unfortunate, however, that the carriers 
were not all able to see more readily the benefit not 
only to us but to themselves in the prompt estab- 
lishment of export rates. 


Statistical Work 


As usual in his annual report the secretary 
devoted some time to a discussion of statistics, 
saying in this connection: 


I think the character and eo of our statis- 
tics has steadily improved. mean that we are 
getting a more representative lot of figures cover- 
ing a greater percentage of our membership’s ac- 
tivities and also getting them in more accurate 
shape, but that is not the whole story and the dis- 
couraging part of it is that we see very little evi- 
dence that many of our members make the use of 
them which I believe they deserve, as some mem- 
bers don’t even seem to know that certain classes 
of reports exist. Business today in most lines is, 
and should be in all lines, conducted on just as 
adequate a knowledge of the facts surrounding it 
as it is possible to get, as it is only with a knowl- 
edge of facts that business can be conducted in- 
telligently. Statistics are nothing but another 
word for facts about your business and your ability 
to get these facts and then act on them intelli- 
gently is bound to determine to a certain degree 
your ability as a lumber manufacturer. We can 
lead you to the water, gentlemen, by sending out 
our reports, but we can not make you drink. 


Marketing Problems - 


The secretary expressed the belief that dur- 
ing the last year the greatest weakness of the 
Western Pine association was in marketing and 
in this connection he said: 


Our hope of salvation then lies largely in the 
intelligent marketing of the individual, and the 
individual can only be intelligent by knowing the 
facts. That, as I see it, is one of the greatest 
functions of a trade association, to collect and 
disseminate facts in order that all may be in- 
formed and that we may have enlightened compe- 
tition. I can not say that I am particularly im- 
pressed with the fact that we have arrived at such 
a stage. It would seem as tho facts were the last 
thing taken into consideration. This lack of sta 
bility in marketing is very serious in that it un- 
questionably destroys the prestige of our product 
and I feel that —s the last six or eight months 
we have measurably lost in our standing with the 
trade. We also have done very little to promote 
and extend our markets. 


Today we are confronted with the effort of the 
fir people to take away our shop market and we 
have done nothing so far. We are one of the few 
lumber trade organizations that do nothing in the 
way of advertising or trade promotion. The 
Southern Pine, Cypress, Redwood, West Coast, 
North Carolina Pine and the Northern Hemlock & 
Hardwood associations are all doing extensive 
work along these lines, but you will note that none 
ae white pine associations are included in this 

st. 


At the semiannual meeting a committee was 
appointed to consider the matter of factory 
lumber advertising, and Mr. Cooper emphasized 








Qe ers Mm eo: 


bed le et oe te Slo 


eo a a a ae. 








» 1924 


im 


en put 
& box 


180Cia- 
ss hag 
iation 
mmon 
e and 
rather 
d: 


int to, 
n the 








FEBRUARY 9, 1924 


AMERICAN LUMBERMAN 7 61 








the necessity of backing up this committee if 
the members really want to retain any kind of 
market that will be adequate to absorb the 
roduction of western pine shop lumber. 

The treasurer’s report showed that the sur- 
lus fund on hand a year ago had been main- 
tained, notwithstanding that association activi- 
ties and expenditures had been greatly in- 
ereased. The increase in expenses came largely 
from the box bureau advertising, increased dues 
to the National Lumber Manufacturers’ Asso- 
ciation, the dry kiln department, increased grad- 
ing bureau work and the expenses attendant on 
the national standardization movement. 


Joint Advertising of Pine Shop Lumber 


The committee on shop lumber advertising 
in its report read by W. C. Geddes advocated 
joining with the California White & Sugar Pine 
Manufacturers’ Association and the Wholesale 
Sash & Door Association in a campaign of ex- 
ploiting the merits of pine lumber, particularly 
shop grades. One of the principal points 
prought out was the increased production and 
competition of Douglas fir shop lumber. 

Following Mr. Geddes’ report, John Spauld- 
ing, manager of the California Sugar & White 
Pine Co., and member of the California asso- 
ciation’s advertising committee, delivered a 
message describing the hopes and intentions of 
that association on the subject of joint adver- 
tising of pine shop. The California committee 
consists of Harold Mortensen, Pelican Bay 
Lumber Co., Klamath Falls, Ore.; John Spauld- 
ing, California Sugar & White Pine Co., and 
Arthur Heavenrich, Madera Sugar Pine Co., 
Madera, Calif. a8: 

The California association is enthusiastic 
about the advertising campaign. It has gone 
on record for participation in a joint campaign, 
and in addition that association will carry on 
a campaign of advertising of its own and will 
employ an advertising manager. The Cali- 
fornians are eager to get plans worked out and 
ready to go by spring. , 

Harold D. Mortensen, of the California com- 
mittee, will present the same report to the 
Wholesale Sash & Door Association in Chicago 
on Feb. 12. . 

In discussing advertising, B. F. Pierce, of the 
Winslow Lumber Co., Orin, Wash., remarked 
that the consumer really has nothing to say 
about what goes into a building. It is the 
contractor, architect and retailer who must be 
taught the merits of pine doors and sash. 

David Mason, timber engineer, of Portland, 
Ore., expressed the opinion that on account of 
greater competition brought about thru in- 
creased production it would be necessary to 
give more publicity to the pines in general in 
order to encourage a larger consumption of the 
product. 

TUESDAY AFTERNOON 


The Western Piners reconvened at 2 o’clock 
Tuesday afternoon and first listened to Capt. 
John Gorby, chief of the public relations de- 
partment of the National Transportation Insti- 
tute. Capt. Gorby delivered the same mes- 
sage to the West Coast Lumbermen’s Associa- 
tion annual Jan. 27. A summary of his talk will 
be found on page 54 of the Feb. 2 issue of the 
AMERICAN LUMBERMAN. 

Capt. Gorby especially offered the services of 
the National Transportation Institute in re- 
search work in connection with the contentions 
of the Inland Empire in the long- and short- 
haul rate case. 

Another speaker who held the attention of 
the lumbermen this afternoon was the eloquent 
Judge Harry F. Atwood, of Chicago, who spoke 
on ‘‘The Constitution of the United States.’’ 
Judge Atwood has spoken to various groups of 
lumbermen on this famous subject, and he is 
known to lumbermen all over the United States. 
His message is wonderfully impressive to all 
patriotic citizens and, as on all former occasions 
reported in the AMERICAN LUMBERMAN, the 
Judge made these lumbermen realize that the 
Constitution is the greatest document ever con- 
ceived by the brain of man. He was enthusias- 
tically received and applauded, and in the end 
called back for further discussion. 


WEDNESDAY SESSIONS 

[Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WASH., Feb. 6.—The Western Pine 
association’s seSsions Wednesday were marked 
by very. definite and conclusive action on two 
extremely important matters. The outstand- 
ing move of the meeting was the voting of a 
three years’ advertising appropriation of $25,- 
000 a year, and an authorization of the adver- 
tising committee to use the appropriation as it 
sees fit. The national standardization program 
as adopted to date was approved. 

Officers were elected as follows: 

President—Walter S. Rosenberry, Winton Lum- 
ber Co., Gibbs, Idaho. 

Vice president—W. C. Geddes, Craig Mountain 
Lumber Co., Winchester, Idaho. 

Treasurer—G. Earl Stoddard, Grande Ronde 
Lumber Co., Perry, Ore. 

Directors—Huntington Taylor, Coeur d’Alene, 
Idaho; J. P. Hennessy, Bend, Ore., and W. C. 
Lubrecht, Bonner, Mont. 

Following the adjournment of the business 
sessions Wednesday evening, many of the lum- 
bermen attended a Hoo-Hoo session ‘‘on the 
roof’’ at 6:30, in the Elizabethan room of the 
Davenport Hotel. This was followed by a con- 
catenation. 

The Wednesday morning session opened with 
a technical discussion of kiln drying, by the 
association ’s kiln expert, Albert Hermann, who 
has for the last year made a survey of the kilns 
in operation by members of the association. 
Mr. Hermann contended that kilns in general 
have proper principles of drying, but none are 
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entirely satisfactory as yet. He stated a con- 
clusion to the effect that if the cost of equip- 
ment and operation of present fan forced cir- 
culation kilns is kept within practical limits, 
the results obtained are inadequate, and if 
adequate circulation is obtained, the cost is 
too high. He described the development of the 
Forest Products Laboratory’s kiln, patented by 
Rolf Thelen, which he believes gives the great- 
est promise in the practical improvement of 
kiln drying lumber. In this respect he read 
a part of a report on the survey of kiln drying 
made among mills of the Southern Pine Associa- 
tion. Mr. Hermann expressed the hope that 
some of the western pine mills would install 
this new type of kiln, and said he felt confident 
it would give better results than any kilns now 
in operation among the association’s mills. He 
further discussed the possibilities of eliminat- 

ing brown stain in kiln drying western pine. 
Walter Neils, of the J. Neils Lumber Co., ex- 
plained that the kiln operator for his company 
at Libby, Mont., has recently discovered a solu- 
tion which apparently eliminates brown stain. 
R. J. Knott, traffic manager of the associa- 
tion, reported on the last year’s developments 
in traffic matters. He said that practically all 
rate changes have been downward revisions. 
Mr. Knott stated that the question of Idaho 
log rates had been brought before the State 
supreme court, and that on Washington log 
rates has been brought before the United States 
Supreme Court. Mr. Knott urged that the as- 


sociation should take action on the so called 
fourth section case, and foster a ‘‘hands off’? 
policy in regard to congressional amendments 
to the Transportation Act. ; 

W.S. Rosenberry, of the Winton Lumber Co., 
the newly elected president, made a short speech 
of acceptance, acknowledging the honor and 
appreciating the importance of the work for the 
ensuing year, with the Government suit against 
the association, the plans for an advertising 
campaign and many other very important move- 
ments that are evident. 


Lumber Standardization and Advertising 


A great deal of the time Wednesday after- 
noon was devoted to a discussion of the lumber 
standardization program. The result finally 
was the approval and acceptance of the stand- 
ardization of sizes as adopted by the Central 
Committee on Lumber Standards and published 
in a United States document, dated Dec. 13, 
issued by the Department of Commerce and 
entitled ‘‘ Elimination of Waste—Lumber.’’ It 
was further the sense of the meeting that west- 
ern pine manufacturers would finish their lum- 
ber on the present standards, except as to fir 
and larch boards, which will be changed to con- 
form to the new standards by July 1. 

W. C. Geddes reported for the advertising 
committee. In prefacing the report, Mr. Geddes 
stated he believed the association is facing one 
of the most important and serious situations in 
its history. He wanted to emphasize the neces- 
sity of the advertising of its product. ‘‘We 
are facing an increased production, not only of 
our woods, but of other woods that compete 
for our business,’’ said Mr. Geddes. He pleaded 
for an authorization to start advertising. The 
committee recommended that the association 
authorize at least $25,000 for a start in this 
advertising campaign and also appoint a com- 
mittee to work out the plans. 

On motion of H. G. Miller, Kalispell, Mont., 
the association authorized the directors to set 
aside $25,000 for the use of the advertising 
committee, which will equal an assessment of 
1% cents a thousand on the cut of the asso- 
ciation’s mills each year for three years. The 
advertising committee is empowered to act, and 
is composed of W. C. Geddes, Craig Mountain 
Lumber Co., Winchester, Idaho; J. P. Hen- 
nessy, Shevlin-Hixon Co., Bend, Ore., and R. E. 
Irwin, Potlatch Lumber Co., Potlatch, Idaho. 

S. J. Sharp, the association’s statistician, 
discussed that phase of association work. Fig- 
ures for 1923 showed a large increase in pro- 
duction and shipments. Mr. Sharp thanked the 
members for their codperation, and pleaded for 
still better attention to requests for informa- 
tion. Odd lengths in selects were discussed, 
with the conclusion that the marketing of odd 
lengths is gradually becoming an established 
fact. 





Mississippi Company Elects 

CoLuMBuS, Miss., Feb. 5.—At the annual 
meeting of the Columbus Lumber Co., held in 
Detroit, Mich., on Jan. 29, Lem W. Bowen, 
James S. Holden, M. J. Murphy, D. F. McCul- 
lough and A. E. Green were elected directors. 
Immediately following the stockholders’ meet- 
ing, the board of directors met and elected the 
following officers: President and treasurer, A. 
E. Green; vice president and general manager, 
D. F. McCullough; secretary, Walter B. Hays. 


Nation’s Producers to Consider Tariff 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 7.—Following a two 
week’s tour of the South and middle West in 
the interest of tariff work, John H. Kirby, 
president of the Southern Tariff Association and 
of the Southern Pine Association, announced 
today that a congress of all the producers of 
the nation will be called to meet here within 
the next sixty days to consider the adminis- 
trative features of the Fordney-McCumber 
tariff law, and to make recommendations to the 
President and Congress. It will express the 
final judgment of the producers of the country 
upon the present law as a permanent tariff 


policy. 
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Feb. 11—Northern Wholesale Hardwood Lumber Asso- 
ciation, Milwaukee Athletic Club, Milwaukee, Wis. 
Annual, 

Feb. 12—Evansville Lumbermen’s Club, New Vendome 
Hotel, Evansville, Ind. Monthly meeting. 

Web. 12-13—Central & Northeastern Iowa Lumber Asso- 
ciation, Montrose Hotel, Cedar Rapids, lowa. An- 
nual. 

Feb. 12-14—Wisconsin Retail Lumbermen’s Association, 
Hotel Pfister, Milwaukee, Wis. 

Feb. 13-15—Nebraska Lumber Dealers’ 
Rome Hotel, Omaha, Neb. Annual. 
Feb. 14-15—National Association of Commission Lumber 

Salesmen, Chicago. Annual. 

Feb. 18-23—Western Retail Lumbermen’s Association 
(U. 8.), Biltmore Hotel, Los Angeles, Calif. An- 
nual. 

Feb. 19—Tacoma Lumbhermen’s Club, Scottish Rite 
Cathedral, Tacoma Wash. Annual banquet, 

Feb. 19—Safety Conference, National Safety Council, 
Chicago Safety Council and Western Society of Engi- 
neers, Morrison Hotel, Chicago. 

Feb. 19—Central Association of the Traveling Lumber 
& Sash & Door Salesmen, Auditorium Hotel, Chicago. 
Annual. 

Feb. 19-21—TIllinois Lumber Merchants’ Association, 
Congress Hotel, Chicago. Annual, 

Feb. 20—Lumber Dealers’ Association of Connecticut, 
Hotel Stratfield, Bridgeport, Conn. Annual. 

Feb. 20-21—Northwest Iowa Lumbermen’s Association, 
Wahkonsa Hotel, Fort Dodge, lowa. Annual, 

Feb, 22—Exustern Iowa Retail Lumbermen’s Association, 
Hotel La Fayette, Clinton, Iowa. Annual, 

Feb. 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual, 

Feb. 26-27—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo, N. D. Annual, 

Feb. 27-29-—-Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual, 

March 5-6—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Association of Commerce Build- 
ing, New Orleans, La. Quarterly meeting. 

March 6—Lumbermen’s Exchange of the City of Phila- 
deiphia, Philudelphia, Pa. Annual. 

March 6-7—New Jersey Lumbermen’s Association, Tray- 
more Hotel, Atlantic City, N. J. Annual. 

March 11-12—Southern Pine Association, Hotel Roose- 
velt, New Orleans, La. Annual. 

March 19-20—South Dakota Retail Lumbermen’s Associa- 
tion, Sioux Falls, S. D. Annual. 

March 19-20—Southe:ust Missouri Retail Lumber Dealers’ 
Association, Cape Girardeau, Mo. Annual. 

March 19-20—National-American Wholesale Lumber As- 
sociation, Hotel Sinton, Cincinnati, Ohlo. Annual. 

March 20-22—Consulting Committee on Lumber Stand- 
ards, Congress Hotel, Chicago. 

March 22-29—Own Your Home Exposition, Coliseum, 
Chicago. Annual. 

March 27—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual, 

April 7-12—Home Complete Exposition, Manufacturers’ 
Building, State Fair grounds, Indianapolis, Ind. 
Annual, 

April 8-10—Lumbermen’s Association of Texas, Hotel 
Paso del Norte, El Paso, Tex. Annual. 

April 17-18—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 

April 17-18—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual, 

April 19-26—Own Your Home Exposition, Sixty-ninth 
Regiment Armory, New York City. Annual.’ 

May 5-8—Chamber of Commerce of the U. S. A., Cleve- 
land, Ohio. Annual, 

May 6-7—Appalachian Logging Congress, Cincinnati, 
Ohio. Spring meeting. 


May 17—East Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. 


Association, 


National-American Annual Meeting 


NEw York, Feb. 4.—The annual meeting com- 
mittee of the National-American Wholesale 
Lumber Association in planning for the forth- 
coming annual convention at the Hotel Sinton, 
Cincinnati, Ohio, March 19 and 20, met at 
Buffalo, last week, all members of the committee 
attending. The two-day business sessions will 
be alive with interesting and practical ad- 
dresses and topics for discussion of moment 
to the wholesale lumbermen including lumber 
standardization, arbitration, credits, cost of 
doing a wholesale lumber business, marketing 
of shingles etc. 

The board of directors will meet on Tuesday, 
March 18 to consider all matters preparatory 
to the convention. The business sessions occur 
on Wednesday and Thursday, March 19 and 
20, with the annual dinner on the evening of 
March 20. On March 19 the members of the 
association and guests, both men and ladies, 





will be entertained by the Lumbermen’s Club 
of Cincinnati, which has appointed a com- 
mittee with J. R. O’Neill as chairman. This 
convention being the first since the merger 
of the ‘‘ National’? and the ‘‘ American,’’ fol- 
lowed so recently with the amalgamation of 
the association activities of the Pacific Coast 
Shippers’ Association, promises to have a rep- 
resentative attendance from all sections of 
the country and Canada. Reduced railroad 
fares will be available on the certificate plan 
and the committee will shortly make further 
announcements of more detailed plans. 


CINCINNATI, OHIO, Feb. 5.—Entertainment 
plans for the annual convention of the National- 
American Wholesale Lumber Association have 
been determined by the committees in charge. 
The annual dinner of the association to be 
held at the Hotel Sinton on the evening of 
March 20, will be a formal affair with ladies 
in attendance. It will take the form of a 
dinner dance, with Senator Simeon D. Fess, of 
Ohio, as the principal speaker and Judge Bag- 
gott, of Dayton, Ohio, a noted humorist, as the 
lighter feature of the evening. Dancing will 
follow and will continue until 1:30 a. m. 

On the evening of March 19 the members will 
be guests of the Lumbermen’s Club of Cincin- 
nati. This will take the form of a theater 
party, followed by a supper-dance which will be 
a formal affair. The committee in charge of 
this affair for the Cincinnati club comprises J. 
R. O’Neill, J. J. Linehan and Dwight Hinck- 
ley. Seven more members are to be added to 
the committee and as a large fund has been 
raised for the affair it promises to be a red 
letter event in lumberdom entertainments. 


Program for Illinois Convention 


The program for the thirty-fourth annual 
convention of the Illinois Lumber Merchants’ 
Association, to be held at the Congress Hotel, 
Chicago, Feb. 19 to 21, is replete with splendid 
addresses and discussions on subjects which will 
appeal to every retailer who attends this gather- 
ing. 

The first session will convene at 1:15 p. m. 
on Tuesday afternoon, Feb. 19, and following 
the call to order by President A. C. Gauen, of 
Collinsville, Ill., the delegates will be welcomed 
by Edward Hines, of Chicago. Next will come 
reports of officers and other routine matters. A 
feature of the afternoon session will be ad- 
dresses on ‘‘The Great Idea—Own Your Home 
First,’’ by H. H. Lincoln, of Oak Park, II; 
‘‘Judicious Advertising as Applied to the Lum- 
ber Trade,’’ by E. J. Hurst, representing South- 
ern Pine Association, and ‘‘ Transportation the 
Basis of National Prosperity,’’? by Capt. John 
Gorby, representing the Chicago Association of 
Commerce. 

Wednesday morning is set aside for visiting 
the various exhibits in the Elizabethan room and 
mezzanine floor. At 1 o’clock the business ses- 
sion will be opened with an address on the 
transportation situation by a prominent rail- 
road executive. Other addresses include: 
‘Leadership in Community Betterment,’’ by 
H. S. Parker, president Effingham County Bar 
Association; ‘‘Relationship of Joint Stock 
Land Bank Loans to Mechanics’ Liens,’’ by 
J. B. Westcott, association counsel, and ‘‘ House 
Plans,’’ by P. W. Branton, association plan 
advisor. A general discussion will follow on 
model house exhibits, business stimulants and 
home financing, purposes of legislative com- 
mittee, successful collection methods, ways of 
reducing overhead, and other subjects of like 
importance to retail lumbermen. 

Thursday morning’s session will be devoted 
to roundtable discussions on yard arrangement, 
free delivery, effect of hard roads on small 
country yards, terms of trade, cash discount or 
interest on account ete. Addresses on the lum- 
ber standardization movement by William A. 


as 


Durgin, chief of the division of simplified prac. 
tice, Department of Commerce, Washington, 
D. C., and ‘‘Know Your Costs,’’ by H. J, 
Colman, will feature the afternoon session, 
which will conclude with the reports of com. 
mittees and election of officers. 

The annual association dinner will be held 
at noon of Wednesday, Feb. 20, in the Gold 
Room. The officers of a number of local clubs 
in different parts of the State are arranging 
for club luncheons of their members during 
the convention. A special committee has worked 
out a very attractive program for the enter- 
tainment of the ladies at the convention, which 
will include participation in the association 
dinner, a theater matinee party in the afternoon, 
and an inspection visit to the Drake Hotel ete, 


Southern Millwork Quarterly 


ATLANTA, GA., Feb. 4.—Announcement is 
made by Secretary C. B. Harman, of the South- 
ern Sash, Door & Millwork Manufacturers’ As- 
sociation, this city, that the next quarterly 
meeting of the organization will be held March 
5 and 6, in New Orleans, La., with headquarters 
in the Association of Commerce Building. Hotel 
headquarters will be at the De Soto. Millwork 
men will be present from eleven States, and 
members of the industry are urgently requested 
to be present. 


National Manufacturers Annual Date 


WASHINGTON, D. C., Feb. 4.—The annual 
meeting of the National Lumber Manufactur- 
ers’ Association will be held at the Congress 
Hotel, Chicago, on Thursday and Friday, April 
17 and 18. These dates were chosen to avoid 
conflict with the annual meetings of regional 
associations and are convenient for those who 
wish also to attend the national lumber stand- 
ards conference in Washington, probably on 
April 22 and 23. 

The standing committees will meet on April 
17 and the directors of the National associa- 
tion will meet either the afternoon of that day 
or on April 18. Directors of the credit corpo- 
ration will hold a meeting at the same time. 


California Forest Protective Annual 


San FrRANcIScO, CALIF., Feb. 2.—The twelfth 
annual meeting of the California Forest Pro- 
tective Association was held at its offices here 
last week, and aside from the reports of the 
officers and the regular meeting of the directors, 
resolutions were adopted outlining the policy 
of the association on codperation in fire pre- 
vention; on a reforestation policy for the 
United States; forest insect control; white pine 
blister rust control; a Federal forest experl- 
ment station in California; the work of the 
weather bureau in forecasting fire weather, land 
exchange, and taxation of reforested lands. 
The association also endorsed the McNary re- 
forestation bill. It was also moved and unanl- 
mously carried that the actions of the officers, 
board of directors, and board of managers for 
the last year be ratified, and that they be 
thanked for the efficient manner in which they 
had performed their duties. 

The nominating committee named the follow- 
ing for directors for the ensuing year, and 
they were duly elected: W. I. Wilson, Cali- 
fornia Door Co.; Donald MacDonald, Pacific 
Lumber Co.; W. 8. Burnett, Hammond Lumber 
Co.; Otis R. Johnson, Union Lumber Co.; Wil- 
liam R. Thorsen, West Side Lumber Co.; 0. C. 
Haslett, Spanish Peak Lumber Co.; B. A. Me- 
Allaster, Albion Lumber Co.; R. T. Buzard, 
Cottoneva Lumber Co.; G. D. Oliver, Hobart 
Estate Co.; E. J. James, Sage Land & Im 
provement Co.; William M. Wheeler, Wheeler 
Timber Co.; Edwin M. Eddy, Eddy Bros. & Co. 
(Ltd.); E. T. Dusenbury, The Little _River 
Redwood Co.; Miles Standish, Standish 
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Hickey (Ltd.); F. J. Solinsky, jr., Charles F. 
Ruggles. e , 

Following the meeting of the directors, offi- 
cers were elected for 1924, as follows: 

President—William M. Wheeler. 

First vice president—O. C. Haslett 

Second vice president—G. D. Oliver. 

Third vice president—Otis R. Johnson. 

Secretary-treasurer—Swift Berry. 

Board of managers—William M. Wheeler, O. C. 
Haslett, G. D. Oliver, Otis R. Johnson, Miles Stan- 
dish, R. T. Buzard, B. A. McAllaster. 


Program Will Attract Nebraskans 


OMAHA, NEB., Feb. 5.—The annual conven- 
tion of the Nebraska Retail Lumber Dealers’ 
Association will be held Feb. 13 to 15, in- 
elusive, at the Rome Hotel here. Secretary E. 
E. Hall, of Lincoln, expects an attendance of 
over five hundred, as the program is the most 
interesting that has been prepared in the his- 
tory of the organization. 

On Wednesday forenoon President M. A. 
Phelps, of Wahoo; Secretary Hall, and Treas- 
urer E. S. Clarke, of York, will present reports, 
and the president will appoint committees on 
auditing, resolutions and nominations. There 
will follow addresses, on vocational training in 
high schools by F. A. Fulmer, of Lincoln, an 
authority on the subject, and by W. L. A. John- 
son, commissioner for southwestern coal oper- 
ators, on the coal industry. On Thursday fore- 
noon, Harry Coleman, Chicago accountant, will 
discuss uniform cost accounting, and Col. J. W. 
Warden will present Rite-Grade shingles. That 
afternoon, J. B. Douglas, of Tecumseh, will 
speak on building and loan associations, and 
W. B. Burruss, of Kansas City, Mo., will give 
his address on ‘‘Shakespeare the Salesman.’’ 
On Friday afternoon the committees will pre- 
sent their reports and officers will be elected. 

The Nebraska Lumbermen’s Mutual Insur- 
ance: Association will be convened Thursday 
afternoon by Vice President Guy L. Harring- 
ton, of Grand Island, and reports will be pre- 
sented by Secretary Hall; Treasurer C. R. Jud- 


kins, of Upland, and by R. D. Pirge, of North 
Platte, chairman of the auditing committee. 
The insurance department will hold a business 
meeting and election after the adjournment of 
the retail convention on Friday afternoon. 

For the ladies there will be a complimentary 
luncheon Thursday noon. Thruout the sessions 
of the convention, music will be provided by 
Higgins Family Orchestra, and there will be 
community singing under the direction of 
Hugh Wallace, of Omaha. . 


(SEBEL aa: 


Northern Hardwood Wholesalers Meet 


MILWAUKEE, WIs., Feb. 6—The annual meet- 
ing of the Northern Wholesale Hardwood Lum- 
ber Association will be held at the Milwaukee 
Athletic Club, this city, on Monday, Feb. 11. 
The business session will be held at 11 o’clock, 
and a banquet will be served in the Red Room 
of Hotel Pfister at 6 o’clock in the evening. 
The entertainment committee has arranged for 
an excellent program in connection with this 
banquet. The committee consists of Charles 
A. Cook, Harry E. Christiansen, Robert Black- 
burn and William Kelley, all of this city. 


Accident Prevention Association 


San FRANcIScO, CaALir., Feb. 2.—The Lum- 
bermen’s Accident Prevention Association will 
hold its annual conference Feb. 19, 20 and 21, 
in the State Building at the Civic Center, San 
Francisco. D. 8S. Painter, the chairman, expects 
a large attendance of California lumbermen. 
The full program is not yet printed, but a num- 
ber of papers will be read on topics pertaining 
to the activities of the association. Will J. 
French, commissioner of the State Industrial 
Accident Commission, will deliver the address of 
welcome at the opening session. D. 8S. Painter 
will speak on the general topic of accident pre- 
vention. There will be a luncheon meeting on 
the opening day and a dinner on the closing 
night. 


Carolina Piners Prepare for Annual 


[Special telegram to AM:RICAN LUMBERMAN] 

NorFo.k, Va., Feb. 7.—The pre-annual meet- 
ing of the North Carolina Pine Association 
was held at the Monticello Hotel today, begin- 
ning at 10 o’clock this morning, with sixty mem- 
bers in attendance. 

The first business was the unanimous passage 
of resolutions on the death of Paul D. Camp, 
of the Camp Manufacturing Co., Franklin, Va., 
expressing sincere sympathy and deep regret 
at the passing of this old and esteemed mem- 
ber. Secretary John M. Gibbs informed the 
meeting that a special train would leave Ports- 
mouth, Va., for Franklin, Va., at 12:30 p. m. 
on Friday, to take a large delegation of the 
members to attend the funeral. 

The Athens Saw & Planing Mill Co., of Ath- 
ens, Ga.; the Richmond Lumber Co., Augusta, 
Ga.; the Zickgraf Lumber Co., Denmark, 8. 
C., and the C. M. Young Lumber Co., Dozier, 
Ala., were elected to membership in the asso- 
ciation. With thirty-eight new members al- 
ready added since the last annual, with only 
twelve withdrawals, the membership committee 
is trying to beat last year’s records. 

The cost and values committee thanked the 
members for the codperation extended, and 
urged a larger number of contributors to take 
part in this work. 

_ The association adopted a resolution endors- 
ing the Mellon tax plan in its entirety. 


Transportation Committee Secured Cuts 


: The transportation committee reported that 
it is trying to simplify the rules and regulations 
governing milling-in-transit, and also in seeking 
to lower stoppage charges. The committee re- 
ported that the Interstate Commerce Commis- 
sion’s decision in‘ the grain case, which is ex- 
pected shortly, will no doubt be followed in 
the lumber case. A readjustment of rates be- 
tween the Carolinas and Virginia Cities is 
ing worked on, but much is yet to be done. 
& committee reported that on June 10 rates 


from the Carolina territory to the East will be 


based on present water competitive rates, with 
a few minor changes. In this fight the asso- 
ciation attained all its objects. 

Judge Frank Winston, of Windsor, N. C., 
was introduced and urged the necessity of re- 
forestation. He invited the members to attend 
a meeting to be held in Washington, N. C., on 
Feb. 20. 

A telegram of sympathy was sent to Charles 
Hill, of New York, general manager of the 
Southern Pine Sales Corporation, who is in the 
hospital, having been struck by an automobile. 

Attention was called to the safety appliance 
act now before the Virginia legislature, and 
the committee reported that no change will be 
made in the workmen’s compensation law. 


Northeasterners to Visit Norfolk 


Secretary Gibbs reported that members of 
the Northeastern Retail Lumbermen’s Associa- 
tion, of Rochester, N. Y., will visit Norfolk on 
Feb. 19. <A large delegation of lumbermen will 
meet and entertain the visitors. 

The association voted to take out a founding 
membership in the Constitution Anniversary 
Association. 

Several changes in inspection rules were pre- 
sented to the meeting, but no action was taken, 
beeause of the unavoidable absence of Chair- 
man Camp. 

Committees for Annual Appointed 

Committees for the annual meeting, which 
will be held in Norfolk on March 27, were ap- 
pointed as follows: 

Nominating—A. R. Turnbull, J. L. Camp, F. 
G. Davies. 

Entertainment—F, S. Spruill, W. J. Jones, F. 
G. Davies. 

Reception—A. B. Lacy, C. W. Scarborough, 
A. R. Turnbull, J. S. Causey, and Thomas 
O’Berry. 

A large attendance is expected at the annual 
meeting, for which an interesting program is 
being prepared. 

The meeting today was a good one, altho 
saddened by the death of an old member. 





Quick Delivery 
from Chicago 
Warehouse. 





Bartholomew is located on the tracks of the 
Chicago Junction Ry., connecting with trunk lines 
to all parts of the country. Quick action on guaran- 
teed stock, any quantity. 


Save Money on Mixed Car Shipments 


of %” oak flooring, all widths and grades of oak or 
maple flooring, oak and gum mouldings, oak lum- 
ber, kiln dried, rough or dressed, Ceda’line. 


Wire, our expense, for prices, delivered anywhere, 
Write for colored postcards, free, to help you sell Oak Flooring. 





E. BArTHoLomew HAROwo0D Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
2-9-24 











A new book by 
** The 


Lumberman 
Poet’’ 


Come 


By 
DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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HIRTY-one 

years of opera- 
tion in the heart 
of the lumber in- 
dustry qualifies 
us to serve you. 


















“One of the Northwest's 


great banks’ 


~whe UNITED STATES 
NATIONAL BANK 
(PORTLAND, OREGON 


























You Can Reduce 
i ~~ Credit Losses 
j= in 1924 


3» —by selling on the 


Wf credit ratings and 









reports of 
Clancy’s 

Red Book Service 

the recognized 

authority on lum- 

ber credits. 


Write for rates and 
Pamphlet No. 49-S. 


We handle collections any- 
where for manufacturers 
and wholesalers. 


LumBermen’s Crepit AssociaATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 


























he Your Credit Loss 
in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 
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White Cedar Producers Hold Annual 


MINNEAPOLIS, MINN., Feb. 6.—Owing to 
heavy snow and sleet that held up all west- 
bound trains, only a few members were able 
to get here for the opening session of the 
twenty-eighth annual convention of the North- 
ern White Cedar Association, which convened 
at the West Hotel yesterday. President M. H. 
Shussler, of this city, was ill, and his place 
was taken by Vice President E. M. White, who 
presided over a gathering that made up in 
enthusiasm what it lacked in numbers. 

Secretary N. E. Boucher reported on asso- 
ciation activities during the year, and was 
followed by the chairmen of the various com- 
mittees. About twenty firms were represented, 
and each representative present gave a short 
address on the activities of his company. The 
problems of the farmers, who constitute one 
one of the largest groups of consumers of 
white cedar products, were fully discussed. 
Some suggestions were considered for overcom- 
ing certain difficulties in shipping the product 
of the members. It was the consensus that the 
association has handled efficiently the prob- 
lems presented to it during 1923. Its policy 
for 1924 will be to continue along the same 
lines, and to put emphasis on merchandising 
codperation with dealers in white cedar posts 
thruout its distributing territory. 

This morning some members arrived who had 
been delayed in snowbound trains, and these 
made brief speeches at the morning session. 
This was brief, and the only business was the 
election of officers for the coming year. This 
resulted as follows: 

President—E. M. White, Curry & White, Du- 
luth, Minn. 


Vice president—H. S. Gilkey, president and 
treasurer of Pendleto.: & Gilkey, Minneapolis. 


Treasurer—H. F. Partridge, secretary and 
treasurer of the T. M. Partridge Lumber Co,, 
Minneapolis, Minn. 

Secretary—N. E. Boucher, Minneapolis, Minn, 
(reélected.) 

Tuesday evening there was a banquet provided 
for the entertainment of the members. Each 
member was asked to recount his favorite joke, 
and the stories this request brought forth added 
much to the enjoyment of the occasion. An 
excellent orchestra provided music during the 
evening. 





M. H. SCHUSSLER, 
Minneapolis, Minn. ; 
Retiring President 


N. E. BOUCHER, 
Minneapolis, Minn.; 
Reélected Secretary 


In the Realm of Hoo-Hoo 


Sunset Hoo-Hoo Make It Snappy 


San FRANCISCO, CALIF., Feb. 2.—With A. B. 
Wastell as Vicegerent, the Hoo-Hoo of the San 
Francisco Bay District have hung up a new 
record this year. The concatenation held in 
Oakland on the evening of Jan. 26 by club No. 
9 was one of the largest ever held in California. 
There was a class of thirty-seven kittens and a 
total attendance of 154 Hoo-Hoo. Ten former 
members were reinstated. The Nine consisted 
of: 

Vicegerent Snark—A. B. Wastell. 

Senior Hoo-Hoo—W. M. Beebe. 

Junior Hoo-Hoo—Milton Hendrickson. 

Bojum—J. E. Martin. 

Scrivenoter—R. A. Hiscox. 

Jabberwock—Robert Grant. 

Custocatian—R. F. Hammatt. 


Arcanoper—Fred S. Hamlin. 
Gurdon—J. P. Muller. 


Upon entering the Hotel Oakland the Hoo- 
Hoo guests were directed to the concatenation 
by Boy Scouts, in full regalia except that they 
wore Hoo-Hoo caps. Milton Hendrickson, jr., 
who is a scoutmaster, arranged for this feature. 
His work as Junior Hoo-Hoo was very clever. 
His brother, Rodman Hendrickson, at the piano, 
was of great assistance in the musical and 
marching effects. 

The concatenation was followed by a spirited 
session ‘‘on the roof.’? There was an appetiz- 
ing buffet supper followed by a big vaudeville 
performance and girl show. Then a bagpipe 
parade, with a ‘‘singin’ 0’ the Seotch.’’ Hen- 
drickson and Blackman were stage managers. 
The Oakland committee was given a rousing 
Hoo-Hoo yell for its thoro work. R. L. Parker 
was general chairman. 

A feature was the systematic method of se- 
curing the list of those present, devised by 
Vicegerent Wastell. It is in the form of a 
ticket, numbered consecutively, and called a 
passport. On this space is provided for name, 
Hoo-Hoo number and address for Scrivenoter’s 
record, with a stub attached for hotel record, 
to be detached and filed with service charge. E. 
L. Fifield, R. Hendrickson and R. A. MacArthur 
constituted the membership committee. ©. D. 


Le Master, Snark of the Universe, was present 
and complimented them upon the high standard 
maintained in securing applications. Frank W. 
Trower reported on club matters. 

A special St. Valentine Party and ladies’ 
night is planned for Saturday night, Feb. 16, 
and the committee, headed by J. Walter Kelly, 
was announced. 


Hoo-Hoo Activities 

St. Louis, Mo., Feb. 5.—A beautiful red- 
wood burl gavel, with base and a redwood box 
to contain it, is the prize soon to be offered by 
Frank Trower, Past Snark of Hoo-Hoo, to the 
Hoo-Hoo club showing the best proportional 
attendance over a fixed period. Mr. Trower is 
president of the Trower Lumber Co., San Fran- 
cisco, Calif. The gavel will be in the possession 
of the winning club for a certain period, to be 
fixed later by the conditions of the contest. 
Details of the contest are yet to be worked out. 

The appointment of R. A. Toombs, president 
R. A. Toombs Sash & Door Co., Fort Worth, 
Texas, as Vicegerent Snark for the Dallas and 
Fort Worth districts, by Supreme Jobberwock 
J. H. Kurth, of Kurthwood, La., was announced 
at Hoo-Hoo headquarters here. 

Harry D. Gaines, sales manager of the 
Thomas E. Powe Lumber Co., and one of the 
younger element in the lumber industry in St. 
Louis, has been appointed Vicegerent Snark 
for southeastern Missouri by Supreme Bojum 
J. H. Allen. Mr. Gaines has already started 
things moving toward increasing the interest 
in Hoo-Hoo in St. Louis by arranging for 4 
concatenation to be held at the American Annex 
Hotel on the evening of Feb. 29. 

Mr. Gaines has appointed the following mem 
bers of the local Nine, who also will act as 4 
membership committee in lining up candidates 
for the concatenation: Snark, H. D. Gaines; 
Senior Hoo-Hoo, Harry M. Willhite; Junior 
Hoo-Hoo, Carl Anderson; Bojum, Charles 


Neuenhahn; Jabberwock, J. A. Demeke; Scrive- 
noter, V. A. Kelly; Custocatian, V. N. Cor 
nelius; Arcanoper, M. L. Fitzgibbons; Gurdon, 
Leonard B. Thompson. 
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Jackson Club in New Quarters 


JACKSON, Miss., Feb. 4.—The Lumbermen’s 
Club of Jackson moved to its new headquarters 
at the Edwards Hotel last Thursday and at the 
regular meeting celebrated the occasion with a 
very interesting program. The attendance was 
the largest for a long time. The feature of the 
program was an address by Thomas L. Bailey, 
speaker of the house of representatives. He 
complimented the club on its splendid record of 
achievement, particularly on its activity in that 
period of depression following the war, towara 
starting a building boom which was felt thruout 
the whole country and causing a quicker return 
to normal conditions. He told of the work being 
done in the State legislature and invited the 
lumbermen to come up and counsel with them 
for the good of the whole State. He told of 
measures before that body for the benefit of the 
lumbermen and matters vitally affecting the 
lumber industry. Mr. Bailey was made an hon- 
orary member of the club. 
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Cincinnatians Discuss Trade Outlook 


CINCINNATI, OHIO, Feb. 5.—Encouraging re- 
ports as to business prospects were presented 
at the monthly dinner of the Cincinnati Lum- 
bermen’s Club held at the University‘ Club 
Monday night. The talks made by members 
were all optimistic and gave indications of a 
better season in the lumber industry this spring 
than had been expected. 

J. E. Daugherty, president Emerald Lumber 
Co., in a review of mill conditions reported that 
hardwood stocks generally were low, that pro- 
duction was below normal and logging condi- 
tions bad. He said he found a tendency among 
the mills to hold back on accepting orders in 
the expectation of higher prices, tho they had 
not yet sent out revised price lists containing 
such advances. He reported that the gum situ- 
ation especially was strong and higher prices 
were to be expected. 

Herbert Baumann, Baumann Lumber Co., 
in a review of the automobile industry, de- 
clared that the auto manufacturers were be- 
ginning to change their methods of ordering 
and were taking advantage of the in-between 
season to order their hardwood lumber. The 
prospects for the year’s business from this 
source was very good, he declared. 

KE. W. DeCamp, Babcock Lumber Co., de- 
clared the outlook for the hardwood industry 
promising and predicted higher prices for all 
No. 1 common and better hardwoods. He said 
that common and better plain oak was coming 
back into favor and that sales of this wood in 
January were greater than for many months. 

E. H. Ward, Dwight Hinckley Lumber Co., 
reported southern pine shipments to be above 
normal while production was below normal. He 
said that orders were continuing to come in 
m a satisfactory volume. Retail yards in this 
district, he said, were about at the saturation 
pomt and would not be able to take on any 
more lumber until they began to move it out 
to consumers in volume. He said there were 
good prospects for a big railroad business, but 
80 far the companies had not placed any orders 
to amount to anything. He thought that prices 
for the lower grades had advanced about as far 
as they would. 

The club adopted the revised constitution and 
bylaws as amended at the January meeting 
and Secretary Gammage was instructed to print 
and distribute copies of the new constitution 
to all members. 

On the recommendation of the monthly sug- 
gestion committee, of which E. H. Ward was 
chairman, an employment committee to take 
care of all employment matters and requests 
coming before the club was appointed, consist- 
an of Dewey Ammon, W. A. Noble and R. E. 
ifford. A new suggestion committee was 
named by President Hart to report at the 
arch meeting. This committee comprises 














H. M. Sedgewick, R. M. Smith, C. R. McLaugh- 
lin, George R. Reemeier and R. B. Warn. 

Ben Bramlage, vice president of the First 
National Bank of Covington, Ky., was a guest 
at the dinner and gave a short talk. 

New members elected were: Ivorydale Lum- 
ber Co., Emory River Lumber Co., Harold L. 
Brown, and 8. T. Easterling, representing the 
Jefferson Lumber Co., of Birmingham, Ala. 

The speaker of the evening was James Albert 
Green, president of the Matthew Addy Co., 
steel and iron brokers, who gave an account of 
his last summer’s vacation trip thru the wilds 
of northern Canada in a canoe trip of five hun- 
dred miles, most of it in country rarely visited 
by white men. The talk was illustrated with 
lantern slides. 


Plan to Form Social Club 


SEATTLE, WASH., Feb. 2.—Formation at an 
early date of a social club for Seattle Lumber- 
men seems to be assured. For that purpose, 
W. A. Whitman, president of the Seattle Lum- 
bermen’s Club, has requested three well known 
lumbermen to take the initiative and see what 
can be done. The organization, if effected, 
will be for social purposes only, and will be 
entirely distinct from the numerous luncheon 
clubs already active in this city. The three lum- 
bermen are: H. Neubert, of the Hartman- 
Neubert Lumber Co.; William C. Krafve, Simp- 
son, Clapp & Co.; William C. McMaster, John 
McMaster Shingle Co. 
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Addresses Club on Business Outlook 


SHREVEPORT, LA., Feb. 4.—The Shreveport 
Lumbermen’s Club last week was entertained 
with an address on ‘‘ The Business Outlook’’ by 
Ben Johnson, president of the Commercial Na- 
tional Bank of Shreveport, of which a number 
of lumbermen are directors and stockholders, 
among the latter being E. A. Frost, head of 
the Frost-Johnson interests. Mr. Johnson’s ad- 
dress in part follows: 


Relative to the business situation, he said that 
along all the major lines in this section business is 
in better strategic position in a financial way than 
at any period since the close of the world war. If 
normalcy can be fixed upon any definite basis, then 
we have once more reached a normal condition of 
business. Practically all business that was tied 
up during the period following the war has now 
been liquidated thruout this territory. 


He said further, as an evidence of a better situa- 
tion, that business men are thinking along sounder 
lines. We are entering on an era that will be ripe 
for sound, conservative investment and profitable 
production. Even the general public is following 
this general tendency, which is evidenced by an in- 
variable approval shown everywhere of the Mellon 
tax plan. The burden of taxation must be more 
equitably and equally distributed, and so the re- 
vision of the Federal tax laws is meeting with pop- 
ular approval, and the sentiment in that direction 
is growing rapidly. There seems to be also a grow- 
ing sentiment as opposed to bonus legislation, and 
the feeling that such heavy appropriations would 
be unwise at present, while the policy meets with 
universal approval that all the disabled veterans 
of the world war should be most generously pro- 
vided for. 

Now with reference to the local banking situa- 
tion, the last cotton crop has enabled liquidation 
of obligations to proceed at such a rate, together 
with the generally prosperous condition attaching 
to practically all industry in this section, that all 
the banks in this section are in a healthy condi- 
tion. There is plenty of money available, and am- 
ple credit likewise to develop all legitimate enter- 
prises. 


While a large measure of the return of pros- 
perity in this section has been due to the financial 
improvement of the agricultural branch of industry, 
which the speaker asserted was largely due to co- 
operative marketing, which has come to stay, he 
believed that other lines of industry were also in 
very prosperous shape. This is particularly true 
of the lumber industry, he said, which is one of 
the largest manufacturing industries of the State. 
There has also been a marked improvement in the 
oil industry, so that the improvement is: shared 
by all lines of industry around here. 


A GOOD HOME is a debt which every man owes 
to his wife and family. He will always be in 
debt while he lives in'a rented house. 











Established 1914 

















PAUL PLOIZ & CO. 


BANKERS AND BROKERS 


Standard Trust Building 
105 WEST MONROE STREET, CHICAGO, ILLINOIS 


We Have Buying and 
Selling Orders in: 


Long Bell Lumber Co. 6s, 1942 

— Redwood Lumber Co. 6s, 

Yosemite Lumber Co. 6s, Serial 

Coast Range Lumber Co. 6s, 1924 

Pacific Lumber Co. 6s, Serial 

Union Lumber Co. 6s, Serial 

Parsons Pulp & Lumber Co. 6s 

St. Lawrence Pulp & Lumber 6s, Serial 

Red River Lumber Co. 56 

Lake Independence Lumber 7s, 1937 

Dierks Lumber & Coal Co. 6s 

Grayling Lumber Co. 6s 

Pickering Land & Timber 534s 

Pacific States Lumber Co. 8s 

Edward Hines Assoc. Lumber Int. 8s 

Cameron Lumber 6s 

Continental Timber Land 6s 

Great Northern Lumber Co. 6s 

Oregon Lumber Co. 7s 

Dorchester Lumber Co. 6s 

Knox Lumber Co. 7s 

Shaver Lake Lumber Co. 68 

Tennessee Stave & Lumber 7s 

Brookings Land & Timber Co. 6s 

Carpenter O’Brien Lumber 6s 

West Side Lumber 6s 

Suncrest Lumber Co. 5s 

Mississippi Valley Lumber 7s. 

McKinley Land & Lumber Co. 7s 

Port Wentworth Lumber Co. 6s 

Coos Bay Lumber Co. 6s 

Frost Johnson Lumber Common 

American Timber Holding Pref. and 
Com. 

North American Timber Holding Com. 
and Pref. 

Kirby Lumber Co. Com. and Pref. 

Oregon-Pacific Timber & Lumber 
Stocks 

Pacific Spruce Corp. Com. 

Savannah River Lumber Pref. and Com. 

A. L. Clark Lumber Co. 

Elk Creek Lumber Co. 

Siuslaw Timber Co. 

Edward Hines Lumber Co. 7% Pref. 

Peavy Byrnes Lumber Co. 

Peavy Moore Lumber Co. 

Gulf Lumber Co. 

Chicago Lumber & Coal Co. 

Tremont Lumber Co. 


Central Coal & Coke Co. Pref. and 
Com. 
Chicago Mill & Lumber Co. Com. and 


Pref. 
General Box Co. Com. and Pref. 
Northwestern States Portland Cement 
Com. and Pref. 
Trinity Portland Cement Units 
Atlas Portland Cement Com. and Pref. 
National Portland Cement Co. 
United States Gypsum Com. and Pref. 
Lawrence Portland Cement Co. 
Lehigh Portland Cement Co. 
Singer Sewing Machine Co. 
Great Lakes Transit Co. Com. and Pref. 


and many others. 


Write us regarding any high-grade 
Securities. 
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253,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT: All of the mer- 
chantable dead timber standing and down 
and the live timber marked or designated for 
cutting on an area embracing about 118,391 
acres in Ts. 38, 39 and 40 N., R. 14 W., Ts. 38 
and 39 N., R. 15 W., Ts. 39, 40, 41 and 42 N., 
R. 16 W., and Ts. 39, 40 and 41 N., R. 17 W., 
N. M. P. M., Dolores Unit, Montezuma Na- 
tional Forest, Colorado, estimated to be 253,- 
000,000 feet B. M., log scale, more or less, of 
Western yellow pine timber; or a block of 
the timber on this unit, comprising about 
40,269 acres in Ts. 58, 39 and 40 N., R. 14 W., 
Ts. 38 and 39 N., R. 15 W., and T. 359 N., R. 
16 W., amounting to approximately 70,000,000 
feet B. M. 


In addition there are approximately 110,- 
000,000 feet of privately owned timber ad- 
joining the Government timber which may 
& removed with the same improvements, 


STUMPAGE PRICES: Lowest rate considered 
for Government stumpage: For the entire 
unit, $2.25 per M feet; for the designated 
block, $3.00 per M feet. Rates to be read- 
justed April 1, 1928, and each three years 
thereafter. 


DEPOSIT: With bid $5,000 to apply on pee 
chase price if bid is accepted, refunded if bid 
is rejected, or retained in part as liquidated 
damages according to conditions of sale. 


FINAL DATE FOR BIDS: Sealed bids will be 
received by the District Forester, Denver, 
Colorado, up to and including April 10, 1924. 
tne right to reject any and all bids is re- 
served. 


Before bids are submitted full information 
concerning the character of the timber, con- 
ditions of sale, deposits and the submission of 
bids should be obtained from the District For- 
ester, Denver, Colorado, or the Forest Super- 
visor, Mancos, Colorado. 








EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P.VAN ORSDEL CO. 


Forest Engi 's to Lumbermen 


505 Lowman Building. SEATTLE, WASH. 














ROBERT W. HUNT GO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
600-60! LumBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
i Special Department handling Export Lumber Shipments 














ON’T waste time figuring board and f 
D measure. Get “The Lamior Estimator” 
eta American Lumberman, 431 So. Dear. 
orn . ousands in use. Po 
Send for special circular. a 


Florida Mill Destroyed by Fire 


JACKSONVILLE, FLA., Feb. 4.—The large saw- 
mill of the East Coast Lumber Co., Watertown, 
Fla., caught fire shortly before midnight last 
Tuesday, presumably from flying sparks, and 
was completely destroyed. The loss is given at 
$100,000 which is completely covered by insur- 
ance. The Lake City fire department responded 
to calls for assistance and by its heroic work 
the large planing mill, dry kilns, stock, sheds 
and supply of lumber on hand were saved. 
However, the electrical engine that furnishes 
power to operate the planing mill was burned. 
The mill was one of the largest of its kind 
in Florida, having a daily capacity of 100,000 
feet and had been in operation for years. A. 
G. Paul, R. H. Paul and J. J. Paul, of Water- 
town, Fla., and LaCrosse, Wis., are owners of 
this concern. R. H. Paul, vice president, stated 
that the mill would be rebuilt immediately. 


(SEEGER ABEEaELBLBLAES 


Baffle Tile for Power Plant Use 


A simple method which can be employed for 
making reinforced refractory tile, using crushed 
old fire brick as an aggregate and “Hytempite” 
as a bonding material, is shown in the accompany- 
ing illustration. Baffle tile of this type, made 
under the direction of O. J. Parish, chief engineer 
of the Putnam Lumber Co., Jacksonville, Fila., 
are in use in the Rust boilers at one of the con- 
cern’s plants. 

The method used is de 
scribed as follows: The 
old fire brick (using bats 
and broken brick) are 
first crushed so that all 
material will pass %- 
inch mesh, using the 
fines. “Hytempite” is 
then diluted in a mortar 
box to the consistency of 
a pancake batter and the 
crushed fire brick added 
gradually and mixed well 
so as to be free from 
lumps. Enough crushed 
brick is used so that the 
material will have about 
the consistency of mold- 
ing sand, being slightly 
plastic, the approximate 
quantities used being 80 
pounds of crushed fire 
brick to each 40 pounds 
of “Hytempite.” The ma- 
terial when mixed should 


1 Old Fire Brick 
2 Crushed to 4" 
using tines. 
3 Hytempite 
4 Plastic Mixture 
5 Tile Forms | 
6 Reinforcement § 


7 Finished Tile 





elm, maple and also some cypress. Included in 


» the equipment that has been taken over is g 


steamboat and river equipment. With the 
stumpage that has been taken over the company 
has available sufficient timber to keep the mill 
in operation for a number of years. 


Hearing on Anti-Skidder Bill 


JACKSON, Miss., Feb. 4.—Practically every 
sawmill in the State was represented in Jackson 
last week at the committee meeting of the Mis. 
sissippi legislature which was considering the 
*¢ Anti-Skidder Bill.’’ This bill sought to abol- 
ish the use of the steam skidder immediately 
and would cause every mill in the State to shut 
down for several months until some other log- 
ging arrangements could be made. The aboli- 
tion of the skidder would cause logging costs to 
rise $1 to $2 a thousand, and also leave a large 
amount of these machines on the hands of the 
manufacturers which could not be disposed of at 
anything near their value. The proponents of 
the measure claimed that the skidder damaged 
young growing timber to such an extent that it 
prevented reforestation. After a hot fight in 
the committee the bill was reported out as fol- 
lows: ‘‘Title sufficient, do not pass.’’ This 
means that a minority report will be carried be- 
fore the legislature advocating the measure, but 
that the majority of the committee was opposed 


MATERIALS 
for making 
REINFORCED 
REFRACTORY 








show no free moisture 

when squeezed in the 

hand, but should yet be moist enough to cling 
together. 

The form used for tile making consists of 2- 
inch plank of the desired width for the bottom. 
Short strips for cross sections are spaced at the 
proper distance, and side strips of 1-inch material 
of the desired height run the full length of the 
bottom section, and are securely nailed to the base. 
The plastic mixture is then placed in the form to 
a depth of approximately half the desired thick- 
ness of the tile. This is leveled off and the wire 
reinforcement laid in place for each tile. The 
plastic mixture is then laid over the wire mesh 
to fill the form. * Each tile is then thoroly tamped, 
using a wood block of appropriate size. The tamp- 
ing head of the block is covered with burlap to 
prevent the material from sticking to it. 


St. Louis Firm Buys Louisiana Mill 


PLAQUEMINE, LA., Feb. 4.—The band mill 
operation at this place of the H. H. Wiggin 
Lumber Co., of Boston, recently has been pur- 
chased by the Arkla Lumber & Manufacturing 
Co., of St. Louis. H. J. Lamson, secretary of 
the Arkla Lumber & Manufacturing Co. will 
make his headquarters in Plaquemine and man- 
age the operation here. There will be no change 
in the business of the company in St. Louis. 
The big wholesale yards there will be main- 
tained as before and the main office will con- 
tinue in that city. The addition of this band 
mill operation will enable the company to 
handle the requirements of its trade in an even 
more satisfactory manner than it has in the 
past. While a good proportion of the output of 
the mill at Plaquemine will continue to be ash, 
it also will manufacture a general line of hard- 
woods, including gum, oak, cottonwood, willow, 





to it. It is not likely the bill will be passed, but 
it makes it necessary for the opponents of it to 
keep on the lookout. 


In Business Over Half Century 


MALVERN, OuI0, Feb. 5.—The organization is 
announced here of the Buel Estate (Inc.), by 
the heirs of Fred Buel, an old time lumbermaz, 
founder of the old firm of Fishel & Buel, the 
predecessor of Fred Buel & Son, of Malvern, 4 
retail lumber concern. Mr. Buel died last March 
after 52 years in the lumber business. The 
original firm of Fishel & Buel was succeeded by 
Buel & Klotz, and in 1908 the name was changed 
to Fred Buel & Son, under which name the 
business has been conducted until the incorpora- 
tion of the present Buel Estate (Inc.). Bus 
ness will be conducted under the same manage 
ment as for the last ten years, the only change 
being in style of the name and the addition of 
other heirs. 

The late Fred Buel was one of the early 
friends of the AMERICAN LUMBERMAN, having 
become a subscriber of the old Northwestern 
Lumberman when it was first established 
1872, and continuing with the AMERICAN LUM- 
BERMAN, after the consolidation in 1899, until 
his death. His son, H. V. Buel, is now trea’ 
urer of the company. 


To EQUAL the annual income of a plumber 
New York City would require the total yearly 
returns from a 200-acre wheat farm taking 
average production and present prices on wheat, 
figuring 250 working days for the plumber. 
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Southern Retailers Say, “Encourage Home Ownership” 


(Concluded from Page 59.) 

and vigorously advertised a certain product, 
carried as a side line, and it is reaping an ex- 
cellent profit.’’ 

The only way to get back the business we 
have lost is to keep the desired articles or 
roducts in stock. It is utterly futile to put in 
substitutes. We must carry as good an article 
as those from whom we are trying to get back 
the business we have lost. The material men 
are encroaching on our business and if we want 
to overcome this handicap we must become wide 
awake, advertise and keep the best articles 
obtainable. 


E. G. Butler, Memphis, said that roofing 
had materially increased the sales volume 
of his firm and asserted that ‘‘side lines are 
all right if you push them all the time.’’ 

J. N. Fite, Jackson, Tenn., was a strong 
advocate ot ‘‘two or three side lines, includ- 
ing roofing and wall board.’’ He believed, 
he said, in carrying a good stock of these, and 
in keeping them always before the public. 

President Montgomery declared ‘‘we must 
either take up these side lines and handle 
them or let them go to our competitors.’’ He 
further asserted that ‘‘manufacturers of 
these side lines give the preference to the 
retail lumber dealer, not because he is good 
looking or easy, but because, in the very na- 
ture of his vocation, he has the first shot at 
this potential business.’’ They offer them 
to dealers first, he continued, but if unable 
to close with them, they naturally go to the 
material men. He said there is a good mar- 
gin of profit and that it is not necessary to 
carry large stocks until wide outlets have been 
built up. , 

W. E. Sheddon, Jackson, Tenn., emphasized 
that wall board, plaster, roofing and other 
products have been handled by his firm so 
long that they do not ‘‘seem like side lines,’’ 
He thought they were ‘‘mighty fine’’ things 
and that retail lumber dealers must continue, 
in self-defense, and as a matter of profit, fo 
handle them. 

Mr. Fite said a traveling salesman had re- 
cently told him that the three retail lumber 
yards in that center really handled more 
building hardware, including hinges, locks, 
ete., than all of the hardware stores in Jack- 
son, and Mr. Sheddon remarked that his firm 
had recently handled a whole ecarload of nails 
and participated in the distribution of three 
‘‘pool’’ cars of the same commodity. 

8. Gould cautioned retail lumber dealers 
against having ‘‘more stock on your books 
than on your yards.’’? President Montgomery, 
however, insisted that quick turn-over is the 
Utopia of dealers and that, if the accounts 
were all right, there were both satisfaction 
and profit in having more on the books than 
on the yards. He cited the case of one Mem- 
phis firm that had turned over fifteen times 
during the last year a stock of $10,000, thus 
enabling him to do a business of $150,000. 
There was more on the books than on the 
yards, he added, but the accounts were good 
and the large turn-over, coupled with satis- 
factory collections and a good margin of 
profit, resulted most favorably from a finan- 
cial standpoint. 


THURSDAY MORNING 

(Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., Feb. 7.—At the morning 
Session today the Southern Retail Lumber 
Dealers’ Association adopted resolutions ap- 
proving the work of the Central Committee 
on Lumber Standards as far as it had pro- 
gressed in simplifying and making uniform 
the sizes of ‘‘yvard lumber,’’ with special 
reference to softwoods. 


Explains Results of Standardization 
C. H. Stevens, Memphis representative of 
the Finkbine Lumber Co., of Jackson, Miss., 
told the retailers he believed the new grades 
and sizes would work to their advantage, and 
to that of manufacturers and wholesalers as 
om By providing a standard system, he said, 
e old trouble of constantly explaining to cus- 
tomers that ‘‘inch’’ boards are only 13/16-inch 


thick would be eliminated, as the term ‘‘inch’’ 
would be dropped and the term ‘‘standard’’ 
substituted therefor. The new ‘‘standard’’ 
board, he said, would be 25/32-inch thick. 
Should certain customers desire to carry 
stock 13/16-inch thick, the standardization 
committee would continue that size, but would 
designate it as ‘‘extra standard’’ to differen- 
tiate it from the standard. He added that 
the same difference would apply in the case 
of flooring. 

Mr. Stevens explained that while the gen- 
eral plans call for reclassifying of softwoods 
into three general groups—yard lumber, struc- 
tural timber and shop timbers—the work so 
far had concerned only yard lumber. He 
made free use of a large blackboard diagram 
to illustrate the different subdivisions. The 
new standards, he said, will go into effect on 
July 1. Opposition of the dealers of New 
York City and other centers to the proposed 
‘‘standard’’ thickness, and to short and odd 
lengths, he said, had been overcome so far 
as thickness is concerned, with the matter 
of lengths to be determined later. 


Association Accepts New Standards 


Mr. Stevens also expressed the view that 
the Southern Pine Association at its next 
méeting will approve the standardization pro- 
gram. ‘‘Standard dimension,’’ he said, will 
be 15é-inch and ‘‘extra standard’’ 1%-inch 
under the new classification, and only %4-inch 
will be allowed off in width. Three-inch floor- 
ing will be standardized at 2%-inch. Any 
piece of wood less than seven inches wide will 
be known as a ‘‘strip’’; more than seven 
inches wide as a ‘‘board.’’ The new stand- 
ardization, he said, includes forty-one articles; 
will reduce the number of sizes from thirty- 
six to twelve, and will eliminate %-inch ship- 
lap and %-inch flooring. It is also proposed 
to amend the Southern Pine Association rule 
permitting 5 percent of lower grade lumber 
in a ear, by providing that if such 5 percent 
is ineluded it will be paid for only at its 
value. 

On motion, the secretary was instructed to 
advise Secretary of Commerce Hoover of the 
acceptance by the association of the new 
standards. 

Safeguards in Credit Transactions 


A happy address on Americanism and the 
Constitution was made by Malcolm R. Pat- 
terson, former governor of Tennessee. 

Phil M. Canale, of the Memphis bar, de- 
livered a comprehensive address on ‘‘ Points 
of Law of Interest to Retail Lumber Dealers,’’ 
in which he laid special stress on the wisdom 
of ascertaining, from abstract offices, definite 
knowledge of all incumbrances against build- 
ings, old or new, for which materials were 
desired, before furnishing anything for them, 
as the best means of avoiding losses and liti- 
gation. He also urged that retail lumber 
dealers comply strictly with all provisions of 
the mechanics’ lien law, as a further means 
of protecting and safeguarding their inter- 
ests. He pointed out that the courts are 
liberal in construing the lien law in favor of 
those supplying the materials, but that this 
attitude did not relieve lumbermen of the 
necessity of complying with every provision 
thereof. In connection with the acceptance 
of notes in payment for materials furnished, 
Mr. Canale told the retailers they should in 
every case, whether the notes represented part 
or full payment, place on the face of the 
notes a specific agreement that acceptance 
of such an instrument did not constitute a 
waiver, on the part of the holder, of his lien 
rights. 

The following officers and directors were 
‘unanimously elected: 

Officers Elected 

The following officers were elected: 

President—W. E. Sheddon, Five Points Lum- 
ber Co., Jackson, Tenn. 

Vice president—Max Scott, G. E. Scott Lumber 


Co., Dyersburg, Tenn. 
Martin, 


Directors—A. S. Johnson, Tenn.; J. 





























Quick Sale:— 


15 M’ 4/4” FAS Basswood 
50 M’ 4/4” No. | Common Basswood 
4/4” No. 3 Common Basswoed 
5/4” Selects Basswood 
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8/4” Ne. | Com. ° 
4/4” Selects Hard Maple 
4/4” No 
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Let us have your inquiries when in 
the market for Northern Hardwoods 
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[ PITTSBURGH 











N. Fite, Jackson, Tenn.; Tudor G. Jones, May- 
field Lumber Co., Mayfield, Ky.; John A, John- 
son, Henderson, Tenn., and V. R. Smith, Mem- 

















West Penn Lumber Co. 





Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA, 




















White Pine 


IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B.W.Cross Lumber Co. 


301 Oliver Building 
Pittsburgh, - 
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White Pine, Yellow Pine, Hemlock & Fir 


Pa. 








MICHIGAN | 
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Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 
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VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
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HARDWOOD Gyertadsliiig FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figurin 
moulding, lumber bills, car freights, car Minos Rong om] 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S, 


Dearborn St., Chicago, Ill. 


phis Lumber Corporation, Memphis. 


Resolutions of thanks to the press, to the 
hotel management and to the lumbermen who 


—. 


contributed to the entertainment fund werg 
unanimously adopted. 


Members of the association and their guests 
enjoyed a theater party at Pantages Wednes. 
day evening and this evening they are having 
a rousing time at their annual banquet at the 
Hotel Gayoso. 





(Statistics—continued from page 45) 


Northern Hemlock & Hardwood Data 


OsHKOSH, Wis., Feb. 4.—The Northern Hemlock & Hardwood Manufacturers’ Association has 
prepared the following data on production, shipments and stocks of hardwoods and hemlock: 





December, 1923, Statistics +Unsold 
Stocks 
Production Shipments Jan. 1 

BEE. asacess's 351,000 872,000 2,797,000 
Basswood 3,298,000 4,685,000 17,772,000 
Beech ...... 185,000 TIDOO | baviecase 
ee 8,599,000 14,737,000 33,973,000 
Pe  oisdw sas 1,744,000 2,577,000 11,011,000 
Maple. 6... 12,479,000 13,701,000 32,042,000 
Cn cccatgaker 131,000 Seen assreees 
CY ee 5,528,000 3,404,000 ........ 
One? MOWER, sinscauies nessa 41,306,000 
All hardwoods 32,310,000 40,087,000 98,901,000 




















Stock Summary Jan. 1, 1924 
HaRDWoOoD—- 





Unsold— 
SUE os as ueatiiee< cane 53,438,000 
errr 45,463,000 
ENE MIAN, io 66. o- 6 de ale we we OSES 98,901,000 
Sold, dry and green.......--eceees 42,799,000 
Total ROTAWOOE occ cccece cece 141,700,000 
HpMLOCK— 
UY ee ae ae 150,904.000 
re Be 2 arr 17,704,000 
Other thicknesses ...... 3,297,000 
‘Total HeMIOCK «sc s0.4.0:0' 171,905,000 
Total hardwood and hemlock..... 313,605,000 


Percentage Changes, 1922 to 1923, Jan. 1 



































Hemlock . 18,710,000 18,249,000 150,904,000 HArRDwoops— Production Shipments 
OOO 66's ale vate 6 6 0 00ers 0% 41 
TOAD 24s s% 51,020,000 58,336,000 249,805,000 HEMLOCK— 
BOCUONEO Gib sibedce Kos cece 11 % 
Only five species of hardwoods shown sep- Pe a... pid vasa Sn sacl i 
arately. PEOOREE 66 Wi hed eiieenws 27 6 
Hardwood Stocks on Hand Jan. 1, 1924 by Species and Grades 
Sold Unsold Sold Unsold 
Dry & Green Dry Green Dry & Green Dry reen 
ASH— * ad ELM— 100,000 
“renee 20,000 , eee « BAB, . woe sees eecenps y > fibeeemates 
Sel & btr 30,000 peta cate SS . Sore were Se rere 
Bias +5. caveaans note Selects... ees s+ piesa 13,000 4.000 
No. 1 & btr 6.000 21000 6,000 No. 1 & btr 200,000 100,000 96,000 
‘ ‘ 2 No. 1 com 30,000 23.000 21.000 
No. 1 com. 1.00 ee 2,418,000 2.609.000 1,493,000 
No. 2 & btr 615.000 637,000 474,000 No. 2 & btr 418, hy ey 
No. 2 com 0.000 000 8/00 No. 2 com 194,000 490,000 138,000 
OSE tae as. eden new 13,000 No. 3 com 655,000 2,004,000 —_ 1,132,000 
No. 3 com 422,000 1,050,000 414,000 , 3,497,000 5,364,000 2,884,000 
AK— 
1,184,000 1,882,000 915,000 a carr oe 
Bass woop— a pepinaaeee nite 14.000 : 
RSS ees bins es 242,000 792,000 195,000 No.1 & btr 15,000 C0 rere ‘ 
Sel. & FAS 18,000 er Me 2 Cis vee ccenes 4.000 eulen uel 
Sel & btr. BID. Sb dislacids -aAGieremaues No. 2 & btr 20,000 303,000 345,000 
Lal: ae 17,000 223,000 34.000 No. 2 com 2,00 Py oes 
No. 1 & btr 468.000 1,212,00 2,062,000 No. & & BE... cccvcecue 117,000 15,000 
No. 1 com. 611,000 01,000 814.000 No. 3 com 9,000 353,000 115,000 
No. 2 & btr 2,093,000 3,279,000 1,798,000 
No. 2 com 1,517,000 2,122,000 1,546.000 46,000 831,000 475,000 
RUD: SiMe IER as. Sigs dass  Celpminieiedss 1.000 HARD MAPLE— ; 
No. 3 com 1,671,000 2,887,000 2,655,000 FAB ocsccnens 80,000 198,000 168,000 
oS Ee! |. ee OO00 .csicsver 
6,657,000 11,165,000 6,607,000 ee eee 26.000 ce eee 
BircH— No; L & Bir... 1,777,000 | 952.000 eo 
ye ae 881,000 1,073,000 574,000 No 7 eo "com. 1959000 444.000 1,006,000 
Sel. & FAS 42,000 BEOUGO 4.8 vs0wsne No. 2 & bt i 2'907.000 3.062.000 4'556,000 
DM cons ceeceness 4'000 12.000 ~ es few wry "937° 
ce oe 755,000 om fi... oe Se 
No. 1 & btr 2,162,000 3,499,000 2 784.000 ~ wees (2 enee ees ann 'Ra%R nM 
ae ; Pye 1,235,0 1,804,000 1,699,000 No. 3 com.... 5,808,000 6,782,000 6,926.000 
(1) een eae 50.000 66.000 
No. 2 & btr... 1,256.000 3.073.000 —_ 3,089,000 um" 15,517,000 
No 2 com 1,936,000 2,077,000 2,391,000 A ia . ea eer 185.000 7.000 26,000 
No. 3 com 7,337,000 4,562,000 6,171,000 Sel. & FAS ep pian 95:000 ot ae 
Sel. Ra i. 0iecstetecen BU,VOO wc ccc wees 
— 14,349,000 17,120,000 16,853,000 No 1 & btr... 79.000 68.000 "100,000 
ocK SLM— No. 1 com.... 85,000 eee 
No. 1 & btr... 91,000 BUBOD! slactecievsass INO. DiS COM. «6 arereresia. S2 000 |; vcaviccas 
No. i) 5,000 DOO bea acs sisi ous No. 2 & btr.. 252,000 862.000 750,000 
No. 2 & btr... 240,000 821.000 824,000 No. 2 com... . 33,000 271,000 94.000 
No. 2 com.... 46,000 277,000 13,000 TDs: MOOR sé. aed kwe RE!  Sesketioeus 50,000 
No. 3 com.... 40,000 514,000 224.000 No. 3 com..... 38,000 299,000 131,000 
422,000 1,702,000 1,061,000 672,000 1,595,000 1,151,000 
Hemlock Stocks on Hand Jan. 1, 1924, by Grades 
1 and 2-inch Other 
Unsold —-Sold, dry & green——__ thicknesses 
1x4&wdr. 2x4 &wadr. 1-inch 2-inch on hand 
ge Me ious Caicnice Gin Laue alata "Whole oitte pete ore eee 1,563,000 19,492,000 273,000 475.000 537.000 
PEPER PINIID 4.5.5 Foie We 641 OS Fae 10,045.000 61,832,000 1,908,000 9,456.000 2,350,000 
Ee Ga aire salina ea kecs a tae areata loiens ale gueteeaiareis 1,297,000 14,419,000 277.000 391.000 53.000 
ND. .w5G SaSAKA oO OE wener Ee - 9,804,000 32,952,000 788,000 4,136,000 357,000 
22,209,000 128,695,000 3,246,000 14,458,000 3,297,000 
Comparison of 1922 and 1923 Production and Shipments by Species 
Cut Shipments Cut Shipments 
ASH— oOuk—— 
RED piste. soa AsSe ee ak 7,778,000 9,180,000 MIRON ache Perey pie ih aigts Ooo wala 1,432,000 1,328,000 
1922 REE OPE ERE ALIS ol 5,850,000 0,410,000 1022 ........ccccccseece 2}157,000 4,250,000 
woop— MIXED HArDWoops— 
192: ee ee eS 52,413.000 50,969,000 Se eee ati a = iat 61,339.000 28,580,000 
1922 woe cece cece eee nees 37,492,000 60,620,000 1922 ................... 39,829,000 22,143,000 
Bircu— ALL Harpwoops-— 
¢ 23 TS re Ne ea 115,981.000 145,941,000 EE ernie orbs Aa Rie ee 448,759.000 460,229,000 
RM Nin a sb saba k tee 71,864,000 122,900,000 POPE ah ar ees Mos GIRL s. wigs, ioe siistewa 318,004,000 410,346,000 
ELM— HEMLOCK— 
1923... cece cece eeeeee 32,727,000 36,348,000 1923 .......cccceccececs 312,707,000 304,209,000 
ee 23,006,000 32,062,000 1922 .......22 22222222 281,801,000 312,990,000 
MAPLE— ALL Woops— 
923 OE ee er ee men, 177,089,000 187,883,000 Bes 6. Fe scare aibia ste esi blaer Se 761,466,000 764,438,000 
CS 137;797,000 158,952,000 1922 ...... 2.22222 599,814,000 723,336,000 
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When One Tree Falls 


Thank God that trees are still the same: 
. When high men, fall, the great grow small, 
And when the shadow of a shame 
Lies on the guilty, on us all, 
Thank God the forest of our youth 
Still stands in all its ancient truth. 


Remember that; remember now, 
When one tree breaks, the height forsakes, 
And crashes from the mountain’s brow, 
And in its plunge the sapling takes, 
That ’tis but one—a thousand still 
Lift high their heads upon the hill. 


Thank God that men are still the same: 
A few may fall, the great grow small, 
But do not be too quick to blame; 
For men are honest, after all— 
One tree may sink in yielding sands, 
But still unchanged the forest stands. 


We See b’ the Papers 


As far as Teapot Dome is concerned, the lid 
appears to be off. 


And, as far as some of our statesmen are 
concerned, also the dome. 


A Wisconsin girl can tell a $1 bill by the 
touch; and that is the only way some people 
can get one. 


A Rumanian girl, who was awarded $1,000 
for a kiss, gave it to charity; maybe she had 
charity to thank for it. 


An Illinois man was so anxious to get to jail 
to begin his sentence that he paid his own fare; 
and some people are so eager to get to hell that 
they step on the gas themselves. 


It may not be treason, but nevertheless the 
Democrats intend to make the most of it. 

Looks like Mr. Coolidge’s cabinet is coming 
unglued. 


Ex-senator Fall has nothing to say, but some 
of the Democratic senators have. 


One of the worst things about this Teapot 
Dome scandal is the Senate speeches. 


It may be a tempest in a teapot, but look at 
the size of the teapot. 


It appears that Mr. Coolidge has not hesi- 
tated to take hold of the teapot, hot as it is. 


Gen. Dawes is in Berlin and we hope that 
he knows the German word for Maria. 


Sometimes it is hard to decide whether some 
senators think they were elected to the Senate 
or to the newspapers. 


Great Britain may recognize Russia, but she 
needn’t expect us to associate with her new 
friends. 


Great Britain has only one oil well; and we 
almost envy her right now. 


We read that mirrors were introduced in 
households in the sixteenth century. We had 
often wondered when it was that she began to 
get that way. 


Three University of Montana students have 
been arrested for stealing $25,000 from the 
Missoula postoffice. Well, we teach them that 
money is the great thing. 

One chewing-gum manufacturer alone in the 
United States (and this is the only land where 
they are not hunted and shot) made $7,047,492 
last year, indicating our progress in culture. 

The railroads have 158,175 cars in need of 
repair, and we know just how they feel about 
it, for most of the rest of us have one. 

It begins to look like Charles Dawes may be 
needed here at ‘home. 

_ What Mr. Fall should have exhibited was a 
little more reserve with our reserves. 


It seems to be about time for the navy to 
1d a few marines. 


Automobile dealers now say that there is no 








such thing as a ‘‘saturation point’’ in auto- 
mobiles; but nevertheless people in automobiles 
seem to locate one now and then just the same. 


And, as a slogan for these troublous times, 
we suggest the following: Keep cool, and keep 
Coolidge. 

We certainly do have a terrible time, what 
with our oil and our licker. 

We’d like to see anyone else get a lease right 
now. 

A Japanese dentist pulls teeth with his 
fingers, but an American dentist doesn’t give 
you any chance to get even. 


It is interesting to know that it was John 
L. Soule, of the Terre Haute Express, and not 
Horace Greeley, of the New York Tribune, who 
first said, ‘‘Go west, young man.’’ It is also 
interesting to note that while they both said it 
neither of them did it. 


It looks like a lot of the Congressional tools 
that used to be on the tariff are now to be em- 
ployed in tinkering with the income tax. 


A baseball autographed by Babe Ruth 
brought $500 at an auction in St. Paul, and yet 
they say there is no money in writing. 


When they crown a king nowadays it’s hard 
to tell whether they are going to do it with a 
crown or a brick. 

Japan has had another earthquake. Maybe 
the earthquake mistook a thunderclap for an 
encore. 


Senator Capper wants to know what Con- 
gress can do to relieve the farmers. Well, it 
might adopt the Mellon plan next Monday and 
adjourn Tuesday. 

Senator Wheeler, of Montana, says you can’t 
tell a Republican from a Democrat anymore. 
What he means, of course, is that you can’t 
tell a Republican like LaFollette from a Demo- 
crat like Wheeler. 





Between Trains 


SEATTLE, WaSH.—It is proof of Seattle’s hos- 
pitality that we received two invitations to visit 
this city, and proof of our Scotch blood that 
we accepted them both. The first occasion was 
the twenty-sixth annual dinner of the Pacific 
Coast Shippers’ Association tonight, fairly 
popping with pep. Sherman Johnson presided, 
and we imagined that without the fierce glitter 
of his eye Lou Fifer might have acted up even 
worse than he did. Ed Hogg, who says that is 
his name and he’s proud of it, and who pro- 
nounces it as it stands, and doesn’t try to cam- 
ouflage it by pronouncing it as some Hoggs do, 
with a long ‘‘o,’’ as in poker (and you know 
how long some people owe in poker), well, any- 
way, Ed was also among those we observed in 
the immediate foreground. Ed also came from 
somewhere in the Southwest. Roy Dailey, now, as 
you know, the local secretary, or manager, or 
whatever you call it, for the National-American 
Wholesale Lumber Association, kept more or 
less in the background, which is a way he has. 
Bob Allen, another distinguished secretary and 
citizen, of the West Coast Lumbermen’s Asso- 
ciation, from whence came the other invitation 
to Seattle, lent dignity also to the occasion. 

As for Heinie Neubert, chairman of the enter- 
tainment committee, he was all over the place. 
As a lumber convention impresario we take off 
our hat to Henry. We have seen them all, 
and now we have seen the best. I hope that 
Heinie is there at the Judgment Day, or the 
millenium, or whatever that great final occasion 
of the universe is, for, if he is, I know that noth- 
ing will go wrong. 

Last, but not least, Lew Hedrick sat at my 
left, and that, alone, would be joy enough for 
one evening. If we seemed to neglect our 
neighbors, please remember that Lew and I 
went to school together. You thought we never 
went to school? Well, we did, back in Muske- 
gon, Mich., in—well, Lew, if you want to, you 
tell ’em when. 





Basswood! 


3 cars 4/4” ist & 2nds 

7 cars 4/4” No. | C. & Sel. 
4 cars 4/4” No. 2 Common 

2 cars 4/4” No. 3 Common 
{car 5/4” Ist & 2nds 

3 ears 5/4” No. | Com. & Sel. 
2 cars 5/4” No. 2 Common 

f car 5/4” No. 3 Common 

2 cars 6/4” No. | Com. & Btr. 


Complete Stock of Birch 

and Hard Maple— All 

Grades and All Thick- 
nesses 





Jean LaRue Says: 


“*She’s dam’ good 
mans to deal wid!’’ 


The Adams-Thom 
was’ Lumber Co. 











Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 











White Pine 





We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory. 
Selects are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN 








We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 
of the following woods: — 


ASH - BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE- OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fir” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 
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Le me. 


PACIFIC COAST 


i 














PacificStatesLumber(Co. 


TACOMA, . . WASHINGTON |) 
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Pick out your assortment— 
Mixed car orders with service our | 
i 
il 


—— = 





== 


specialty:— 

, Dimension 
Boards 
Timbers 
Flooring i 
Ceiling | 

Drop Siding | 


Fir and 
Hemlock 


Finish 
Lath 
.\ Mouldings 





Lumber 
Timbers 
Shingles 
Lath 


Cedar 


AGENTS: 


S.B. Marvin, - 518 Peoples Gas Bldg., Chicago | 
706 Lumber Exchange, Minneapolis 4 


G. A. Jones, 
Joseph Lean. - ° P. O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo, N. D. 





O.G. Valentine, - . Denver, Colo. _ |i 








is only one of the 
big, value, quick selling items 
we manufacture for exacting 
dealers. Our trade mark is a guaran- 
tee of quality on all 


rengy-DAKER LUMBER CO. 
Fir Lumber, Hemlock Boards, Shiplap 
Vertical Grain Fir Flooring 


and Flat Grain 
Send your orders for straight or mixed cars. 


Ferry-Baker LumberCo. 


General Office and Mills, EVERETT, WASH. 


." A 
DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 






















K¥Y/ SERVICE \Yo 
PRODUCTION 
LUMBER MANUFACTURERS 


Salesmen and Buyers 


COMMISSION REPRESENTATION WANTED 


E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres: 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 


Mills at Albany, Oregon. 




















Lack of Farm Sheds Causes Big Losses 


According to the research bureau of the Na- 
tional Lumber Manufacturers’ Association, de- 
terioration of farm machinery due to lack of 
shelter costs the American farmer tens, possi- 
bly hundreds of millions of dollars every year. 
Experts estimate that avoidable losses occa- 
sioned by idle farm machinery standing in open 
fields are perhaps equal to one-half of all the 
taxes paid by the farmers of the United States. 

‘“Tf conditions in important farming areas 
of Illinois reflect the situation the country 
over,’’ says a statement issued by the bureau, 
‘“damage to farm machinery from the elements 
runs up to a most amazing total. Engineers 
motoring thru Illinois recently found that the 
loss to machinery and implements left standing 
on farms along the roadside would be $650 a 
square mile, or more than $1 an acre. In a 
distance of 126 miles they observed 12 tractors, 
costing $1,000 each, standing exposed to the 
weather, absolutely without any protection. 
These tractors, built to give 20 or more years 
of hard service, probably will be consigned to 
the junk heap after 5 years. 

‘*There are 369,000,000 acres of land under 
cultivation in the United States. If the IIli- 
nois estimate holds good for the rest of the 
country, a loss of more than $370,000,000 a 
year is sustained by the farmers because of 
lack of proper housing for their farm machin- 
ery and implements. This would pay for 
enough building material to furnish adequate 
protection for a generation.’’ 


Girl Scouts to Have Model House 


The ‘‘Model House’’ erected in the parking 
south of the Treasury Department last spring 
in connection with the Better Homes movement, 
is being moved to 18th Street and New York 
Avenue, a distance of several city blocks. The 
progress is slow, the house having started on 
its way early last week and promising to spend 
another week on its journey around the parking 
south of the White House, south of the State- 
War-Navy Building to 17th Street and New 
York Avenue and hence one block southwest to 
18th Street, where it will stand permanently, 
the property of the local Girl Scouts. 
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Trade at Home and Abroad 


The Department of Commerce has summa- 
rized business conditions at home and abroad, 
based on latest available information, as fol- 
lows: 


DoMESTIC.—Unfilled orders based on eight basic 
commodities increased in December about 9 percent, 
acording to reports to the bureaus of census, De- 
partment of Commerce. Production of zine in De- 
cember was 5 percent greater than in the preceding 
month and 9 percent in excess of December, 1922. 
Stocks of zine increased over the preceding month 
and a year ago. Production and shipments of steel 
sheets in independent mills declined but unfilled 
orders were doubled from the close of November 
and stocks were lower. Production and shipments 
of steel barrels declined. 

Retail trade increased seasonally in December. 
Department store trade was 42 percent greater 
than the preceding month and 7 percent in excess 
of December, 1922. Stocks of department stores 
were about 17 percent below the inventory in 
November and 14 percent greater than at the close 
of 1922. Wholesale trade declined 15 percent from 
November and stood at the same level as in De- 
cember, 1922. Wholesale price indexes, relative 
to 1919, show for December an increase for agri- 
cultural products, a decrease for forest products 
and the index unchanged for animal products, 
minerals, and the weighted average for all commod- 
ities. Savings deposits increased 2 percent over 
November. 

December imports were less than a year ago but 
the total for 1923 shows an increase over 1922. 
December exports increased over last year and 
the total in 1923 exceeded 1922. 

ForricN.—Far eastern cables to the Department 
of Commerce report somewhat better trade in In- 
dia and the Dutch East Indies, India’s increased 
exports in December showing the largest excess 
over imports since 1921. The general situation in 


the Straits Settlements is described as steady, 
with an encouraging outlook. Reports from South 
America are rather mixed. The exchange value of 
Brazilian money has improved but fluctuations 
Unfavorable exchange 


handicap import trade. 











rates also affect American trade with Argentina, 
but local business is good, with marked improve. 


ment over this time last year. The general eco. 
nomic situation in Chile is reported much better 
than at the beginning of 1923. Business in Bolivia 
is reacting favorably to the improved price of tin 
and conditions in Venezuela show improvement 
over December but without marked activity. The 
crop outlook in South America is generally good 
Mexican trade in January was at a low ebb, gro- 
ceries being the only important line which did not 
show a material reduction in volume of businegg 
in January. Interruption of transportation and 
communications was the worst factor of the month, 


Output of Cars and Trucks 


During the calendar year 1923 a total of 
3,636,599 passenger automobiles and 376,257 
trucks was turned out by American manufae- 
turers, compared with 2,339,768 passenger cars 
and 246,281 trucks in 1922. The figures for 
trucks include fire apparatus and street sweep- 
ers driven by motors. The largest monthiy pro- 
duction last year was in May, 350,410 passen- 
ger cars and 43,678 trucks. December produe- 
tion of cars was 275,268, against 208,010 in 
December, 1922; and of trucks, 27,875, against 
20,354 for the same month of 1922. 


Last Minute News 


(Continued from page 31) 


ciations of intimate details of the business 
transactions of other members, not general sta- 
tistical information. 

Secretary of Commerce Hoover and Solicitor 
Davis of his department are anxious to have a 
test case brought, involving only the question 
of statistics, and are prepared to name an asso- 
ciation which would welcome such a suit. 

Consideration is being given also to the pos- 
sibility of working out provisions for the crea- 
tion of some governmental agency such as the 
Federal Trade Commission, and clothing it with 
authority to pass upon a state of facts, and 
indicate whether associations may proceed along 
specified lines without running afoul of the 
anti-trust laws. Little progress has been made 
along this line, altho it was this very idea that 
the late President Wilson had in mind when he 
originally recommended the creation of the Fed- 
eral Trade Commission. 

Another suggestion which is being seriously 
advanced is the practicability of having Con- 
gress modify or amend the laws governing the 
judiciary so that the Federal courts may render 
declaratory opinions on a given state of facts 
which would not bar prosecution by the Gov- 
ernment in the event that the parties con- 
cerned later transgressed, but would indicate 
the road which associations desiring such as- 
sistance might travel with reasonable assur- 
ance of avoiding legal entanglements. 

A suggestion advanced by a high legal au- 
thority of the Government is that the basic 
law should be amended, but the difficulty here 
is that if Congress should undertake to specify 
a list of things which a trade association might 
do, the tendency would be to hold that every- 
thing not specified was under the ban per 8¢, 
and business representatives are inclined to 
think this would be hurtful rather than helpful. 


Southern Pine Mill Prices 


[Special telegram to AMEXICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 7.—Following are 
f. o. b. mill prices, Feb. 1 to 2, of a varying 
number of southern pine lumber mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Common Boards, 
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wg Eulogizes Woodrow Wilson 


[Special telegram to AMERICAN LUMBERMAN] 

CrESTON, Iowa, Feb. 7.—A meeting of the 
American Legion last night was addressed by 
Parson Peter Simpkin, Supreme Chaplain of 
Hoo-Hoo, who in an eloquent eulogy said 
‘¢Woodrow Wilson would go down in the annals 
of history as one of the greatest nine or ten 
men who had ever lived on this earth.’’ 

The ladies’ auxiliary and Dads’ Club of the 
Southwestern Iowa Retail Lumbermen’s Asso- 
ciation were invited to meet with the legion 
and they came, more than 100 strong, to hear 
the lumbermen’s sky pilot. 

Parson Simpkin said: ‘‘ As a result of Wood- 
row Wilson’s leadership, America will be the 
teacher and inspirer of the world and some 
day there will be a world democracy as he 
dreamed, based on justice, brotherhood and 
peace.’? The parson closed by reciting the 
first verse of Kipling’s recessional hymn, 
‘¢‘Lest We Forget.’’ 


California Pine Box Distributers 


San Francisco, CAuir., Feb. 2.—The Cali- 
fornia Pine Box Distributers, which showed an 
increase in volume of business during the last 
year, has opened 1924 with good facilities for 
taking care of a large share of the State’s re- 
quirements. At the annual meeting, which was 
held here last week, George D. Oliver, of the 
Hobart Estate Co., was reélected president. 
Willis J. Walker, of the Red River Lumber Co., 
was elected first vice president, and Charles R. 
Wisdom was reélected second vice president and 
general manager. The only change in the com- 
mittees was that Elmer H. Cox was added to 
the finance committee. While there was a weak- 
ening in the market last fall, it recovered later. 
It is early to forecast the present year’s busi- 
ness, but, barring any further frost damage 
and with a normal rainfall during the next two 
months, there should be a good demand for 
shook. 


Tree Planting Makes Good Progress 


ALBANY, N. Y., Feb. 4.—During 1923, ac- 
cording to the annual report of Conservation 
Commissioner Alexander Macdonald, tree plant- 
ing in New York has made the greatest progress 
in the history of the State. Trees distributed 
thru the State nursery numbered 8,646,707, 
more than double those distributed in 1922. 
Since 1901 when the first plantation was made 
on State land, there have been planted 76,662,- 
675 trees, more than half of these trees having 
been planted within the last eight years. 

The commissioner states that farmers and 
other private land owners used during the last 
year 3,150,952 trees. The State had on hand 
Nov. 1, 1923, 25,019,600 trees, of which 17,- 
500,000 will be ready for planting in 1926. Up 
to Jan. 15, 1924, 175 orders calling for 2,971,- 
550 trees for spring planting have been received. 
Last year up to the same date only 97 orders 
calling for 1,879,100 trees had been received. 
Indications are that the number of new re- 
forestation projects undertaken during 1924 
will be larger than at any time in the past. 


Gives Dinner Party for Employees 


New York, Feb. 4.—Saturday, Jan. 26, has 
been recorded as ‘‘a big day and a large eve- 
ning’’ for the Dykes Lumber Co.’s organization. 
Early in the afternoon the entire organization 
assembled at the general office, 137 West Twen- 
ty-fourth street, where the accomplishments of 
1923 were reviewed and plans for 1924 dis- 
cussed. All the sales force in conference dis- 
cussed matters pertinent to that particular 
Phase of the business. At 6:30 p. m. dinner was 
served in a private room at the Pennsylvania 
Hotel. The dinner party included members of 
the sales force and employees from the execu- 
tive offices. In addition to several young ladies 
employed at the offices, wives of married mem- 

TS were present. After dinner dancing to the 
music of a special jazz band was indulged in, 
and the boys amply demonstrated that their in- 





terpretation of the art of Terpsichore was up to 
the standard they have attained as retail lum- 
bermen. As usual the president, Andrew H. 
Dykes, was the life of the party and several 
steps ahead of everyone else. Between dances 
various members entertained with vocal and in- 
strumental selections. The festivities were con- 
siderably prolonged, but all were at home in 
time for Sunday morning breakfast, and every 
member of the party voted it one of the most 
pleasant occasions of the kind in the history of 
the organization. 


Loggers Sieauee Mellon Plan 


[Special telegram to AMERICAN LUMBERMAN] 

PoRTLAND, ORE., Feb. 6.—The Columbia River 
Loggers’ Information Bureau at its monthly 
meeting after lengthy discussion of the taxation 
question endorsed the Mellon plan. 


Celebrate Opening of New Hotel 


CoLuMBIA, Miss., Feb. 4.—The Marion Hotel 
here was formally opened Feb. 1, with a banquet 
attended by Gov. Whitfield, representatives of 
the Mississippi senate and house and other 
notables. A feature of the celebration was the 
presentation of a loving cup to Hugh L. White, 
president of the J. J. White Lumber Co., who 
took the initiative in the movement to provide 
Columbia with a modern and first class hotel 
and to whose fine leadership and financial aid 
the success of the project is largely due. 

The loving-cup presentation was a part of the 
program Mr. White had not been ‘‘let in’’ on. 
Mayor L. D. Hall of Columbia had been intro- 
duced for a talk on ‘‘Good Citizenship.’’ After 
outlining his ideas on the subject, he made a 
personal application thereof by citing Hugh L. 
White as exemplar of the virtues of unselfish, 
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public-spirited and progressive citizenship. The 
people of Columbia, he added, wished to present 
Mr. White with a token of appreciation for 
what he had done for their town. 

Taken by surprise, Mr. White made an ap- 
propriate response, in which he paid a beauti- 
ful tribute to his mother, Mrs. J. J. White, and 
expressed his gratification that she could be 
there to witness the presentation. Continuing, 
he asked for the codperation of his fellow- 
townsmen in promoting the further growth of 
Columbia. Among the plans in prospect for 
its development, he announced that his com- 
pany contemplates the establishment of another 
sawmill there within the year and also has under 
consideration the establishment of a paper mill. 

To the White enterprises in or near Columbia 
has been added the White box factory, that has 
just started operations and which is shipping 
daily a carload of wirebound boxes, manufac- 
tured by four specially designed machines. This 
new plant is working up the veneer produced 
by the White company, while the box cleats 
are supplied from the waste of the J. J. White 
company’s sawmill plant. 

Golumbia also is being supplied with a mod- 
ern and model country club on a 60-acre site 
provided by Mr. White, with a convenient and 
well arranged club-house and a nine-hole golf 
links to be rated one of the best in Mississippi. 

The Marion Hotel, just completed at a cost 
of $45,000, has forty-three guest-rooms, each 
with private or connecting bath, is steam- 
heated, electric-lighted and equipped with other 
modern conveniences. A spacious lobby on the 
ground floor is beautifully appointed and 
equipped with furniture, rugs and fittings that 
would do credit to a metropolitan hostelry. 

Among the speakers were Gov. Whitfield, 
Representatives J. W. George of Yazoo City, 
W. B. Mixon, of McComb and Mrs. Nellie Sum- 
merville, of Greenville; Walter Waddell, rep- 
resenting the Mississippi Travelers’ Associa- 
tion; W. L. Simmons, who served as toast- 
master, and H. T. Rawls, of Columbia; and 
Col. W. H. Sullivan, of the Great Southern Lum- 
ber Co., Bogalusa, La. Col. Sullivan, after 
congratulating Columbia on its new hotel and 
complimenting the citizens whose enterprise 
made it possible, urged codperation between 
the people of Columbia and those of Bogalusa 
in developing the Pearl River valley. 
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PAUL DOUGLAS CAMP, president and one of 
the founders of the Camp Manufacturing Co., of 
Franklin, Va., died on Feb. 6 at the hospital in 
Richmond, Va., 
where he had been 
a patient for two 
weeks. Mr. -Camp 
had suffered a 
stroke of paralysis 
several weeks agu 
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and was taken to 
the hospital for 
treatment. Altho 
Mr. Camp was 75 
years old, he had 
been active and 
vigorous until this 
attack, and the 
news of his death 
will come as a 
great shock to his 
numerous friends in 
the lumber indus- 
try. P. D. Camp was an outstanding figure 
among the big pine manufacturers of the Caro- 
lina-Virginia section, and was one of a pioneer- 
ing lumber family, which for many generations 
had been resident in Virginia and plantation and 
forest owners. In a small way they had begun 
cutting a century or more ago. The generation 
of which P. D. Camp was a member, however, 
was the one destined to make the Camp name 
a household word thruout the North Carolina 
pine region, as a synonym for lumberman. His 
father, George Camp, moved from Rutherford 
County, North Carolina, where his father, 
Thomas Camp, had settled many years before, 
to Franklin, Va., the old seat of the Camp 
family, and there married Sallie Cutchins. of 
Franklin. To them were born six sons, all of 
them to become famous in the lumber industry. 
Paul Douglas was the second of these, born 
in 1849. One of the brothers died while still 
young, but the remaining five were associated 
in the lumber business for many years, as have 
been their sons also and their grandsons are now 
active in lumber operations. 

P. D. Camp entered the logging end of the 
business when he was 21 years old, having se- 
cured a position with John S. and W. N. Camp, 
uncle and elder brother, who were logging in 
Virginia. The brother later started a sawmill 
and box factory at Suffolk, which is still in oper- 
ation. In 1876 the two brothers joined in build- 
ing and operating a sawmill at Delawares, Va., 
which had a capacity of about 6,000 feet a day, 
and their interests spread into the Carolinas, In 
1878 they changed the field of operation to Hert- 
ford County, North Carolina, where the business 
was carried on under name of P. D. Camp. In 
1897 the mill at Franklin was erected on the 
same site which a small part of it occupies to- 
day. The name of the firm was changed to 
P. D. Camp & Co., and in time this became a 
part of the Camp Manufacturing Co., which was 
organized by another brother, R. J. Camp, in 
1887, with all the brothers as members. This 
company also had a mill in Franklin and grad- 
ually obtained enormous holdings thruout the 
southern states. P. D. Camp shortly afterward 
became the president of the Camp Manufactur- 
ing Co., and held that position and the active 
management until his death. He was also an 
official of numerous other lumbering companies 
organized in various parts of the Carolinas, 
Georgia, Florida and Virginia, and was inter- 
ested in industrial enterprises of other kinds 

Mr. Camp was married in 1880 to Miss Ella 
V. Cobb. Four sons and four daughters were 
born to them, and as the sons grew up, they too 
entered the lumber business. Paul Ryland Camp, 
the eldest son, is now vice president of the Camp 
Manufacturing Co. 

D. Camp was a genial host whom many 
lumbermen will long remember for his hospi- 
tality. For many years he entertained an annual 
hunting party which made expeditions in the 
Dismal Swamp region of Virginia, and those who 
were guests at these affairs hold them in happy 
recollection. He was active in the North Caro- 
lina Pine Association, of which his brother, 
James L. Camp, was president during 1918-1919, 
and the secretary of that association arranged 
for a special train from Portsmouth, Va., carry- 
ing a large delegation to the funeral at Franklin, 
Va., on Friday afternoon at 3 o’clock. 

He was also a philanthropist of note, and re- 
cently endowed a chair of bible study in Rich- 
mond (Va.) College, in honor of his mother. 


F. S. CHARLOT, president of the Ozark Coop- 
erage & Lumber Co., of St. Louis, Mo., died at 
the Missouri Baptist Sanitarium in that city on 
Feb. 3 from an overdose of morphine. It is be- 
lieved that business worries caused him to take 
his life, the Ozark company having been thrown 
into a receivership recently. Mr. Charlot was 
52 years old and was a former president of the 
Associated Cooperage Industries of the World. 








W. H, COX, JR., president and general man- 
ager of the Cox Lumber Co., Franklin, Penn., 








and prominent in western Pennsylvania Masonic 
circles, fell dead at his home on the afternoon 
of Jan. 27. Mr. Cox was seemingly in the best 
of health on the morning of that day. Heart 
disease was the cause of his death. A widow 
and one child, Harry, Jr., his father, William 
H. Cox, of Newcastle, Pa., and a brother, E. H, 
Cox, of Mercer, are the survivors, 





MRS. H. N. WHITE, of Tacoma, Wash., wife 
of H. N. White, a retired lumberman, died sud- 
denly of heart failure at her home in that city 
on Jan. 31. Mrs. White was a native of Vir- 
ginia and had been a resident of Tacoma for 
many years. Besides her husband she is sur- 
vived by a son and three daughters. Mr. White 
was at one time a prominent figure in the lum. 
ber industry of the Coast. ; 





JAMES GALLOWAY, president and founder 
of the Brookside Lumber Co., of Indianapolis, 
Ind., died recently at his home there after an 
illness of one year. Mr. Galloway suffered a 
paralytic stroke about a year ago. He leaves a 
widow, one son, a mother, one sister and one 
brother. Mr. Galloway was a member of the 
Mystic Shrine, the Scottish Rite and Ancient 
Landmarks Lodge, Free and Accepted Masons, 
Funeral services were held under the auspices 
of the Masonic Lodge. 





WILLIAM ATKINSON COULSON, lumberman 
of New Orleans, La., died in that city on Jan. 
22, at the age of 60. Mr. Coulson was connected 
with the lumber business since his early youth 
and spent 16 years in Nicaragua and other trop- 
ical countries in the business. He was a mem- 
ber of Hoo-Hoo, having been initiated in that 
order in 1895 at Mobile, and shortly after served 
as vicegerent snark in that district. Mr. Coul- 
son is survived by a widow and two children, 
Funeral services were held in Moss Point, Miss, 





JAMES M. BRIGGS, for many years a mem- 
ber of the wholesale lumber trade in Buffalo, 
N. Y., died on Jan. 25 at the Millard Fillmore 
Hospital in that city, at the age of 66. Mr. 
Briggs went to Buffalo many years ago from 
the Pennsylvania oil fields and secured a posi- 
tion with the lumber firm of Palen & Burns, 
afterward working for the Emporium Lumber 
Co., and representing it in western New York. 
Then he went into the hardwood and eastern 
spruce trade on his own account, having an 
office in Ellicott Square. For a time he was at 
the head of the firm of Briggs & Swanson, his 
partner being Alfred Swanson. He was long a 
member of the Buffalo Lumber Exchange. Mr. 
Briggs is survived by a widow and one daugh- 
ter, Mrs. J. E. Plant, of Cleveland. 





HOWARD W. COLES, prominent hardwood 
flooring manufacturer of Pine Bluff, Ark., and 
president of the Oak Flooring Manufacturers’ 
Association of the United States, died on Wed- 
nesday, Jan. 30, at a hospital at Hot Springs, 
Ark., a victim of pneumonia. He had been ill 
for a week. 

The remains were accompanied from Hot 
Springs to Pine Bluff by 
members of the family 
and a number of busi- 
ness associates and 
friends who had been at 
Mr. Coles’ bedside at the 
time of his death. At 
Pine Bluff the body was 
met by a large number 
of employees of the Ar- 
kansas Oak _ Flooring 
Co., of which the de- 
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ceased had been vice 
president and_ general 
manager, and also by 4 
large crowd of fellow 
citizens in all walks of 
life. 

The funeral was held 
Thursday, Jan. 31, at the 
family residence at 700 
Laurel Street, and was 
conducted by Rev. W. 
P. Whaley, pastor of the 
First Methodist Church, 
in which Mr. Coles ha 
been an active worker and officer, and by Dr. 
E. R. Steel, of Little Rock, Ark., former pastor 
of the same church. The solemn procession to 
the cemetery, in which most of the city’s busi- 
ness men, lumbermen and past employees 45 
well as many lumbermen who had come con- 
siderable distances to pay their last respects 
to the departed, was preceded by three truck- 
loads of flowers—a mark of the high esteem in 
which Mr. Coles was held by everyone who 
had contact with him during his lifetime. 

Mr. Coles at the time of his death was 46 years 
old, having been born in 1877 at Huntsville, Ala 
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He had, however, lived the greater part of his 
life in Arkansas. For some time while still a 
oung man he was a lumber operator in Mis- 
sissippi and Alabama, and was later associated 
with the Bliss- Cook and Long-Bell interests. 
For the Long-Bell Lumber Co. he established an 
oak flooring mill in Pine Bluff, and was its gen- 
eral manager until 1915, when he organized the 
Arkansas Oak Flooring Co., of which he was 
the active head until his demise. About two 
years ago he also established the Perfection Oak 
Flooring Co., at Shreveport, La., and was ac- 
tively engaged in its management also. 


He is survived by a widow; a daughter, Mrs. 
Walter J. Wilkins, of Pine Bluff; his father, R. 
T, Coles, of Huntsville, Ark.; a sister, Mrs. C. C. 
Anderson, resident in Alabama; and four broth- 
ers, W. C., W. P., S. M. and B. F. Coles, all 
associated with the Pine Bluff and Shreveport 
plants headed by the deceased. 


The pallbearers included many of the most 
prominent lumbermen and other business men in 
Pine Bluff and vicinity, and several of them 
came from some distance. They were: 


Honorary: E. L. Bruce, of Memphis, Tenn.; 
w. L. Claffey, of Chicago, secretary of the Oak 
Flooring Manufacturers’ Association of the 
United States; R. W. Fullerton, of Warren, Ark.; 
McEwen Ransome, of Nashville, Tenn.; R. G. 
Bruce, of Memphis, Tenn.; J. F. McIntyre, C,. C. 
Handley, E. A. Howell, Dr. B. D. Luck, W. F. 
Coleman, C. C. Fullbright, Julius Jordan, Jo 
Nichol and C. C. Reed, all of Pine Bluff; E. A. 
Frost, of Shreveport, La., and Albert Waller- 
stein, of Chicago. 

Active: W. W. Taylor, Pinchback Taylor, Will 
Nichol, J. M. Sowards, G. W. Allport, John 
Toney, W. D. Barnes and H. E. Truelock, all of 
Pine Bluff. 




















ALLAN KNOWLTON EATON, son of the late 
Major Samuel Eaton, died at his home in New- 
ark, N. J., on Sunday, 
Feb. 3, after an illness 
of several weeks. Mr. 
Eaton was 65 years old 
and was born in Brook- 
lyn, N. Y. He entered 
the lumber business 
while very young, and 
‘continued active in it 
until his last illness. At 
the time of his death 
Mr. Eaton was a sales- 
man for the William 
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Schuette Lumber Co., 
220 Fifth Avenue, New 
York, with which he had 
been associated for two 
years. For seven years 
Mr. Eaton was with the 
J. S. Kent Co., of Phila- 
delphia, and was after- 
wards associated with 
the Sterner Co., also of 
Philadelphia. Major 
Samuel Eaton, his 
father, was one of the founders of the well 
known lumber concern of Stevens-Eaton Co., of 
New York. One of his brothers, William Eaton, 
is associated with the Camp Manufacturing Co. 
at Nyack, N. Y. A widow, mother, three broth- 
ers and three sisters survive. 














The French and Belgian Outlook 


WASHINGTON, D. C., Feb. 4.—In a recent report 
to the Department of Commerce, Assistant Com- 
mercial Attaché J. F. Butler, at Paris, states 
that the outlook for lumber imports into France 
is not encouraging. The drop in the franc’s value 
at the end of 1923, he states, seriously interfered 


with the sale of American lumber. In fact, this 
has affected purchases in all other high exchange 
countries. Demand for North European lumber 
has failed to increase, tho prices covering these 
stocks decreased materially during the late fall 
and early winter. Buyers follow the policy of 
covering their immediate requirements only and 
for this reason the recent drop in prices hardly 
caught them with large stocks on their hands. 
The drop in exchange has caused importers to 
turn to central and eastern European countries for 
their supplies. Says8 Mr. Butler: 


“While in pre-war years there was a very great 
demand for southern pine timber and lumber for 
construction purposes, the French market is now 
taking spruce, fir and pine from central and 
eastern European countries selling at much lower 
prices but naturally offering inferior quality. It 
is low prices that count and not quality in most 
cases. It must also be remembered that produc- 
tion of domestic lumber has received a marked 
impetus during and since the war, present French 
production being estimated at about 1,000,000,000 
board feet a year. 

“French oak suitable for flooring is now of- 
fered on the market at even lower prices than 
those covering southern pine. The uses for Ameri- 
can lumber are, therefore, limited to a few special- 
ties such as Sitka spruce, chiefly used in airplane 
construction ; southern pine, employed for special 
uses, and limited quantities of American hard- 
woods for which no satisfactory substitutes can 
be found. American white oak staves also continue 
to be used. 

“The organization and financial standing of 
the French lumber import trade as a whole remains 
the same as it was before the war. The same 
concerns are now in business and most of them 
pod made considerable money during the last few 

“The decrease in demand for American lumber 
is wholly dependent upon competition from other 
countries being benefited by a lower rate of ex- 
change, France remains, therefore, a potential 
market for American woods and the full resumption 
of the trade in American woods is dependent upon 
the stabilization of the French franc. 

here is nothing at present justifying one to 
expect any appreciable increase in the demand it 
and the French market will continue to purchase 
neh substitutes for American lumber until such 
na as the latter can be laid down in France at 
— which will permit these woods to compete 
ee - those from central and eastern Europe.” 
€ports from Italy are almost identical with 
the above from France, 
ng outlook in Belgium is somewhat more favor- 
Po €, but not particularly flattering, according to 
€ following report from Brussels: 
of Pring to the reduction to a minimum of stocks 
fact Mmerican lumber in consequence of various price 
ema demand toward the end of 1923 had rather 
10 wethened, but received a severe blow from the 
Percent raise in freights from Gulf ports. While 





Government activity in reconstruction of the 
devastated areas is drawing to a close, private 
building activity thruout Belgium shows no signs 
of declining, and it is therefore certain that the 
demand for structural dimensions will continue 
and would react favorably on sales of American 
lumber apart from current exchange difficulties. 
It has been the habit heretofore for agents to draw 
on importers in the currency of the invoice and 
discount the draft with their customary bankers, 
The Banque Nationale has, however, passed the 
word to the banks to restrict the discount of in- 
ternal drafts in foreign currency, with the result 
that the normal course of lumber business has 
been impeded, tho of late the Banque Nationale 
has been inclined to discount direct what it would 
not accept at second hand from a commercial 
bank. Difficulties were also occasioned by the 
insistence by British representatives of American 
lumber exporters upon payment in sterling. 

“Regardless of these complicating factors, the 
prospects for American lumber in Belgium durin 
the early months of 1924 were reasonably go 
until the recent increase in ocean freight rates, 
and if a further increase is decided on agents be- 
lieve that it will take some time for the local 
market to reconcile itself to the consequent prices. 
The furniture and railroad car industries remain 
depressed, so that oak sales will remain slow. 
Some increased demand is expected from the State 
railroads for crossings and ties in short- and long- 
leaf pine, and while the results of the last tenders 
for oak ties are unknown, it is thought that some 
of this business may eventually fall to American 
hands. Owing to the abnormally long duration of 
open water in the Baltic, stocks of northern Eu- 
ropean pine and spruce at Antwerp are unusually 
large, and for this reason, coupled with the factors 
of ocean freight and dollar exchange, the market 
for American lumber in Belgium will probably be 
we and irregular during the next few 
months.”’ 


Authorize Reconstruction Loans 


WASHINGTON, D. C., Feb. 4.—The Japanese Diet 
recently authorized the Imperial Government to 
float foreign loans and to stand behind loans 
floated by the municipalities of Tokio and Yoko- 
hama and also fixed a definite schedule of expendi- 
tures, paving the way for Japan’s complete re- 
construction program, according to information 
reaching the Far Eastern division of the Depart- 
ment of Commerce. The Diet also passed legisla- 
tion granting appropriations of 468,438,849 yen to 
be expended for the reconstruction of public works 
in Tokio and Yokohama and in the surrounding 
prefectures, as well as for the construction of fire- 
prevention zones designed to make future con- 
flagrations more easily controlled. The under- 
standing is that Japanese agents are now in New 
York and London negotiating municipal loans, 

Little is expected in the way of permanent con- 
struction until after March 1 of this year. Tem- 
porary structures are still being built in Tokio 
at a rapid rate and from present indications such 
work will continue thru the winter and well into 
the summer, since refugees are returning in large 
numbers. Close to a half million former residents 
of the Japanese capital are still living with rela- 
tives and friends in the country and in other 
Japanese cities. 
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WELDON. WILLIAMS & LICK 


Tke Coupon Makers 


FORT SMITH, ARK. 





B it LL 8 


The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
®B00k Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 

using Wiggins Cards . 
exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 















cm oad cama POTEEL COMPANY 
their clean-cut ae euiLome 
edges and gener- 

al excellence. 





The John B. Wiggins Company 
Established 1857 
Engravers PlateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 








FIR-HEMLOCK-CEDAR 


Try us on Short Flooring, Siding and Ceiling. Also 
straight or mixed cars Porch Columns, Porch Rail, 
Mouldings, Window & Door Framesin Knock Down, 


LONG FIR TIMBERS 


or general yard stock of exceptional quality. 
Order in Mixed Cars and save money. 


John D. Collins white Building, 
: SEATTLE, WASH. Lumber Co, / 


FIRE" CEDAR 

















Siding 
and Finish, Long Bevel Siding, 
Timbers, Joists, Finish and 
Dimension, etc. Shingles. 








WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 











IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 











WARREN AXE & TOOL CO. 
: WARREN, PA. 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 
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The LUMBER 


Department Store 





DOUGLAS FIR AT ITS BEST 
F you want to carry a large 
variety of stock on a minimum 


investment inquire about our 
mixed car service. 


Longleaf Pine, La. Red Cypress, Sitka Spruce, 
Douglas Fir, Washington Red Cedar, Tenn. 
Red Cedar, California White and Sugar Pine, 
Redwood, White Oak flooring, Maple, Beech 
and Birch flooring. 


Julius Seidel 


Lumber Co. 


ST.LOUIS, : : MISSOURI 








Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers— Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers 


E. B. Smith Lumber Co. 


MACON, GEORGIA 











JACKSON & TINDLE, Inc.° 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Oak and Gum 
MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 


MEMPHIS, TENN. 


























Incorporations 


ALABAMA. Birmingham—Hodges Furniture Co., in- 
corporated; capital, $50,000; to establish manufactur- 
ing plant. 

Mobile—Washington Lumber & Turpentine Co., in- 
corporated; capital, $10,000. 

ARKANSAS. Augusta—Great Southern Lumber Co., 
incorporated. 

Little Rock—Home Lumber Co., incorporated; cap- 
ital, $25,000 

CALIFORNIA. Los Angeles—Betts Koenig Lumber 
Co., incorporated. 

Los Angeles—Haggerty Lumber Co., incorporated. 

Newport Beach—Orange County Lumber & Box Co., 
incorporated. 

Oakland—G. 8S, Sandstrom Furniture Manufacturing 
Co., incorporated, 

San Diego—San Diego Shipyards, incorporated. 

San Francisco—Sudden & Christenson (Inc.), increas- 
ing capital to $1,500,000. 

ILLINOIS. Chicago—Clore-Strack Lumber Co., in- 
corporated; capital, $50,000. 

Chicago—Monarch Lumber Co., increasing capital 
from $15,000 to $50,000. 


INDIANA. Crawfordsville—Federal Match Corpora- 
tion, a Delaware corporation, qualified to manufacture 
matches in the State of Indiana. Capital in Indiana, 
$267,000; Indiana agent, E. J. Johnson, Crawfordsville. 

Evansville—North Side Furniture Co., incorporated; 
capital, $25,000; manufacturing. 

Evansville—Kentucky Ciate & Basket Co., incorpo- 
rated; capital, $25.000; will erect plant; M. L. Katter- 
john will be manager. 

Fort Wayne—North Side Lumber Co., incorporated; 
capital, $50,000; to deal in building materials. 

Gary—lIndustrial Lumber & Supply Co., incorporated; 
capital, $200,000. 

Indianapolis—Midland Lumber Co., 
capital, $10,000. 

IOWA. Davenport—Cloquet Lumber Co. renews ar- 
ticles of incorporation for 20 years, until Feb. 7, 1944; 
H. C. Hornby, president, and Fred Wyman, secretary. 

Davenport—Rock Island Lumber & Coal Co. renews 
articles of incorporation for 20 years, until 1944; cap- 
ital $100,000; F. C. Denkmann, president; BE. P. Denk- 
mann, secretary. 

Davenport—-Goodfellow Lumber Co., increasing capital 
from $100,000 to $500,000. 

KANSAS. Wichita—Anawalt-Fortna Lumber Co., in- 
corporated; capital, $50,000. 

MICHIGAN. Bay City—Bilt-Well Products Co., in- 
creasing capital to $25,000. 

South Haven—Pierce-Williams Co., increasing capital 
to $400,@00. 

Turner—Turner Lumber & Manufacturing Co., in- 
creasing capital from $9,000 to $20,000. 

MISSISSIPPI. Tchula—The Wallace Co., incorpo- 
rated; capital, $8,000. 

MISSOURI. Kansas City—Rust Sash & Door Co., 
incorporated; capital, $325,000. 

St. Joseph—Wallace-McClurg Lumber Co., incorpo- 
rated; capital, $33,000. 

St. Louis—United States Lumber Co., incorporated; 
opening at southeast corner of Sixth and Chouteau. 

St. Louis—Christman Veneer & Lumber Co., increas- 
ing capital from $150,000 to $275,000. 

St. Louis—Bay Bros. Lumber Co., incorporated; cap- 
ital, $300,000. 

St. Louis—Ball Lumber Co., incorporated; capital, 
$50,000; Arcade Building; wholesale. 

Skidmore—Wallace-McClurg Lumber Co., incorporated; 
capital, $33,000. 

NEW JERSEY. Coleman—Coleman Lumber Co., in- 
corporated; 2,000 shares, no par value. 

Westwood—Broadway Lumber & Coal Co., incorpo- 
rated; capital, $150,000. 


NEW YORK. Mamaroneck—Adams, Fowler & Hoff- 
man, incorporated; capital, $255,000. 

New York—Arrow Lumber Co., incorporated; capital, 
$20,000. 

NORTH CAROLINA. Durham—Southern Lumber & 
Land Co., incorporated; capital, $50,000. 

Fayetteville—J. A. Sexton Lumber Co., incorporated; 
capital, $50,000. 

Gastonia—Byrd Furniture Co., incorporated; capital, 
$209,000; will establish a plant to manufacture furni- 
ure, 

Gastonia—Rustin-Johnson Lumber Co., incorporated. 


OHIO. Cincinnati—Grifith Lumber Co., incorporated; 
capital, $40,000; general retail lumber business. 

Oincinnati—General Lumber Corporation, incorporated; 
capital, $200,000; to munufucture and wholesale lumber 
of all kinds. 

Mentor—Mentor Lumber & Supply Co., increasing 
capital from $25,000 to $50,000. 

OREGON. Eugene—Brumbaugh ‘Timber Co., incor- 
porated; capital, $1,000. 

Portland—Cedardale Logging & Lumber Co.,, incor- 
porated; capital, $20,000. 

Portland—Freeland Furniture Co., incorporated; cap- 
ital, $37,500. 

PENNSYLVANIA. Philadelphia—Ideal Woodworking 
Co., incorporated. 

TENNESSEE. Avondale (P. O. Rutledge)—Milne 
Chair Co., incorporated; capital, $600,000. 

Memphis—Fisher-Hurd Lumber Co., incorporated; 
manufacturing and wholesale hardwood lumber. 

TEXAS. Houston—E. A. Hudson Furniture Co., in- 
creasing capital from $250,000 to $350,000. 

Maydelle—Meshaw Lumber Co., incorporated; capital, 


incorporated; 


Port Arthur—Palmer-Wells Lumber Co., changing 
name to Wells Lumber Co. and decreasing capital from 
$12,000 to $6,000. 

San Antonio—-Melliff-McAllister Lumber Co., increas- 
ing capital from $125,000 to $175,000. 

San Antonio—South Side Lumber Co., incorporated; 
capital, $20,000. 

Seagraves—Panhandle Lumber Co., incorporated. 


VIRGINIA. Culpeper—C. D. Rue Lumber Co,, jp. 
corporated; capital, $10,000. 

Culpeper—Hazel Mountain Lumber Co., incorporated; 
capital, $10,000. 

WASHINGTON. Everett—M. D. S. Co., incorporated, 
capital, $5,000; wood products and furniture. 

Kent—Valley Lumber Co., incorporated; capital, 
5,000. 

Seattle—N. J. Blanchard Boat Co., incorporated; cap. 
ital, $25,000; boat building. 

Seattle—General Furniture Co., increasing capital to 
$150,000. 

Seattle—Getchell Roofing & Flooring Co., incorporated; 
eapital, $15,000. 

Seattle—McKinney Lumber Co., incorporated; capital, 


Seattle—E. B. Holmes Co., incorporated; capital, 
$50,000; lumber and building material. 

Spokane—Western Lumber Co., increasing capital to 
$250,000. 

Tacoma—Bungalow Cabinet Co., incorporated; capital, 
$20,000. 

WEST VIRGINIA. Williamson—S. H. E. Lumber 
Co., incorporated; capital, $25,000. 

WISCONSIN. Nelma—Nelma Manufacturing Co., in. 
corporated. 

BRITISH NORTH AMERICA. 

ONTARIO. London—Lumber & Cement Products 
(Ltd.), incorporated; capital, $40,000. 

Toronto—Calvert & Lockett, sash and door manv- 
facturers, incorporated; capital, $40,000; name changed 
to Calvert, Lockett & Webster (Ltd.); plant enlarged 
and improved. 


Business Changes 


CALIFORNIA. Los Angeles—S. A. Overholtzer sold 
interest in La Verne Lumber Co. to R. J. Dahlem, 

Los Angeles—W. F. Hayward has succeeded H, J. 
Quinn as local manager of the Pacific Manufacturing 
Co. 

COLORADO. Greeley—Mawson-Gaines Lumber (o, 
has changed name to Mawson-Peterson Lumber Co. 

Ordway—Ordway Lumber & Mercantile Co. succeeded 
by Foster Lumber Co. 

IDAHO. Boise—Coast Lumber Co. succeeded by Stone 
Lumber Co., of Nampa, Idaho. 


ILLINOIS. Deer Grove and Tampico—Alexander 
Lumber Co. sold to Simpson-Powelson Lumber Co., of 
Sterling, Ill, 

INDIANA. Mishawaka—Frank Lumber Co. being re- 
organized, F. M. Case selling his half interest to 0. H., 
R. H. and Phil Downey. 

IOWA. Essex—Keister & Parrott have been sue- 
ceeded by Essex Lumber & Fuel Co. 


KANSAS. White City—J. J. Rhodes Lumber Co. sold 
to H. J. Nordeen & Co. 

Yates Center—Beanway & Light succeeded by Bean- 
way Lumber Co. 

KENTUCKY. Fulton—W. K. Hall Lumber Co. has 
been purchased by the Kramer Lumber Co., formerly of 
Ridgeway, lll., and will be operated under name of 
Kramer Lumber Co, 


MARYLAND. Baltimore—Tuck Lumber Co., whole- 
saler of North Carvlina pine, succeeded by Tuck Lum- 
ber Co. (Inc.), with Bennett E. Tuck, as president; 
John H,. Zouck, vice president, and J. Vineent Murphy, 
secretary and treasurer. Will widen activities by han- 
dling dressed stocks and hardwoods. 

MISSISSIPPI. Laurel—Reported that the Simpson 
County Lumber Co, has been svuld to a group of Mobile 
lumbermen. 

MISSOURI. Kansas City—Western Cabinet & Fix- 
ture Manufacturing Co. changing name to Viking Re- 
frigerators (Inc.). 

Quitman—J. O. Miller succeeded by Wallace-McOClurg 
Lumber Co., headquiurters, Skidmore. 

St. Louis—Darst-Ball Lumber Co. succeeded by Ball 
Lumber Co. 

NEW MEXICO. Logan—J. H. Shollenbarger, lumber 
and building materials, succeeded by L. C. Smith, in 
the same business at Tucumcari, N. M. Mr. Smith is 
closing his yard at Nara Vista, and will move to Logan. 

NEW YORK. Mineola—Ralph W, Latham has sold 
his interest in Latham Bros. Lumber Co. to George R. 
and Alexander D. Lathain. 

Mt. Morris—Mt. Morris Lumber Co. has changed 
hands, A. A. Allen having sold an interest to Clarence 
E. McNaughton, of Sonyea. 

NORTH CAROLINA. Hickory—Daniel BE. Rhyne has 
acquired and will operate the plant of the Piedmont 
Wagon & Manufacturing Co. 

High Point—Ellison Furniture Co. has purchased the 
plant of the Premier Furniture Manufacturing Co. 

Ivanhoe—Johnson-Endens Lumber Co. moving to Fay- 
etteville. 

OHIO. Cincinnati—Bolling-Grifith Lumber Co, suc 
ceeded by Griffith Lumber Co. 

OKLAHOMA. Ponca City—Chas. A. Bartlett Lumber 
Co. succeeded by Kay County Lumber Co. 

OREGON. Cove—Baxter Bros, purchased the sawmill 
of M. Borgren. 

Devitt—Bade Lumber Co. sold plant and timber hold- 
ings to Shanghai Building Co. 

PENNSYLVANIA. Philadelphin—J. S. Kent Co. mov 
ing offices to 713-715 Harrison Building. 

TEXAS. Houston—McMurray Lumber Co. has sold 
its 18 yards to the Spencer-Sauer Lumber Co. The lat- 
ter has increased its capital to $5,000,000. 

Lufkin—A. L. Boynton Lumber Co, succeeded by 
Boynton Lumber Co. 

McAllen—McAllen Lumber Co. succeeded by Wo0d- 
son Lumber Co.; headquarters, Caldwell. 

Reagan—T. G. Fountain (Est.) sold to Bargonier & 
Kirkpatrick. 

VIRGINIA, Dillwyn—E. T. Driscoll sold to Berry 
Hill Lumber Co. 


WASHINGTON. Blaine—Wyatt & Miller Lumber 00. 
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has taken over plant and timber of United Cedar Co., 
and increased its capital to $499,900. 

Cle Elum—Hartvig Roseburg has sold his sawmill at 
Beach Point, near Cle Elum, to D. B. Browne, of Seat- 
tle, who will begin operating March 1. 

Sunnyside—Springle Lumber Co. succeeded by Gar- 
ren Lumber Co. 

WISCONSIN. Milwaukee—R. F. Hodges succeeded 
by R. F. Hodges Lumber Co. 


BRITISH NORTH AMERICA. 


QUEBEC. Buckingham—Buckingham Planing Mill Co. 
(Ltd.) sold to Independent Coal Co. ; 


New Mills and Equipment 


ALABAMA. Camp Hill—Trout Lumber Co. will erect 
mill-construction building and install fast feeding plan- 
ing mill, boiler, engines ete. 

Gadsden—Ray Handle Co. (Inc.) has acquired a build- 
ing here and is installing machinery and equipment for 
manufacture of handles for shovels; will use hardwood; 
initial capacity, 200 dozen handles daily; J. R. Ray, 
president. 

Luverne—Brewton Veneering Co. will rebuild plant 
recently destroyed by fire with loss of about $50,000. 

ARKANSAS. Pine Bluff—Long-Bell Lumber Co. will 
erect new building; cost, $15,000. 

CALIFORNIA. Los Angeles—Pacific Door & Sash Co. 
erecting 100x240 ft. lumber shed on San Fernando Road; 
cost, $6,000. 

Los Angeles—Hubert Quinn Millwork Co. will estab- 
lish a plant on San Fernando Road and will open 
offices at 226-7 Marsh-Strong Bldg. 

Ios Angeles—United Furniture Manufacturing Co. 
will erect a 50x300 ft. factory; cost, $25,000. 

Riverside—Perfection Furniture Co. organized; will 
erect factory to cost $15,000; Maj. L. P. Stewart, sec- 
retary-treasurer, 

San Francisco—W. G. Taylor, formerly of Colorado 
Springs, and others plan the establishment of planing 
mill in Yuba City. 

ILLINOIS. Christopher—Stotlar-Herrin Lumber Co. 
will erect lumber sheds, 


INDIANA. Bloomington—Showers Bros. Furniture Co. 
will spend $1,000,000 in plant improvements, adding a 
central power plant and chair factory. 

KANSAS. Edson—G. H. Goodhue will erect lumber 
yard and operate. 

MISSISSIPPI. Jackson—American Box Factory will 
erect a unit in Jaekson; cost, $50,000. 

NORTH CAROLINA. High Point—Eureka Frame Co. 
recently incorporated; will establish plant for frame 
and furniture manufacture. 

Rural Hall—Hunter Furniture Co. will soon begin 
construction ‘of a plant here for the manufacture of 
furniture; Houston Hunter, Seward, N. C., head of 
company. 

Thomasville—Goodman & Edwards will erect lumber 
plant. (Address, Goodman Lumber Co., Salisbury, N. C.) 


OREGON. Blanchy—Weaver Bros., of Junction City, 
plan erection of a shingle mill here. 

St. Helens—Columbia County Lumber Co. will erect 
: sawmill, 50x200 ft.; capacity, 80,000 feet per 8-hour 
ay. 

SOUTH CAROLINA. Cayce—Corley Bros. will erect 
a lumber plant including planing mill; cost, $75,000. 
Sawmill, capacity, 40,000 to 60,000 feet daily; planing 
mill, 100,000 feet, and will specialize in flooring and 
resawed lumber; C. A. Cralle, superintendent of plant 
erection. 

Pickens—Victor Fontaine, of Brevard, N. C., will es- 
tablish a plant here for manufacture of handles, golf 
clubs, bobbins etc. 


VIRGINIA. Stuart—Meadowfield Lumber Co. (Inc.) 
is in the market for a band mill, two locomotives, log 
loader and railroad equipment. 


WASHINGTON. Blaine—Wyatt & Miller will erect 
— costing $150,000; capacity, 100,000 to 125,000 feet 
aily. 


Seattle—Wm. F. Sarginson, cabinet maker, will erect 
new wood working factory at 2909 Blakely St. 
Spokane—Home Sash & Manufacturing Co. will erect 
a $75,000 plant. 
BRITISH NORTH AMERICA, 


ONTARIO. Bloomfield—H. Y. Cooper & Sons recently 
erected a shed for dressed material and installed planing 


mill equipment. 
New Ventures 


CALIFORNIA, Berkeley—Berkeley Lumber & Mill Co. 
Tecently began business. 

Los Angeles--C. H. McDonald has opened a sales 
office for L. H. Ives & Co. 

— Angeles—White Pine Lumber Co. has opened a 


Orange—Ed. M. Smith recently began retail lumber 
business. 

Palo Alto—Merner Lumber Co. recently began retail 
business, 


GEORGIA. Forsyth—V. M. Meek recently began ex- 
celsior manufacture. 

Lafayette—J. H. Rea will establish a plant for manu- 
facture of boxes, using principally hardwood lumber. 

INDIANA. Fort Wayne—Walter R. Arick recently 
began commission lumber business. 

Indianapolis—Indianapolis Salvage & Auction Co. has 
opened a plant for the manufacture of ice boxes at 
1030 Kentucky Avenue. 

Mt. Vernon—W. J. Ruminer, general manager of the 
Whitmore Handle Co., has announced that the factory 
has begun the manufacture of baseball bats of all 
kinds and sizes. Company has purchased a tract of hard- 
wood timber in Tennessee. 

IOWA, Gladstone—Home Lumber Co. recently began. 

MISSISSIPPI, Yazoo City—Pekin Cooperage Co. has 
reopened plant formerly owned by T. E. Bean. This 
was formerly a stave manufacturing unit of the Chicka- 
saw Cooperage Co. and was sold to Mr. Bean about two 
years ago. It has been closed down for some time. 


mp PEGON, Cove—Bolter Bros. recently began; saw- 


PENNSYLVANIA. Philadelphia—William 4H. Derr 
recently began wholesale millwork business at 1615 
North American Street. 

VIRGINIA. Freeling—Ritter Lumber Co., with head- 
warters at Columbus, Ohio, has begun operations near 

ere. Company has large holdings in Cumberlands; 
Toads being built out from Fremont. 


WASHINGTON. Granite Falls—George Lundberg and 
W. Wallis have engaged in the logging business. 

WISCONSIN. Milwaukee—E. E. Wallace recently be- 
gan wholesale and commission lumber business. 

BRITISH NORTH AMERICA, 

ONTARIO. Aurora—Chapman Lumber Co. recently 
organized, has purchased 200 acres of virgin pine and 
oak in Durham County; W. H. Chapman, president; 
T. J. Spaulding, secretary-treasurer. 


Casualties 


ALABAMA, Huntsville—Webster Lumber Co., loss by 
fire, $2,500. 

FLORIDA. 
by fire. 

INDIANA. Indianapolis—Allen A, Wilkinson Lumber 
Co.’s warehouse destioyed by fire; loss, $50,000 to 
$75,000; covered by insurance. 

IOWA. Davenport—White Yards Lumber Co., loss by 
fire, $60,000; several lives lost; plant owned by Weyer- 


Watertown—West Coast Lumber Co., loss 


haeuser and Denkmann interests; August F. Becker, 
manager. 
MAINE. Augusta—Charles E. Hoxie’s three-story 


woodworking plant destroyed by fire caused by an 
explosion of gasoline in the basement. Loss partly cov- 
ered by insurance, 

MARYLAND. Baltimore—Fire in the lumber yard 
of the Charles M. Stieff Piano Manufacturing Co. caused 
considerable damage in stock of hardwoods. 

MISSISSIPPI. Knoxville—Planing mill and about 
50,000 feet of lumber belonging to J. T. Walsh, of 
Memphis, Tenn., destroyed by fire; no insurance. 

NEW JERSEY. Paterson—Florence Bros. Lumber Co., 
loss by fire, $150,000. 

TEXAS. San Angelo—Planing mill of J. P. Spangler 
destroyed by fire. 

WASHINGTON. Hoquiam—National Lumber & Manu- 
facturing Co.’s storage sheds and docks destroyed by 
fire; 200,000 shingles and 100,000 feet of kiln dried 
lumber practically destroyed; loss partly covered by 


insurance. 
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HYMENEAL 


SHIELLS-VAN DEINSE. The marriage of 
Miss Ida van Deinse, daughter of Mr. and Mrs. 
Paul van Deinse, of Greenville, Mich., to James 
F. Shiells, of Fillmore, Calif., took place at the 
Biltmore Hotel, Los Angeles, on Tuesday eve- 
ning, Jan. 15, and was one of the important 
events of the social season there. The bride’s 
father is well known to lumbermen thruout the 
country as the owner of the Gordon Hollow Blast 
Grate Co., of Greenville, Mich. The young lady 
is an accomplished musician and highly popular 
socially. The groom is the son of Mrs. Sarah 
Shiells, of Fillmore, and is a graduate of the 
University of California. Following the cere- 
mony and reception, the young couple left for a 
motor trip. They will make their home in Los 
Angeles. 


TIMBER LAND SALES 


EVERETT, WASH., Feb. 2.—The Canyon Lumber 
Co. has greatly increased its holdings in the Robe 
district, having recently purchased what is known 
as the old Craig tract. The timber is located about 
25 miles east of Everett, and contains about 130,- 
000,000 feet, running heavily to hemlock and larch, 
with considerable cedar and some fir. The consid- 
eration is given as $160,000. J. A. Theurer, presi- 
dent of the Canyon Lumber Co., says that the pur- 
chase has been made as a “holding proposition,” 
the intention being not to log this tract until tim- 
ber becomes more scarce. The new purchase com- 
prises 3,160 acres, and adjoins the other tract re- 
cently purchased by the company, so that the 
holdings now embrace fully 500,000,000 feet in 
this district. 





RONCEVERT, W. VA., Feb. 4.—Col. Carleton C. 
Pierce, who has been operating a band mill in the 
northern part of the State, has purchased about 
1,200 acres of white oak timber from Menter Het- 
zer and others, of Moundsville, W. Va. The timber 
lies near Gap Mills in Monroe County and opera- 
tions will begin soon. The tract is estimated to 
cut about 10,000,000 feet and three years will be 
required to cut and market it. The operation will 
be in charge of J. H. Phelen and the lumber will 
be sold thru the recently organized Raine Lumber 
Sales Corporation, of Elkins, W. Va. 





PORTLAND, ORE., Feb. 2.—The Inman-Poulsen 
Lumber Co. has assured itself of another large 
supply of timber for the future by the purchase 
of extensive interests in the holdings of the Flora 
Logging Co., at Carlton, Ore. The property con- 
tains a large body of timber and 12 miles of logging 
railroad, and cost $1,200,000. The Flora Log- 
ging Co., with offices in the Northwestern Bank 
Building, Portland, was organized last February 
by J. C. Flora and E. 8. Grammar. 





Hickory Grove, S. C., Feb. 4.—Brown Bros., 
of this place recently acquired a tract of pine and 
hardwood timber in Cherokee County, containing 
about 3,500 acres, and plan immediate development. 


(SEBEL 


TROUBLE AND LITIGATION 


INDIANAPOLIS, IND., Feb. 4.—Voluntary petitions 
in bankruptcy were filed in federal court in In- 
dianapolis recently by Ivan, Earl and Mary E. 
Fuller, of Lebanon, doing business as the Fuller 
Lumber Co., for the lumber company and for the 
three partners. Assets for the company were 
listed at $7,310, and liabilities, $9,351. 





Used From Coast to 
Coast In the Finest 
Apartment Buildings 


Architects know that few woods can 
compare in beauty and durability with 
Maple, Birch and Beech when used for 
flooring. That’s why they specify these 
woods for use in the most exclusive 
apartment buildings and hotels in the 
country. 


Each wood is naturally suited to cer- 
tain uses and when specified for such 
purposes will give builders the longest 
wear at the least replacement cost. 





We have manufactured more Maple, 
Birch and Beech flooring than any 
other manufacturer, in fact, we have 
furnished probably 20% or better of 
this flooring sold. This fact is evidence 
of the superiority of our products and 
of their salability for dealers. 


Is Your Name on Our 
Mailing List? 


If not, just fill out and mail the cou- 
pon below and we will see that you re- 
ceive all of our stock lists and special 
offerings as they are issued from time 
to time. 


WILLIAM HORNER 


Grand Rapids Trust Company 
Receivers 


Sales Offices: 
~ REED CITY MICH. 
7 Plant: 
Ss Newberry, Mich. 


! 
~~ 
| ~\N MAIL 
William Horner, “S | COUPON 
| Reed City, Mich. =“. TODAY 
Gentlemen:—Please send me 
| your latest stock list of Hardwood 

Flooring, also see that my name is put  “S 
| on your regular mailing list. Thisdoes not 4 
obligate me in any way. | 


n,n, en eae ge 7 | 


NOB ian c oka Hactancsan 
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True to Nature 


We believe that the tim- 
ber we own deserves the best 
handling that manufacturing 
skill can give it and you get 
that when you order our 


Shortleaf Pine 


Try it in 4/4, 5”4, 674 and 
8/4 finish; 3- and 4-inch flat 
grain flooring; No. 117 drop 
siding, boards. We ship in 
straight or mixed cars. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis. Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 
TH. H. Bates, Manager DEEMER, MISS. 
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Weaver Brothers 


Shreveport, Louisiana 
Manufacturers of 


LONG AND SHORT LEAF 
) Yellow Pine and 
Hardwood Lumber 


Mills at:— Flora, La. Couchwood, La. Alden 
Bridge, La. Neches, Texas. Boyd, Florida 




















MANUFACTURERS OF 
LONG LEAF 


Yellow Pine, 
Moulding and Plaster Lath 


Mills at Barham, La., and 
Leesville, La. 


Powell 
LUMBER 
COMPANY 


Lake Charles, 
Louisiana 





Capacity, 300,000 feet daily. 















ft. W. HARGROVE, 
MANAGER 


OS A em 
t ELLOW PINE LUMBER 
500,000’ Dry Dimension 


Ship straight 
For Sale grades: anid widths. 








CoLuMBIA 
MississipP! 














r 
“[o Che.” : 
Jo Che. "Jrade. 
Please remember us with your inqui- 
ries when in the market for anything 


in kiln dried 
Anything in 


West Viinia Maple, Oak, Poplar 
Hardwoods Chestnut, Etc. 











q Delphi Lumber Co., Clarksburg, W. Va. 








Feb. 5.—Hardwood demand continues good, and 
has been increasing somewhat as a result of wood 
consumers having taken good orders since the 
first of the year, resulting in their buying lumber 
against these orders, altho consumers are only 


buying part of their indicated needs. Plywoods 
continue a little dull, but veneers have been show- 
ing greater activity. Low grade lumber has been 
in excellent demand. Poplar, gum, ash, elm, 


‘eypress and beech have all been moving, while wal- 


nut and oak have been in very steady demand, and 
chestnut is good. Poplar and sap gum have been 
especially active. Quotations, inch stocks: Quar- 
tered oak, white, FAS, $140, and $80 for com- 
mon. Red oak, $115 and $65. Red or white, plain 
common, No. 1, $60, and FAS, $100. Poplar, $115 
and $57. Gum, $85 and $50; sap, $57 and $47. 
Walnut, $215 and $115. Ash, $105 and $60. 
Chestnut, $110 and $65. 

B. P. Lanham, of the Lanham Hardwood Floor- 
ing Co., has left for a vacation trip to Panama and 
Central America. 

W. A. MacLean, of the Wood Mosiac Co., Louis- 
ville, with his wife and daughter, will leave shortly 
for a vacation trip to Europe. 

The Louisville Point Lumber Co. has been get- 
ting in a good many logs, and has a fairly good 
looking yard supply. 


INDIANAPOLIS, IND. 


Feb. 5.—There is a gradual expansion in the 
hardwood demand here, Furniture and automobile 
manufacturers are buying in somewhat larger quan- 
tities, tho there yet is a note of cautiousness in all 
buying, whether industrial or retail. Lumber re- 
tailers have begun ordering in fair quantities, but 
the tendency is to order more frequently and in not 
so large volume. There has been only a fair win- 
ter demand from the construction industry and 
most of the retailers are not pressed for stocks. 
Gum is becoming a little scarcer in the local mar- 
ket. Sap gum particularly is a difficult item for 
mill representatives to handle, and improvement 
in call for it is affecting other grades of gum as 
well. The flooring manufacturers are buying to a 
fair extent. The rural trade continues backward, 
tho there is a good volume of inquiries. Utilities 
are cutting down their requirements and little 
business is looked for from this quarter before 


spring. 
MEMPHIS, TENN. 


Feb. 5.—Wholesalers are perhaps rather less 
aggressive buyers than they were a short time ago, 
but consuming interests are taking southern hard- 
woods in larger volume than at any time during 
the last six months. Prices are still:on the up- 
grade, with plain and quarter sawn sap gum and 
Nos. 1 and 2 common plain red and white oak lead- 
ing the entire list. It is noteworthy, however, that 
red gum is in decidedly better demand than at any 
time during the last two years, and that prices 
thereon are moving upward in sympathy with sap 
gum. Furniture manufacturers are increasing their 
purchases of both lumber and veneers, with par- 
ticular reference to oak as well as sap and red gum. 
Veneer interests report their order books well filled. 
Much of the buying is coming from furniture 
manufacturers, tho manufacturers of panels and 
other products are also in the market. There is 
no let-up in buying of sap gum, ash, elm, hickory, 
maple and sycamore on the part of automobile in- 
terests. The latter, too, are in the market for 
substantial quantities of sound but wormy oak. 
There is more demand from manufacturers of 
agricultural implements and vehicles, while box 
manufacturers and makers of heavy packing crates 
are absorbing enough low grade lumber, in con- 
junction with other users, to keep the market on 
this class of stock in thoroly sound condition. 
There is comparatively little foreign demand. 
Manufacturers of interior trim, sash and doors are 
in the market on a large scale as a result of the 
increase in building operations indicated as the 
spring season approaches. There is decided com- 
plaint of the broken condition of stocks, especially 
in dry, with pronounced scarcity of some items, 
notably plain sap gum and Nos. 1 and 2 common 
plain red and white oak. Flooring manufacturers 
are absorbing the latter in considerable volume. 

Up to a late hour this afternoon, the American 
Overseas Forwarding Co., of this city, had received 
nothing from the United States Shipping Board in- 
dicating any change of heart on the part of the 
management of the latter regarding the objection- 
able “strike clause” in bills of lading covering the 
movement of hardwood lumber and forest products 
to United Kingdom ports in American bottoms. 


The movement of logs to the mills is still fairly 
full, but there is more or less curtailment here and 
there, because of the scarcity of immediately avail- 
able timber. The Valley Log Loading Co. is still 
loading and delivering considerable quantities of 
logs cut and prepared for shipment before the re- 
cent heavy rains set in. But it indicates that the 
quantity now being prepared for shipment is ex- 
tremely limited as compared with the low average 
that usually obtains at this time, and manufac. 
turers have no hesitancy in saying that, with log 
reserves disappearing and with such small com- 
pensation in the form of fresh arrivals from the 
woods, they will be extremely fortunate if they 
are able to operate their mills at 60 percent of 
capacity between now and the end of April. 

Building operations in Memphis during January 
involved authorized expenditures of $1,661,000, 
Included is one covering the frame-work for the 
new Peabody Hotel, of more than $500,000. 

A. Goolsby, Coldwater, Miss., a few miles south 
of Memphis, has just closed a contract with a 
firm in the United Kingdom for the delivery of 
500,000 feet of red and white oak timber, which 
will be prepared on its circular mill at that 
point. Mr. Goolsby has just completed delivery 
of a large quantity of hickory timber to a firm in 
Manchester, England. 


MARINETTE, WIS. 


Feb. 4.—Marinette was much interested in the 
announcement made Thursday by E. G. Kingsford, 
of the Ford Motor Co., Iron Mountain, that con- 
struction of three body plant units, or one equal 
to three, will be the major feature of the company's 
building program in Iron Mountain in 1924. This 
body plant installation will receive its supply of 
lumber from the battery of twenty-six dry kilns 
now being completed at the plant. Plans for the 


new body part are now being prepared. The-com- : 


pany will also build many new houses for the ac- 
commodation of the plant employees, the program 
including anywhere from 250 to 1,000 dwellings, 
Mr. Kingsford stated. The Ford company expects to 
deck between 60,000,000 and 65,000,000 feet of 
logs this winter. 

A huge lumber cut, totaling close to 150,000,000 
feet, will be made near Park Falls, Wis., this sea- 
son, the largest in years. The Park Falls Lumber 
Co., the biggest operator in that district, will cut 
more than 70,000,000 feet. Other large operators 
in the vicinity are the Bekkaedal Lumber Co., the 
Kaiser Lumber Co., the Algoma Panel Co. and the 
New Dells Lumber Co. Prices on pulp wood and 
ties are about 12 percent higher than last year. 
About 60 percent of the lumber cut will be hem- 
lock, the balance hardwood. Little pine will be 


cut. 
BUFFALO, N. Y. 


Feb. 4.—Building permits for January num- 
bered 416, with cost of $1,244,000, which is a gain 
of 54 percent over the same menth last year. 
During last week permits numbered 80 and costs 
were $592,400, which amount included a $300,000 
flour mill. 

A public hearing by the State industrial board 
was held here this week to discuss a building code 
for the State, to standardize the issuance of per- 
mits and other features now covered by local 
codes. The tentative State code would not inter- 
fere with the working of the local code, but would 
supplement it. Matters discussed included fire 
hazard in schools, fraternal lodge rooms and other 
places. 

The New York State conservation commission 
asserts that the forest fire hazard in this State 
today is only one-tenth as great as it was twenty 
years ago, because of the improved system of fire 
protection. In 1908 forest fires totaled $802,000, 
while in 1923 the loss was less than $25,000. The 
forested area of the State which the commission 
protects from fire is roughly 14,000,000 acres, of 
which 7,300,000 acres are in the fire towns and 
6,360,000 in the new fire districts established in 
1921. 

The Beaver Products Co. has secured A. 8. 
Blagden as general manager. It is expected that 
at meetings of the directors to be held during 
February, Mr. Blagden will be elected president of 
this company and the Beaver Board Companies. 
Beverly L. Worden, now president, will remain 
with the company as chairman of the board. 

Richard Adams, who has been with Graves, Man- 
bert & George for the last twenty-two years, has be 
come connected with the sales force of the Hen- 
dricks-Caskey Co. 

A. Conger Goodyear, president Great Southern 
Lumber Co., has returned from a business trip to 
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the mill at Bogalusa, La. He was accompanied Glen W. Priestly in the Priestly Lumber Co., Mil- 

















by @ number of business friends, and all enjoyed waukee wholesaler, will go into the wholesale busi- 
some days hunting in lower Louisiana. ness on his own account. ‘* 
Robert F. Kreinheder, president Standard Hard- The board of school directors of Milwaukee has ; 
: wood Lumber Co., left at the end of last week for called for bids to be opened this week for furnish- 
, a trip to the company’s mills in Georgia and ing white pine. q 
fairl Tennessee. He will also spend a week at Miami. At the annual meeting of the West Lumber Co., 
'" y Charles N. Perrin is now in Mississippi in the held in Milwaukee, I. G. Hickman was reélected 4 
ak interests of his new business connection, the president and George W. West, secretary and 4 
a Edward J. Young interests, and expects soon to treasurer. George W. Browne and James T. F 
- Still yisit the Pacific coast. Drought were added to the board. All are Mil- | 
“4 of The annual meeting of Mixer & Co. was held at waukee men. Operations are at Lugerville, Wis. } 
t tee the offices of the company on Jan. 30. A new Announcement has been made by the Falk Cor- 
m office was created, that of second vice president, poration of the retirement of its secretary and ' i 
ill which will be filled by L. S. Rounds. Other officers treasurer, E. A. Wurster, who has been connected e 
~ were reélected: President, H. Shumway Lee; first with the company since its inception. The office 
=~ vice president, A. J. Barbour; secretary A. L. Dick- of secretary and treasurer hereafter will be filled us ooring 
log inson; treasurer, R. EB. Fairchild. Mr. Barbour was by Clarence R. Falk. 
‘> unable to attend the meeting, being at Hampton 
| Springs, Fla., for his health. 
ie rt W. Bodge, who represents the E. L. Bruce EVANSVILLE, IND. but 
at et flooring interests in this territory, has gone on a Feb. 4.—There has been a steady improvement 
-_ trip to the mills in the South. in hardwood trade. Both factory and retail buy- 
006. ing are increasing. Manufacturers of automobiles, i 
, MERRILL, WIS. musical instruments and boxes are among the 
e leaders in buying. Many of the large furniture e er f 
Feb. 4.—The market for hardwood and hemlock manufacturers secured large orders at the recent 
south has shown no change during the last two weeks. shows. Chair and desk manufacturers believe they 
th a Business conditions are highly satisfactory in most will have a good trade this year. Box plants are 
4 of lines and logging is progressing favorably. Some _ being operated on steady time. Railroad inquiries 
vhich operators find it cheaper to put in their own logs are good. Lumber prices are holding firm, and on 
that than to go out into the markets for their raw some items the tendency is to increase. Some hard- 
ivery material. The snow drifts have caused farmers wood mills are being operated steadily, but a little 
m in generally to rely on hauling to the nearest Jandings. later on they may be compelled to curtail their 
Prices at mill have consequently been particularly output, as logs are getting rather scarce in some e 
satisfactory to those able to deliver in this way. quarters. Owing to rains and floods in the South, 
The grades on logs depend largely on the indi- few logs now are coming in from that section. Log ooring 
; vidual market and where farmers depend on the prices are rather high. The increasing tobacco 
1 the sale of all their log output they do not ordinarily business in western Kentucky and central Tennessee 
ford, look for the same price for their select logs as _ is responsible for an increase in the stave business. 
con- where the latter are sold separately to a buyer. Wagon and carriage manufacturers, however, are 
equal Farmers selling their select logs for the higher not well pleased with the trade outlook. Planing 
any's market figure necessarily face a problem in dis- mill owners report that repair and new business is Beginning with the selection of the 
This posing of the remainder. The common term “select good. Sash and door men say that both their f 
ly of log’ may apply to either a veneer-size or under- local and out of town trade is good. standing Oak timber we have 
kilns size log, and where the price quoted for birch a 7 b e ] h 
r the selects ranges from $40 to $45, generally the buyer made it our business to leave noth- 
com- will take logs under 10 inches in diameter and will COLUMBUS, OHIO in undone toward the production 
e ac- buy the entire tree as logged by the farmer. Web. 4.—~Haré peer ee _— - 8 O Fl 
: eb. 4.—Hardwoo rade is showing consider- ; 
cies DETROIT, MICH. able strength. Buying is brisker and, with a no- of better Oak a 
ts to . ticeable reduction in dry stocks, prices are becom- ‘ P 
t of Feb, 4.—Continued building activity, coupled = — eo are coming out steadily. St. Francis Valley Oak 1s superior 
with retarded shipments from southern mills due anufacturing is brisk, but shipments appear : : : 
,000 to wet weather, has given additional firmness to heavier than production. F. B. Pryor, sales man- m uniformity of texture and color, 
gea- the wholesale market, and a slight upward trend in ager W. M. Ritter Lumber Co., reports the hard- and all of our lumber comes from 
mber prices. The real activity in early spring work wood trade in fine shape, with business coming in ay gh tis "i 
1 cut will be in hotel and apartment construction. Build- well. Some scarcity in certain items is appearing this timber, grown within a radius 
ntors ing operations have continued so steadily thruout and prices are holding up firmly. W. M. Ritter, : f Il 
, the winter that there is no possibility of a decline in head of the company, visited the Columbus office of 40 miles of our mill. 
1 the prices, and the approaching spring volume of new early in February. L. C. Bonner, sales manager 
and “_ will no doubt bring a stiffening in prices. panera Column & Lembes Co., says trade is good All flooring lumber is properly 
year, utomobile and auto body companies are placing 4nd prices show a tendency to advance. Dry stocks i 3 ‘ rs 
hem large orders for lumber, due to the fact that for the are ae very plentifel. The Virginia Lumber Co. air dried in the open before going 
ll be st several months production of cars has been reports a better demand for all grades and varie- : : . 
pushed well in nile of immediate demand to -” a “a . into our dry kilns and all thin 
provide enough automobiles for spring deliver Southern pine is showing some signs of weaken- : : 
thus relieving a shortage which has existed pie ing, especially in certain items. Boards and di- flooring lumber is cut to insta t 
the last two years, mension are offered at lower figures, but siding, thickness while green, giving an i 
num- Greater activity in reforestation thru the em- finish and flooring are holding up fairly well. Re- aries a 4 ‘ 
gain ployment of prison labor has been urged by the tailers are deferring the placement of large orders, even distribution of moisture con- 
year. State conservation commission. Orders have been 8 bad weather has prevented them from moving a tent i 
costs issued to increase the acreage planted each year, 8reat deal of stock. W. L. Whitacre, W. L. Whit- ent. | 
),000 acre Lumber Co., reports a slight recession in cer- d 4 q q i 
MIL tain items, but that the tone of the market remains 1 is individuall: rade 
oard WAUKEE, WIS. good. The Doddington Co., operating a number of Each neaedinvinees ate ys 
code bth, &—Altho buyers will be compelled to come retail yards, is having a fair demand for the time by a man who does nothing else | 
r- nto the market within the next few weeks, busi- of year. Figuring on new work is brisk. : i 
hase? pet me fair to quiet. While recent mild weather and we are exceptionally careful i 
nter- resulted in more interest on the part of retailers, ; ; j i } 
ould a blizzard early this week put a decided crimp BAY CIT Y, MICH. = selecting tight roofed paenediinns 
fire in activity. Many country yards were in the which to ship to prevent damage 
ther market in December and since that have only Feb. 5.—The hardwood market is in a very 
dabbled, but city yards have not done much as strong position, due to scarcity of stocks. There from leaky roofs. 
sion yet in the way of getting stocks for spring busi- _ been = ag rage rs bon — ee = 
state ness. Northern hardwood stocks in the hands e year whic as depleted. stocks and reduce . : secrimi- 
re of both mills and buyers are light, and there has the supply on hand practically to green lumber. A Particular dealers with discrimi 
fire been some good business placed, while inquiries are great many sales of green stock have been made. nating customers will do well to 
000, coming in freely. Practically all wood consuming ‘This activity is confined principally to the auto- ia : a b 
The — are in the market, and dry stocks are — = wisps gr ayer a og flooring stock Superior Brand” and be 
rapidly being depleted. § ks of seasoned lumber Manufacturers and box factories have been pur- : . 
a at mills are g Bagge get rageosti Hr nea is aaalee chasing their requirements in substantial quan- able to guarantee satisfaction. 
and under the pressure. Maple and birch are among. tities. The hardwood flooring industry reports a 
d in the most active hardwoods in better qualities, and very active demand for its products, and some mills 
the market in these is strong to higher. There are already oversold for six to eight weeks on OAK 
_ 8. has also been good business in low grade birch, desirable items. Prices on flooring have therefore , P iat BRAND I 
that ro phe hemlock and pine, principally with box advanced during oy last yor He net — - FLOORING 
n nd crating consumers, and available supplies are pects are very good for a continued demand w “ > yg ° ” 
~ low for this season. Southern and oones pine further advances probable. Americas Finest- 
nies. are actively in demand among retail yards, and Logging operations have been seriously inter- 
nain after the December advance are holding firm. Hem- fered with during the last two weeks by severe 
lock is also showing considerable early-season ac- weather, which has also seriously crippled trans- 
fan- tivity. Early activity in northern woods indicates portation facilities. In consequence, a number of . . Co 
myo an active season and operators are going ahead the mills have been forced to close down at va- uperior a oormng \, 
len- with plans for a good sized cut, as it is generally rious intervals due to lack of logs. i 
expected that manufacturers will be able to dis- The Kneeland-Bigelow Co. has purchased the re- HELENA, ARK. i 
hern pose of all they can produce. mainder of the timber holdings of W. D. Young & 
p to E. B. Wallace, for many years associated with Co., approximately one million feet. 
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Yellow Pine 
Yard and Shed 
Stock 


OUR big, virgin 

growth Texas Pine 
trees possess the nat- 
ural qualities necessary 
to manufacture easy 
selling yard and shed 
stock. And our mill 
facilities enable us to 
cut anything you need. 











Our Railroad 
connections insure 
you service. 


SOUTHERN 
PINE LUMBER 


BIG 

MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 








Stock, Kiln 
COMP ANY Dried Timbers 
up to 12K12-24" 
TEXARKANA, Big Timbers 
TEXAS for Export 
Daily Capacity Hardwood 
eumeaiae Lumber 


























SOUTHERN 
PINE 
HARDWOODS 


HE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 


Beaumont 
Lumber 
O. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres. 
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TACOMA, WASH. 


Feb. 2.—The annual banquet of the Tacoma Lum- 
bermen’s Club, one of the events of the year for 
the lumbermen of the Northwest, will be held Feb. 
19 at the Scottish Rite cathedral in Tacoma. An- 
nouncement of the date was made by John E. 
Manley, last year’s president of the club, who is 
in charge of the arrangements. Details of the 
program have not yet been completed, but Mr. 
Manley promises an entertainment that will fully 
equal the mark set in previous years. Each resi- 
dent member of the club is entitled to two invita- 
tions, for which no charge is made, and each non- 
resident member to one. Additional invitations 
may be obtained by both classes of members on 
the payment of a certain sum for each person so 
invited. The club will also send out a number of 
invitations in the name of the organization. Be- 
tween three hundred and four hundred are expected 
to be present at the dinner. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co., was the principal speaker at the reg- 
ular meeting of the Tacoma Lumbermen’s Club last 
Wednesday noon. Mr. Griggs described for the 
benefit of the Tacoma lumbermen the conditions in 
Japan. Among the interesting statements made 
by the speaker was one to the effect that the Jap- 
anese will in time take 30 to 40 percent of their 
lumber in smaller sizes than the present specifica- 
tions, and that the commission had been very suc- 
cessful in getting them to revise their estimates 
as to the type of lumber needed. 

President Lee Doud, after thanking Mr. Griggs 
for his address, read a letter from E. A. Lalk, 
division freight and passenger agent of the 
Chicago, Milwaukee & St. Paul, who announced 
that a special train with a large delegation of sash 
and door manufacturers from an eastern associa- 
tion will visit the Northwest in April and asking 
if the club wished to make any arrangements for 
the reception of the visitors here. The party is 
to leave Chicago April 18. On the motion of Paul 
H. Johns, the club decided to extend an invitation 
to the sash and door men to visit Tacoma and to 
arrange for their reception an entertainment simi- 
lar to that given to other organizations of lumber- 
men which have visited the city during the last 
three years. 

A new high record for building permits for a 
single month was established in Tacoma during 
January, when 308 permits, value $2,350,628, were 
taken out. The home building for the month was 
also remarkable, as 102 new _ residences were 
started valued at $227,500. This compares with 
63 new residences valued at $122,740 for January 
last year. 

Tentative dates for the “Own Your Own Home” 
exposition, to be held in Tacoma this spring, were 
announced this week by Harry B. Bolton, who will 
supervise the exposition. The exposition will be 
held March 10 to 15 at the Glide rink. It is 
planned to surpass all previous expositions of the 
kind ever held in the Northwest. 

Lumber carriers at the Tacoma docks during the 
present week included the following: For the At- 
lantic coast, Missourian and Arizonian, at Baker 
dock; Hagle and Margaret Dollar, at Port 
dock, and I’. J. Luckenbach, at Terminal dock. For 
the Orient, Salacia, Sydney Hauptman, Unita and 
Tooyooka Maru, at Port dock; Christine Maersk, 
at St. Paul mill; Sierstad, at Puget Sound mill; 
President Grant and Steel Seafarer, at Oriental 
dock. For California, Hverett, at Terminal dock; 
Dorothy Wintermote, at Tidewater mill and Port 
dock ; Northland, Saginaw and Cadaretta, at Baker 
dock, and Davenport, at Dempsey mill. For Europe, 
Chickasaw City and Iowa, at Terminal dock. For 
South America, Sagadohoc, at Terminal dock, and 
Colusa, at Dickman mill. For the Hawaiian Is- 
lands, Manukai, at Terminal dock. 

There has been little change in conditions since 
last autumn in the middle West, according to John 
Dower, president of the John Dower Lumber Co., 
who returned to Tacoma this week from Minnesota, 
where he attended the annual meeting of the Dower 
Lumber Co. Mr. Dower declared that the farmer 
is still in bad shape and has little or no buying 
power. Urban conditions are in better shape, he 
declared. Mr. Dower expects to remain in Tacoma 
until late in the spring. 

George I. Muirhead has been appointed yard 
manager in Tacoma for the John Dower Lumber 
Co., succeeding the late James F. Poe, who died 
recently. Mr. Muirhead was assistant in charge 
of the retail yard of. the St. Paul & Tacoma Lum- 
ber Co., when the latter firm sold out the retail 
business to the Dower company. 

All officers and directors of the St. Paul & Ta- 
coma Lumber Co. were reélected at the annual meet- 
ing of the stockholders held last Saturday and 


Monday at the company’s offices here. Everett 
G. Griggs is president; Leonard Howarth, vice 
president, and H. S. Griggs, secretary. The boarg 
of directors is composed of the three named anq 
C. N. Griggs, J. J. Hewitt, W. H. Hewitt ang 
Earl M. Rogers. 

A. H. Landram, sales manager St. Paul & Tacoma 
Lumber Co., who has been in the East for the last 
two weeks, is now on his way home by way of 
California. He is expected back in about tep 
days. 

The Nooksack Timber Co., of Bellingham, organ. 
ized two years ago by the St. Paul & Tacoma Lum. 
ber Co. interests, has been absorbed by the latter 
firm and the operations near Bellingham will now 
be carried on under the name of the Tacoma firm, 
The Nooksack company was organized when the 
St. Paul company purchased a big stand of timber 
near Bellingham. It was capitalized at $1,085,000, 
All the stock was held by the St. Paul interests, 
and the change merely means the continuation of 
operations under a single name, 


SEATTLE, WASH. 


Feb. 2.—Activity in the Atlantic coast trade jg 
shown by the booking of 28,000,000 feet of fir for 
that territory during the last few days. Boston 
has been an exceptionally heavy buyer. Tonnage 
for quick shipment is commanding $14, which is a 
rise of $3 as compared with the figures a month 
ago. Brokers report that they could make heavier 
bookings if more space were available. March 
tonnage is being figured at $13. The rate situation 
is exceptionally strong, in sharp contrast with 
transpacific freights, which have slumped heavily 
since the Japanese quit buying. The California 
market is quiet. Rail territory is steady, with an 
upward tendency. 

Red cedar shingle quotations are holding up to 
the market levels of early January. Production is 
slack, and demand is not heavy, having been 
checked by unfavorable weather in consuming sgec- 
tions. The transit list is low. There is a pros- 
pect for good business with the opening of spring. 
Log supply is ample. The lath market is weak. 

Judge Harry F. Atwood, of Chicago, has been 
busy addressing various meetings following his 
speech on ‘‘The Constitution” at the banquet of the 
West Coast Lumbermen's Association. Friday he 
went to Aberdeen on invitation of leading lumber- 
men of that city and was guest of honor at a joint 
luncheon given by the Rotary and Kiwanis clubs 
of Aberdeen. He will leave Sunday night for 
Spokane, where next Wednesday he will speak be- 
fore the annual meeting of the Western Pine Man- 
ufacturers’ Association. 

Ben F. Simmons, who has charge of central IIli- 
nois territory for the Hilgard Lumber Co., is on 
Puget Sound, visiting the fir mills. He forecasts 
good lumber business, due to activity of building 
particularly in the country districts. Mr. Simmons 
was located in the Pacific Northwest eight years 
ago, and at one time was connected with the Doug- 
las Fir Sales Co., of Portland, Ore. 

Dean Hugo Winkenwerder, of the college of for- 
estry, University of Washington, is chairman of a 
special committee to devise a plan for the reforesta- 
tion of Seattle’s Cedar River watershed. Other 
members are W. C. Weigle, supervisor of the 
Snoqualmie National Forest; Frank Kellogg, State 
forest examiner; and Charles W. Saunders, chair- 
man of the forestry committee of Washington leg- 
islature. 

Roy A. Dailey, Coast representative of the Na- 
tional-American Wholesale Lumber Association, re- 
ports the following new members: lL. B. Menefee 
Lumber Co., Buckner-French Lumber Co., L. E. 
Johnson Lumber Co., Griswold Lumber Co., and 
Ward-Lewis Lumber Co., all of Portland, Ore; 
McDonald Lumber Co., Trans-Canada Lumber Co. 
and H. Springate Lumber Co., of Vancouver, B. C. 

New members of the West Coast Lumbermen’s 
Association are: Nisqually Canyon Lumber Co, 
LaGrande, Ore.; Jamestown-Oregon Lumber Co., 
Alpine, Ore.; Douglas Fir Corporation, Albany, 
Ore.; Bainbridge Island Mill Co., Port Madison, 
Wash. ; Bridal Veil Timber Co., Bridal Veil, Ore.; 
Tregoning Manufacturing Co., Seattle, Wash. New 
members of the shingle branch are: J. N. Otto 
Shingle Co., Sequim, Wash.; Oxbow Shingle Co., 
Seattle, Wash. 

C. J. Hogue, director of the West Coast Forest 
Products Co., with headquarters in New York City, 
is due to arrive in Seattle early in February from 
Yokohama. Mr. Hogue has been in Japan for more 
than three months, as a member of a commission 
investigating lumber requirements due to the earth- 
quake. . 

Mr. and Mrs. J. H. Bloedel, and Prentice Bloedel, 
have left for the East to attend the wedding of 
Lawrence Bloedel, son of Mr. and Mrs. Bloedel, to 
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Miss Eleanor Palmedo, of Great Barrington, Mass. 
The wedding will be solemnized Feb. 16, in New 


York. 

The Seattle Mill & Logging Co., Curtis Bostwick, 
gales Manager, with plant near the south end of 
Lake Washington, is definitely on the map as a 
cargo proposition. Beginning this week the mill 
has shipped its first cargo, comprising a million 
feet, by steam schooner Solano, and will follow 
this shipment with others at regular intervals of 
a million feet every three weeks. 

J. L. Bridge, of the Sound Timber Co., has re- 
turned from an eastern trip which took him to 
New York and other points on the Atlantic sea- 
poard, and gave him considerable data on which to 
pase an estimate of business. Mr. Bridge found 
pusiness men generally optimistic, especially for 
the first half of the year. 

Louis Brook, of Louis Brook (Inc.), Brooklyn, 
N. Y., dealer in window frames, sash, doors, and 
wholesale dealer in lumber, has been spending the 
week in Seattle. He visited the plant of the Sno- 
qualmie Falls Lumber Co., at Snoqualmie Falls, 
and the mills of the Weyerhaeuser Timber Co., at 
Everett. Mr. Brook looks forward to good business 
during 1924. 

After ten days’ play, resulting in the elimina- 
tion of sixteen contestants, D. E. McDuffee has 
emerged as winner of the Metropolitan Club billiard 
championship. His nearest competitor was Dr. 
Conner E. Gray. The play was three-cushion 
billiards. Mr. McDuffee is district representative 
of the Weyerhaeuser Sales Co., with headquarters 
in Seattle. 

The shingle branch of the West Coast Lumber- 
men’s Association will soon authorize one of its 
members to go East as its representative in con- 


County, to Albany, according to announcement of 
Cc. C. Cameron, manager. The mill will cut 25,000 
feet a day. This company operates a 15,000-foot 
eapacity mill at Wren and another of about equal 
capacity at Larwood. It also has logging opera- 
tions. 

The Fred W. Roblin Lumber Co. has opened an 
office and is now doing business in fir and white 
and sugar pine from California and the Inland 
ampire. The company is handling the output of 
the Wheeler-Olmstead Lumber Co., of Klamath 
Falls, which has a daily cut of 65,000 feet. Mr. 
Roblin is one of the best known and most popular 
lumbermen in the Pacific Northwest. He is presi- 
dent of the Portland Lumbermen’s Club. 

Joseph N. Teal, counsel for the West Coast Lum- 
bermen’s Association and prominently identified 
with the lumber industry for many years, returned 
this week from a trip to Washington, D. C., and 
New York. The thing that impressed him im- 
mensely was talk of the necessity of widening and 
improving the Panama Canal to take care of the 
growing intercoastal shipping. 


BELLINGHAM, WASH. 


Feb. 2.—The log traffic to Bellingham on the 
three railroads serving this city will» reach two 
hundred cars a day, the largest in Bellingham’s 
history, within a short time. The daily receipts 
this week were 135 cars. This will be increased 
to 175 cars by the end of February, it is estimated. 
Everett G. Griggs, jr., manager of the Nooksack 
Timber Co., says that his company’s camp will soon 
be shipping from three sides. Late this week it 
added its third side, but for a while this will con- 
fine itself to yarding. There is one logging company 
less in Whatcom County as the result of the sale of 
Boone & Co.’s camp and 











timber to the Buffelin 
Lumber Manufacturing 








Co., of Tacoma. The buyer 
has taken over the Boone 


camp, which had _ been 
shipping about three 
weeks after spending 


large sums on equipment 
and a_ railroad. The 
Boone camp adjoins that 
of the Buffelin concern. 
These camps and the 
camp of the Nooksack 
Timber Co. are in the 
Kulshan district, the 
principal logging area in 
the county. This com- 
pany has expended $100,- 
000 on equipment and rail 
lines within recent 
months. 

The Clear Lake Lum- 
ber Co. became a cargo 
shipper thru Bellingham 
this week, making its ini- 








Australian forests, too, can boast of some big trees, but these like their Ameri- 
This is a log of Queensland cedar, 


can brethren are fast disappearing. 
9 feet in diameter 


tial shipment 600,000 
feet for Japan, on the 
steamship Carnia. The 
same vessel lifted 200,- 
000 feet for Japan from 





nection with the movement for the standardization 
of shingle grades and sizes. 


PORTLAND, ORE. 


_ Feb. 2.—Good weather is favorable to resump- 
tion of sawmill op:rations, and a number of plants 
closed down just before the holidays will be running 
again in a week or two. 

Lumber shipments by water for January were 
the largest ever recorded, totaling 72,030,236 feet, 
valued at $2,148,673. Of this quantity 56,373,661 
feet, valued at $1,681,772, went to foreign ports, 
rom 15,656,575 feet, valued at $466,901, to domestic 

rts. 

Henceforth the Portland Lumbermen’s Club is 
s0ing to have a debate at each weekly luncheon. 
Topics of importance to the trade will be discussed. 
The luncheons are held Wednesdays at noon. 

A largely attended meeting of the trustees and 
stockholders of the Douglas Fir Exploitation & 
Export Co. was held here yesterday at the Multno- 
mah Hotel. This was a monthly meeting, but 
was of especial interest because of President E. G. 
Griggs making a verbal report upon the tour of 
Japan just completed by himself and O. M. Clark, 
. behalf of the company, and by Chester J. Hogue, 
or the West Coast Lumbermen’s Association. Mr. 
Clark was unable to attend the meeting, having 
= to California with Mrs. Clark because of her 
sae Among others present were W. H. Talbot, 
—e of the board of directors, and James 
be pres trustee, both of San Francisco. A number 
y stockholders from the Puget Sound and north 
oo districts were in attendance. The next meet- 
Ait ag company will be the annual, at Seattle, 

The ay, Feb. 28, when officers will be elected. 
ain @ Cameron Lumber Co. will move one of its 

8 at Larwood, in the eastern part of Linn 


Everett, 
brought here by barge. The Clear Lake Lumber 
Co. will ship thru Bellingham frequently if it can 
get the necessary accommodation at the municipal 
dock. 

Cargo shipments in January from this port 
totaled nearly 23,000,000, very nearly establishing 
a record for one month. Twenty cargoes were 
moved. The shipments by companies in feet were: 
Bloedel Donovan Lumber Mills, 11,805,000 feet ; 
E. K. Wood Lumber Co., 4,900,000 feet; Puget 
Sound Sawmills & Shingle Co., 4,850,000 feet; 
Morrison Mill, 1,090,000 feet. The distribution 
was as follows: Japan, 6,700,000 feet ; California, 
6,100,000 feet; Hawaii, 3,420,000 feet; Atlantic 
coast, 3,100,000 feet; Australia, 2,675,000 feet; 
South America, 650,000 feet. In January, 1923, 
cargo shipments from this port totaled 16,200,000 
feet, as compared with 22,645,000 feet for January, 
1924. 

Cargo business in February will be heavy. There 
are now loading here three vessels that will lift 
3,000,000 feet and half a dozen will arrive by or 
before Feb. 15 to load millions of feet for domestic 
and foreign ports. There will be several box ship- 
ments, which were a feature of January’s move- 
ment, Australia taking two large orders and 
Hawaii two or three shipments. According to the 
Morrison Mill Co. and the Bloedel Donovan Lumber 
Mills, boxes will be in heavy demand for the first 
six or eight months of the year. Manager William 
Morrison, of the Morrison mill at Anacortes, says 
five lines of machinery will be installed in the 
company’s new box plant, which is now operating 
two lines. 


The Lyman Timber Co. will soon begin shipping 
logs to Similk Bay, near Anacortes, in large quan- 
tities, having completed its construction plans, 
which among other things, called for a railroad 
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Bruce Beech Flooring 
for the Heavy Duty Floor 


Bruce beech flooring is manufac- 
tured from Southern beech with 
the same care and precision that 
characterize the nationally known 
Bruce oak flooring. Owing to the 
fact that the southern variety has 
a texture superior to the northern 
grown, it will finish better and 
hold the finish longer. 

It is an excellent floor for gymnasiums, 
skating rinks, schools, offices, and other 
types of buildings subject to exception- 
ally heavy service. It has color and 


life, and is much used in kitchens, and 
similar rooms in residences. 


We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 
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Wilson Company 
12-223 General Motors Detroit, Mich. 


uilding, 


Tough WHITE ASH Specialists 


We have established the confidence we 
enjoy with the trade largely for two reasons: 


(1) Quality Stock 
(2) Prompt Service 


Our distributing yard at Fort Wayne, 
Indiana, with splendid railroad facilities 
and through transit rates, is stocked with 
selected TOUGH WHITE ASH, Gum, 
Cypress, Maple and Elm. Also, direct 
mill shipments. 


Give us a chance to deliver the goods. 





























Quadrupled Sales 


in Three Years 


testify to the increasing popularity of 


perfect Garage Door 


Present capacity 500 a day. 
You, too, can make money on this 
well built, economical door. 


Write for sales facts. 


The Rowe & Giles 


CHAGRIN FALLS, 
pA Lumber Co. 
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N.C. PINE 


spur to its holdings near Hamilton, The Lyman 
Timber Co. is one of the big lumber companies of 
the Northwest. 





The Anacortes sawmill of the E. K. Wood Lum- 





Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
©, right and our quality 
A unexcelled in 


¥ Partition, Ceiling, 
S Moulding, Trim, 
% Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 


ath oot dinc” §=—- Baltimore, Maryland 


ber Co. began operating this week and will operate 
steadily. In the near future a night crew will be 
employed. The company is now building a lath 
mill. 


Following closely upon its purchase of a large 
body of timber from the Great Northern Railway, 
the Puget Sound Sawmills & Shingle Co. has re- 
ceived from its stockholders authority to increase 
its capital stock by $200,000. The authorized cap- 
italization is $400,000 common and $200,000 pre- 


ferred. 
LOS ANGELES, CALIF. 


Feb. 2.—The cargo market is inactive, with 
prices running on the same levels as have pre- 
vailed during the last two weeks. Buyers seem to 
be inclined to reduce stocks and are not attracted 
by current offerings. One hundred and twenty-one 
cargoes were discharged at southern California 
ports during January, with aggregate boat capacity 
of 148,595,000 feet, as compared with one hundred 
and forty-five cargoes and 162,220,000 feet capacity 
for January, 1923. 


The year has started off with brisk building activ- 
ity. Building permits totaled $13,158,526 for Jan- 
uary, as compared with $11,258,517 for the same 
month of 1923. 


The finishing touches are being applied to the 
program of the annual convention of the Western 
Retail Lumbermen’s Association to be held at the 
Biltmore Hotel Feb. 18 to 238. All indications 
point to a record attendance from all parts oi the 
West. Many reservations have been taken on the 
Ruth Alexander, sailing from Seattle Feb. 14. One 
of the features of the convention will be a huge 
Hoo-Hoo coneatenation to be held on the evening 
of Feb. 19. Special reduced rates have been 
granted on the railroads to those attending the 
convention. The reduced rates will apply to all 
points along the Southern Pacific lines in Califor- 
nia, Nevada, Utah, Oregon and Arizona, 


The A. E. Twohy Lumber Co. has given up the 
agency for the Albion Lumber Co. 


ABERDEEN-HOQUIAM, WASH. 


Feb. 2.—For twenty-four hours last week all 
shipping on the Harbor was at a standstill due 
to heavy storms and to a freshet in the upper 
Chehalis River. Vessels in the Harbor today are: 
Kikukiri Maru, Japan, at Donovan Mill No. 1; 





Voreda, 2,690,000 feet, Port Dock, Japan; Hlveric, 





North Carolina Pine 


—the biggest value lumber on the 
ma ket for both dealer and builder. 
Our stocks insure prompt deliveries. 


Forman-Blades LumberCo. 
ELIZABETH CITY, N.C. 


2.000,000 feet, Japan, Port Dock; Nordbo, Wilson 
Bros., after taking a part load from the Grays 
Harbor Commercial Co., will complete her cargo at 
the North Western Lumber Co., Hoquiam; Willfaro, 
east coast, Eureka Cedar Lumber & Shingle Co.; 
Illingworth, Bay City Lumber Co. Ships loading 
for California are: Idaho, Grays Harbor Lumber 
Co.; EH. H. Meyers, Donovan Mill No. 1; Astoria, 
Grays Harbor Lumber Co.; Trinidad, A. J. West 
Lumber Co., and Thomas Crowley, Donovan Mill 
NOs. 





J. E. Madison, local manager Douglas Fir Ex- 





N.C.PINE oer Specs 
We also manufacture everything 


in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C, 


ploitation & Export Co., states that very few orders 
are being placed at present for foreign shipment, 
and that the future Japanese trade would not be 
very heavy, due to the decline of exchange and to 
the heavy orders which have already been placed. 
South America has not placed any great volume in 
some time, he said, and Australia has been holding 
off for a decline in prices. 

January shipments by water aggregated 89,- 
500,000, which establishes a record for the 
Harbor. Japanese trade during January was very 
heavy. 
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rA BIG HIT— 


That’s what dealers make with home 
buiiders when they sell our 


ine Flooring, Ceili 
N. C. Pine Mian 
Shetusai’ Yellow Pine Roushand 


Dressed 
Car and Cargo Shipments, 


Ellington & Guy,Inc. 
Times Dispatch Building, RICHMOND, VA. 


The Department of Commerce has authorized a 
survey of the Grays Harbor bar with a view to 
providing a definite program of work for the bar 
dredge which is scheduled to reach here in June, 
It is thought that the dredge should work on a 
36- or 40-foot project, instead of on the present 
project which calls for a depth of 24 feet. 

The motorship Nordbo established a record for 
speed when 866,652 feet of lumber was loaded in 
seventeen hours at the Grays Harbor Commercial 
Co.’s mill, Cosmopolis. 

The Donovan Lumber Co., of Aberdeen, has 


\ added the Catherine Donovan to its line. She will 





be used on the regular run to San Pedro, Calif. 





QUICK SELLERS—tThat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,Nofelt: 


Virginia. 
Operating John L. Roper Lumber Co. 





Builders and architects in Aberdeen and Hoquiam 
state that the outlook for building enterprises in 
1924 is as encouraging as last year. During Jan- 
uary building permits showed an increase over 
December. 

Fred Hart, of the Hart-Wood Lumber Co., San 
Francisco, has been on the Harbor during the 
week. Mr. Hart placed a great many orders here 
last week. : 

A. L. Paine, of the National Lumber & Manu- 








facturing Co., is undergoing treatment in Port- 





land. Mr. Paine has been away from his deg; 
about two weeks. 

Peter Schafer, of Schafer Bros. Lumber & Door 
Co., Montesano, has returned from an extended 
eastern trip. Mr. Schafer visited his daughter, 
who is attending an eastern college. 


CENTRALIA, WASH. 


Feb. 2.—The mills are all operating and report 
business enough to take care of their cut. Orders 
are principally for car material, framing and sills, 
Some yard stock orders come from the middle West, 
Cargo mills report a slowing up in demand for 
California and Japan. Shingle prices hold, 

One of the largest orders for saws was placed 
this week by the Long-Bell Lumber Co., of Long. 
view. The order was divided among the follow. 
ing saw companies: Simonds Saw & Steel (Co, 
BH. C. Atkins & Co., and Henry Disston & Sons, 


SPOKANE, WASH. 


Feb. 2.—Market conditions indicate increasing 
strength. Dimension continues as strongly in de 
mand as last week, and shop is reviving. Orders 
for shop have been coming in this week in consider. 
able volume. An important advance is con 
fidently looked for in the 1x4- and 1x8-inch widths, 
especially of the select grades in Idaho white pine, 
as these have been well below market. No. 1 com. 
mon Idaho white pine, and No. 2 and 3 western 
pine, inch and thicker, all widths, are expected 
to advance $1, perhaps $2 in the case of the 
first named, within the next few days. 


A. L. Porter, secretary of the Western Retail 
Lumbermen’s Association, was a speaker at yester. 
day’s Hoo-Hoo luncheon. He told of some of the 
plans for the annual convention of his association, 
He predicted that it would be the biggest and best 
yet held. Harlan I. Peyton, newly elected presi- 
dent of the Spokane Chamber of Commerce, told 
the members of ways in which they might co- 
operate with the chamber. 


The Ione plant of the Panhandle Lumber Co, in 
January shipped 130 cars of lumber, which is a 
record for it. The company plans to put in about 
23,000,000 feet of logs for this mill alone. For 
this purpose, it is operating three camps of its 
own besides having six contractors at work, and is 
also buying logs. W. B. Weaver is mill and woods 
superintendent. John A. Dimeling is vice president 
and general manager, in charge of both the Ione 
and Spirit Lake plants. He has been in the East 
on a business trip since the middle of January, 
and is expected back in a few days. 


The White Pine Sash Co., completed today 
negotiations for a loan of $250,000, secured by 
6% percent first mortgage serial bonds. The con- 
pany has a large plant in Spokane in which it has 
some four hundred employees practically the year 
around, and it also has large holdings of timber in 
Ferry County and a sawmill there which cuts a 
large percentage of the lumber it uses here. Henry 
G. Klopp is president. The loan is being made to 
provide capital for expansion. Part will be used 
to liquidate and retire some of the present floating 
indebtedness. A circular says the company is one 
of the largest sash and door manufacturing con- 
cerns in the United States. It also manufactures 
a large line of moldings, box material and toys. 


I. N. Tate, assistant general manager Weyer 
haeuser Sales Co., who has been confined to the 
house for a few days, is again back at his desk. 


Vie Pierson, logging contractor, is just com 
pleting a contract with the National Pole Co. 
During the last eighteen months he has delivered 
20,000 poles, averaging 35 feet, to the company at 
Winchester, 

The Edwards & Bradford planer at Elk is shut 
down for a few days for the first time in fifteen 
months. <A new cyclone blower is being installed, 
and the boilers overhauled. 

Ralph W. Turner is to be plant superintendent 
of the Exchange Lumber & Manufacturing Co., ac 
cording to announcement early this week by C. D. 
Hudson, secretary. 


ASTORIA, ORE. 


Feb. 2.—Shipments of lumber from the Columbia 
River by water during January set a new record, 
reaching 93,819,363 feet. Of this enormous total, 
59,946,835 feet was shipped to foreign countries. 
In January forty-two vessels loaded lumber at 
the plants of the Astoria customs district, and 
their cargoes totaled 34,725,072 feet. In the same 
period, forty-three vessels loaded 59,094,291 feet 
of lumber at up-river plants. Of the Astoria ship 
ments, 20,362,000 feet was carried by twenty-four 
vessels to California points; fifteen vessels cari 
13,929,205 feet to foreign ports, while three ships 
loaded 433,867 feet for the east coast. The shir 
ments from the Portland district were as follows: 
To California, 7,615,000 feet; to foreign ports 
46,017,630 feet ; to the east coast, 5,461,661 feet. 


ee 


at oe 


i bets Me sili 


ee ee ee ee ee ee ee 





1924 


} desk 


; Door 
tended 
ighter, 


easing 
in de 
Orders 
nsider- 
3 COD 
Widths, 
e pine, 
1 com- 
vestern 
pected 
of the 


Retail 
yester- 
of the 
~fation, 
1d best 
| presi. 
e, told 
tht co- 


Co, in 
h is a 
1 about 
» For 

of its 

and is 
- woods 
esident 
1e Ione 
le East 
anuary, 


today 
red by 
he com- 
1 it has 
he year 
mber in 
cuts a 
Henry 
nade to 
be used 
floating 
r is one 
ng con: 
‘actures 
toys. 
Weyer: 
to the 
desk. 


st com: 
ole Co. 
elivered 
pany at 


is shut 
| fifteen 
stalled, 


itendent 
Co., ac 
yy C.D. 


olumbia 
record, 
is total, 
yuntries. 
nber at 
ict, and 
he same 
91 feet 
ria ship- 
nty-four 
carried 
ee ships 
he ship- 
follows: 
1 ports, 
1 feet. 


FEBRUARY 9, 1924 





AMERICAN LUMBERMAN 


81 





EVERETT, WASH. 


Feb. 2.—Heavy rains thruout Snohomish County 
have swollen all the mountain streams, and have 
interfered to some extent with transportation, but 
logging operations were resumed Feb. 1 in prac- 
tically all the camps, after a shutdown of about 
six weeks. With favorable weather log production 
will soon be close to 100 percent. 

More than 75 percent of the shingle mills of 
Everett remain idle, the shutdown having con- 
tinued up to the present date. 

Everett building permits Feb. 1 aggregated 
$14,110, the largest total for any day since Jan. 1. 
Permits have been granted for the construction of 
four $3,300 residences for the Ready Investment 


0. 

. The Bear Lake Logging Co., which has gone into 
court questioning the right of the commissioners 
of Snohomish County to close county roads to heavy 
traffic, has taken its case to the State supreme 
court on a writ of review. In the lower court the 
right to close the roads was upheld. All nine 
judges of the supreme court have reviewed the case, 
put it is probable that a decision will not be handed 
down for several weeks. Truck companies have 
interested themselves with the Bear Lake Logging 
Co., and the State attorney general’s office and the 
State highway commission have become interested 
in the litigation as a test case of whether or not 
the State has the constitutional right to close high- 
ways. 

Senator T. B. Sumner, vice president of the 
Sumner Iron Works, has returned from a business 
trip into Oregon, exceedingly optimistic as to the 
outlook. He says: “The Sumner Iron Works has 
all the business it can take care of. I am gratified 
to be able to say that the month just closed has 
been written into our books as the biggest January 
in the history of our organization.” 

The Riverside Ways has just launched one of 
the largest scows ever built on Puget Sound, having 
a capacity of 700,000 feet of lumber. The construc- 
tion was exceptionally heavy, having been designed 
specially for lumber, and the cost was in excess of 
$10,000. The new scow is owned by the Canyon 
Lumber Co. 


VANCOUVER, B. C. 


Feb. 1.—Lumber is beginning to swing into ac- 
tivity. Wonderfully mild weather all over the 
north Pacific coast has hurried the opening of the 
logging camps. The mills have pretty well com- 
pleted their annual overhaul. The trade is alive 
to big possibilities in domestic and rail trade as 
well as export and water trade. The number of 
vessels in the lumber port of the British Columbia 
coast is greater today than ever in the history 
of the industry. The export mills are keying up 
production. Every vessel is being given quick des- 
patch. The exports, especially to Japan, include 
logs and squares as well as merchantable. In fact 
the squares preponderate in every cargo, and they 
are of every size. 

Export lumber activity is drawing more mills 
every season. On the Fraser River, it is expected 
the Brunette Mills will be a permanent addition. 
Now it is stated that there is nothing to hinder 
the Brunette regularly entering the export trade 
with its own direct wharf facilities. Since opening 
up last fall, the new Brunette company has been 
shipping by barge to Fraser Mills, to the city 
wharf and to Vancouver for transfer to outgoing 
lumber ships. 

Timb*r owners in a huge area north of the 


_ Fraser River, and surrounding Alouette Lake, the 


source of the lower Lillooet River, held a confer- 
ence at Victoria this week. An electric company 
is seeking to extend its hydro-electric plants by 
impounding and diverting the waters of Alouette 
Lake. Very little of the timber in the limits of 
the Alouctte watershed has ever been logged. The 
only present method of getting the timber out to 
the Fraser River, and thence to the big coast 
mills, is by way of the Lillooet River to Pitt River 
and thence into the Fraser. The conference was 
to protect the rights of the timber holders to the 
free use of the river. Their protection was as- 
sured by a stipulation that a‘spillway with stop- 
logs capable of being taken out to a depth of ten 
feet, giving a thirty foot raise to the lake, should 
be put in. The ultimate method of getting out 
the timber, it was brought out, is to be by a logging 
railway. This will be an extension of the logging 
road from Port Haney on the Fraser now running 
back to and across the Lillooet River. This rail- 
way, put in three years ago and being operated 
by the Abernethey & Lougheed Logging Co., is in 
reality controlled by a Chicago group, the Miami 
Corporation, which owns the limits now being ex- 
Ploited by the railway, which are the most exten- 
sive on the mainland, and only equalled by one 
or two on Vancouver Island. 

Lumbermen of the southern interior of British 
Columbia, members of the Mountain Lumbermen’s 
Association, face a serious strike of employees in 
their logging camps. A special meeting at Cal- 


gary sent urgent messages to both Dominion and 
Provincial authorities asking for protection to 
men willing to go into the deserted camps. The 
manufacturers declare that this strike has been 
ealled and engineered by the I.W.W. organization. 
The officers of the Royal Canadian Mounted Police 
and of the Provincial police have been instructed 
to codperate closely with the immigration officials 
to exclude I.W.W. ‘organizers and _ agitators. 
Mountain mills are almost entirely supplied with 
logs from their own limits and most operate their 
own camps. In winter the companies are free to 
look after log output. 


SAN FRANCISCO, CALIF. 


Feb. 2.—Heavy rains in northern California, and 
lighter precipitation in the South, improved the 
situation last week. With a normal rainfall dur- 
ing the next two months there should be fair 
crops. Local retailers are doing a normal business 
for this time of year, with home building active 
and much new work in plan. Retail stocks are 
light and increased buying is indicated for spring. 
Local commission men have many inquiries, and 
there is a little business being placed right along. 
Mills are holding firm on prices as a rule. 

Japanese buying has quieted down, but the 
Douglas fir mills are pretty well sold ahead and 
good shipments are being made to Japan. The 
Redwood Export Co. is making shipments of clears 
to Australia on old orders. 

Heavy southerly winds have been delaying ship- 
ments of Douglas fir by water from the Northwest 
to California ports. 

The Red River Lumber Co. is again ‘cutting at 
the rate of 600,000 feet a day at Westwood with 
two shifts. The management have increased in- 
quiries for California white and sugar pine, and 
the order file has grown to 25,000,000 feet despite 
good shipments during January. Orders for sixty 
carloads were taken Jan. 30, and prices are being 
well maintained. There is a strong demand for 
No. 1 white pine shop and No. 3 clear, with very 
little for sale. There is not a great surplus of 
No. 2 shop, and prices are stiffening. The sugar 
pine will be needed before new dry lumber comes 
in, altho some buyers have been holding off on ac- 
count of the spread in prices. 

The Fruit Growers’ Supply Co. is operating the 
mill at Susanville on a moderate scale, with a stock 
of California white and sugar pine logs remaining 
on hand from last season. There is a good stock 
of box lumber, and the box factory is in steady 
operation. Some good sales of lumber were made 
during January and there is a tendency toward bet- 
ter prices. There are inquiries for Nos. 1 and 2 
shop and better. There has been some export busi- 
ness. 

With the redwood market holding firm, the Al- 
bion Lumber Co. is preparing to make a normal cut 
during 1924. The mill at Albion is closed for re- 
pairs, but the Navarro mill is operating. Four 
steam schooners are running to San Francisco and 
other California ports. 

The Hammond Lumber Co., this city, is making a 
good cut of redwood at Samoa, with regular ship- 
ments going by water to San Pedro. 

Chas. R. McCormick & Co., this city, are now 
operating all their steam schooners and making 
increased shipments of fir to California. There is 
a moderate California demand. Rail business is 
fair. 

Construction of the new electrically driven 
double band sawmill of the Califorina Door Co., 
at Diamond Springs, Calif., is progressing rapidly, 
and the placing of the machinery will be com- 
pleted in time for spring operation. Power plant 
equipment, including one 1,000-kilowatt steam 
turbo-generator unit with direct connected exciter, 
jet condenser, motor-generator exciter set and 
switchboards; sawmill machinery with electric 
motors and transmission and conveying machinery, 
were all supplied by Allis-Chalmers Manufacturing 
Co. Especially interesting features are: One 9- 
and one 10-foot Allis-Chalmers type “C” band 
mills, the very latest in band mill construction, 
and the first of this type to appear in California ; 
also Perey electric dogs furnished by Allis- 
Chalmers on one of the two carriages. This 
mill is expected to be one of the finest of the 
many completely motor equipped mills on the 
Pacific slope. 


OMAHA, NEB. 


Feb. 5.—Due to exceedingly cold weather, the 
market has been a bit dull, altho large numbers of 
inquiries continue to pour in. The dealers state 
their stocks are unusually low, and that no great 
effort is now being made to replenish them, as they 
consider the general situation uncertain. 

The demand of Omaha’s union building crafts- 
men, effective April 1, that all work on which even 
one member of the Omaha Building Trades Council 
is employed, be a closed shop job, met with a rebuff 
from the building contractors of the city who, fol- 
lowing a meeting, said they would “fight to the 
limit” any such attempt, 








Mills at Marion, S, C. 


N.C. 


Pine 


Let us know your needs. 


Camp’sis a stand- 
ard for quality 
and service. 
trial will convince 
you. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 
NEW YORK: 1214 Flat Iron Building 
GEO. W. JONES, Mgr., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg. 
E. D. WOOD, Manager 

PITTSBURGH: Oliver Building, 

GEORGE L. CAMP, Manager 





DAILY CAPACITY 
Saw Mills _—- 600,000 feet 
Planing Mills - 400,000 feet 


Franklin, Va. Arringdale, Va. Wallace, N.C. 
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It’s from such trees that we manufacture 


Goldsboro N.C. Pine 


The lumber of universal use for homebuilders 


Telecode t/sed. 


Johnson & Wimsatt, *““d'c"™ 
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Ne : hill % 
An “All Purpose” 


Lumber 
‘“‘Nearwhite” Soft Shortleaf 


Pine, because of its versatility 
and fitness for general uses, is 
a money maker for dealers and 
factory operators. 


“Sumter Service” 


is the prompt, careful service 
that every dealer is looking 
for. Try us out on your next 
order. 


Ask for quotations. 


The 


Sumter LumberCo. 
ELECTRIC MILLS, MISS. 
E. E. HALL, Sales Manager. 
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You Get the Best 


when you order our Band Sawed, Steam 
Kiln Dried and Soda Dipped lumber. 
® J 


YELLOw PINE 


ye « 
Our daily capacity of 125,000 feet insures 
prompt service. Tell us your needs. 


COLUMBUS 
LUMBER COMPANY 


COLUMBUS, MISSISSIPPI 
L D.F. McCullough, Vice-President and Manager 












































4x4 to 
18x18—10 to 70 ft. 
Rough or Sized 
3” and 4” Ceiling and 
Flooring, No. 116 Siding, 
Moulding, etc.,in all grades, 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 








THE WOODS Contains the best work of “The Lumber- 


man Poet.’”? including “‘TODAY,’’ just 
By Douglas Malloch now America’ most widely quoted poem. 
No lumberman’s library is complete without one 

Price potspaid, $1.25 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


ELKINS, W. VA. 


Feb. 4.—February finds the lumber business in 
all sections of West Virginia very much improved 
even as compared with conditions existing a month 
ago. Inquiries and orders are more plentiful than 
they were a week ago and, owing to a heavier de- 
mand, prices have continued to move upward. The 
advance has been more pronounced on better grades 
than on lower. One effect of heavier buying has 
been greatly to reduce the available supply of dry 
stock at the mills, tho they are operating at ca- 
pacity. A shortage of dry stock is developing and 
that is expected to cause a further advance in 
quotations. 

The Cherry River Boom & Lumber Co., which 
has been operating in Nicholas County, has just 
moved into its new office building at Richwood. 
The building is two stories high and is 38x40, 
bungalow style. Operations of the company are 
under the direction of H. W. Armstrong, general 
superintendent. H.S. Smith is the superintendent 
at Richwood. The company operates mills at Rich- 
wood and Gauley Mills, employing a force of about 
five hundred men. Approximately 6,000,000 feet of 
finished lumber products is shipped each month. 
The company derives its supply of lumber now prin- 
cipally from tracts on the Williams River. 

The Ritter Lumber Co., with general headquar- 
ters at Columbus, Ohio, has initiated operations in 
Dickenson County, Virginia, and has begun to cut 
timber on Bearpen Creek. Extensive tracts of 
timber are owned in the middle Cumberland Moun- 
tains, and with a view to developing such tracts 
on a large scale the Ritter company is building a 
line of railroad from Fremont on the Carolina, 
Linchfield & Ohio to its lumber holdings. 


LAKE CHARLES, LA. 


Feb. 4.—Tho there has been a decrease in volume 
of bookings, the southern pine market continues 
unusually strong. The decrease in bookings is 
brought about by a more cautious note in buying 
and by some mills withdrawing partly from actual 
soliciting of business. Because of broken stocks 
generally thruout the producing territory, most 
mills find themselves pretty well sold up for fu- 
ture delivery and are unwilling to accept further 
orders. It is now difficult to place orders for 
mixed cars. There is a better market for building 
material. Dimension and timbers remain very firm. 
Car material still finds a good demand. Better 
weather has helped production. Shipping condi- 
tions, too, have been greatly improved, with the 
result that shipping has exceeded both production 
and orders. In some cases price declines have been 
noted, but in the main what changes have been re- 
ported have been more in the nature of evening up 
the list. 

The new sawmill of the Louisiana Long Leaf 
Lumber Co., located at Fisher, La., will be com- 
pleted and in operation within a few weeks. This 
mill is replacing the one destroyed by fire in No- 
vember, and is a single band and gang mill, driven 
by an Allis-Chalmers 24x48-inch Corliss engine. 
The entire equipment with the exception of a 
Wickes gang, was supplied by Allis-Chalmers and 
the plans were made by F. L. Schlitz, of that 
company. Mill No. 1 of the Louisiana Long Leaf 
Co., at Fisher, is also an Allis Chalmers mill. The 
product of these mills is marketed by Exchange 
Saw Mills Sales Co., under the well known ‘‘Essco” 


brands. 
ST. LOUIS, MO. 


Feb. 5.—The year began with a decrease in both 
receipts and shipments of lumber. During January 
the receipts amounted to 18,058 cars, as compared 
with 19,028 cars in January, 1923, a loss of 970 
cars, while shipments last month were 11,927 
cars, as compared with 13,599 cars in January, 
1923, a loss of 1,672 cars. 

Building permits issued during January 
amounted to $3,481,167, as compared with $2,560,- 
826 in January, 1923; a gain of $920,841. 


MACON, GA. 


Feb. 5.—The weather has been ideal, and the 
roads are getting into somewhat better shape. In- 
quiries during the week, as reported by a great 


“ number of mills, have fallen off. 


The roofer market is unsettled. Prices have 
fluctuated and the variation is greater than for 
many months. One reason is that the manufac- 
turers realize that the market during January ad- 
vanced too rapidly. Roofers have varied from 
$22 to $25 for 8- 10- and 12-inch, with 6-inch 
$1 less. The 1x4-inch, generally good sellers, 
moved slowly the first of the week, but picked up 
remarkably later in the week, and sales were re- 
ported at $18. West Coast lumber can be shipped 
into the East at prices lower than the current 
prices of shortleaf roofers, but today’s roofer quo- 
tations are for lumber needed in a hurry. They 
are as follows: 1x4”, $17@18; 1x6”, $22.50@24; 
1x8”, $23@25; 1x10” and 1x12”, $23.50@25. 


Two-inch stock made modest advances and hag 
held them. There are generally several buyers for 
even badly mixed and somewhat undesirable transit 
ears. Prices are not as erratic as those of boards, 
Only the 18-foot lengths, in 2x10’s and 2x12’s are 
slow. Quotations are: 


10-16’ 18-20’ 
> Se eee $22.50@. 200. cvecs@osins cee @ ccc 
2x 4” ..500% 22.50@23.00 $23.50@24.00 .....@...., 
2K Be cccce 21.00@22.00 22.50@23.00 .....@..... 
SE eT vances 22.00@22.50 23.50@24.00 .....@...., 
18’ 20’ 
x10" 6s se 22.00@22.50 238.00@23.50 $24.00@..... 
2x12" 2.00% 22.00@22.50 23.50@24.00 24.50@25.00 


Kiln dried B&better finish is very active. Finish 
is moving into North, Bast and South actively, 
Air dried B&better is moving rather freely, but 
not as rapidly or at as good a price as it should, 
Prices on kiln dried B&better finish, 4- to 12-inch, 
are: 4/4, $45 to $47.50; 5/4, $51 to $53; 6/4, 
$52 to $53. 


SHREVEPORT, LA. 


Feb. 4.—The southern pine market is as steady 
as a clock, and demand is about all that could be 
desired. The mills are now getting fair prices for 
all kinds of stock, and even B&better has come up 
on a level in value with other items. There has 
been a marked improvement in the buying of 
timbers, and prices on such items have also felt 
the benefit of increased demand. The oil fields 
are now calling for rig timbers again, and with in- 
creased demand for structural timbers, the timber 
mills, as well as the yard stock mills and those 
specializing in mixed cars, export and other lines, 
all have a fine volume of bookings at satisfactory 
prices. Some of the wholesalers that deal in tran- 
sit cars have reported a slight slipping back in 
prices. Mills are not attempting to get “fancy 
prices,” but are taking on a large volume of busi- 
ness on the basis that they consider market. Mills 
state they do not want to see prices go up any fur- 
ther. Shipments are being made quite rapidly as 
weather has improved, and plenty of cars are be- 
ing furnished. Labor is fairly plentiful. 

There is a market for all the hardwood stock 
the mills have ready to ship, but production has 
been largely reduced during the long rainy spell, 
hence there is very little stock being offered. Prices 


are firm. 
NORFOLK, VA. 


Feb. 4.—There has been no let-up in demand for 
kiln dried North Carolina pine. Many mills are 
finding their sales dwindling, however, due to lack 
of stock and lack of desire to sell further ahead. 
There is very little unsold stock on hand at either 
the large mills or the small circular mills. Heavy 
rains have practically put out of commission many 
small mills. During the last five or six weeks the 
mills have been selling more stock than they pro- 
duced. The retail yards, while buying more stock, 
are still a little uncertain. Shipments during Jan- 
uary showed a steady increase after the mills 
started up again. 

There has continued a very brisk demand for 
4/4 edge No. 2 and better and several rather large 
blocks of five to ten cars have been sold on the 
basis of $53 et f.o.b. Norfolk. Some mills now 
sold up are quoting $1 higher than this and expect 
to get it soon. Mills are not disposed to sell ahead 
much. No. 2 and better 4/4 stock widths are very 
active, rough and dressed, and stock from small 
mills is scarce, as many large mills have been buy- 
ing this up to be used in mixed car orders. Prices 
are getting closer together and on a higher average 
level. Demand for 4/4 edge No. 3 has been very 
brisk lately and prices have been much higher. A 
number of mills are sold out of this item. No. 3 
4/4 stock widths are also very active, altho prices 
vary. Sales of 5/4 and thicker edge No. 2 and 
better continue good, with 6/4 and 8/4 hard to buy 
for quick shipment. No. 2 and better, 5/4 by 10- 
and 12-inch are in brisk demand, rough and dressed, 
small mills disposing of much of this stock to other 
large manufacturers to be worked. Nos. 1 and 2 
bark strips, rough and dressed, are moving briskly. 

Sales of 4/4 edge No. 1 box have been light, for 
few mills have been quoting. Manufacturers balk 
at selling ahead. No. 1 4/4 stock box, rough and 
dressed, continues very active. Prices have not 
yet advanced. Of edge No. 2 of 4/4 box, rough and 
dressed, several sales have been made recently oD 
a higher price basis. Inquiries are picking up all 
the time. No. 2 4/4 stock box is in good demand, 
and scarce. Prices are advancing. Edge box, 5/4 
and 6/4, sales are rather light, altho inquiries have 
not fallen off in proportion. Box bark strips, 4/4, 
continue active in small lots. 

Sales of flooring, thin ceiling, partition, bark 
strip partition etc. showed an increase. Prices 02 
flooring vary a good deal. Ceiling, y,-inch, seems 
to be slowly advancing. Inquiries for roofers, 
dried and kiln dried, are very numerous, with few 
mills in position to quote. Kiln dried sales have 
been light on this account. Recent sales of 
dried roofers have been on a higher basis. Ro 
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and dressed framing are moving better, and there 
ig also a better demand for lath. 

Stockholders of M. T. Blassingham & Co., lumber 
manufacturers and wholesalers, of this city, in 
annual session today, voted a 10 percent dividend 
on common and 3 percent additional on preferred 
stock, bringing the latter up to 10 percent. A vote 
of appreciation was accorded the officers, who were 
reélected, as follows: M. T. Blassingham, presi- 
dent and treasurer; A. B. Lacy, vice president; G. 
A. Robinson, secretary. The above officers with J. 
M. Darden and H. E. McCoy constitute the board 
of directors. The company’s business for the year 
was approximately $1,250,000. 


ATLANTA, GA. 


Feb. 5.—The Atlanta lumber market is showing 
a stronger tendency, with an excellent demand re- 
ported by the trade for all types of building lum- 
ber, and both the furniture factories and the 
automotive body makers buying actively. The 
puilding outlook for Atlanta and the Southeast 
gives promise of an even better year than 1923, 
in spite of the fact that most of the larger cities 
established new building records last year. This 
js resulting in an active demand for kiln dried 
finish lumber, roofers, flooring, ceiling lumber, 
and the like, with prices stable. The trade reports 
construction demand quite active over the whole 
district. Millwork demand seems especially ac- 
tive. 

Another big production year for the automotive 
industry is indicated by the volume of orders for 
thicker dimensions of ash, maple and elm being 
placed by the body trades with the southern mills, 
and mills producing these grades are selling vir- 
tually all they can make. Orders are being placed 
far in advance, and are in such volume that the 
price tendency is upward. There have recently 
been no marked price changes, however, present 
quotations being about 8 percent higher than they 
were last fall. Dealers and manufacturers are 
looking for an increase in these items, however, if 
the demand continues, probably around 5 to 6 
percent within the next couple of months. 

Furniture factories in the South are more ac- 
tive in production than had been expected a month 
or so ago, and are actively buying red and sap 
gum and other hardwood items. The industry con- 
tinues to experience widespread development over 
the South, principally in the North Carolina 
territory. 

Atlanta lumbermen are worried about the 
ravages of the southern pine beetle. Estimates of 
the Federal bureau of entomology for 1921 placed 
the loss for that year, due to ravages of this insect, 
at 117,000.000 board feet of lumber, worth approx- 
imately $350,000. Experts are trying to work out 
some means of controlling this pest, which is 
threatening the pine industry of the section. Re- 
ports indicate a heavy infestation of these beetles 
for the coming year in many sections of the South. 

Big shipments of hickory logs from Jeffersonville, 
Ga., to Hamburg, Germany, have been made during 
the last few weeks. G. C. Rooks, a local lumber- 
mar, handled the shipments, which were made by 
the Rundle & Pallanque Co., of New Orleans. 


JACKSON, MISS. 


Feb. 4.—Southern pine demand is strong, prices 
are firm and the mills are doing their utmost to 
meet the urgent call for yard and shed stock. 
Shipments are very heavy, altho some mills re- 
ported a little shortage of box cars during the last 
week. Production is running about 10 percent be- 
low normal. The feature of the market is the de- 
mand from retailers for quick shipments. Southern 
building consumption is very heavy. 

Hardwood manufacturers report increased buy- 
ing by all groups of consumers. Furniture people 
are now taking large quantities of gum, including 
considerable red gum. The other groups are also 
buying heavily, the automobile people taking large 
amounts of sap gum, thick ash, elm and maple. 
The demand from the flooring plants is sufficient 
to take up all the oak available in this section. 
Production has not increased, as the log supply is 
not sufficient to keep the mills operating full ca- 
pacity until the high waters subside. The weather 
has been fairly good, and much better shipments 
have been made. 

The State legislature is considering bills vitally 
affecting the lumber industry. The State revenue 
officer who went out of office Jan. 22, during the 
last few days of his term filed about a thousand 
suits against Mississippi lumbermen for back taxes 
and other alleged money due the State. A bill in- 
troduced in the senate seeks to abate these suits, 
and make it necessary for the new revenue agent 
to give his consent to their prosecution. The agent 
receives a commission of 15 percent of money col- 
lected, and the press claims that the old agent is 
trying to continue himself in office. A bill has been 
introduced in the senate providing a privilege tax 
upon all engaged in severing natural products from 
the soil. The timber tax proposed is 50 cents a 
thousand. Similar bills have been declared illegal 


as double taxation. Bills have been introduced in 
both branches of the legislature repealing the law 
limiting the amount of capital that can be invested 
in the State, and the law limiting the holdings of 
corporations, as everything possible is being done 
to attract capital. 

Erle Johnston, until recently with the C. A. 
Mauk Lumber Co., Toledo, Ohio, has been appointed 
southern buyer for the Edward Hines Lumber Co., 
with headquarters in Jackson. His duties will be 
to purchase lumber for the big 40-acre yard of the 
Edward Hines Lumber Co. in Chicago and its 
nineteen branches. In company with J. H. Van- 
landingham, general purchasing agent, and Mr. 
McHugh, southern pine sales manager, Mr. Johns- 
ton has been spending several days recently visit- 
ing various points in Mississippi and getting lined 
up in this new work. Mr. Johnston has had long 
experience in the lumber industry, having been for 
three years with the Great Southern Lumber Co., 
of Bogalusa, five years with the Southern Pine 
Sales Corporation, and two years with the C. A. 
Mauk Lumber Co. 


KANSAS CITY, MO. 


Feb. 5.—The lull in demand for lumber during 
convention week was well made up last week, ac- 
cording to sales managers. Practically the whole 
market is active, the only complaints coming from 
representatives of some of the west Coast fir and 
redwood mills, who say that while inquiry has been 
good enough, the orders do not seem to follow as 
they should. Country yards have been showing 
greater activity of late and are placing an en- 
couraging amount of business. Line yards have 
been doing some buying and there is a small in- 
dustrial demand. Good weather last week has 
permitted resumption of building operations in 
the Southwest, and there have been some hurry-up 
ealls for mixed cars. Manufacturers here report 
that car service is improving “and that output has 
been increased in the South. 

Frank Watkins, sales manager Exchange Saw- 
mills Sales Co., who returned from a week’s trip 
to the mills a week ago Monday, was called back 
next day to confer with mill superintendents. He 
arrived home again yesterday. 

R. A. Long, accompanied by Mrs, Long; M. B. 
Nelson, president of the Long-Bell Lumber Co. ; 
J. D. Tennant, vice president in charge of opera- 
tions, and Jesse Andrews, of counsel for the 
company, left last Thursday night for Longview, 
Washington., to inspect the construction work at 
that point. They will remain there about two 


weeks, 
HOUSTON, TEX. 


Feb. 5.—“There’s a world of business,” declare 
the sales managers, “but there’s anything but a 
world of stocks to fill the orders.” In fact, the 
records of local lumber companies indicate a short- 
are of the lower grades of southern pine which are 
so much in demand. 
plentiful. Hardwoods are in better demand than 
at any time since last fall. Prices advanced $2 on 
the average last week. Shingles and lath furnish 
the exception. Neither is in heavy demand this 
week. The weather has been almost ideal for more 
than two weeks, and manufacturing conditions 
have improved wonderfully. 

Houston’s building permits for the last year 
reached a total of $2,100,852. A large part of 
this amount represents an expenditure for frame 
and brick veneer residences ranging in price from 
$5,000 to $10.000. 

The Houston Real Estate Board is fostering a 
new idea in Houston in the arrangement of.a real 
estate school to open Feb. 8 under the direction of 
A. D. Foreman. The lectures will be given in co- 
operation with the Y. M. C. A. School of Technol- 


“= LAUREL, MISS. 


Feb. 4.—The mills generally report that busi- 
ness conditions are good, demand heavy and prices 
firm. Logging and manufacturing costs show no 
tendency toward decreasing. The general opinion 
is that much higher prices will be obtained before 
late spring. Mill stocks continue badly broken. 
Order files show a steady increase. 


Edgar P. Allen, publicity director National Lum- 
ber Manufacturers’ Association, Washington, D. C., 
and Albert R. Israel, publicity manager of the 
Southern Pine Association, New Orleans, La., were 
recent visitors. On Tuesday Philip S. Gardiner, 
of Eastman, Gardiner & Co. and vice president of 
the Southern Pine Association, called a representa- 
tive gathering of Laurel lumbermen to meet these 
visitors at luncheon at the Hotel Pinehurst. 


Frank G. Wisner, of Eastman, Gardiner & 


Co., left Sunday evening for Washington, D. C., 
where he will meet with others of Gov. Whitfield’s 
appointees in charge of Mississippi interest in the 
Muscle Shoals project. 

Mr. and Mrs. T. P. Rogers, of Columbus, Ohio, 
are visiting in Laurel, en route to Biloxi, Miss., 
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THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘“‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 


for the rest of the winter. Mr. Rogers, of the 
Buckeye Lumber Exchange, is a representative of 
the Wausau Southern Lumber Co. 

Ed Gaines, of the Mobile Export Co., Mobile, Ala., 
spent Saturday of last week in Laurel. 

E. J. Curtis, of Curtis Bros. Co., Clinton, Iowa, 
was in Laurel several days last week, visiting 
friends among the Eastman, Gardiner people. 

John Bissell, of the Marathon Lumber Co., was 
a recent visitor to New Orleans. 

What is believed to be the first solid trainload 
of lumber to leave Laurel consigned to one place, 
left the Gilchrist-Fordney Co. on the _ after- 
noon of Jan. 30, consigned to Marion, Ind., for the 
W. L. Shepherd Lumber Co., of Montgomery, Ala. 
The train consisted of twenty-five cars holding 
612,000 feet of lumber and pulled by a special loco- 
motive. The train will travel over the Gulf, 
Mobile & Northern railroad, Illinois Central, Monon 
and Cloverleaf routes. Signs were placed on the 
train and photographs of it were taken just before 
it pulled out. 


JACKSONVILLE, FLA. 


Feb. 4.—Demand for southern pine during Jan- 
uary exceeded all expectations by a large margin 
and attained proportions for this season that have 
not been equaled since 1920. February has started 
off even better. Advances are coming gradually 
and have not had the effect of holding up buying; 
but have been a factor directly responsible for the 
present active market, as wholesale dealers and 
eastern yards realize that mill stocks are low and 
that production has been curtailed by bad weather. 
Most manufacturers in this section have enough 
orders booked ahead to keep them running for 
thirty days. 

The higher grades of shed stock are becoming 
scarce, and mills that can make immediate ship- 
ments are hard to find. The average price of 
38-inch Bé&better flooring is $58 at the mill, and 
very little to be had at this figure. The lower 
grades of flooring, ceiling and siding have shown 
material advances this week; 4-inch, No. 1 com- 
mon flooring, being $43; No. 2 common, $20, and 
No. 3 common, $14 to $15. No. 1 common 9/16-inch 
ceiling advanced $1, and No. 2 common advanced 
$1.50. No. 1 common j,-inch ceiling is now selling 
for $25, an advance of $2 over last week. No. 2 com- 
mon advanced $1. No. 1 common novelty siding is 
bringing $44, an advance of $5 over average price of 
last week. No. 2 common is selling for $24.50. 
Finish is in good demand at exceptionally good 
prices. 

The production of Georgia air dried roofers has 
been almost at a standstill for several weeks on 
account of rainy weather. Very little lumber is 
being shipped; stock that is sold brings fancy 
prices. 

Dimension and timbers are moving freely, sev- 
eral large yard schedules having been placed this 
week for merchantable grade as follows: 6-inch, 
$26; 8-inch, $28; 10-inch, $34; 12-inch, $40. The 
railroads are buying considerable quantities of 
structural material and ties, and the car com- 
panies are steady customers for all kinds of car 
building material. 

The cypress market continues firm, with fairly 
good demand for all items. The box and factory 
grades are especially in demand, and several large 
orders have been placed the last week for box 
cypress for deferred shipment. The railroads are 
placing a fairly good volume of business with the 
cypress mills for trunking and capping. The tank 
and silo manufacturers also continue to place 
considerable orders for thick cypress in tank and 
FAS grades. The prices prevailing in this territory 
are as follows: 


4/4 5/4 6/4 8/4 
BOOK ids sea $109.00 $113.00 115.00 $123.00 
eee 99.00 103.00 105.00 110.00 
Factory select 65.00 75.00 79.00 86.00 
Lo age 40.00 52.00 60.00 67.00 
ay 25.00 25.00 25.00 25.00 
sy eee 17.00 18.00 18.00 19.00 
Clear heart... 103.00 107.00 110.00 118.50 
Pa” sca 95.00 99.00 101.00 105.00 
ae | hte aaswre 88.00 93.00 98.00 102.00 
PD) | Wiehe Aeleio-gi 76.00 80.00 85.00 90.00 
Oe 65.00 72.00 77.00 83.00 
No. 1 common 45.00 50.00 52.00 55.00 
No. 2 common 31.00 33.00 33.00 35.00 


Trading in the hardwood market has settled 
upon a steady basis, with demand well distributed 
among the consuming groups and prices displaying 
more firmness than in many months. An enormous 
volume of inquiries is coming in. The supply of 
dry hardwood lumber is none too plentiful on ac- 
count of loss of production. Sap gum is the 
scarcest item and there is also a dearth of com- 
mon plain oak. The greater strength is shown in 
the upper grades of oak and also red gum. Red 
gum is moving in slightly better volume at bargain 
prices, with plenty of room for improvement. 
Now that the January furniture markets are clos- 
ing, furniture manufacturers are the center of 
interest in the hardwood market. The building 


trades continue to take large quantities of hard. 
wood lumber. Automobile manufacturers are buy. 
ing hardwoods in heavy volume. Hardwood floor. 
ing manufacturers report an improvement in the 
demand for their product, with slight advances jp 
prices. Agricultural implement manufacturers are 
still making modest purchases of hardwoods. The 
demand for low grades for boxes and crating jg 
satisfactory. 

The export market is unchanged, with demang 
on a steady level. Cuba is at last back in the mar. 
ket after a long period of inactivity, and is placing 
large orders for all woods, especially pine and 
cypress. A considerable part of the pitch pine 
used in Cuba comes from the Bahama Islands, 
The Wilson Cypress Co.’s mill, after having been 
shut down since Sept. 8 for rebuilding and improve. 
ments, started operations again Jan. 28 under the 
management of Herbert Wilson, one of its founders, 
Several thousands of dollars have been spent in 
enlarging the capacity of the mill. It is one of 
the largest cypress mills in the world. 

The Jacksonville Retail Lumber Dealers’ Clup 
held its regular Tuesday luncheon at the Seminole 
Hotel and had as guest F. E. Walker, of Wolf & 
Co., Atlanta. Mr. Walker talked interestingly on 
the necessity of knowing operating costs. 

H. S. Mensel, of Waycross, Ga., principal owner 
of the Crescent Lumber Co., Sessoms, Ga., was in 
Jacksonville Jan. 28 for the purpose of adjusting 
certain differences between stockholders of the 
Crescent Lumber Co., which property was sold 
Jan. 19 at a trustees sale. The buyer was Joseph 
Kaye, who bought as a trustee for certain interests, 
A reorganization of the company will be effected 
early this month, and it is expected the sawmill 
will start running by Feb. 15. The sale price 
was in the neighborhood of $110,000. 

Edgar P. Allen, director of publicity of the 
National Lumber Manufacturers’ Association, ac- 
companied by Albert R. Israel, publicity director 
of the Southern Pine Association, and A. G, T, 
Moore, traffic manager of the latter organization, 
were in Jacksonville last week, holding informal 
conferences with prominent lumbermen on mat- 
ters of vital interest to them. Mr. Allen’s mission 
is to meet as many lumbermen as he can on this 
trip, in order to explain to them the object and 
purposes of the national organization. 

G. D. Long, sales manager Standard Lumber Co., 
Live Oak, Fla., was a visitor at the offices of the 
Georgia-Florida Saw Mill Association this week, 
on his return to Live Oak from a two weeks’ trip in 
southern Florida and the Bahamas in the interest 
of his company. 

Wm. A. Danzer of Wm. Danzer & Co., Hagerstown, 
Md., was in Jacksonville this week. Mr. Danzer 
is principal owner of the White Lake Lumber Co., 
Garland, N. C. 

E. 8S, Adkins, of E. S. Adkins & Co., Salisbury, 
Md., stopped in the city on his way to southern 
Florida this week. 

Robert A. Sanford, of Hamden, Conn., passed 
thru the city on his way south. He placed sey- 
eral orders for shipment to his retail yard in 
Hamden, 


NEW ORLEANS, LA. 


Feb. 4.—Demand continued to deserve the “ac- 
tive’ rating thruout January. Southern pine 
bookings for last week registered a moderate de- 
cline, but this is attributed to the ‘“‘full-up’’ con- 
dition of most order files and the broken assort- 
ments at most mills, forcing declination of con- 
siderable offered business. Southern pine prices 
on the whole were well held, tho mills here and 
there revised “asking prices” on a few items which 
had been pitched out of line in the general price 
readjustments. Shipments registered another 
gain. Production and bookings about balanced one 
another for the week. There was better demand 
for the hardwoods—notably for FAS sap gum, 
which has sold into low supply, apparently—also 
for some of the oak grades, and for box material. 
Red gum is said to be looking up. The cypress 
market continued its even tenor, with demand 
rated good and up to the preceding week’s volume, 
and prices unchanged but firm. No. 1 cypress 
lath were advanced 25 cents, and No, 2 were re 
duced 25 cents, the adjusted quotations being $7.35 
for No. 1 and $6.35 for No. 2. 


Building permits issued in New Orleans totaled 
$1,814,287 for January, a new high record for the 
month. The total for the final week, ended last 
Friday, was $585,800. 


Imports received at New Orleans during De- 
cember totaled in value $13,650,149, the highest 
December total in the port’s history. Among the 
principal. import items is listed mahogany, Te 
ceipts for December totaling 5,219,000 feet, valued 
at $434,819. 


The New Orleans Lumbermen’s Club will help 
to celebrate the local Mardi Gras season by giving 
a supper dance on the evening of March 1. The 
entertainment committee has engaged a first class 





a ee 





» 1924 


—..., 


f hard. 
ire buy- 
1d floor. 

in the 
inces in 
rers are 
8. The 
iting ig 


demand 
he mar. 
Placing 
ne and 
h pine 
'slands, 
ig been 
nprove- 
der the 
undersg, 
ent in 
one of 


’ Club 
-minole 
Wolf & 
Sly on 


owner 
was in 
justing 
of the 
S sold 
Joseph 
erests, 
fFected 
awmill 
price 


of the 
nm, ac- 
irector 
G,. % 
ration, 
‘ormal 

mat- 
ission 
n this 
t and 


P Co, 
of the 
week, 
rip in 
terest 


town, 
anzer 
tr Co., 


sbury, 
thern 


assed 
| gey- 
‘d in 


“ac. 
pine 
e de- 
con- 
ssort- 
con- 
rices 
and 
rhieh 
price 
other 
| one 
nand 
gum, 
-also 
rial, 
ress 
1and 
ume, 
ress 
» Te- 
7.35 


aled 
the 
last 


hest 
the 
re- 
lued 


help 
ving 
The 
lass 


PeBRUARY 9, 1924 





orchestra for the occasion and Secretary-manager 
J, Walter Michel is arranging for other musical 
features. 

New Orleans advocates of river regulation and 
food control are launching a new national organ- 
ation to work for those objectives, its first unit 
to include the Mississippi Valley territory south of 
the Red river. As leader of the new movement 
they have selected Robert H, Downman of this city, 
a leading cypress manufacturer with a national 
reputation as business leader and lumberman. 


Word comes from Washington that the German 
Mixed Claims Commission has awarded the Lucas 
B, Moore Stave Co., of New Orleans, a judgment 
of $4,500, with 5 percent interest from Dec. 1, 
1917, for lumber stored at Antwerp and seized by 
the Germans during the war. 

Henry E. Hardtner, of the Urania Lumber Co., 
Urania, La., was a candidate for State senator 
from his district in the recent Democratic Pri- 
maries, and was elected by a clean-cut and sub- 
stantial majority over all other candidates for 
that office. Mr. Hardtner served in the Louisiana 
legislature some years ago and was the father of 
the State conservation law. 


Advices from Plaquemine, La., state that H. H. 
Wiggin, of Boston, president of the H. H. Wiggin 
Co. visited that town recently to close the deal 
for the sale of the company’s sawmill at 
Plaquemine. Mr. Wiggin was quoted as announc- 
ing plans for the organization of a wholesale 
lumber concern at Plaquemine, to be under the 
management of George H. Damon, who has been 
in charge of the Wiggin company’s sawmill opera- 
tion there for some years. 

Aboard the steamship Atenas, which sailed from 
New Orleans last Thursday for a seventeen days’ 
cruise in tropical waters, were several members of 
the Southwestern Lumbermen’s Association, who 
came here from the association annual, held in 
Kansas City. The party included Mr. and Mrs. 
T, O. Ochs, Mr. and Mrs. E. O. Weber, Mr. and 
Mrs. Westlunde, Mr. and Mrs. O. A. Thompson, 
Mr. and Mrs. B. E. Line, Mr. and Mrs. J. H. 
McCain, Mrs. D. T. Moon, Miss M. Bruce and 
Messrs. A. M., J. T. and L. Moeller. 

Percival J. Lawrence of the Southern Hardwood 
Lumber Co., St. Louis, is in New Orleans on busi- 


ness today. 
WARREN, ARK.. 


Feb. 4.—This week’s bookings exceeded last 
week’s by a good margin, due primarily to strong 
demand and continued strength of prices. With 
some exceptions, quotations are stronger than they 
were two weeks ago, the strongest items being com- 
mon grades of boards, because of their scarcity. 
Dealers are doing the heavy purchasing, altho in- 
quiries are being received from some industrials 
and the railroads. ‘Dealers are buying almost as 
many straight as mixed cars. Weather has not 
prevented full capacity operations. Mill stocks 
are broken, practically all producers being sold up 
on dry yard items. Car supply has been good, and 
labor is plentiful. 

The hardwood market continues active and prices 
remain firm. All items are moving. Stocks are 
low and very little dry stock remains to be shipped, 
Hardwood flooring is in good demand, at fair prices. 

The Caddo River Lumber Co.’s new hardwood 
mill at Womble, Ark., is practically completed and 
will be in operation during the next few weeks. 
This mill is the third Arkansas mill of this com- 
pany. All are equipped with Allis-Chalmers saw- 
mill machinery. 


DULUTH, MINN. 


Feb. 4.—Substantial improvement in inquiry was 
Teported during the last ten days. Increased in- 
terest on the part of eastern jobbers was noted. 
With the recent let-up in sub-zero weather, retail 
yards over northern and western Minnesota and Da- 
kota have been ordering fair lots of lumber to sort 
up stocks. While price lists in northern pine lum- 
ber are unchanged a cut of $2 in 3-inch and thicker 
is foreshadowed. That is attributed to a desire to 
bring the market in that lumber down to a basis 
competitive with fir. Quotations are being firmly 
held in other items. Demand for box lumber is 
claimed to be in excess of supplies and prospective 
outputs. Nos. 4 and 5 northern pine boards are 
also in demand for use in the building of moderate- 
Priced houses. Good progress in logging is being 
made by sawmill companies operating over north- 
‘tn Minnesota and, barring unfavorable weather, 
deliveries of logs at mill yards and in streams will 
—_ a gain over the figures of the last two years. 
2 pulpwood the larger operators are rushing their 
a out with the aid of increased numbers of 
— to make up for shortage'in deliveries during 
vs early part of the winter. The smaller opera- 
“- are finding themselves handicapped thru lack 
le Stow, and it is estimated that they will fall at 
= 25 percent short of filling their contracts 

contractors for the paper mill companies. 


Loggers and timber products dealers are expe- 
riencing no difficulty in obtaining all the men they 
require. The scale of general ‘labor remains at 
from $40 to $45 @ month and board. 

Building permits issued in Duluth during Jan- 
uary aggregated $185,500 in value. New con- 
struction was curtailed on account of cold weather. 


PITTSBURGH, PA. 


Feb. 4.—Wholesale prices of lumber here are 
still stiffening, as much building is still being 
figured. Speculative builders are pushing con- 
tracts to completion before the wage scale expires. 
Building by home owners is normal. A _ large 
amount of this work is being figured. All indica- 
tions point to great activity in building here this 
spring. 

George M. Glass, president Keystone Lumber Co., 
will leave soon for a stay of five months in Cali- 
fornia. 

Cc. F. Ross, president of the May Lumber Com- 
pany, who is spending several months in California, 
expects to return the latter part of May. 

T, J. Ingram, of Kerr & Ingram, lumber dealers, 
of Homestead, has just returned from a month’s 
sojourn in California. 

M. Diebold of the Diebold Lumber & Manufac- 
turing Company is sojourning in Florida, 

Joseph Price of Price & Alman, lumber dealers, 
is spending a few months in St. Petersburg, Fla. 


BOSTON, MASS. 


Feb. 5.—The volume of business transacted in 
New England during January was of unusual mag- 
nitude for the first month of the year, and the price 
situation averaged strong, some lines continuing to 
show an upward tendency. Advances in the prices 
for eastern spruce random are retained and dimen- 
sion is strong at $48 base. Southern pine flooring 
and partition continue to command good prices and 
recent advances on roofers are firmly held. Hard- 
wood flooring prices are strengthening, especially 
those of oak and maple, and in all branches of the 
hardwood market orders are being received in a 
most satisfactory volume for so early in the year. 
A volume of new building construction and altera- 
tion work is coming out in this market which at 
this writing bids fair to exceed 1923 records. Some 
conservative observers believe this growing demand 
will be abruptly cut off before autumn by the in- 
creasing costs, both of labor and materials. 

Lumber arrivals since the last report include the 
following: Schooner Whiteway, Alma, N. B., 11,- 
622 feet spruce scantling, 43,343 feet refuse boards 
and plank, and 450,000 spruce lath, Godfrey Lum- 
ber Co., at Boston, and 319,059 feet spruce plank 
and seantling for Salem, Mass. Steamer Chatta- 
nooga City, Vancouver, B. C., 367,736 feet fir and 
hemlock on consignment. Steamer Melville Dollar, 
Victoria, B. C., 16,991 feet of lumber, Narragansett 
Machine Co., 40,734 feet for Bagley Lumber Co., 
44,369 feet for Pacific Coast Lumber Co., 78,588 
feet for Wendell F. Brown Co., and 50,624 feet 
clear rough lumber for Robert Dollar Co. Steamer 
Orleans, from Vancouver, B. C., 3,308 pieces rough 
and 10,376 pieces dressed for Shepard & Morse 
Lumber Co., 6,490 pieces dressed for C. Ernest 
Hill (Ine.), 4,645 pieces hemlock for Dresser Lum- 
ber & Shingle Corporation, 4,387 pieces hemlock 
for G. W. Fiske, and 35,614 pieces dressed lumber, 
1,059 bundles dressed lumber and 5,521 pieces 
rough lumber on consignment. 

November imports of forest products at Boston 
were valued at $749,424. This includes lumber 
valued at $133,253, manufactured wood valued at 
$18,872, and wood pulp valued at $597,299. The 
bulk of the wood pulp was exported by Scandi- 
navian countries, but German exports are con- 
tinuing to increase in importance. 

To aid in the nation-wide movement for the elim- 
ination of waste in the lumber industry, as spon- 
sored by the United States Department of Com- 
merce, the Lumber Dealers’ Association of Connec- 
ticut at its annual meeting in the Hotel Stratfield, 
Bridgeport, Conn., Feb. 20, will discuss prominently 
“Standardization.” 

A beautiful English setter, whose character is 
certified to be as fine as his form, and who for nine 
years has been the faithful servant and valued 
companion of Clifton F. Leatherbee, is portrayed 
on the calendar of the Leatherbee-McDonough Co., 
for 1924. 

The I. M. Pierce Manufacturing Co., with offices 
here, is operating a mill at Orono, Me., on the 
direct route from northern Maine, Nova Scotia 
and New Brunswick to the lumber centers of New 
England and New York, for specializing in milling 
in transit, sorting, grading and yarding. 

Newman & Wheeler, the timber land operators, 
announce the sale last week of 2,700 acres of spruce 
lands in Benton and Warren, N. H., 700- and 800- 
acre lots of hardwood and softwood mixed in Lud- 
low and Andover, Vt., and 500- and 600-acre lots 
of mixed timber in Washington, N. H. 


(Concluded on page 100) 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











HAND MADE 
CYPRESS | gem 
SHINGLES =" 


Quality Guaranteed 
Rhem Shingle Co., Inc. 


RHEMS, S.C. 























Cummer Gypress Co. 


Mills: Jacksonville and Sumner, Fila. 


LUMBER 
Cypress 


Rough and Dressed 


| Shingles and Lath 


Sales Office, 280 Madison Ave., New York City | 


Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY, FLORIDA 



























Lo gging Ralph Cc Bryant 


Have you a problem to solve in logging, lo: 
transportation or harvesting tan ark an 
turpentine economically? “Logging’’ will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 
P 431 So. Dearborn St. 
American Lumberman “" Chicago. IIL 
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Babcock 


SPRUCE 
LADDERS 


Make Spring 
Cleaning Safe 


Extension Ladders 
Single Ladders 

Fruit Ladders 

‘Painter Ladders 

Mason Ladders 

Paper Hanger Ladders 
Household Step Ladders 
Extension Trestles 
Painter Trestles 

Window Cleaner Ladders 


Buy the Best. Don’t risk your life 
on cheap ladders. Safety first. 


Send for free booklet. 
We pay freight. 
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Company. 


™ W.BABCOCK 
BATH, N. Y. 




















M. A. Mummert, of the Mummert Lumber & Tie 
Co., with wife and children, left a few days ago 
for Miami, Fla., for a month’s stay. 


G. J. Kemler, of the Hermosa Lumber Co., has 
departed for Florida, where he will spend a few 
weeks’ vacation from business cares. 


P. S. Fletcher, of the D. 8S. Pate Lumber Co., ac- 
companied by Mrs. Fletcher, left last Thursday 
for California for a two months’ stay. 


Frank Heitman, of the Heitman Lumber Co., 
and Mrs. Heitman, left last Monday night for Cali- 
fornia, where they will spend the remainder of 
the winter. 


E. Samuels, of the Douglas Lumber Co., returned 
a few days ago from a southern trip, during which 
he visited a number of the principal southern pine 
operations. 


Rodney Browne, director of market research of 
the Southern Pine Association, New Orleans, La., 
was in Chicago for several days last week, calling 
on railroads and large lumber consumers in the 
interests of the association. 


Phil P. Philippi, associated with W. C. Landon, 
of Wausau, Wis., passed thru this city during the 
week on his way to Grand Rapids and other 
Michigan points, where he was going to look over 
business conditions and prospects. 


J. M. Wesson, jr., lumber manufacturers’ agent 
with offices in the Marquette Building, has spent 
the last several days in the South, visiting a num- 
ber of mills for the purpose of investigating manu- 
facturing and stock conditions. 


L. F. Garrett, of the Pocahontas Lumber Co., 
Corinth, Miss., called on the local trade this week 
while en route to Detroit and other Michigan trade 
centers on a business trip. He expressed himself 
very optimistically regarding the outlook, saying 
that he expected excellent business thruout the 
year. 


The fieldmen of the Lumbermen’s Mutual Cas- 
ualty Co. began gathering in Chicago this week for 
the annual convention of the organization, which 
will be held at the Belmont Hotel on Feb. 11, 12 
and 13. J. T. Haviland, the company’s representa- 
tive at Philadelphia, Pa., will preside at this 
meeting. 


Hal Levissee, formerly representative for the 
Scott & Howe Lumber Co., Ironwood, Mich., has 
established and incorporated the Levissee Lumber 
Co., at Oshkosh, Wis. Mr. Levissee is president of 
this concern, while A. L. Osborn, of Oshkosh, is 
vice president, and H, F. Hartman is secretary- 
treasurer, 


H. J. Southwood, who recently left the Chicago 
sales office of the Deer Park Lumber Co., of Deer 
Park, Wash., to open an office in Detroit, Mich., 
for the same company, spent the latter part of last 
week in this city, arranging for the removal of 
his family to its new home in the automobile 
metropolis. 


Paul M. Mahler, manager of export sales of the 
D. J. Murray Manufacturing Co., of Wausau, Wis., 
was in Chicago this week looking after business 
matters for that company. Mr. Mahler reports an 
active foreign inquiry and is confident that within 
a very short time many European mills will be 
equipped with American band saws and other 
sawmill equipment. 


I. R. Hazen, of the Bissell Lumber Co., Marsh- 
field, Wis., paid a business visit to this city during 
the week. He said that logging conditions have 
been very favorable during the last several weeks, 
tho this week’s blizzard has temporarily tied up 
pretty nearly everything in the North. He ex- 
pected that the log input this season would be 
sizable. 


Frank C. Seymour, assistant manager of the 
Gates Lumber Co., Wilmar, Ark., spent last Sun- 
day and Monday in this city, calling on friends 
and connections in the local trade. He said that 
the continuous heavy rains in that section are 
putting logging and lumber operations into a bad 
condition, and that there is little lumber at hand 
at the mills, while demand is good and the outlook 
excellent. 


D. A. Hedlund, of the Hedlund Box & Lumber 
Co., of Spokane, Wash., was in .Chicago for a day 
this week on his way east. He is making this trip 
for the purpose of interviewing customers of his 
company who buy knock-down frames and other 
products. After spending some time in New York 
and other points in the East, Mr. Hedlund will 


stop at Chicago again on his way back to hig 
headquarters in Spokane. 


W. A. Crawford, of the Crawford-Lockhart Lun. 
ber Co. (Ltd.), Winnipeg, Man., accompanied by 
Mrs. Crawford, spent several days of last week 
in this city, calling on the trade and looking over 
conditions generally. The Crawford-Lockhart 
Lumber Co. is a recent consolidation of three saw. 
mills in British Columbia and Manitoba, which are 
large manufacturers of Engelmann and Manitoba 
spruce lumber and lath. 


Walter T. Hicks, well known and popular gales. 
man, who has been representing the Peavy-Byrneg 
Lumber Co. in Michigan territory with head. 
quarters at Grand Rapids, recently has associated 
himself with Will A. Cavin, of Sturgis, Mich., in 
the commission lumber business and will make his 
headquarters in that city. Mr. Hicks will cover 
southern Michigan, selling southern pine, cypress, 
western lumber, hardwood, posts and shingles. 


H. D. Mortenson, president of the Pelican Bay 
Lumber Co., Klamath Falls, Ore., passed thru Chi- 
cago this week, on his way to Washington, D. C,, 
where he expected to spend ten days or two weeks 
on business. While here, he conferred with F, K, 
Gillette, who has charge of the company’s local 
sales office. Mr. Mortenson expressed himself ag 
highly pleased with the outlook for western pine 
operators. Business has improved considerably of 
late, and Mr. Mortenson had no doubts regarding 
the future. 


F. H. Young, of the Garver Lumber Manufactur- 
ing Co., Cape Girardeau, Mo., while in the city 
this week for a business visit reported that that 
section of the southern hardwood producing terri- 
tory is suffering intensely from the effects of rains, 
which are still holding logging operations back. 
Very few logs are being cut in the water-soaked 
wodos, and the mills generally have very low log 
reserves left, with the result that production must 
be severely curtailed. Stocks of lumber on manu- 
facturers’ hands are very small, while demand is 
brisk, 


H. W. Maffett, of the Maffett-Graef Lumber Co., 
Appleton, Wis., called on the local trade on Thurs- 
day and Friday of last week. He reported that 
claims of acute shortage of dry northern hard- 
woods are in no way exaggerated, but that con- 
sumers find so little of them available that they 
must take increasing quantities of green lumber. 
He found much strength in the market. Birch, 
maple and basswood are all moving particularly 
actively and are higher in price than a fortnight 
ago. Lower grades occupy an exceptionally strong 
position. 


Cc. W. Reighard, secretary of the Chicago Lun- 
ber & Coal Co., St. Louis, Mo., spent a few days of 
this week in Chicago, conferring with Noel Ridlon, 
who has charge of the company’s local sales office. 
Mr. Reighard expressed the view that the position 
of the lumber industry is very strong. There has 
recently been some weakness in the transit list, due 
to the number of cars that have been put afield, 
but these are being rapidly absorbed and prices are 
hardening again. Business with the East is par- 
ticularly good, and prospects are excellent in all 
consuming territories. 


D. V. Swearingen, of the Big Four Lumber Co., 
returned last Friday from an extensive business 
trip thru the South, during which he visited Kan- 
sas City, Mo.; the company’s branch office at Fort 
Smith, Ark., and also some of the hardwood mills 
in the Memphis (Tenn.) vicinity. He also took 
advantage of the opportunity by visiting for a few 
days with his parents, who reside in Houstonia, 
Mo. He returned impressed with the growing 
scarcity of dry lumber, and convinced of the 
strength of the lumber situation. 


Announcement has been made by the Weis 
Patterson Lumber Co., of Pensacola, Fla., that 
J. W. Opdenweyer, jr., formerly of Opdenweyer- 
Alcus Cypress Co., of Sorrento, La., has become 
associated with that company as sales manager. 
In this position Mr. Opdenweyer succeeds A. Cc. 
Bowen who has returned to his old home 1 
Memphis. The Opdenweyer-Alcus Cypress C0., 
which was a well-known operation, cut out about 
eighteen months ago. Mr. Opdenweyer brings to 
the Weis-Patterson Lumber Co. an_ extensive 
knowledge of the cypress industry based on his 
long experience both in the manufacturing and 
marketing of this popular wood. 


John C, King, head of the J. C. King Lumber 
Co., well known wholesaler of Cleveland, Ohio, 
was in Chicago this week accompanied by Mrs. 
King on their way home from an extended trip 
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as 
to the Pacific coast. During his western tour Mr. 
King visited many of the largest manufacturing 
centers from British Columbia to California and 
returns home impressed with the belief that this 
jg to be an unusually active year in the lumber 
jndustry. During his long absence on the Coast 
the business in Cleveland has been carried on 
ynder the direction of Mr. King’s son, Mason King, 
who entered his father’s lumber concern upon 
his graduation from the school of commerce at 
Northwestern University. 


From the offices of the National Hardwood Lum- 
per Association in Chicago has just been issued a 
revised edition of the association’s new official 
handbook. This is the most complete and valuable 
edition of the handbook ever published by the as- 
sociation. In addition to making the strongest 
showing in relation to membership that it has ever 
made, the handbook also contains two additional 
divisions in the membership roster and a list of 
yeneer and plywood members, both of these having 
been acquired thru the action taken at the twenty- 
sixth annual convention in June, 1923. 


Suggestions Well Worth Following 


A recent bulletin to members of the National 
Association of Commission Lumber Salesmen, cir- 
culated by F. W. Shepard, of Milwaukee, Wis., 
secretary of the organization, contains a couple 
of paragraphs that may well be read and taken 
to heart by everyone in or out of the association, 
containing as they do suggestions that if generally 
followed would make this world an infinitely better 
place to live in. The paragraphs in question 
follow : 

“Thru the trade journals and from correspond- 
ence coming to us, there appears a trend of genu- 
ine optimism for the lumber business during 1924, 
and we are quite sure our results will be deter- 
mined in a large measure by what we put into it. 
It has always been so. The opening days of the 
young 1924 seems to have brought in a volume of 
lumber business fully up to expectations, and 
finds the general market showing encouraging 
firmness reflected in a new interest among some 
buyers. May we suggest that we promise our- 
selves : 

“To be enthusiastic about the success of others, 
and never underrate a competitor; to be diligent, 
and truthful in thought and action, and pay strict 
respect to our splendid code of ethics—make our 
friends feel there is much that is worth while 
in them; to forget mistakes of the past and 
press on to greater achievements in the future; 
to be so strong in body and mind that nothing 
can disturb; to talk and live health, happiness, 
and good will; to give so much of our time to 
{mproving self that there will be no time to 
criticize others; to look at the sunny side of 
things, to wear a cheerful countenance, to make 
our optimism come true; to be too big for worry, 
too noble for anger, too strong for fear, and too 
happy to permit trouble: to refrain from consider- 
ing connections as subjects of barter and price; 
to think only of the best, to work for the best, 
and to expect only the best; to appreciate the 
ee things we have, and deserve the good we 
esire, 
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Finds Coast Lumber Mills Active 


Walter B. Vanlandingham, of the Vanlanding- 
ham-Cook Lumber Co., returned last Saturday 
from a five weeks’ business trip thru California 
and the Pacific Northwest, during which he visited 
a great many mills in the white and sugar pine 
and Douglas fir producing sections. He found all 
manufacturers very optimistic, looking forward to 
Prosperous business thruout the year despite the 
presidential elections. The only note of pessimism 
he found expressed anywhere on the Coast was in 
connection with Japanese business, which is quiet 
and does not look especially promising of early 
Improvement. Sooner or later much Japanese 
business must come, it is generally felt, but when 
is the big question. Trade with the Atlantic Sea- 
board meanwhile has shown a tremendous de- 
velopment, and prospects in connection with it are 
the very best. However, some difficulty is ex- 
Perienced in securing vessel space for shipments 
thru the Panama Canal. Rail trade has picked up 
materially and is brisk, except with Montana and 
the Dakotas, where the wheat farmers are still in 
4 pretty poor condition financially. California 
continues to build very actively and retail yards 
there are constantly busy. The mills, however, 
as still finding this market slow, on account of 
at vast amount of lumber that was previously 
woe in. The accumulation is being steadily 
Games off, and Mr. Vanlandingham thought that 
ar ornia will continue indefinitely to consume 
4 quantities of lumber. Export trade outside 
light @ Japanese was satisfactory. Stocks were 
= everywhere Mr. Vanlandingham went, with 

accumulations of any items. There was not 


“a much slash grain anywhere. 
‘ion ef California white and sugar pine 
tor pe a big recent improvement in the demand 


ose woods and a strengthening market. 


N 
® 1 shop appeared to be especially scarce and 


strong. Pine prices generally are higher and 
tending upward. 

Mr. Vanlandingham spent a week at the mills 
and logging camps of the Bloedel Donovan Lumber 
Mills, Bellingham, Wash., which concern the Van- 
landingham-Cook Lumber Co. represents exclu- 
sively in the Chicago territory. Last year the 
Bloedel Donovan Lumber Co. manufactured 225,- 
000,000, feet of lumber. [t has recently bought all 
the timber owned by the Goodyear Logging Co. 
and large tracts from the Blodgett interests, all 
situated in Clallam County. This gives the com- 
pany sufficient timber to keep the mills going fifty 
years at an annual producing rate of 225,000,000 
feet. 


Belting Firm’s New Appointments 


Announcement was recently made by the Chas. 
A. Schieren Co., of New York City, the well known 
manufacturer of “Duxbak” belting, of the appoint- 
ment of H. W. Osborne as manager of its Chicago 
office to succeed J. A. McGee, who has been made 
sales manager of the Schieren company for the 
west Coast territory, with headquarters in San 
Francisco, Calif., and with supervision of the 
Seattle, Wash., and Los Angeles, Calif., branches 
of the concern. Mr. Osborne was formerly sales 
executive for the Clipper Belt Lacer Co., of Grand 
Rapids, Mich., and for many years was identified 
with the leather belting business in Chicago. Both 
Mr. McGee and Mr. Osborne have had long ex- 
perience in the leather belting business and have 





H. W. OSBORNE, 
Manager Chicago Office 
Chas. A. Schieren Co. 


J. A. McGEE, 
Coast Sales Manager 
For Schieren Company 


been placed in their new positions to develop the 
leather belting trade in their respective territories. 

Roy C. Moore, secretary of the Schieren com- 
pany, recently addressed the machine shop section 
of the Providence (R. I.) Engineering Society on 
the subject of leather belting. 


Establishes Business in Detroit 


A. L. Blythe, 8921 Kimberly Court, Detroit, 
Mich., who in 1921 was district manager for the 
Pacific Lumber Co. of Illinois in Kansas City, Mo., 
has begun a commission lumber business in De- 
troit. He has been located there since early in 
1922 as the sales representative of the above com- 
pany in lower Michigan and Ontario, and retains 
exclusive connections with this firm for the sale 
of its California redwood products. To this have 
been added the exclusive sales for a well known 
Kansas City wholesaler of southern pine, the J. 
M. Bernardin Lumber Co., also for the Superior 
Oak Flooring Co., of Helena, Ark., manufac- 
turer of “Superior Brand” oak flooring. The 
latter connection does not cover the Detroit metro- 
politan district. Other lumber handled includes 
western, Idaho, California white and sugar pine, 
and various west Coast woods. 


Favor a World Court 


The United States Senate has been asked to 
give its consent, on the terms proposed by Presi- 
dent Harding on Feb. 24, 1923, to adhesion by the 
United States to the protocol of the Permanent 
Court of International Justice by 91 percent of the 
members of the national council of the National 
Economic League who voted on a_ referendum 
mailed to them on Nov. 24, last, according to an 
announcement just made. This vote is an ac- 
curate reflection of public opinion, the National 
Economic League believes, for the reason that its 
national council is composed of men from every 
State, who are elected by preferential ballot solely 


with the view to their standing or qualification as 
leaders of public opinion. 

The referendum was worded as follows: “Should 
the United States Senate at this session of Con- 
gress promptly give its advice and consent to 
adhesion by the United States to the protocol 
of the Permanent Court of International Justice 
on the terms proposed by President Harding on 
Feb. 24, 1923?” 

The vote was: Yes, 1,601; No, 155. 


Chicago Sales Office Is Opened 


The opening of a Chicago sales office of the Lum- 
berjack Co. (Inc.), of Portland, Ore., was an- 
nounced this week. The office is located at 6 North 
Michigan Avenue, and is under the management 
of Sheldon W. Buckner. 

The Lumberjack Co. is a new concern, organized 
last October by Charles MacClellan Lanning, who 
ten years ago established the Henry D. Davis 
Lumber Co., and is one of the most popular lum- 
bermen in the Portland field. S. G. Bottum and 
Frank Olson, jr., both well known thruout the 
Pacific Northwest, are others actively associated 
with the company. 

Mr. Buckner has spent many years distributing 
west Coast forest products in this market. Until 
recently he was the Chicago representative for the 
George R. Barker Lumber Co., of Tacoma, Wash., 
and previously was connected with several local 
concerns, 


Record Year for Arkansas Pine Mill 


WILMAR, ARK., Feb. 4.—The qualities of Ar- 
kansas soft pine for interior trim and other 
purposes are well known to lumber dealers thru- 
out the country. Among the oldest and more 
prominent manufacturers of Arkansas soft pine 
is the Gates Lumber Co., of this city, which was 
incorporated in 1889 and started operations by 
logging its mill principally with logs purchased 
up the Saline River. Later the company bought 
some standing timber and has continued pur- 
chasing different blocks of timber until its pres- 
ent holdings are something over 50,000 acres. 
The concern has spent thousands of dollars the 
last two years in making big improvements and 
adding new equipment to the plant, until now 
the daily production and shipping capacity of 
the plant is 125,000 feet. 

The Gates Lumber Co. advises that 1923 was 
one of the biggest years in its history, the cut 
for last year being 31,700,000 feet of lumber. 
It also purchased 3,500,000 feet of lumber and 
18,000,000 feet of timber, and shipped 1,761 cars 
containing 36,000,000 feet of lumber. The com- 
pany has one man that worked every day in 
1923, including holidays and Sundays, and sev- 
eral other men who only lost two or three days 
during the year. A bonus of 25 cents a working 
day for each employee who works every day in 
the month is paid by the company, and over 60 
percent of the employees received such a bonus 
last year. 

The business was founded by Albert H. Gates, 
who was president and general manager until 
1910, at which time he turned the general man- 
agership over to his son, Charles C. Gates, who 
had been active in the company for years. A. H. 
Gates died in 1914, and Charles C. Gates was 
elected president of the company to succeed his 
father, and has been active head of the corpora- 
tion since that time. Associated with him in 
the management of the company are B. A. Can- 
non, treasurer and manager, and F. C. Seymour, 
secretary and assistant manager. 





a e a 
Cincinnati Wholesaler Reorganizes 
CINCINNATI, OHIO, Feb. 5.—The Bolling- 

Griffith Lumber Co., 600 Dixie Terminal Build- 
ing, heretofore a partnership, has been incor- 
porated under the name of the Griffith Lum- 
ber Co., with the following officers: President, 
G. A. Roy, of the G. A. Roy Lumber Co., 
Nicholasville, Ky.; vice president, J. Clyde 
Griffith; secretary, Walter J. Arling; treasurer, 
F. W. Busemeyer. The Bolling-Griffith Lumber 
Co. was organized about two years ago and con- 
ducted a wholesale and commission business, 
handling southern pine and cypress. Mr. Grif- 
fith was formerly secretary and sales manager 
for Charles B. Carothers (Inc.), of Memphis, 
and later for the J. W. Darling Lumber Co., of 
Cincinnati, resigning that position to organize 
his own company. 
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Latest Reports on Lumber Prices _ 


MICHIGAN HARDWOODS 


Present prices are very firm and the following list, f.o.b, Michigan mills, fairly represents the prevailing values, altho some mills are demanding q 
premium for high grade stocks that are in short supply: 
er Selects No. 1 com, No.2com. No.3 com, FAS Selects No. 1 com. No.2com. No.3 com, 














Basswoo Sort ELM— 
4/4 $ 78.00 4 80.00 $ 60.00@ 65.00 $ 74 4 65.00 $30.00@33.00 $26.00@28.00 110.00@115.00  95.00@100.00 80.00@ 85.00 45.00@50.00 .....@...., 
6 85.00 65.00@ 70.00 60.00 32.00@35.00 28.00@30.00 115.00@120.00 100.00@105.00 85.00@ 90.00 50.00@55.00 ... 
90.00 70.00@ 75.00 eo. $0 65.00 35.00@38.00 28.00@30.00 16/4 135.00@140.00 120.00@125.00 105.00@110.00 55.00@60.00 J 
95.00@100.00  80.00@ 85.0 70.00@ 75.00 40.00@45.00 .....@..... 


Harp MAPLE— 
10/4 105.00@110.00 90.00@ 95.00 80.00@ 85.00 45.00@50.00 4/4 $ 90.00@100.00 $ 80.00@ 85.00 0 $35.00 40.00 $14.00@16.% 
i i 45.00 16.00@18.00 


eens 


Bencu— 5/4  105.00@115.00 — 95.00@100.00 
2 Common & Better paar 00 *ié.ong i800 110.00@120.00 100.00@105.00 


ae 00 $ 60.00@ 65.00 $ 45.00@ 50.00 30.00 
80.00 65.00@ 70.00 0.00@ 55.00 32.00 
85.00  70.00@ 75.00 A 60.00 35.00 
90.00 75.00@ 80.00 B 65.00 40.00 


rr $ 70.00 
5/4 75.00 
6/4 80.00 
bal 85.00 


; 18.00 115.00@125.00 105.00@110.00 
en Ley 00 $100.00@105.00 $ 55.00@ 60.00 $32.00@35.00 $16.00@18.00 


35.00 18.00@20.00 120.00@130.00 110.00@115.00 


38.00 18.00@20.00 . . 

130.00@140.00 120.00@125.00 5. 22, 

45.00 18.00@20.00 140:00@180.00 130.00@135.00 115.00@125.00 55.00@60.00 ..... = 
150.00@160.00 140.00@145.00 125.00@135.00 55.00@60.00 .....@..... 


5/4 30.00 105.00@110. ‘00@ 65.00 35.00@38.00 18.00@20.00 | SorT MaPLe— 
6/4 135.00 110.00@115. 00@ 75.00 40.00@45.00 18.00@20.00 | 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ 50.00@ 55.00 $80.00 33.00 $16.00@18.m 
135.00 110.00 115.00 80.00@ 85.00 45.00@50.00 .....@..... 5/4  90.00@ 95.00 75.00 55.00@ 60.00 32.00@35.00 
10/4 140.00 116.00 100.00 00.00 80.00 60.00@ 65.00 35.00@38.00 


r a ee 6/4 95.00@1 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 80: 00 J —, eee 8/4 100.00@105.00 85.00 90.00 65.00@ 70.00 40.00@45.00 
Sorr ELM— END DriED WHITH MAPLE— 
4/4 $ Ee 80.00 $ = ae 0 00 $ = uae 50.00 Fat te .00 $20.00@22.00 4/4 Bre ieee - g 105.00@120.00 





5/4 85.00@ 90.00 60.00 33.00@35.00 22. wg 24.00 135.00@150.00 110.00@125.00 
6/4 95.00 75.00@ 80. 00 60.00@ 65.00 37.00@40.00 wpe 00 - 00 6/4 140.00@155.00 ° «oes 115.00@130.00 
8/4 100.00@105.00  85.00@ 90.00 70.00@ 75.00 40.00@45.00 .... og ccoee 8/4 145.00@160.00 ...... «e+ 120.00@135.00 





WISCONSIN HARDWOODS AND HEMLOCK 


Business last week was very good. Some. orders are being placed for hardwoods green from the saw, and hardwood is being kiln dried for the 
immediate requirements of some consumers. The hemlock movement is increasing, and stocks at many mills are now broken in assortment. The 
spread in all prices has tended to narrow down very materially. Quotations f.o.b. Wisconsin mill points remain: 

FAS Selects No. 1com. No.2com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com, 
(on 7 3 85.00@ 90.00 $ 70.00@ 75.00 $ 50.00@ 60.00 $30.00@35.00 $14.00@16.00 
4/4 $100.00@115.00 $ 85.00@ 90.00 $ 65.00@ 70.00 $32.00@35.00 $18.00@20.00 . . . . : . . : . . 
5/4 115.00 120. 00 90.00@ 95.00 65.00@ 70.00 35.00@40.00 19.00@21.00 100.00@110.00 85.00@ 90.00 . 80.00 35.00@40.00 16.00@18.00 
6/4 120.00 95.00@100.00  70.00@ 75.00 38.00@42.00 19.00@21.00 105.00@115.00 90.00@100.00 : 85.00 40.00@45.00 16.00@18.00 


r i é 110.00@120.00 95.00@105.00 : 90.00 45.00 -00@ 18.00 
8/4 126.00 130.00 105.00@110.00  80.00@ 85.00 45.00@50.00 20.00@22.00 120,00@130:00 105.00@115.00 105.00 a5 00@ 60 


rh ra 12/4  125.00@135.00 110.00@120.00 100.00@110.00 60.00@65.00 .....@..... 
Sort Creo 

4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 48.00@ 50.00 $32.00 35.00 $25.00@27.00 | 4/4 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@30.00 $16.00@18.00 

5/4 y 85.00  65.00@ 70.00  55.00@ 60.00 s6.00@ 38.00 28.00@30.00 | 5/4 85. oD 65.00@ 70.00  50.00@ 55.00 +000 35.00 Beaty try 

6/4 ' 90.00  70.00@ 75.00 60.00 36.00@40.00 28.00@30.00 | 6/4 90. 00g 95.00 70.00@ 75.00  60.00@ 65.00 40.00@45.00 17.00@19.00 

8/4 90.00@ 95.00  75.00@ 80.00  65.00@ 70.00 40.00@42.00 28.00 100.00  80.00@ 85.00  75.00@ 80.00 45.00@50.00 17.00@19.00 


OaKk— 
BircH— 4/4 $115.00@120.00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00 
4/4 $120.00@130.00 $ 95.00 105. 00 $ 65. 00@ 60. 00 $30.00 36. 00 $16. 00 18.00 5/4 120:00@125.00 95.00@10000 65.00@ 70.00 37.00@40.00 17.00 

6/4 125.00@130.00 100.00 0.00 40.00 


30.00 8/4 95.00 


19:00 | 8/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00 
6/4 130.00 135.00 105.00 aoa a eae oe to ETON 1yOO DIS 00 | 8/4  130-00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@ 
00 


8/4 135.00 110.00@115.00 80.00@ 85.00 48.00@52.00 17.00@19.00 HEML r 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 é0:00068-00 at a wn > he es 14’ 16’ 18-20’ 
12/4 140.00@145.00 120.60@125.00 100.00@105.00 65.00@70.00 .....@..... 2x 4” $33. o0@ss. 00 $32.00@34.00 $33.00@35.00 $38.50@40.50 

2x 6” 30.50 29.50@31.50 22.00@34.00 37.50@39.50 
Beene Si ESshe Estee Behe ERsRe 
4/4 $ 70.00@ 75. 4 $ my 00 ny +4 $ 40.00@ 465. 4 $25.00@ 28. +4 "s. . 00 2x12” 33.00@35.00 i ~ 36.00  35.00@37.00 38.50 40:60 40.50@42.50 
5/4 85.0 0 55. 60. 30.00@35.0 2.00 From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 


5.0 00 
8/4  85.00@ 80.00 75:00 80.00 65:00@ 70.00 $5.00040.00 20.00@22.00 
8/4 | 96.00@100.00  $0.00@ 85.00 70.00@ 75.00 40.00@45.00 20.00 22.00 om, 2 eenege Boats, oe 16° sete 


10/4 1 115.00 95.00@100.00 i 90.00 55.00@60.00 .....@..... ” 8-16" 
12/4 11.00 120:00 100.00@105.00 $0.00 95.00 65.00@60.00 1....@..... | 2% 42  $28.00@30.00 $29.00@31.00 $31. ‘0g. ry ‘Tan@s80 oy angst 
Rock ELmM— 1x 8” * 34.50  33.50@35. Bo 39.50@41.50 34.00@37.00 
1x10” F 35.50 34.50@36.50 40.50@42.50  35.00@37.00 
$ 75.00@ 80.00 .... Ried . 50.00 $25. 00 28.00 $16.00@18.00 1x32” ° F 36.50 35.50@37.50 37. 00 39. 00 41.50@43.50  36.00@38.00 
80.00@ 85.00 ...... y .00 28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
85.00@ 90.00 ...... a r 28. 90 32.00 17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3 and for No. 2 
$0.00 a. <e 65.00@ 70.00 a. 00 O30. 00 a aon 8h lock h, 6’ and 1 2 fl 
J . eS ae z y iy Y ee ee oO emlock roug and longer: 2x4” and wider, $16@18; 1x4” an 
95.00@100.00 ......@...... 70.00@ 75.00 45.00@50.00 .... » osae wider, $17@19. se 


SOUTHERN HARDWOODS HARDWOOD LOGS 


St. Louis, Mo., Feb. 4.—Current quotations on southern hardwoods, f.o.b. St. Louis: 








Memphis, Tenn., Feb. 4.—Following are aver- 
aes 4 4/4 5/4@6/4 8/4 4/4 5/4@6/4 8/4 age quotations on logs in Memphis, and at points 
ra. red ; QUARTERED Rep OAK— in the Memphis territory, based on average 
| nee : : 
Ro couis:-* 839 ge * 0 gr ° Sha . s110@115 $125@125 $125@145 | gimensions, 14-inch and up in diameter, and I 
No. 2 com. 380 384 36 No. 44@ 46 50@ 53 60 | to 16-foot in length: 


81 32 
Qtrd. red, S.N.D.: PLAIN WHITE OAK— 


F.o.b. cars 

60 $ 62@ 63 $ 64@ ‘ $ 88@ 89 $110@112 $120@122 Delivered Memphis 
50 58 OBA No. 1 com. and a territory 
- @ 61 68@ 70 %5@ 77 Variet Per M 

, sa 40 45@ 47 47@ 49 Red oe vohite Cal... +.» 989 to “so $29 to 4 


. - 24@ 26 24@ 26 Gum 
90 $ 90@ Sound wormy.. 35 388 48@ 50 50@ 52 30 a i 
33 HH PLAIN Rep OAK— sects eiesenasen ae 22 to 2% 


$ 88@ 89 $110@112 $118@120 Ash 12" and up) --ses.e. Boe oon 


eeeeeereseereees 


59 $ 61 
46 . 60@ 61 68@ 70 T@77 Logs are classified by buyers here roughly 4 
28 27@ . 39@ 40 45@ 47 47@ 49 Nos. 1 and 2, and the tevenuind price range 1s 


supposed to cover the average prices paid for 
ae <r - $108@110 $115@118 8 $125@130 both. 
i @: oe Saps and sel. The difference in , Variation as between deliv 
pic: No. 1 56 Bs 64 a ered prices and f.o.b. prices is based on the 
No. 2 com. A... 87 tance the logs are hauled, and the weight of the 
No. 2 com. B.. 29 33 34 timber. Oak, ash and a hickory are drawn 
$150@155 gon MaPLE— wider Gistances; while gum, poplar and elm on 
= e pr ra gs on 
sel. ........ 75@ 78 80@ 85 95@100 Log run ......$ 47@ 50 $ 70@... $ 75@... nearby points, ee 


50 
41 








oat Ont a Oo oe ee OO 


Se De ole ofa tae te ol 


of @& 


1@ mmr 


wwZwmrny?y 





, 1924 


50@ 41.50 
ga 
0 @42.50 
duct $4. 
8-16! 

10@32.00 
mg 8 
10 @37.00 
10@ 38.00 


or No, 2 
x4” and 





re aver- 
at points 
average 
and 12- 


o.b. cars 

Memphis 

erritory 
Pet, u 
to 

29 3 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Feb. 4.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 











4 5/4&6/4 8/4 MaPLe— : 4/4 5/4&6/4 8/4 10&12/4 16/4 
Ww PM. te seats . 0 Nene errr eee $ 78@ $ 95 100 $ 95@100 $110 115 
QUARTERED WHITE hr cinkhunieessinie chums 55@ 60 70 70@ 75 85 
MON a coerce $125@135 $135@145 $145@160 WG BLOONS ois sc oindkkiccned casevauwnes 35@ 3 38 43 43@ 48 50 55 
Selects eeeesee 95@100 100@105 105@110 WHITr ASH— 
No. 1 com..... 68S@ 73 T@ 83 83@ 88 pee reer ee $90@ 95 $105@115 $115@120 $125 130 $155 160 
No. 2 com..... 43@ 48 53@ 58 58@ 63 Fs 2 ON MOUs oi ce csceccowncase 55@ 60 70@ 75 75@ 80 100 
Sound wormy.. 40@ 45 50@ 55 60@ 65 No. 1 CN cedsuccatedencaadedusee 50 5S - = i is eg 3, 100 
0. (ee ee ee ee a ee ee 
QUARTERED RED Oax— Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 nat Fr 
eer $110@115 . cee Q@Meee 10-@... NE basitirewe me ee $5@106 $ sates er $ 2@ 75 $ aa "60 $ 80 85 
No. 1 com..... +-@... «..@... No. 1 com..... ...@... 65@ 70 65@ 7 No. 1 com..... #e ss 60 
No. 2 com..... 40@ 45 ...@... ...@... No. 2 com..... ... --- 385@ 40 35@ 40 No. 2 com..... 33 sg 38 38 
PLAIN WHITH AND RED OakK— 
nee $103@115 $105@115 $118@ 125 VALLEY HARDWOODS 
. en : eas re br és D *5 oa 80 Cincinnati, Feb. 4.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
No. 2 com..... D é Gum— 4/4 5/4&6/4 8/4 CoTrronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... rey 33 230 3 28@ = Ce. red: FAS, 6” & wadr.$ 55 58 $ 60 63 
§d. wormy.... 46@ 48 57 @ ee $ 85@ 95 sigo@ 196 $100@105 we 1 oon... .. 47 48@ 53 “" 
BasswOooD— No. 1 com. ie 53@ 60 62@ 70 68@ 75 No. 2 com..... 330 38 . 38@ 40 
FAS ...---+e $ Ze ? $ Be * $ * a” Ota ? ays eg . 58 65 70 QuarTerRED WHITE OakK— 
tae... 32@ 34 37@ 42 40@ 45 ni. @ 48 55 See . .$125@130 $130@135 $135@140 
No. 2 com..... Plain red Selects ....... 95@100 100@105 105 110 
CHESTNUT— ase 90 sat sagt No. 1 com..... 65@ 70 70@ 75 
. .. -$115@120 $120@130 $125 130 eum 1 com 50@ 55 + 60@ 65 T@ 75 No. 2 com..... 42@ 47 47@ 52 
od eee ia cS oan wes Bxbds..18-17” 55@ 60 ...@... ...@... | QuaRTeRrep Rep Oak— 
Sd. wormy and Plain FAS 6” re $110@115 ...@... 
No. 2 com 26@ 28 30@ 32 31@ 33 & wider... 50@ 55 52@ 55 55@ 58 No. 1 com..... 60@ 65 ...@... 
gd. wormy an No. 1 com... 40 42 42 @ 44 45 48 No. 2 com..... 88@ 43 ...@... 
No. 1 com. & 4 Pre adh es - 9@ 3 PLAIN WHITE AND ReD Oak— 
ee ennes “8 S68 SO) "Tn wee ee Serene $ 95@100 $105@110 $110@115 
a D., log run..$ 45 $ 55 $ 62 Selects ...... 68@ 75 72@ 78 7%8@ 8&5 
Anaad errr ee st 09 1 $120@125 $130@135 Sore Bie— He of He 328 oo ne ae s 6S 5B 60 58 63 
i ee ee a ° 0. COM. .wcce 5 5 
7 sel. ......-. TO@ 75 7T5@ 80 %5@ 80 No. 1 com... 55 60 70 oats No. 3 com..... 21@ 23 23@ 26 26 30 
No. 2 com. . 83@ 388 38@ 43 40@ 42 No. 2 com... 26 28 30 80@32 Sound wormy.. 38@ 40 40@ 45 45@ 50 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported by the Maple Flooring Manufacturers’ 
Association, averaged as follows f.o.b. cars flooring 
mill basis, during the week ended Jan. 26: 


MaPLe— Clear No.1 Factory 
MEMES’ Gisve'sin as vee $82.88 $73.50 $32.53 
MEME civemeres a aees 86.3 76.9 wakes 

MT, ¢receaenes 92.1 80.61 47.92 

MT “Geceescewe 85.07 79.3 waves 

Me os cases 65.17 neil eae 

AEs 62.28 40.0 aawace 
1 lll Tre 97.25 86.58 45.50 
DEERE necsee oes 92.75 89.7 ween 

BrECH— 

| cr ery 70.10 4 

Perr se 79.45 euaee 

rer 84.90 79.50 

BircH— 

1 eee er 71.10 Keene 

eee 79.95 wemace 
MME <6 wed dine. w 6.5 83.58 77.40 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Jan. 26 as reported by the Oak Flooring Manu- 
facturers’ Association : 


X14” 4X24,” = x14” 934 x2” 
Clr. qtd. wht. ix wees $144. 93 $108.83 $106.82 
Sap clr. q. w&r. .... 110.8 anes eaeda 
Sel. qtd. w&r. nee 30:38 aiecutoke ais 
Cir. pin. wht. $82.23 98.27 67.08 71.07 
Clr, pln. red... 81.82 91.86 65.07 66.19 
Sel. pln. wht.. 68.80 82.38 59.59 58.05 
Sel. pln, red... 67.01 80.49 56.61 54.54 
No. 1 common. 46.15 61.49 42.45 43.51 
No. 2 common. 26.18 29.22 neuwe élite 
‘axl yy” x2” fsx1 4” fs x2” 
Cir. qtd. wht.. .... $135.21 cieese $182.66 
Sel. qtd. w&r. 93.0 5.50 
Clr. pln, wht. “$92. 00 92.39 85.88 
Clr, pln. red. 84.66 a: 78.18 
Sel. pln. ey 76. 21 enn cael 75.81 
Sel. pln. red... 71.50 76.30 . 65.41 
No. No. 1 common. 50.50 as 





OAK FLOORING STRIPS 


Chicago, Feb. 4.—The following are carload 
Prices, f.0.b, Chicago, on 5/16x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





ian take art — Plal 
or 13 a 
be | eee ett b = — oo 
_. Re 103.50 80.50 98. 50 st. 60 
a ae tse cla) weve waes $48.50 





BLACK WALNUT 


Cincinnati, Ohlo,. Feb. 4.—The following are 


y’s prices on American black walnut, f.o.b. 
Cincinnati: 


elects °°” .$2189220 $225 9230 #2309235 $2409245 
135@140 
60 


perere iho 
50 


160 
117.50@120 125 
55 55 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


pustesy 
yas Selec 1b $33 eck 
$10 aa $ 76. 60 fo 0 $33. ‘50 sar 50 
113.5 86.5 36. = 
116.50 38:60 
124.25 $4.28 
130.25 due 
130.25 103.25 80.25 
135.25 108.25 85.25 


Boards, Rough 
No. 3 


No.1 No.2 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.50 
-_— mony en ns 


° 
e 

= 
te 
ba 
a 
s 


30:28 
12/4.... aaa 
16/4.... 146.25 


coeee 42.60 


Cc D 
1x4 to 117. $100.0 00 “108, 00 $ rs 00 $84.00 $74.00 
1x2 to 11”, 

94.00 84.00 74.00 


spec. waths. Pr y 00 104.00 
1x12” 6.00 112.00 102.00 93.00 81.00 
/4, aS to above prices; for 6/4, add 
$8; for 8 4, add $16; for 5/4 and 6/4 “D” grade, 
ada $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
%”"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


B 
4x8", — 1” stock........$57.75 $48.75 “ser 36 


%x8”, from 1%” stock...... 75.75 66.75 
For 10- inch, add $5. 
Lath 
No.1 No. 2 
MME acccecgieewiakeccdeccdaenana’ $9.25 $8.25 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects = common a 
4/4....$105.00 $ 90.00 $ 55.0 $50.00 $40.00 
ha “ae ees 95.00 70. 00 50.00 40.00 
/4. 95.00 70.00 50.00 40.00 
8/4.. wae ‘He 00 100.00 80.00 50.00 40.00 
LAT --+ 135.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 95.00 ovcee eeeae 
16/4.... 145.00 130.00 100.00 oeeee eeéee 
as oy Rough 
1 com. No. 2 com. Peck 
1x4, 6, 8 & 10” sees G5.00 $44.00 eeawe 
TE cteitineccamen —_ 48.00 mane 
YP VAR: 6 ccc ied whan éuaue $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop com, com 
ve FEOEEE $ 90.00 $70.00 $46.00 $40.00 $35.00 
fl, eee 100.00 76.00 59.00 41.00 37.00 
oC re 100.00 76.00 59.00 41.00 37.00 
8/4...... 105.00 85.00 68.00 44.00 38.00 
Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 
Bee -snnacwnns $75.00 $44.00 i are 
Bee “éhannawwe 75.00 44.00 Pc, rere 
BRS dkvécvcce) FUe 44.00 38.00 wea 
Pe dence caus 85.00 54.00 45.00 ‘Keen 
De TA i kick ccces diene anes $29.00 





Cincinnati, Ohio, Feb. 4.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 





Factory— Selects, rough Shop 
GIG Aiweucccudadacctiase rrerrry $74.25 $49.25 
seeanene 84.25 61.25 
$US ceidabadhindneecddesunwe 87.25 64.25 
gdvedadddedkecudecadiceawan -- 95.00 72.00 
No. 1 com. No. 2 com. 

Sdindasdunadedeadsidecdades - $51.25 $42.25 


Finish, S1S or s2s— 
rsa 


Hea 
$107. 50 $103. 50 $92. 50 $87. 50 Rit 50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15. 


YELLOW CYPRESS— 


p> gL eee 


Factory— —_ : — ~ + 
oe Creer “95 70g 5 ‘0g 5 $3 
5&6/4 ... 88 & % % “is + 
OS \cciscce 100 35 
Boards— a 1 com, ian 2 com. 
Re Ot Ob sékwacddneasene ai .00 $33.00 
SENG ONE OF". cccce +deneacteece GEN 38.00 
St. Louis, Mo., Feb. 4.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





Factory— Factory 
a Selects i. Box 
GEG? sacedinide a $73.75 $48.7 $30.75 
5/4 126. H 83.75 60.7 32.75 
86.75 63.75 $2.76 
8/4 94.50 71.60 31.50 
104.75 1.25 étade 
104.75 77.25 pre 
109.76 $2.25 aeuae 
Common, Rough— No. 1 No. 2 No. 8 
1x4—10” ..... merroerere rT. $41.75 $31.76 
EME sadéscwnnneues acces Geeee 46.75 31.75 


Add $2 for specified lengths on common grades. 


Finish, $1S or S2S— 
= 4 


—— -: $10: 00 i s10z0 -00 . 22 Po 4 a2 rod $ r 
MES ccceses 

EED4? coves 127. 00 122. 00 112. $0 104. 00 eeeee 
1x16” ....... 137.00 132.00 — 115.00 ..... 


ea ed Bevel Siding— 
1%x a 


eeereseeseee 


B C&bdtr. 
$65.75 $63.25 
exe” wétuaawad 70.75 68.25 


Bevel Siding— Cc D 
WE veddtcndeddade $48.50 $45 00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. No.1 No.3 
FAS _ Select anop com. com. 
OOO. cicada $ 80 $65 $35 $28 
Wee adadadwde 87 73 35 39 31 
OEe dececuces. ae 12 55 39 31 
CT pe 92 716 63 43 32 
SOUS scadaiase Bae 82 74 ee eee 
Boards— No. 1com. No. 2com. 1” random 
TES césntccepesecames $31.00 wecée 
De dcocsescaneee 32.50 éeves 
BE” éeccescccoe: “Ee 33.00 oeéaa 
De éddwancs «e+ 49.00 35.00 TOT 
OG EEEE scce ceeee “we $20.06 
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Jacksonville, Fla., Feb. 4.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Feb. 2: 















































Week ended— Feb. 2 Jan. 26 Week ended— Feb. 2 Jan. 26 Week ended— Feb. 2 Jan. 26 ( Week ended— Feb. 2 Jan. 2 
Flooring Ceiling a" Boards Boards 
1x4 B&better ......... $48.32 $44.00 | 1x4 Ba&better ......... srove 40.00 etter— No. 2 common— 
No. 1 com......... 41.95 40.69 “eee Me. Be + > ates 55.00 | 1x 8 Shiplap ........++ wees 24,00 
G.. © OO civics seas 19.71 19.58 NO. 2 COMiscccvcce 21.81 20.00 x12 — eSewies 53.00 ig ie = Rata wala arse tera ae 24.00 22.00 
eS 13.50 13.10 Ysx3%4 eye Spenten 36.67 39.09 ix 3 to 12 pis”: rewire? . 54°00 ixi oS 5 aaseiacets phe sa cet 24.00 23.00 
ISS BAY. TITt 2.00000 75.00 iikee's COM: 6000s 34.00 33.27 x Ole TO irk Aah = Seas x 5/4x6 to 12 SAS ..cccces csoee 23,68 
«gt inne een oo eB EB ASD me 62.25 65.51 | No..3 common— 
No. 2 com. rift..:. ..... 31.00 | %x3% B&better ...... Rn G5 > ieee 85°00 70:00 | 1X 6 DAS ..ce...cceees 16.87 179 
B&b. heart flat.... 67.00 ..... No. 1 com...... 496 0... | Peein as Housh 6200... | 12 8 DAS ........ ee 
B&btr. flat ...... 55.33 68.42 No. 2 com..,... 15.00 14.21 rede alana 3 + | 4x 8 Shiplap RE 
No. 1 com. flat.... 45.72 47.37 Siding 8/4x6 to 12 828 10.2 we ea tt. weeneene 
No. 2 com, flat.... 19.08 17.53 Novelty, 1x6”— 8/4x6 a 12 R h saints 52.00 ieee 1x10 & 12 D4S ee eeeeses 19.00 18.00 
No. 3 com. flat.... 12.50 ..:.. | B&better’..........c- 43.06 43.50 stonsceiiataie . ovens F Se O66 08 O8 oo ccn0xs et Bile. 
1x2 mage gonad seeeeeeee tees «| “SEAP | Mo. 1 OOM...00ccccsees 42.63 38.54 No. 1 common— Mill run— a 
COM. ccccccce sevoe 40.00 Nis. 8 CDR os « & 6o0aeca%s 24.45 93.74 eT or 42.00 1x4 & up Rough ...... ei 24.08 
ro .. Re eee 17.50 No. 3 PGR iS ie 13.50 fe ae | Seer Cum Tae 47.00 Roofers . 
5/4x4 No. PE. 6csces 21.00 ee: Square edge, %4x6”— 1x 6 D4S eoecccccccces « eeee 37.00 1x 6 No. 2 23 
1x6 No. 2 com......... 25.37 23.06 | B&better .........+- Te | Be -wt-+: Ph  eeoeenone oer No. - 
BO. 3 COM ssaucvecs 17.00 17.00 | SS a eae ee 27.31 27.75 Ey4xto —_ eaeekwes eevee rad 1x 8 No. 35 00 
Partition No. 2 COM........0000- 14.51 12.94 — toa te e No Ri) 
1x4 B&better ......246 47.384 seeee Lath, Std. 4-Foot a eee 20.00 22.84 | 1x10 No. 25.00 
No. 1 Com......+-- 43.01 me No. 1 kiln dried see o hae 3.93 3.78 a |) ae Seesesecs MONO  Maare Shingles 
Bis: DS GOIN » oo.cc.oeen, ocee . 20.00 No. lair dried ........ 2.75 eeee De ee 5.0 eG wiswenewee 24.86 24.89 | 4x18 No.lpine ..... ee Sinton 5.50 
No. 3 Com...ccecee .. 15.00 | No. 2 kiln dried ....... ..... Ay Ui Pek ge Je. | nena 22.09 28.00 | 4x18 No. 2pine ....... 2.60 2.20 
The following f.o.b. mill prices taken from sales made during week ended Feb. 2 in sections named: 
& 
Rir- Hat- Kan- Bir- Hat- Kan- Bir- MHat- Kan. 
Alex- ming-_ ties- sas Alex- ming- _ ties- sas Alex- ming- ties- gag 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. iss. Mo, 
Flooring Partition Longleaf Timbers 
82.87 90.59 ..... 80.85 | Ixt & G” BA&better ...... a 48.43 ..... 48.50 oF CORES Oe See Set 
ee wos D Febebenanatin 25.00 34:35 26:00 sess 
° cosce OOD. das0ee 1x6” B&better (eae seens eSaee. OoReS --. 56.00 an 
FG Dabeteer 220001. BG) 88.00. B8.bb biti Boards, S18 or 828 wo Lacecn, apy Shortiont ‘Timber 
eecccocceseece GE.28. cceoce evcce eeee No. 1, 1x8”, 14 and 16’ 36.10 37.05 NO, fn rough, & under: 
Geemarc EM 00 MUM weiss sans 37.05 WP satwaucenisentuanes ie ge. -sxcos SE vee 
D \eteee seas ewe OEO8 ~ secce BEBO sccec 1x10”, 14 and “16°. 87.32 ‘i 39.55 Plaster Lath 
No, 2 ...ccssesees 30.50 19.94 18.79 32.00 Sikes’ lenwtne eee epee Bee SSS we aes Msi 4.10 3.91 
1x4” EG Ba&better eccces eee 17.82 eoee eoece 77.52 1x12 ae 14 and 16’. gia 52.09 oe 52.43 No. 3, 36”, eS  keavscwncces ecoe 2.62 
see ° 57.00 Other’ lengths .. 060% ones 45.00 51.85 Byrkit Lath, 
. No. 2, aa 10 to 20’): A BAe CO sseciws Sadie Wa alee ere . 16,98 
- <i LS |: ee er ee ees 25.00 24.25 25.83 BN OE nibs seen beac ate te ere cone Se 
"—S 1x10” Kgareinn Coane is 25.97 24.00 24.25 26.22 42" ANG [DDBOR cise iccceees 2.90 6s . 18.66 
6 hee EE ew ee i 6.0 scale Ws 
No. 8, (all lengths): Gar Material 
1x6 to 12” 19.75 (i . a 18 
a ig MN Ne a sees eoee etter an , ~~ a ae : 60.21 
: 1X8” oeeeeeeeeeeers 21.00 19.00 21.25 19.92 TO BNO 20" ocusc cece aloe. Teese « Renee: neat 46,72 
me" Ne. Paige ccc! 6G MeO kab D088 |B wad malig TITTIES 0D It it 
No. No. 4, all widths and No. 1, 9 and 18’ cis danhin idea” as 38.00 
“i Babette Ceiling 26.25 87.88 lengths ....... eccee «++ 10.00 11.00 coe No. 2, Random ........ Bio tees 25.11 
sak ganlbeenaanamae cs Ripe 36.10 Shiplap S48, SHE & S: Car Sills 
Ne BD 000600000080000 6008 s20n0  deses . 7 ” , p to 9”, 34 to 36’. eee 7.7 ‘ 
mx4" B&better ...20.. 2... -e ae | ™ oe. oS ---> WORE «xe 86.98 | pear, SHS =a 
a vee 87.54 37.62 1x10”, 14-& 16° 1. cons Bare Sees 40:00 CS ae eee Ce ee 48.00 
No. 2 2 22 oben 44 = Other’ lengths Avie sae “***" 40/00 BS NOTED! tac otek a Gae Maeeke: “heteaie sides 10.53 
5 s sees sees 0. 2, (10 to 20’): ringers 
%x4 abetter 37.54 ae + ot 26.55 23.50 25.00 26.07 | 90% heart, 7x16 & 8x16” ‘ 
Ho. 3 . — OES 25.13 24.57 24.29 26.23 26 tO 28" oo. cesses eeees te beens nee - 60.19 
0. Zirsscscceccceeee seeee seeee . sc No. 3, ag lengths) : DOOD BZ” cv eccaccnstese cscs ee - 59,11 
‘Bevel ep le Ot” EF ces sieasy 20.83 18.00 19.80 20.86 Caps 
44x6” a ied hnsienekionwe:. anion gadad' 40 87.25 1x10” ansieieeieees eeee 20.58 20.00 18.52 20.98 Rough heart, 14”, 20’, 
hen i. Bidine Dimension, S1S1E ROA GSP 5 c.o5:6:56.00.006 ao ieee aaeee 47.61 
1x4 A : grnnapihn nanan: ry 7 oo od ee No, 1, Se &", bs Cee"; Bo QO NORS cis cncces.. xicos MO. ive! Sas 
No. 2 VIII S180 35.00 20.36 82.92 oe Ee ee EE 
Babetter rough: Finish ” 
1x6, to 12" Sr rkceashndeine, ‘deus wince aria ax 6”, 10 POPLAR 
1x6" Pcreeeerseaeta 69.00 ames. Games 60.20 Cincinnati, Ohio, Feb. 4.—The following are 
- ra pt ttaceeeeeeees F eeeee dv0000 A average prices, Cincinnati base, on ‘‘soft tex- 
sw Fe - eee een fe 9-4 laden i eee pee 2x 8”, ture’ poplar, from Virginia, West Virginia, Ken- 
1144x4 to. 12” .......ccccee 82.50 cecce cecee 62.52 tucky and Tennessee, and on Mississippi Valley 
1% and 2x4 to 12”...00000. > G2, eases. sees, BOAT poplar: 
DU TI oes coccicesvos calc) nies 1 VaLiny— 4/4 5/4&6/4_ | 8/4 
IXA” ..ccccccceccccecssee 80.00 6875 ..... 67.61 2x10”, FAS oes esses eeees weeetie Hes $115@120 
1x6" I) 64.00 56.88 55.00 57.13 1 Saps & selects... 75@ 80 80@ 85 85@ 9 
ema cicccceesces 64.00 67.25 55.00 57.50 No. 1 com. ...... 53@ 58 58@ 63 63@ 6 
Ax MI 20” s.ccccsceces, 500 Se: 00 68.33 No. 2 com. A.... 32@ 35 35@ 38 38@ #0 
1X12” oo. se eeeeceeeeecees 67.50 y x12" No. 2com. B.... 25@ 27 27@ 29 30@ 32 
14%4x4 to 12” oe... eee ee. 76.00 ’ Sort Textone— ‘ini aianicaal 
pmcies gteeeeee eens Cera 20@1 
i8exd to 12” to i2 east ee Saps & select.... 85@ 90  90@ 95  95@100 
C surfaced: § — No. 2, 2x 4”, No. 1 com. ...... 65@ 70 70@ 75 75@ 80 
ee” | was ewns ‘ieneasnane se No... 2 :com,. A. ...< 35@ 40 40@ 45 438@ 46 
os ee 60. No. 2com. B.... 25@ 27 27@ 29 30@ 3 
BRD 6 pseen 50 cocercce o0e seece ; —— 
25S OO8 20" wecscccsscces GEO csece «eves Gate 2x 6” 
1x12” aaa Oso Sindee’  eceea see ’ POPLAR BEVEL SIDING 
° nl, 
ev a ee ie ” Cincinnati, Ohio, Feb. 4.—The following are 
Gant 10 ...........cc.: G70 ‘ pee ; average prices, Cincinnati base, quoted on pop- 
ee Soe, ox 8” 
ein otee: Jambs =x Ss lar bevel siding: ; 
BERD isa sanunwapscy,0eaee., oases odes wleenlOO cl Select ee pees 
1M, 1% & Sx6 2 G"...... cccce. cecee. cesses 18.08 i $60.00 $50.00 $30.00 $20.00 
Fencing, 818 2x10” ae ED +. 60.0 0.00 30.00 20.00 
ee hens \ ee a W visaaee “ULL BBl00 = d8t00 «B00 19.0 
Otter lengths $ase6e dence 00500.) s0000 Saree cnen 
vevvse thee leagihe’ sc... ll. ab) $053 dons 2x12" = Louisville, Ky., Feb. 5.—Demand for poplar 
No. 2, {all lengths): ee : siding is fair, but the market is just a little 
a penSdeoeneesaec Ea 20.00 ..... 18.38 ; wens: ean i sluggish as a result of cold weather and rela- 
No. 8, (au, ieee eeccceee -34 24.18 23.25 24.38 ee . raged 24.75 oe 29.16 | tively light building operations. Quotations are 
; LC 7 ee) eee enlione”-” fesaly ee ee steady, as follows: 
BBO? isctzcccscscss 1AMO M00 H606 Tnor | NO 8 BE cnrverecrerene MAE sores gases, sone Clear Select No. 1 com. No, 2,com 
i Roofers pie a: a a Ce ee . saeaneed $62.00 $52.00 $84.00 $24.00 
SCRE” Sossscccacccren saece EE SMRME cscss ~ > seeenee ' Ronen § 2. 2aeneee ' 47.00 24.00 18.00 
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ARKANSAS SOFT PINE 














The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Feb. 1: 
Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Edge grain— 1x3” 1x4” No. 1 Yo. 2 Clg. Clg. Clg. Part. No.1 No.2 No.3 
“a a Leek a $83'66 wo soa —- 12, 3 ae” ye” 56” 4%” 4” Ce wecntavewe =s ay ey 
MEDCULOE oe o's cece ses : 78. ‘ B& 40.00 5 12 4 seeteer eee 37.0 -50 0 
Are tka taatene ees 76.50 | $28.00 $30.00 2x 4” $26.00 $27.25°| Rac Pgtter --$40.00 $22.50 $48.00 $51.50 | ae oe Tri TIIT 35.25 25.50 19.00 
ok nS hs pe Dh Bean mes 59.25 24.50 26.50 2x 6” 21.00 chee Nate... - = 28. 00 00 io) Aa oe 38.00 25.25 19.25 
Flat grain— ay Foye at seis or as SOUR ween acaues 50.00 27.25 20.25 
Bina P 28. ‘ 2x10” 24. : sa 
edie 58.50 47-20 | 29:00 31.50 2x12” 26.00 28.00 Finish—Dressed Lath 
ee or 5 iene wet Mac’ 
WO. 2 ececes paere ee 26.00 25.50 $2S&CM—Shiplap Siti > eked Eee a : TE | eT enone cerns 2 $4.65 $3.75 
Casing and Base a. ta. ae Fo enenpemummcn 67.50 $53.50 Moldings 
B&better BE eececciende $38. 00 = 25 $17.25 Re AO EE avaacedaecus ‘oe 56.00 
1x4, Ree oa aia le a erwara ocd batho $75.25 Pee weswasense 36.75 25.75 20.00 1%, 1%, 2”x4 to 8”. 3.50 dh wame 1%” and under..21 percent discount 
1x5, 10, |) Re PO Tere ee 80.25 DMA dcaswoucus 38.00 26.00 20.00 | 1%, 1%, 2”x5, 10, 12”. ae 00 1%” and over...15 percent discount 
Norfolk, Va., Feb. 4.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
mn rough— eo ay $36 ats. 0 3 _~. os Fiteanene No. 2 & better 
Palo eraistoar a stdeens : , 0 6.00@27.00 22.5 s Jo. 1. : 1 Ss ” 4S, 6”... ’ . 
oo 57.00@60.00 41.00@43.00 27.:00@28.00 .....@..... | Vath» No 3.8 2000 oe ee a”. es o0m Te ee 
6/4 eocescocreccces 60.50@63.50 43. 00@45. 00 27.50@ 28.50 teeee @ eeeee Factory, 3”. 29.00@32.00 10”. 31. 00@32. Po 10°... 65.00@72.00 
REET tree 63.50@65.50 47.00@49.00 ee QRicecns i ngae Qa xe Sizes, 2”.... 22.00@25.00 12”. 32.00@33.00 12”... 70.00@78.00 
Rough .4/4— ae ss ‘ 
ha 62.00@64.00 41.00@ 43.00 29.00@30.00 25.506 26.60 Finished widths— No. 2 & better No. 3 No. 4 
Speen spate 64.00@66.00  44.00@46.00 — 30.00@31.00 .50@27.50 | poor 1 a ” vift..... 2.0 foes a 
 Petaeaeney 70,00@72.00  49.00@51.00 31.00@32.00 —27.50@28.50 | Sl0Orins, 185i Ane Se tt. «Fer N0G60.00  $45.60048:00  $38.60540.60 
Bark strips, a 1 & 2.$38.50@39.50 Bark strips partition, COME FE a actin cueddwnrededeanas 35.00@36.75 27.00 @ 28.50 16.50@17.50 
BOS sade 18.00@19.00 Noe. 2 ONG 2.6.066006% $45.00@47.50 re ee 36.00@39.00 28.00@30.00 18.50@20.00 
Cull Fed. eG. « «0 cece 11.00@12.00 Partition, “43” wheadiesiciadaweaen ce 52.00@61.00 44.00@ 49.00 26.50@31.00 





NORTHERN PINE 


Duluth, Minn., Feb. 5.—Northern pine items thruout the list are firm, an exception being 3-inch and thicker boards, on which a concession of $2 is 


reported. "Box lumber is scarce. Prices f.o.b. 
ComMMON Boarps, RougH— 
6’ 8’ 10’ 12’ 
ME. SIE pedi n er weierne $55.00 $57.00 $62.00 $62.00 
Ue i wesacee ke 61.00 63.00 69.0 71.00 
Wee 6 NOG a s0sre 65.00 68.00 75.00 75.00 
MONG) 6 s.c''s a0 000 39.00 41.00 48.00 50.00 
Oe erciareipca' oe - 42.00 44.00 51.00 51.00 
Ee Hunckeneee 47.00 49.00 58.00 58.00 
Meg ON reccnnon es 32.50 34.50 36.50 36.50 
Ree a a:6.d ie: 66a 32.50 34.50 36.50 36.50 
Ee steckances 34.50 35.50 37.50 37.50 


For all white pine Nos. 1 and 2, add $1. 
Boards 6 to 20’, 


Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Piece Sturr, S1S1E— 


6’ 8’ 10’ 12’ 14’ 
Ore $29.00 $31.00 $33.00 $33.00 $32.00 
MEE 6 o.000 29.00 30.00 32.00 32.0 31.00 
| ee 30.00 32.00 34.00 36.00 35.00 
ee 34.00 35.00 38.00 40.00 38.00 
ae 35.00 .36.00 39.00 41.00 39.00 
| ae 40.00 41.00 43.00 45.00 43.00 


No. 2 piece stuff, $3 less than No. 1; pine, rough, 
or S4S, add $3. 


8, 10 and 12”, No. 4, $31; No. 5, $21. 
For S1 or 2S, add 75 cents; SiS1E, add $1; for resawed, add $1. 


Duluth follow: 


; FENCING, RougH— 
14&16’ 


18’ 20” 6’ 8’ 10,12&14’ 16’ 1820” 
$62.00 $65.00 $65.00 | 6”, No. L....... eee ee eee $53.00 $56.00 $61.00 $63.00 $62.00 
66.00 71.00 71.00 DMCA ds cteadacneada 38.00 42.00 43.00 45.00 45.00 
70.00 75.00 75.00 PRG Su acaccdedeaawave 27.00 29.00 30.00 31.00 31.00 
00 C488 | «(GROD) 4*, NO. 1.0... cc ccncceces 50.00 53.00 55.00 61.00 63.00 
48.00 54.00 56.00 DOGG ears doesieccdeaed 32.00 35.00 39.00 45.00 27.00 
pope poh os-8 NOU Dvenccésteuusecess 28.00 28.00 30.00 31.00 30.00 
36.50 eee 36.50 No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $30. 
37.50 37.50 37.50 5” fencing same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
$1 or 2S, add 75 cents; SISIE, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 
16’ 18’ 20’ P 4” 6” 4” 6” 
$34.00 $36.00 $36.00) Renetter $51.00 $51.00 $22.00 $22.00 
TEER EE MEER © ccesscescassccannas 44.00 44.00 Norway, C&better:::°4200 42.00 
37. 00 39.00 39.00 D eee ee eee eee eee 35.00 35.00 
y = os aa Siding may contain not to exceed 20 percent of 4- and 9-foot. 
deduct 16 panne D ” M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 





Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





San Francisco, Calif., Feb. 2.—The following 
are average prices of California pines f.o.b. mill, 
those on common being for 1-inch stock only 
and including no other thicknesses: 

California White Pine Mixed Pines 

8: os Av. Price 
Nos. 1 & 2 clr. sis 60 we ft. ee rie: $ 48.55 
C select ........ 25 Oh B cccnites’ 33.55 
D select Cenecove oe ie Si Sama 23.10 
No. SB Clear...... 68.00 | a eae 22.00 
Inch shop ...... 34.65 No. 5—asst. .. 10.75 
No. 1 shop...... 54.90 No. 1 dimen.... 20.25 
No 2 shop a ee aiee 34.30 Timbers ....... 27.30 
No. 3 shop...... 20.65 Beveled Siding— 
Dé&btr. short 51.50 B&btr. os. $ 39.15 
Panel, %” ...... Oe OE aensorks 38.00 
Nos. 1 & 2 elr., D OO Ce ae 30.05 

Bae 68.05 Mh ckepeaucnees 11.30 
D&btr. stnd. 62.55 B 
No. 3 clr., stnd.. 62.45 Ox 
Shop, stnd. 32.70 Mix. pines, 4/4.$ 24.00 

Mix. pines, 5/4 
Sugar Pine & 6/4 re ee 22.20 
No Douglas Fir 
ee OD eae re reas: 50.45 
D select .... ae me ps Com, S/2- <c0wvw 16.45 
No. 3 clear...... 91.35 Com., 5/4 & up. 16.85 
Inch shop ...... 41.55 Ties & timbers. 26.65 

Xo ae 64.75 White Fir 

- : = seeeee bape: Clears ... - aive 3 Ae 
BNOD. «0:05: .25 No. _ & 

bir. short .. 69.45 NB ee Come 19.05 
Nos. 1 & 2 clr, ~ No. 4 com. asst. 18.60 

ES ie wiaccaed 83.50 No. 1 dimen.... 23.40 
peter. sind. 72.05 No. 2 dimen.... 16.40 

clr. stnd.. 53.90 
Shop, Lath 
— 30.50 No. 1 mix. pine.$ 5.85 
Cedar No. 2 mix. pine. 4.30 

: 32” mix. pine... 2.15 

Miscellaneous ..$ 23.50 No. 1 white fir.. 4.75 





WESTERN PINES 





[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Feb. 6.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices: 
Boards, S2S 
No.2 No.3 
com. com. 
BE TOS cctctacscdsdcceucesed $31.00 $21.00 
EG 4 EOE cccccncewsscecoucues 32.00 23.50 
Pte GO caateoseascccdeeeas cocce 24000 23.50 
Dee AO UUIE = ccheccecincacounseue 29.00 24.00 
Exits” and wider, 10 to 16° .cccccccce 30.50 25.00 
No.4 No.5 
com. com. 
EMG GE WIGER i: ccinccascccsacaavéeas $22.00 $ 9.00 
Selects, S2S 
Bé&btr. “ge bad Bde 
ix 4”, 6” and 8”, 10 to 20’..... 7 7 = 2s $49.00 
EE. Ccubabikcawneuaaeacaasen’ 63.00 
BEE Sicewinendcas dewsceasance Hy 00 $9.00 73.00 
Ere” GUNG. WIR ic ccccccccscse 99.00 94.00 78.00 
5/4, 6/4x4” and wai, 10 to 20’ 97.00 92.00 80.00 
SFE BE WH oii cn cicceesccisss 99.00 94.00 82.00 
Shop $2S, f. o. b. Chicago 
No.1 No.2 No.3 
ih MIN OIG es fides ucsanewas $68.00 $53.00 $40.00 
SF der wcexkken niche cane eena 78.00 63.00 41.00 
Above prices are for shipments of No. 3 and 
better shop. For straight cars of specified 
grades, add $5. 


[Special telegram to AMERICAN LUMBERMAN] 
Spokane, Wash., Feb. 6.—Quotations on west- 
ern and Idaho pines and white fir are as follows: 


WESTERN WHITE PINz, 16-Foor, IncH— 





No.1 No.2 No.3 No.4 No. & 
, MOC CTO $41.50 $38.00 22.50 Pre dudae 
O dusteaanes 42.00 39.00 24.50 nudes aaaue 
Ol vnaaiadibats 41.50 34.00 24.50 Stine oasee 
| eS 41.50 34.00 24.50 «aadda 
Te dtkeasane 45.00 36.00 25.00 cuwacs daaae 
4” & wider.. ad $20.00 $ 9.50 
WESTERN PINE "SHop, s2s— 
Factory Com- 
Cc No. 1 2 No.3 mon 
Ys & 6/4. iy: 50 $46. 50 Pe 50 $21.50 aadls 
NM ts chara aire 50 56.50 41.50 21.50 cedaa 
GIR “nbdwnsevda cannes cocee $26.26 
IDAHO WHITE PINE— 
No. No. 2 No.3 No.4 No. 5 
4 52. $42.00 $25.00 ..... aédan 
6” 43.00 30.50 
8” 39.00 30.00 ..... éahea 
10” 39.00 30.00 ..... weaite 
12” 41.00 31.0 oem anus 
4” i - $22.00 $ 9.50 
WHITE Fir, 6- TO '20- Foor, IncH— 
4” 6” & 10” = 4” &war. 
Speer i 00 $29.00 $30.00 $31.00 ..... 
Oe -00 7 - _ vs 
WOO Saedecusa. device $20.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Feb. 6.—Present log quotations 
are: 


Cedar: $16 to $20. 

Yellow fir: $28 to $28.50, $21 and $15. 
Red fir: $20 and $21. 

Spruce: $32, $25 and $15. 

Hemlock: $14 to $16. 





Everett, Wash., Feb. 2.—The log market re- 
mains steady. Quotations: 


Fir: No. 1, $28; No. 2, $21; No. 3, $15. 

Cedar: Rafts containing ——— logs only, 
$18 base; 25 cents added for each 1 percent of 
lumber logs. 

Hemlock: No. 2, $19; No. 3, $14. 

Spruce: No. 1, $28; No. 2, $21; No. 3, $15. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Feb. 2.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended today: 


DOUGLAS FIR— 
Vertical Grain Flooring 
No. 2 No. 3 
Clr.&btr. Clr.&btr. 
1x38”... .$58.50 $48.00 
1x4”. 2°54.00 48.00 1%4x4".. 58.50 50.50 
IRB” 2000. Bt00 50.00 14%4x6”.. 60.50 50.50 
Slash Grain Flooring 


1x3”....$40.00 $37.00 1%x3”"..$48.50 
ind” ....+ 40.00 37.00 1%4x4”.. 45.50 37.50 
1x6”.... 43.00 41.00 1%x6”.. 47.50 37.50 


Vertical Grain Stepping 


No. 2 No. 3 
Clr.&btr. Clr.&btr. 
14%4x3”..$61.50 


Oe I Bt 88" 5 civensvccveesas $70.00 $60.00 
SG aes, ae ee AE oon00 seewiewsseee 72.00 62.00 
Finish, No. 2 Clear and Better, S2S or S4S 

Bee. cou cdc waieawa duis +ee eet eeeN $54.00 $48.00 
a Wiig tian ahs aia eaed Ga See Raw OR 55. 49.00 
1x5, 8 a eS ee 56.00 50.00 
EDT hc nda weingieb sesh eae es bee op = . 

" 1 ee | SS | ae ’ 

1 io PRE Try fe 58.00 52.00 
on “4 ee et ee 66.00 60.00 


Celling, C&EV and C&EB and Partition 
x4”...$39.00 $34.00 x6”...$42.00 
zi”... 42.00 35.50 x6”... 44.50 39.00 
x4”... 89.50 34.50 x6”... 43.00 38.00 

x4”,... 42.00 39.00 1x6”.... 45.50 42.50 
Drop Siding, Rustic 


54x6”...$39.00 $36.50 1x6”. ae 00 le 
ixd”.... 41.00 38.00 1x8”.... 50.00 47.00 


Fir Battens 


| SS S020) BE” Os Biiccvieues $0.85 
a SE | RR Sree ee BS  Dicksnwiwens 
Lath 

PAE DCP ANOMNONG «66 is sickodinnewenebd-ceeeeuse $4.00 

Common Boards and Shiplap 

No. 1 No. 2 
com. com. 
A ae |< | $20.00 $17.00 
Ee sihdhevokabsscoheeaubals tans re 8.00 15.00 
BT Mins cick cabios thea dees acanssee 18.50 15.50 
SCRE ~ 5 o9:co4oos sass nes 40ee bee 19.50 16.50 
EIS. .piSob ia sea waa nesed ae easaee 20.00 17.00 
SR ED 6.0.5 bs 5640 conewes Ch eew 21.50 18.50 
TUNED: cS cinbunvass sins saa6¥areneeu 20.50 17.50 
PEGE Me EW 5556+ scsaweseensansawer 21.50 18.50 
Common Planks and Small Timbers 
COREE. chscsbseuwescesawbeaenee = ery 44 
Cee MERE GEO” 6 osdbcc5assaeesoneene 
SRM EMD -. 5 .SGsnikdesediscea sine ass oa 30. $0 19. 50 
Pe, OAD Me RRRS 6 iscsn sc ocvc'cnes 23.00 20.00 
Common Dimension, $1S1E, 12’ 

No.1 No.2 No.1 No. 2 

com. com. com, com. 
2x8, 2x4.."$18.50 $15.50 2x14” ....$21.00 $18.00 


2x6, 2x8”.. 18.00 15.00 2x16” .... 22.00 19.00 


2x10” .... 19.00 16.00 2x18” .... 24.00 21.00 
2x12” .... 19.60 16.50 2x20” .... 26.00 23.00 
Common Dimension, 2x4”, S1S1E 
Dcdeomeee $17.50 $14.50 OB. esses $20.50 $17.50 
| (aE 18.50 15.50 Be seswne 21.50 18.50 
a. 19.50 16.50 Be si uwsas 23.50 20.50 
Common Timbers, Rough, 32’ and Under 

No.1 Sel No. 1 Sel 
com. com. com. com. 
6x 6”....$24.00 $27.00 18x18”....$28.00 $31.00 


10x10"... 25.00 28.00  20x20".... 29.50 32.50 
14x14”.... 25.50 28.50  22x22”.... 31.60 34.50 


16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 
Common Timbers 

34 to 40’..$26.00 $29.00 72 to 80’..$51.00 $54.00 

42 to 50’.. 30.00 33.00 82 to 90’.. 61.00 64.00 


52 to 60’.. 36.00 39.00 92 to 100’. 73.00 76.00 
62 to 70’.. 42.00 . 45.00 


Ties, Rough 
rs Bee. “TER”. i. c.csseewcee $20.00 
TB ~ cue es owww.ee BOO AND. Blo as s040e sewn 11.2 
HEMLOCK— 
Boards, SiS or Shiplap 

No.1 No. 2 No.1 No. 2 

com. com. com com 
1x2 & 3”..$20.00 $17.00 1% & 1% 
| 7 18.00 15.00 xa” $20.00 $17.00 
RES” 45.06 18.50 15.50 x6” 20. 17.50 
1x8 & 10”. 19.50 16.50 x8 & 10” nee 18.50 
axis” 4.56 20.00 17:00 x12” 19.00 

1% x2 & 3” 29. 00 19.00 

RED CEDAR— 

Common Boards and Shiplap 
LS Se $16.50 $11.50 1x10”..... $19.00 $14.00 
ae 17.00 12.00 BEES’ cise 20.00 15.00 
BEB iis 0% 18.00 13.00 

Flume Stock 

ls $22.00 $17.00 1x10”..... 24.00 $19.0 
BER és cess 23.00 18.00 BRIS 56005 E00 oe Oe 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Feb. 6.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 

Pre- 

High Low vailing 


Prices Prices Prices 
Vertical Grain Flooring 


ixé” Nov 2 clear ..sicsasoe% $54.00 $50.00 
ROLES a eu dae S ee 38.00 34.00, 
Slash Grain Flooring 
1x4” No. 2 and better .... 31.00 29.00 
ee CE ee eee 24.00 sivas 
1x6” No. 2 and better .... 36.00 29.00 
Ce Oe ere cr 29.00 saeee 
Stepping 
No. 2 clear and better..... 70.00 cas 
Finish, No. 2 and Better 
188 sop 30" oo. s:cs un . 58.00 
Casing and base ...cscccs 65.00 
Ceiling 
5gx4” No. 2 clr, & btr...... 30.00 27.00 $28.00 
ERAS! shukiceiann s aaten 22.50 22.00 itemere 
1x4” No. 2 clr. & btr...... 31.00 29.00 
MO. SCUBA oicwieec 30.00 26.00 
Drop Siding 
1x6” No. 2 clr. & btr...... 37.00 28.00 31.00 


INO, 8 CIOOD seecccsaen 30.50 28.50 26.50 


No. 1 Common Boards and Shiplap 
RET CUT gal a RE a Pata 19.50 20.50 17.50 


SRAG? Sin weeake ness tacee 20.00 
Dimension, No. 1 Common S4S 
Cat”. 22d) 2h" 655 cowed 19.50 18.50 
Plank and Small Timbers, No. 1 Common 
dx”, 12 to 16” S46 %.50504 22.50 21.50 
Timbers, 32’ and Under, No. 1 Common 
CxO” SES ..ecsccccccsecces 27.00 26.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Feb. 6.—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 
1x4” No. 1 clear 


ning ROS aeieih bs bis Sie IE Ie $57.00 
OE ~ cise Sob Rabe sla GEe hha eas 53.00 
DEAE, RRND ide nso 516966 14S Gib wise neh aeie 39.00 
1x3 and 14%x4” No. 2 clear and better..... 64.50 
Re oo aero eee ys 43.00 
Slash Grain Flooring 
ixé” No, 2 CIOAT GHA Petter  .ncacccccwsevss 32.00 
a ae ae ara mn eae 27.00 
1x6” NO: 2 COAT ANG HOttEr occ icciecivsccce 35.00 
EN, BOTH wis Sk cclcsWalins sochexiseiiee 31.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better......... 70.00 
Finish 
INO. 2 GlOBr ONG - DGGE? 666665 6c iciscs sateen 58.00 
Ceiling 
5¢x4” No. 2 clear and better .............. 31.00 
NO MIND. 5 ps sib wnavierark. 6a ee R oS 24.50 
ixd” No. 2 clear and better .....ccc.cecces 32.00 
HO SE na oii eee ea ahead nsewaen 27.00 
Drop Siding and Rustic 
ix6” No. 2 cloar and. better ..o.6seccssces 34.00 
PW OE 0555 8hi6 5 5s 080 .69:5 4. Wales ernie 30.50 
Boards 
OD D. see swekuiiiass vase sabuuteeadiecs 18.50 S 00 
No. 2 Bee RPO ak ibd Wty eles “— 
Dimension—2x4-inch, S4S 
 LONMD OR: [22° 7 GU a aa a ee SR Pe 18.50 
GSS swokwcsanusuawhecdauwaesines veoaabeacen 15.00 
Timbers 
OO I Sen ye ret ae a ONE aN Same ee 22.00 
DEO ONO MONOD Sec asicscausecseseusotiuaen 24.00 
Miscellaneous Items 
CSRMICOVMIID TAMMOM «oi 0.6.5. sk6.0 sada kes crews 18.00 
Ae MANA, MUEO nuk nes nls wale bento 4s Se posi eae wins 3.50 





WEST COAST SPRUCE 


[Special telegram to: AMERICAN LUMBERMAN] 
Portland, Ore., Feb. 6.—The following are 


. prices for mixed cars prevailing here today: 


BMRA PUA isos :5 6 5'9's 4 WS Aspe isle Ha noloee waue - $73.00 
ME EEN. oso becikcwiwas vias eee 62.00 

Bevel siding, eas PEELE Pee ne rs 34.00 
1 SRA ean wearer een eae 35.00 

BOER. 2000 Pe ee 5.50 
os ae | Ce ie Nee 30.00 
Pele? 5 .oie Si diene sills koa ears eae 35.00 

1A" SP re ere ee 35.00 

iste eles wrale is'ee.bisin Som sde a-ha ee 

2% ‘to RAAT RE SPH 0 46.00 

Common rough dimension................. 25.00 
BOK: AGI OT, TAPOO oo iis 6.6 isis 6's 0 dccomeaee 20.00 
a NO 6 ksh 625 0b kSES aoe 21.00 





REDWOOD 


The following are the prevailing redwood 
prices, f.o.b. Chicago (72-cent freight allowance): 
Bevel Siding, Ye-Inch, S1S1E 


ssa “B” 


c—Clear-—  -——— 
he $727" 8’- 20’ 3°-7’ 8’ -20’ 3° -20’ 


, Cy. $33.25 = 4 7 - +e. = $29.25 
arr eeeee 34.25 34.25 
CY wccccccccce 88.20 43:26 3128 438 83.25 


Random Shop, Rough or S2S, 5” and up, 8’ -20’ 
w” 2 ” ” ” 


1” 14%” A” 5” -6" 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish—Rough, S2S or S4S 





-————Clear oy — 
1- — 3-444’ 5-7’ 8- 20° '3- 4%’ 56-7’ 8-20’ 
3” = ......-$52.50 $62.50 $88.50 $47.50 $57.50 $83.50 
4” oceccee 62.60 62. 94.50 47.50 57.50 89.50 
5” ......- 59.50 69.50 96.50 64.50 64.50 91.50 
6 -+++. 64.50 64.50 94.50 49.50 69.50 
3 to 6”... 52.50 62.50 ..... 47.60 57 
coeeeee 74.50 74.50 94.50 69.50 69.50 89.60 


i"; | eee: ° Beene 
1% & 1%-inch— 

se eeeee$59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
4” 2.2 2557"59:50 69.50 101.50 64.50 64.50 96.50 


5” ......- 66.50 76.50 103.60 63.60 73.50 100.50 
” seeees 61.50 71.60 101.50 56.50 o¥-74 96.50 


8” ....+-. 81.50 81.50 101.50 78.50 78.50 98.50 
92.50 105.50 89.50 


A 5. . . . 
= - 94.50 - 50 106.50 91.50 91.50 102.60 
0 Oss tes cee EE eens 


2-inch— 


3” «4... $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
4” ....... 57.60 67.50 99.60 62.650 62.50 94.50 
5” .....+. 64.50 74.50 101.60 61.60 71.50 98.50 
ae - 69.50 69.50 99.50 64.50 64.50 94.50 
3 to 6”... 57.50 67.50 ..... 64.50 64.50 
8” .....+. 79.50 79.60 99.50 76.50 76.50 96.50 


BO” teseaes 90.50 90.50 103.50 87.50 87.50 100.60 
1B”  siveies -- 92.60 92.60 103.50 — 89.50 100.60 
© UO TEP. ssn eeoee 99.60 cores 95.60 


Pl 22’ and 24’, add $6 to 8’ -20'; 26’-32’, add 
Bungalow Siding, 81S1E 


lea “A! —~ 
3'-7' 8’-20'—-B’-T"_— 8-20" 

RP ccinnaisien $55.25 $58.25 $53.25 $56.25 
SE seanedies .. 69.25 62.25 57.25 60.25 
> ere . 73.75 = 76.75 «= 71.75 = 74.78 
Se Srsasicke . 75.75 78.75 = 78.75 76.78 
BD veanssanes 77.75 80.75 = 75.75 77.76 


Wide ae Finish, ag or $28, “mr - 


2” 3” 
14”... $14 50 $18 60 bo si2z. 60 $127. 00 $131 09 si3t et 
18”... 13: Hy 134: 80 132, Hi 137,00 Taio 1460 
20”... 182.50 139.50 137.50 142.00 146.00 149.50 
22”... 137.50 144.50 142.50 147.00 161.00 1654.60 
24”... 142.60 149.60 147.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.60 167.00 171.00 174.50 


Clear and Tank, Rough or S28, 8 to 20’ 


Width— o” 8” 10” 12” 6-13" 
Thickness— 

Fe | Mapas euaene was mre iT $112 $113 $114 $112 

Do cbies ae annenuenee » 216 «3977 «6198 6h CUS 


Ada, for 22-26’, $6; for 26-31’, $14. 





RED CEDAR SHINGLES 


Seattle, Wash., Feb, 2.—Eastern prices f.0.b 


mill are: 
Per Square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 

Weiea. Stare, 6/8 .6cccceswse $2.28 $2.85 
ECA: BIAEO, 6/2 ..00.cccoces 2.48 3.10 
MORATO CIOOEE ois.0- i800 c0seas 2.68 3.35 
PROTOOUN, BFE scceveveses ss 3.13 3.90 
MINE gioa heictse-e oinieiesceeat 3.91 4.00 
POTRMCUONE cecccccacceiaes 3.47 4.70 

First Grades, Rite-Grade Inspected Stock 
TURCPR BtHrs, 6/2. ocsisccccs $2.36 $2.95 
PERUCe: BUOES, B/S soc cc vc cccee 2.56 3.20 
pos at CY re 2.88 3.60 
OTTOCOS,. BF! voc kcdccescves 3.21 4.00 
Or rrr rere 2.99 4.10 
POPIGCUOND: 6000080008 bree 3.54 4.80 

Second Grades, Standard Stock 

Common stars, 6/2........ $0.88 $1. 
Common stars, 5/2........ 1.08@1.16 1. 35@1. 45 
Common clears ........... 1.48@1.60  1.85@2.00 

British Columbia Stock, Seattle Market 
Xxx x{ganadian) RE RNS AA $3.30@3.40 
Cs Bil eveneaewces i 21 4.00 
NS ee eee 3.27 4.50 
Vy | a 3.61 4.90 
XX 6/2, 16” (Canadian) HET TENTS 1.60@1.70 
am Gf, O° CO. &).....5. 1.51@1.63  1.90@2.05 

















924 


rood 
Ce); 


B” 

~20' 
9.25 
4.25 
3.25 


~20’ 


"6" 
6.00 


shes 


1.45 
) 2.00 


3.40 


)1.70 
02.05 
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CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Feb. 4.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 

Best Primes Economies 
BD By hala erdce ena axatareere $5.70 $2.70 aaa 
BM te hers etn ach oe, aaa 6.70 4.85 $3.70 
RR errs 6.95 5.45 4.80 
| cree Cree > 6.95 5.45 4.85 

Lath, 4-Foot, 3x1/-Inch 

BT daca cesse.on $10.05 ING 2 secawevewes $9.55 








CROSS TIES 


St. Louis, Mo., Feb. 4.—The following cross 
tie prices prevail, f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face.....$1.60 $1.40 
No. 4, 7x8”, 8’, 8-inch face..... 1.50 1.20 
No. 3, 6x8”, 8’, 8-inch face..... 1.35 1.02 
Wo, 2, 6x7”, 8’, (-ineh face..... 1.25 92 
No. 1, 6x6”, 8’, 6-inch face..... 1.15 .82 


Red oak and heart cypress ties, 15 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 
Ties Plank 
NEEM ONNE ecto cie wots duende 551.00 $48.50 
RIGO Vc cau eka eevee ve clea wen 49.50 46.50 





CHICAGO BUILDING PERMITS 


The following are comparative building permit 
totals for January, 1924 and 1923, and for Decem- 
ber of 1923: 








Jan., Dec., Jan., 
Permits for 1923 1923 1924 
I aoc o 4s Brace es 127 89 101 
Offices and hotels... 7 8 3 
Residences ........ 395 555 370 
Halls and churches. ... 1 3 
re eid rr p | 
Apartments ....... 283 517 289 
Stores and offices... 10 3 3 
Stores & residences. 20 5 13 
Stores and halls.... ... save 1 
Stores & apartments 27 20 13 
Miscellaneous ..... 3 1 
TOMEE 6k Ge eis 872 1,199 797 
ne eke 769 1,028 699 
ME so 5 eek areas 10: 171 98 
Frontage ...... 30,073 ft. 34,868 ft. 24,684 ft. 
eee $18,611,600 $21,740,450 $14,117,110 


RECEIPTS AND SHIPMENTS 


Chicago receipts and shipments as reported by 
J. J. Fones, Secretary Board of Trade, were as 
follows: 





Lumber Shingles 
MM 5 ohn alivosiccd ea 242,609,000 36,235,000 
1 Ee le ne ee 351,810,000 41,120,000 
WCCEO@OSE  e6kekic 109,201,000 4,885,000 





SHIPMENTS FROM JAN. 1 to Fes. 2, INC. 





Lumber Shingles 
1924 PO ee eer ee 161,073,000 35,683,000 
1 ete era 196,479,000 53,573,000 
Decrease ....... 35,406,000 17,890,000 





For Editorial Review of Current Market Con- 
ditions See Page 33 


NORTHERN PINE 


Minneapolis, Minn., Feb. 5.—There is noted 
an increase in northern pine,’ mostly in 
low grade material. There are some large 
orders for box and crate material. Labor condi- 
tions in the northern woods are reported much 
better than at the beginning of the season. 





Buffalo, N. Y., Feb. 4.—The northern pine 
trade is fairly active for this time of year, 
With a larger number of inquiries coming in. 
No change in prices has taken place since the 
recent adjustment of the common grades to a 
lower level. Low grades, which were advanced 
at that time, continue exceptionally strong. 


Boston, Mass., Feb. 4.—Lower grades of north- 
ern pine are in strong demand at firm prices. 
Manufacturers are buying in large volume for 
boxing and crating purposes. Distributers who 
Push for business energetically are booking 
orders right along despite the stiff competition 
of western woods. The better grades are now 
being offered at 10 percent or more under 
December lists and the market is beginning to 


look firm on the new basis. Retail yards are 
coming into the market more freely. 


New York, Feb. 4.—Prospects for a good spring 
season in northern pine are rather promising. 
Packing grades are now in fair demand and dis- 
tributers report that business along this line 
is improving steadily. Retail yards are taking 
on only small supplies of this wood. Prices 
now hold firm at the recently lowered price 


levels. 
EASTERN SPRUCE 


Boston, Mass., Feb. 4.—The eastern spruce 
market retains its strength. Demand is run- 
ning ahead of the normal volume for winter. 
Retailers are not buying many frames just now, 
but this is offset by the very good demand for 
yard dimension. Any ordinary schedule is firm 
at $48 base, and a very easy one might be 
bought for a little less. Recent advances in the 
quotations on random lengths are retained. 
Northern and eastern boards are affected some- 
what by the competition of southern and 
western stock, yet quotations are firmly held 
and continue to show an upward tendency. 
Quotations: Dimension, rail shipments, 8-inch 
and under, $48; 9-inch, $49; 10-inch, $50; 12- 
inch, $52. Provincial random, 2x3 to 2x7, $38; 
2x8, $43 to $44; 2x10, $45 to $46. New England 
random, 2x3 to 2x7, $39 to $40; 2x8, $45; 2x10, 
$46; 2x12, $48. Covering boards, 5-inch and up 
wide, 8-foot and up long, D1S, $38; matched, 
clipped, 10- to 16-foot, $40 to $42. 

New York, Feb. 4.—Business this week has 
been a little slow but the volume for January 
has been unsually good. Shipments are coming 
thru well and a normal winter supply is on the 
market. From all accounts dry stocks at the 
mills are very scarce. No price change has 
taken place lately and for the time being no 
advance is looked for. 


HARDWOODS 


Feb. 6.—Hardwood trade remains 
active. Furniture interests are buying in larger 
volume. Flooring and interior trim makers are 
actively on the market, having good business 
and excellent prospects. The automobile shows 
were reported to have been very successful, and 
it is expected that body interests will soon buy 
on an even larger scale than they have done 
recently. Miscellaneous consumers buy freely. 
Sap gum, oak, birch and basswood all are 
higher in price than a fortnight ago, and the 
general market is firm. Lower grades continue 
to occupy a strong position. 


Chicago, 


Cincinnati, Ohio, Feb. 5.—Dealers report orders 
in the hardwood trade coming in faster, and 
are much encouraged over prospects. Prices are 
beginning to firm up and advances have been 
made in gum and plain oak. 





St. Louis, Mo., Feb. 5.—Prices in the southern 
hardwood market remain firm, tho business 
done was somewhat less than last week. Mills 
are making no concessions, it is reported, and 
retailers are waiting in expectation of a lower 
market. Bad weather has held back work in 
producing territory. 


New Orleans, La., Feb. 4.—Gradual improve- 
ment of demand is reported, with further 
stiffening of price on FAS sap gum, which is 
said to be in scant supply, and better call for 
red gum. Oak is also sharing the gain, with 
flooring grades in notably good request. Pro- 
duction is still subnormal but improving with 
better weather. Car supply is adequate. 


Buffalo, N. Y., Feb. 4.—Hardwood trade has 
been looking up a little during the last two 
weeks. There is no large volume of business, 
but most woods are in fair inquiry and buyers 
are taking hold better. Prices are firm in most 
cases, among leading woods in demand being 
maple, oak and poplar. 

Boston, Mass., Feb. 4.—Orders for hardwoods 
are being received in very satisfactory volume. 
Prices are being firmly held. Stocks of dry 
lumber in first hands are light. Maple is in 
strong demand from automobile plants and the 
firmness of this wood is a conspicuous feature 
of the market. Some inquiries for brown ash 
are going unsatisfied because of the scarcity of 
this variety and broken assortments of grades 
and sizes. Plain oak is meeting with more at- 
tention, especially from flooring manufacturers. 
Orders for hardwood flooring are now becoming 
fairly numerous. Some flooring mills are ask- 
ing $15 more for oak flooring than a few weeks 
ago. There is a range of about $5 between 
flooring prices quoted by northern mills and 
the higher values insisted upon by western 
mills. Quotations, FAS, inch: Ash, brown, $125 


BUILT directly to Pacific 


Coast logging requirements 
Willamette Geared Locomo- 
tives have met with the |same 
favorable acceptance as have 
Willamette Logging Donkeys. 


Manufacturers of 
LOGGING MACHINERY 
PORTLAND, OREGON 

U.S.A. 




















Dependable Wire 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 


that field. 













Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 


Denver 


No, 2 














A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 
sand, mud, bad roads or soft ground. More 


freight with less power. Will carry capacity 
loads wherever animals or tractors can work. 


Shipments direct from Chicago factory. 
Information and prices on request. 


ATHEY TRUSS WHEEL CO., 130 N. Wello St., Chicago, U.S.A. 
Cable Address “‘Trusswheel Chicago” 
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transaction. 


ing. What will be the effect ? 





by name! 
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aIERHAPS you are entirely satisfied with the brand 
of Oak Flooring which you are now handling. Its 
price is low and you have not had an alarming 
Your customer merely asks for 
“ Oak Flooring”, you provide him with “Oak Floor- 
ing”, he pays for “Oak Flooring”, and that is the end of the 


Now, let us suppose that you decide to take in a car of LONG LIFE Oak Floor- 


Perhaps no immediate result can be noticed. It is safe to say, however, that before 
the entire car has been moved out of the warehouse, you will have noticed that 
some customer has returned for more of this flooring, — and has called for it 


Not alone in Oak Flooring but in the sale of any commodity, shoes, hats, pianos 
or breakfast food, the dealer who has been most successful in your community is 
the one, who not alone has handled a branded product but one who has handled 
one that is consistantly asked for by name. 


This is one of the peculiar characteristics of LONG LIFE, i. e. that your trade 
will almost immediately start calling for it, by name. 





THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 


SIXTEENTH IN AN ADVERTISING SERIES 
PRODUCED IN OUR OWN OFFICES 





7. 
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We Have Moved 
Our Sales Olfice 


from Escanaba to Manistique, Michigan 
so that we may be in closer touch with 
conditions and stocks at our mill. 


Address Your Future Inquiries to 


Stack Lumber Company, 





5] 


MANISTIQUE, 
MICHIGAN 








to $135; ash, white, $115 to $125. 
to $106. Beech, $80 to $85. 
$150; birch, sap, $120 to $130. Gum, red, $95 to 
$105. Maple, $105 to $115. Oak, white, plain, 
$110 to $120; quartered, .$150 to $165. Poplar, 
$125 to $130. Flooring, 13/16x2% clear: Beech, 
$88 to $93; birch, $93.50 to $98.50; maple, $101.50 
to $103.50; oak, white, plain, $109.50 to $115. 


Basswood, $95 
Birch, red, $140 to 


Houston, Tex., Feb. 5.—Hardwoods this week 
were in extra heavy demand, and prices were ad- 
vanced on an average of $2 a thousand. Sap gum 
leads all items, with oak for flooring next. Ash 
and magnolia are in very strong demand. Condi- 
tions in the manufacturing end are much im- 
proved as the result of two successive weeks 
of fair weather. Shipments are better than at 
any time in months. 





Kansas City, Mo., Feb. 5.—The hardwood mar- 
ket is getting back to normal demand in good 
shape, with a good inquiry coming in from in- 
dustrial consumers and retailers buying stead- 
ily in oak flooring and finish and gum trim. 
Gum prices are getting stronger. There has 
recently been an increased call for oil rig tim- 
bers and railroad material. While first grade 


stock is in good demand, the most activity at 
present is in the medium quality, a great deal 
of which is used both by motor body manufac- 
turers and furniture factories. 


Baltimore, Md., Feb. 4.—While hardwood 
movement seems to be expanding in a general 
way, more or less hesitancy on the part of buy- 
ers to place orders is still being reported. Mills 
have no extensive stocks on hand and fore- 
cast an increase in prices. Foreign business is 
gaining ground, the rise in exchange having 
created a better feeling and other indications 
of an improvement in economic conditions in 
Europe tending to encourage buyers to place 
orders. 


New York, Feb. 4.—Poplar is strong and in ex- 
cellent demand, probably leading the market. 
No. 1 common, 4x4, poplar holds very stiff. Oak 
flooring is also in good call and has become 
rather scarce on this market. Clear oak floor- 
ing, white, 21%4-inch face, brings around $105; 
selects sell between $93 and $95. Southern hard- 
wood mills are becoming more independent. In- 
dustrials are increasing the size of their orders. 
Business is better than seasonable. 


Columbus, Ohio, Feb. 4.—Hardwood trade holds 
steady with a tendency to grow more active ag 
the season advances. Buying is steady from all 
sources with factories the best customers. Con- 
cerns making boxes, implements, automobiles 
and musical instruments are buying briskly anq 
some orders are coming from furniture factories, 
Railroad inquiries are good. Retail trade ig 
steady and dealers are replenishing stocks for 
spring business. Shipments are coming out 
promptly as a rule. Dry stocks, especially jn 


No. 2 quartered and plain are not heavy. Quo- 
tations on oak at the Ohio River: 

No. 1 No. 2 No. 3 

FAS com, com. com, 

uartered .....:+. $150 $90 $53 me 

Lic o || he aie ier rair 110 75 55 $20 





Omaha, Neb., Feb. 5.—Maple and birch are the 
leaders on the local market among the northern 
hardwoods, with supplies sufficiently large to 
care for the present trade. Among the southern 
hardwoods, sap gum and common grades of oak 
are in demand with the supply fairly well limited 
altho large orders have been placed during the 
last two weeks. 


HEMLOCK 


Buffalo, N. Y., Feb. 4.—Strength has been 
developing lately in the hemlock market and 
boards have advanced about $1 during the last 
week. Dimension stock, which recently was 
advanced, holds strong. The strength in com- 
peting woods, especially southern pine, is help- 
ing to keep hemlock prices sustained. Retailers 
are carrying fair sized stocks for present needs, 


Boston, Mass., Feb. 4.—Hemlock distributers 
speak of improving demand and somewhat 
stronger prices this week. More western hem- 
lock has been coming in the last few days than 
arrived during the first few weeks of the year, 
but it is being taken care of promptly by the 
expanding demand. In fact, western hemlock 
has gained rapidly of late and is now selling 
but little under equivalent sizes and grades of 
Douglas fir. The small sizes to compete with 
eastern spruce random and yard dimension are 
doing exceptionally well. Dry stocks of eastern 
hemlock are comparatively scarce and _ prices 
are firmly held. Clipped boards, 10- to 16-foot, 
sell at $40. Northern hemlock boards are of- 
fered for $1 less. 


New York, Feb. 4.—The market for west Coast 
hemlock continues to stiffen and retailers are 
adding to their supplies much more freely than 
was the case in the earlier part of January. 
Transit stock is being picked up almost im- 
mediately upon arrival. Difficulty of getting 
cargo space is still causing wholesalers some 
concern. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Feb. 4—No change has taken 
place in the basis of North Carolina pine prices 
during the last week. Recent advances have 
been well sustained. Wholesalers find some 
hesitation among retailers in placing orders, 
owing to the recent rise. Mills are unwilling 
to make concessions as their stocks apparently 
are not large. 


Boston, Mass., Feb. 4.—The continued upward 
price tendency of some items on the southern 
pine list is not so prominently noted in the 
New England market for North Carolina pine. 
The market here remains just about as it was 
last week, with perhaps a little gain in the 
volume of business. Fairly satisfactory rough 
edge, 4/4 under 12-inch, is being offered this 
week at $61.25. Retailers are buying shortleaf 
flooring in fair volume. C rift and B and better 
flat have advanced $1 to $1.50. Roofers sell in 
substantial volume and prices are firm on the 
higher levels. Lower range of quotations on 
shortleaf flooring, 1x4: <A. rift, $92.50; B rift, 
$88; C rift, $74; B & better flat, $56.50. Parti- 
tion, B & better, 11/16-inch, $58.25. 


Baltimore, Md., Feb. 4.—North Carolina pine 
men report a continuance of quiet in the trade, 
with requirements not of impressive proportions, 
tho the movement seems to maintain suf- 
ficient volume to prevent accumulation of stocks. 
In fact, some further reduction in the avail- 
able supplies is noted, and mills are marking up 
quotations. 


New York, Feb. 4.—The new price lists for 
North Carolina pine that recently went into ef- 
fect showed a straight $3 advance right thru. 
No. 2 and better grades are moved as soon as 
they reach the market. Flooring, 244-inch face 


of No. 2 and better is in such demand that it 
can not be supplied. 


Stocks are such that it 
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924 : 
- is almost impossible for even the larger dis- : : 
olds tributers to fill orders for ordinary promiscuous Side Bundle 
e as mixed cars. Box material is very scarce. No. iw 
2 all 9 edge box is in big demand. | 
Son- 
: f 
biles FIR, SPRUCE, CEDAR 
and 5 
ries, Chicago, Feb. 6.—Good trade is reported by i 
e ig jocal distributers of Douglas fir, who oo that + * t’ } 
for demand will develop greater volume from now F h N hw i 
out until spring and find no complaint to make re- rom e or es $s + 
y in garding conditions or prospects. Slash grain ° P F : 
Juo- jtems are still somewhat weak, but there is no ite ine orests i 
great supply of them at the mills, and the : 
10. 3 market is expected to strengthen at any time. e 
om. Long joists, timbers and all kinds of special Direct to 
sae cuttings hold strongly. You! dea a DT 
$20 eg aes : ° (ce) 
Buffalo, N. Y., Feb. 4.—Fir demand is up to 
th normal for this time of year and it is stated ODAY America’s lumber in- 
1e F that most of the western woods are being bought Aree l 
‘ in fair amount by retailers. The market is terests find the last great 
ern about holding its own as to prices. Production stands of timber in the North- 
oak of fir is regarded as fully ample for present west especially the White 
ted needs. & 
the Pine! Hence we naturally can 
Boston, Mass., Feb. 4.—Retail dealers in and offer the greatest frame econo- 
about Boston are giving Douglas fir a very - - nail 
generous share of their attention. Present pros- mies, with our great modern 
= pects a ong arrivals thruout Le pape factory located in Spokane, the 
‘ At the muc rmer prices now qu ’ ! 
and Douglas fir, it is still available for building Northwest’s lumber center! In- 
last purposes at a _ differential ee under vestigate. Others are saving 
was j 3 3 ; her in estern ° 
either eastern spruce or southern pine. % 
om-~- spruce and cedar have been firmer than Douglas many dollars by using Crow 
elp- fir since last fall, and fir is now getting on to leys; so can you! 
— much firmer levels. The upward tendency of 
eds, ocean freight rates also is strengthening the fir : a 
market here, $13 to $14 now being quoted on There’s ECONOMY in Every 
ters lumber cargoes from the Pacific coast. Car of Template-True 
_ ’ ““Semi-Set-Up” 
om- Kansas City, Mo., Feb. 5.—Fir men here have - p 
han been somewhat disappointed lately in the volume 
ear, of business they have been getting. The trouble 
the with some mills appears to be that buyers have 1() Cy 
ock been afraid to place orders because prices were Cc leted 
ling not stable. In some cases prices were advanced ompuiete 
; of one week and skinned back the next. Demand e $ Crowley 
vith now is principally for boards and flooring. Re- W d d D F : 
are cently transit cars have been more pientiful in ow an oor rame Frame 
ern and good loadings have been selling well. "THERE are many advantages in using ; 
ices selene = rr epaeaeaal . 7 
oot, New York, Feb. 4.—Prices of Douglas fir have soft-textured White Pine frames, made in 7 to 10 
of- continued to rise this week. Ordinary Douglas the accurate Crowley way! Seven com- Minutes! 
fir schedules sell at $38.50, ship-side, except 2x4, pact, easily nailed-together units; two bun- 
bara oe 7 gy eager ” P ppotinan I ypwelbcrnone dles to the frame for unlimited a 
ast s being offered. e renewe 7 r - ! Aa ta 
are of freight rates via the Panama Canal and the — ae combinations y : 
han difficulty of securing space occupy the closest endure : Time Is 
ury. attention of all shippers. Money— 
rol ae 
oe Omaha, Neb., Feb. 5.—A stiffening has been SAVE It! 
me reported in the Douglas fir market, with demand, 
considering the weather, slightly above normal. 
Stocks are low, and some little difficulty is re- 
ported by dealers in obtaining anything else 
than mixed cars. Dealers are doing their best 
ken to replenish, stocks before the season’s construc- 
ces tion program starts. Higher prices are expected 
ave before the end of the month. 
yme 
ors, San Francisco, Calif., Feb. 2.—January fir sales Write For Fully Illustrated 
ing in California were not heavy, but recent rains Blue Print Book” Just Out! 
itly have improved the farm outlook. Mills in the 
Northwest are maintaining prices. Some Cal- h C wl cc 
ifornia buyers are disposed to hold off. Randoms e€ ro ey O. 
ard bring about $24 or $25 flat, with some cutting P. O. Box 2113 
ern orders at $26 base San Francisco, and up. . 
the Vertical grain flooring is quoted at about $16; (Offices and Factory) 
ans $12 and $6 over list for No. 1, 2 and 3. SPOKANE, WASHINGTON 
h 
eh CYPRESS 
“ Chicago, Feb. 6.—The cypress trade has shown 
need no notable change. Industrial consumers con- 
in tinue to be the largest factors in the market, 
the having fair-sized requirements. Retailers, how- 
a ever, are still slow buyers, and evidently will 
ift not increase their takings considerably before Ae 
nn spring. Their orders are usually for badly mixed ? 3 Better join 
cars which the mills sometimes find difficult to During 192 th ° 
fill on account of poorly assorted stocks. Prices our Fir e growing 
have shown no reportable changes. ranks of 
om ————— orders and tished 
nn St. Louis, Mo., Feb. 5.—The cypress market shipments satisne 
if. yo gee without feature. Prices on both red tt customers 
' yellow cypress remain firm, tho the market went to : 
ks. aa zs - , 
‘ile : on the latter is very inactive. There is a good 25 States by sending 
= demand for red cypress. us your 
reas shown on Fir inquiries 
New Orleans, La., Feb. 4.—Cypress market Map q 
for Conditions are unchanged as to price, character and orders 
of - of demand and volume of bookings. Mills re- 
ru. port a good business and an excellent outlook. 
os ep assortments are still depleted and broken 
some extent despite normal production and ‘ 
ice p to) 
tf} Wome-sustained effort to build them up. car | WORTH LUMBER CO, (f"s3,) SEATTLE, WASH. 
it “Upply is satisfactory. 
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Every Audit Should Be 


A Detailed Audit 


The leaders in practically every field of business 
now regard the Detailed Audit as an absolute 
necessity. The Reserve Cities Bankers Associa- 
tion, and most of the Credit Associations through- 
out the country, stand on record as preferring it 
to the Balance Sheet Audit. 








Offering an expert and independent study in 
detail of the items represented in mass by 
balance-sheet figures, the Detailed Audit not 
only verifies, but clarifies. It digs beneath the 
figures and reveals the buried facts. 








Every audit should be a Detailed Audit. It 
brings to light avoidable leaks and wastes. It 
finds the flaws in accounting, in credit and col- 
lection methods. It presents the cause, and the 
effect,-of financial policies. It points to possi- 
bilities for greater profits. 





Free from the qualified statements of the Balance 
Sheet Audit, the Detailed Audit is the ideal basis 
for credit. Complete in its presentation of the 
facts behind the figures, it is the only basis for 
executive plans and action which lead to progress 
and success. 


ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 
















NEW YORK CLEVELAND DETROIT MINNEAPOLIS LOS ANGELES 
BUFFALO CINCINNATI GRAND RAPIDS S&T. PAUL ATLANTA 
ROCHESTER TOLEDO KALAMAZOO DAVENPORT NEW ORLEANS 
BOSTON COLUMBUS PITTSBURGH INDIANAPOLIS DALLAS 
PROVIDENCE YOUNGSTOWN WHEELING ST. Louis HOUSTON 
PHILADELPHIA AKRON ERI« KANSAS CITY FORT WORTH 
BALTIMORE CANTON CHICAGO OMAHA SAN ANTONIO 
RICHMOND DAYTON MILWAUKEE DENVER waco 


LOUISVILLE SAN FRANCISCO 


FEDERAL TAX OFFICE: 910 To 918 MUNSEY BLDG., WASHINGTON, D. c. 








THE DIXIE TWO SAW TRIMMER 


With crank on transfer beam, saves from one-half to two-thirds the distance your operator 
would travel if operating the usual style of trimmer with crank at end or center and that 
certainly means increased capacity. 





Write for descriptive bulletin giving features that spell profit. 


HILL-CURTIS CO. - 











Boston, Mass., Feb. 4.—Cypress is in very fair 
demand. Some encouraging inquiries are com- 
ing along from both retail yards and millwork 
buyers in the vicinity of Boston. Quotations: 
FAS, 4/4, $98 to $105; 5/4 and 6/4, $103 to $110; 
8/4, $108 to $121; 12/4, $130 to $136. Selects, 4/4, 
$83 to $93; 5/4 and 6/4, $88 to $98; 8/4, $95 to 
$101. Shop, 4/4, $53 to $63; 5/4 and 6/4, $65 to 
$71; 8/4, $75. to $85. 


Cincinnati, Ohio, Feb. 5.—Business is some- 
what improved in the cypress market, with a 
firm price position. 


Buffalo, N. Y., Feb. 4.—Cypress demand is on 
a steady basis, with prices remaining firm and 
in some cases advancing. Dealers look for im- 
provement in the near future. 


New York, Feb. 4.—There has been no rush 
to get in orders ahead of the spring trade so far 
in the cypress lines. Business has shown little 
improvement over_the week, altho prices seem to 
be slightly more firmly held. Retailers are carry- 
ing very small supplies. The demand that ex- 
ists calls for badly mixed cars. 

Kansas City, Mo., Feb. 5.—Cypress demand 
shows a little increase each week now and there 
is a considerable volume of inquiry coming in. 
Demand for factory stock is reported very good, 
while retailers are spreading their wants over 
the list. 


Baltimore, Md., Feb. 4.—Cypress continues to 
be numbered among the firmest and most buoy- 
ant woods on the list. Price advances have been 
effected without meeting any real resistance, and 
distribution is still sufficiently large to keep 
assortments held by mills down to relatively 
small proportions. 





Omaha, Neb., Feb. 5.—Dealers report a slightly 
firmer market for cypress, with a substantial 
increase in the number of inquiries. Purchases 
continue about normal. 


WESTERN PINES 


Chicago, Feb. 6.—Demand for western pines 
in all grades is called good by local distributers, 
and the market is strong. Shop lumber has 
been in good request lately, and stocks are none 
too heavy. No. 1 is particularly scarce. The 
prevailing market price is $38, $48 and $60 on 
Inland Pmpire stuff, tho $2 more is often being 
paid. (,ommon lumber has a free movement, 
and is advancing in price. Advances of $1 to 
$3 were made effective this week on practically 
all items of western and Idaho white pine. Cali- 
fornia white and sugar pine also is held higher 
by most manufacturers. 


Boston, Mass., Feb. 4.—Demand for western 
pines is expanding and prices are strengthening. 
The request for shop lumber has shown very 
decided improvement since the first of the year. 
Idaho white pine is moving in substantial 
volume, and prices are firmly held at the recent 
advances. Wholesale quotations on Idaho white 
pine: 


1x4 1x6 1x8 1x10 
No, 1. COM. <6. $68.50 $69.50 $68.50 $71.50 
No. 2 com..... 57.50 58.50 56.00 56.00 
No. 8 COM... 41.50 45.00 46.50 46.50 


Kansas City, Mo., Feb. 5.—There is an active 
market in western pines, with a particularly 
strong call for shop lumber. With No. 1 in 
strong demand, a good many mills either are 
tying strings to orders or demanding a premium. 
Usually a buyer has to take an equal quantity 
of something else to get any quantity of No. 
1. Third clears also are getting scarce, while 
No. 2 and No. 83 shop is plentiful. Prices on all 
items are firm. 


New York, Feb. 4.—The market in western 
pines is unusually firm on shop lumber. Some 
mills have advanced the price on shop. Most 
mills are booked up to capacity on moldings. 
The price on No. 2 common is very firm with 
many mills giving quotations a boost. The week 
has brought out a good volume of business and 
Nos. 2 and 3 shop are plentiful. Prices on all 
items. 


Omaha, Neb., Feb. 5.—There is a heavy de- 
mand, a stiff market and a limited supply of 
western pines. Prospects for the season’s de- 
mands are good, and retailers are making every 
effort to build up stocks before the season opens 
in earnest. The urban demand is fair with In- 
creased orders coming in from the rural dis- 
tricts where plans are fairly well shaped fo 
spring construction. - 


San Francisco, Calif., Feb. 2.—There is some 
improvement in inquiries, orders and shipments, 
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and prices are stiffening. White pine No. 1 
shop is extremely scarce and in strong demand. 
Mills are closed for the winter, and stocks are 
diminishing. No. 2 shop stocks are decreasing. 
There should be a clean-up before new dry 
lumber comes in. There is not a great deal of 
box lumber for sale. Mills are in stronger posi- 
tion and the outlook is favorable. 


REDWOOD 


Boston, Mass., Feb. 4.—Retail yards are not 
yet showing so much interest in getting their 
redwood stocks in shape for spring business as 
they are in some other lines on which prices 
have been advancing. Eastern wholesale yards 
have been watching the market closely and 
taking advantage of every opportunity to pick 
up special lots at attractive prices. Shop lumber 
is moving in very fair volume. Mills are mak- 
ing better shipments than during the latter part 
of 1923. 


New York, Feb. 4.—The redwood market is 
running along at a moderate rate with whole- 
salers expecting a turn for the better at any 
time. Inquiries during the latter part of January 
were greatly in excess of the first two weeks of 
the month. Prices show no change and the 
market seems to be free from any concessions. 
Siding and shop lumber are leading in demand. 


Kansas City, Mo., Feb. 5.—There is a rather 
slow market for redwood at present, but prices 
seem to be holding steady. Demand for yard 
stock and shop is about on a fifty-fifty basis. 


San Francisco, Calif., Feb. 2.—Redwood re- 
mains strong, and the mills are making fully a 
normal winter run. Shipments and orders have 
been keeping pace with production. There will 
be a normal year’s output. There is continued 
eastern inquiry. Clears are being exported, and 
the mills are sold ahead. 


SOUTHERN PINE 


Chicago, Feb. 6—The stormy weather which 
has prevailed here during the last week has 
slowed down retail and wholesale trade, but 
business nevertheless has been above complaint. 
Transit cars, of which there have been quite a 
number lately, have a good call and are being 
steadily absorbed, with the result that good, 
even if not peak prices are being obtained. 
Larger mills hold strongly to their lists, but 
some smaller operations are accepting somewhat 
lower prices. Weather conditions in the South 
have not improved, and there are complaints re- 
garding slow shipments. Lumber stocks also 
are low, making it difficult sometimes to place 
orders, especially if they call for badly mixed 
cars. The outlook here is very good, and 
distributers are optimistic. 


Boston, Mass., Feb. 4.—Cold weather and snow 
during the last few days have slowed down 
retail trade. The continued upward price 
tendency in the market for southern pine is 
stimulating wholesale trade. Both retail yards 
and industrial consumers are building up stocks 
for spring business. Flooring mills show a dis- 
position to add to quotations frequently. Parti- 
tion is firm and higher prices are predicted. 
Roofers are very strong at recent advances; 
ordinary air-dried 6-inch are now hard to find 
for less than $34. Demand for longleaf dimen- 
sion and timbers is slowly expanding and prices 
are hardening. High range of quotations on 
longleaf flooring, 1x4: A rift, $101; B rift, $96; 
C rift, $87.50; B & better flat, $60. Partition, 
B & better, 11/16-inch, $64. 


St. Louis, Mo., Feb. 5.—There has been a good 
deal of activity in the southern pine market 
during the week, despite unfavorable weather 
in consuming territory. Shipments have been 
heavier than for several weeks. Prices are 
somewhat weaker than last week. In fact, there 
has been a gradual weakening since the middle 
of January. Present prices are regarded as 
Satisfactory, however, and it is expected that 
g00d weather will bring increased volume. 


Kansas City, Mo., Feb. 5.—Demand for south- 
ern pine holds up strongly. Orders from retail- 
ers are well distributed over the list, with 
boards, dimension, and flooring in particularly 
good demand and boards and flooring stiff in 
Price. Prices on other items have not been so 
well held. While the big manufacturers were 
Putting up their prices, the small mills have 
been holding back and going after business 
actively, with the result that wholesalers have 
been picking up a lot of orders on low prices. 

New Orleans, La., Feb. 4.—Mill reports indi- 
cate a decline of bookings for the week, with 











The Most Durable 
Red Cedar Siding 


obtainable today is cut from British Columbia Red Cedar 
timber. The natural-preservative qualities of this wood afford 
unusually long life to all buildings. 


To obtain the finest quality B. C. Red Cedar Siding— 
simply specify the kind stamped with our name. Order it di- 
rect from us, or ask to have it shipped in mixed cars with 
shingles from your favorite B. C. shingle mill. Right now we 
solicit orders for 


4” to 8” Clear “A” Bevel Siding) ../” 


Straight 


8” to 12” Bungalow Siding Cass 


Order now before the Spring rush of building 


Thurston - Flavelle, Ltd, “Ose?” 


























If You Want the Best 


Hardwood Lumber 


BIRCH BASSWOOD HARD MAPLE 
SOFT OR ROCK ELM 


Write or Wire 


TIPLER LUMBER CO. 


TIPLER, WISCONSIN 
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Bradley-Miller K. D. Frames lower building costs, speed - 
construction and will outlast the building in which 
they are installed. Made of genuine white pine in a 
variety of sizes to fit every window opening. Quality 
and workmanship guaranteed. 





Our facilities for mixed car shipment of mouldings, 
lumber and frames reduce transportation costs and pro- 
vide a means of carrying smaller material investments 
and securing more rapid stock turnovers. 


Bradley - Miller & Co. ~,.3. 


Bay City, Michigan Your Protection 
Eastern Frame Representative: 


A. D. MOORE, P. O. Box 867, New Haven, Connecticut. 


Bradley Miller 
Aysitn FRAMES 














Friendly Relations 
Exceptional Quality 
Service That Satisfies 
Moderate Prices 
Fair Dealing 
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‘Long Fir Joists and Big Timbers’’ 
Minnesota Tranfer Shipment Mill Shipment 








an increase of production that brings orders 
and cut to-a practical parity, a little below the 
‘normal’ line. Shipments gained in volume, 
climbing further above the ‘normal’ mark. 
It. is explained by local observers that the de- 
cline in orders booked does not mean a Corre- 
sponding shrinkage of demand but is due in 
considerable part to declination of offered busi- 
ness by mills with order files cengested or stock 
assortments broken. Prices are generally well 
held. 


Cincinnati, Ohio, Feb. 5.—The southern pine 
market has been aetive during the last week 
or two, with retail yards placing good sized 
orders. Prices have moved upward. Railroad 
inquiries are numerous, but orders so far have 
not totaled any considerable volume, 








Buffalo, N. Y., Feb. 4.—The southern pine 
market is steady, with no reported change in 
pricés during the last week. Not quite as much 
interest is being displayed by retailers. Stocks 
in retail yards are not large. A good volume 
of building is in sight for spring. The outlook 
is for a firm market. 


New York, Feb. 4.—Reports continue to pour 
into this market as to the difficulties being en- 
countered in getting logs to the mills. Contin- 
uous rains have made it almost impossible to 
use tractors and the slowness of working with 
animals is causing the millmen much concern, 
Mills are getting many large orders from this 
section at the advanced prices. Shipments are 
coming in behind scheduled time. 


Houston, Tex., Feb. 5.—This week finds busi- 
ness unusually fine for those with sufficient 
stocks to fill the orders. The common grades, 
especially No. 2 shiplap and No. 2 boards, are 
very scarce, but there is a sufficient amount of 
the upper grades to supply the demand. Prices 
are strong. 





Omaha, Neb., Feb. 5.—Prices for southern pine 
have shown no material change during the last 
week, and, despite low stocks, dealers are not 
making any effort to increase them at present. 
The market is firm with no indication of lower 
prices. Demand, everything considered, is all 
that could be expected at this time of year. 


SHINGLES AND LATH 


Chicago, Feb. 6.—The lath market is active 
and strong. Local distributers state that sales 
so far this year have been 40 to 50 percent in 
excess of those of the same period of last year, 
and look for a heavy spring business in view of 
contemplated construction activities. Lath sup- 
plies meanwhile are low. Merchantable jack 
pine is quoted at $8 in this market; No. 3 at 
$6.75. Merchantable balsam sells at $8.50 to 
$8.75; No. 1 Canadian spruce at $8.50; No. 1 
white pine at $9.50. Mixed softwood 32-inch lath 
are quoted at $4. No. 1 cypress lath have ad- 
vanced 25 cents to $9.25, while No. 2 has de- 
clined a like amount to $8.25. Western white 
pine lath are selling at 50 cents lower than a 
week ago. 


Boston, Mass., Feb. 4.—Demand for shingles 
is still rather quiet, but retail yards show more 
interest in quotations and deliveries. Prices 
show more strength and the present trend is 
upward. It is still possible to find white cedar 
extras at $5.50, but $5.60 is a more general price 
and there are favorite brands firmly held at $6. 
White cedar clears are $4.85 to $5.50. Red 
cedars are very firm, the best British Columbia, 
XXXXX, selling now at $5.78 to $5.81. Eastern 
lath have jumped about $1 since the present rise 
started and the tendency is still upward. Local 
houses are now selling 144-inch lath at New 
York points for $8.25, and $8 is the lowest taken 
around here, where the narrow lath receive 
little attention. For 15-inch lath $9 is rock 
bottom and some mills selling direct are quot- 
ing $9.25 to $9.50. Demand for furring is about 
even and prices look stronger, 1x2 being quoted 
at $39 to $40. Clapboards are quiet, but offer- 
ings are light and the market is firm at $120 
for spruce extras and $115 for clears. 


Minneapolis, Minn., Feb. 5.—No change has 
been announced in the price of red cedar 
shingles here. Clears are now being sold at 
$3.35 and stars retail for $2.85. There are very 
few mills that have resumed operations. Manu- 
facturers have made an effort to stabilize prices. 
There is little stock passing thru Minneapolis. 


St. Louis, Mo., Feb. 5.—Prevailing shingle 
prices are $3.15 for clears and $2.75 for stars, 
Pacific coast base. The market remains in- 
active. The lath market is also very quiet, 
prevailing prices being $5.50 for No. 1 and $4.50 
for No. 2, f. o. b. St. Louis. 
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New Orleans, La., Feb. 4.—Cypress shingles 
continue in fair call, with prices unchanged and 
little or no accumulation at the mills. Cypress 
No. 1 lath have been advanced 25 cents, bring- 
ing the current quotation to $7.35. No. 2 cypress 
lath have been reduced 25 cents, the readjusted 
quotation being $6.35. Good demand is reported 
for both. 5 


Buffalo, N. Y., Feb. 4.—The shingle trade has 
not picked up to any extent of late, owing to 
the fact that it is early for retailers of this 
section to begin to show interest. With more 
moderate weather buying is expected to begin 
on a satisfactory scale. No change in prices has 
taken place during the last week, extra clears 
being quoted at $5.01 and stars at $4.46. Lath 
hold firm. 


New York, Feb. 4.—Eastern spruce lath for the 
time being are very scarce and many wholesalers 
have none on hand for the first time this year. 
The wholesale price is $9, New York track. In- 
quiries from retail yards show eagerness to add 
to supplies. The market for west Coast shingles 
is very strong and price advances have been 
noted ranging from 10 to 30 cents. Perfections, 
18-inch, sell at $7.08; Eurekas at $6.10, and clears 
at $5.26. Supplies are more limited than for a 
long time. 


Columbus, Ohio, Feb. 4.—There is a noticeable 
increase in shingle demand as dealers are stock- 
ing up for spring building. Dealers in farming 
sections are the best customers, but quite a few 
orders from the larger towns and cities are also 
being booked. A survey of the situation shows 
rather low stocks in dealers’ hands. Receipts 
from the Coast are sufficient for current needs. 
Prices are unchanged from the previous week 
and the list is fairly strong. Red cedar extra 
clears are in the best demand. Lath trade is 
steady and prices rule firm. is 

Houston, Tex., Feb. 5.—Both shingles and lath 
are quieter than usual this week. Prices hold 
up, however. Quotations are: Stars $2.85, and 
clears $3.30, f. o. b. west Coast. Lath are $4 
to $4.25 for the better grades and $2.50 to $2.75 
for the lower grades. 


Kansas City, Mo., Feb. 5.—The shingle mar- 
ket is rather weak so far as demand is con- 
cerned. Transit cars appear to be numerous 
enough to supply most of the demand, and they 
are being sold under prices quoted on mill orders. 
While nobody will admit that anything less 
than $3.35 for clears and $2.85 for stars can be 
had from the mills, there is a good deal of 
talk that buyers have been offered concessions 
from these prices. Demand for lath is good. 
Southern pine prices are mostly around $4 with 
the big mills, tho smaller mills are taking 
less. Fir lath are generally offered at $3.50, and 
western pine at $5.75 to $6. There is no change 
in cypress. 

Omaha, Neb., Feb. 5.— With a fair demand, the 
shingle market remains the same—clears, $3.35 
and stars, $2.75. Stocks continue unusually low, 
but will be replenished shortly as a num- 
ber of mills have begun operations. The lath 
market has not shown any change, prices re- 
maining where they were ten days ago. De- 


mand is fair. 
MAHOGANY 


Boston, Mass., Feb. 4.—Good demand for 
mahogany is absorbing production promptly and 
distributers find difficulty in filling their assort- 
ments of grades and sizes for quick shipment. 
The call for No. 3 common has been especially 
brisk and this low grade is sold for weeks ahead. 
The call for mahogany for inside finish and 
paneling is especially active. The piano trade 
is very fair. Inquiries from furniture factories 
Promise improving business in this quarter. 
Quotations on solid mahogany, f. 0. b. Boston, 
log run for figure, air dried: 


4/4 5/4, 6/4 & 8/4 10/4 & 12/4 
ee $220 $225 $230 
No: 1 com.. 170 @ 175 175 @ 180 185 @ 200 
No. 2 com.. 115 125 135 


No. 3 com.. broken lots only at $55 


BOXBOARDS 


Boston, Mass., Feb. 4.—Orders for boxboards 
and shook are coming along in good volume 
from industrial buyers. Retail yards are buying 
boxboards moderately. The market for all 
kinds of boxing and crating stock is strong. 
Prices are steady to firm on present levels. 
Good inch pine boxboards are priced at $40 
and thereabout, but there are chances. to pick 
up fairly satisfactory pine stock for $3 to $5 
less. Mixed lots of inch boxboards are offered 
at $25 to $30. 
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Foundation for Prop- 
erty Records” 


Have you fulfilled the obligations which the co-insurance 


clause of your 


The A. A. Representative 


There are 38 A. A. Represen- 
tatives located in 21 of the 
larger cities. Each is equipped 
to analyze your problems and 
give the following services: 


1 To show wherein plant accounts 
may or may not reflect original 
costs or current values; to sug- 
gest a basis for securing a 
proper recognition of “plant and 
equipment” as an asset factor 
with bankers. 


To outline plans for accurately 
establishing depreciation and 
obsolescence ‘as a part of over- 
head charged to manufacturing 
costs. 


To determine whether or not 
existing methods of handling 
plant accounts lead to inequities 
in taxes. 


4 To suggest a trustworthy basis 
for bringing property values 
into agreement with insurance 
requirements and forms, and for 
maintaining this agreement to 
eliminate avoidable losses. 

5 To describe and illustrate mod- 
ern practice for property ac- 
count control in all its phases— 
card systems, equipment ledg- 
ers, etc. 

To outline practical methods for 
departmentalizing property for 
cost accounting purposes. 

7 To draw concise and simple 
specifications for An American 
Appraisal that will meet in the 
most practical manner a given 
set of property control and 
property valuation problems. 


The service of these represen- 
tatives is gratis—yours for the 
asking. If they don’t know 
they’ll find out for you. Use 
them. 


fire insurance policy demands? 


F you use co-insurance, you will find in one of the rider 

forms attached to your policy about 40 words that de- 
mand your understanding. They state that the insurance 
company 


“shall be held liable for no greater proportion of any loss 
than the amount hereby insured bears to 90% of the actual 
cash value of the property described herein at the time 
when such loss shall happen.” 


If you understand it and comply with its provisions, any 


loss you may suffer will be adjusted as satisfactory as was 


that of the B Company in the chart above. 


If you do not understand it or understanding it mis- 
construe the words “actual cash value,” your settlement of 
a loss is likely to be as costly as was that of the A Com- 
pany. : 


. An American Appraisal enables you to make sure of ful- 
filling the obligations of the co-insurance clause by pro- 
viding you with provable cash values on your property. 


It tells the truth about cash values, lists all your prop- 
erty as it is, establishes its price today, depreciates scien- 
tifically, and maintains this constantly up to date as both 
property and prices change. 


It is the product of a personal service corporation made 
up of over a thousand members to insure accuracy and 
provability for its property analysis, and valuation. 


A generation of experience checks its judgments on 
depreciation and obsolescence. 


An unequaled statistical library and information service 
makes its stated facts definitely provable and irrefutable. 


The superiority of its work and methods has made it 
the largest appraisal organization in the world. 


THe AMERICAN APPRAISAL COMPANY, MILWAUKEE 


Atlanta, Baltimore, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Indianapolis, 
Los Angeles, Minneapolis, New Orleans, New York, Philadelphia, Pittsburgh, 
San Francisco, St. Louis, Seattle, Syracuse, Washington. 
The Canadian Appraisal Company, Ltd., Montreal, Toronto 
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REPORTS — INDUSTRIALS, PUBLIC UTILITIES, NATURAL RESOURCES 


An American Appraisal 
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, TER A News Letters 
(Continued from page 85) 
Reg.US. Y at Off. Rie BALTIMORE, MD. 








Finish Your Lumber Operations 
with the “‘Caterpillar’”* 


Wherever winter logging has been handicapped by 
unusual weather conditions and operators are having 
difficulty in getting their logs out of the woods, the 
“Caterpillar” logger can be depended upon to come 
to the rescue. It is not too late now to take advantage 
of the “Caterpillar” method. Many manufacturers 
and loggers who started the season with “Caterpillar” 
equipped outfits are overcoming any weather condi- 
tions and operating successfully over both snow and 
ice roads. 


The Brooks & Ross Lumber Co., Schofield, Wis., who 
recently bought four 10-ton “Caterpillars,” say: “We 
are proud of the grand results we get from the “Cat- 
erpillars” and will be glad to do anything we can to 
increase their use in the logging field.” The A. E. 
Kaiser Lumber Co., Park Falls, Wis., adds: “If all 
loggers knew the advantages of “Caterpillars” over 
horses and all other equipment for log hauling, there 
wouldn’t be any loggers without one or more of these 
tractors.” Write or wire us today and let us show 
you just what “Caterpillars” are doing in the North- 
ern woods. 


*There is but one “Caterpillar”—Holt builds it 


THE HOLT MANUFACTURING COMPANY, Inc. 


PEORIA, ILLINOIS STOCKTON, CALIFORNIA 

SPOKANE, WASH. MONTREAL, QUE. 

Upper Peninsula Tractor Co., E. A. Drott Tractor Co., 
L’Anse, Mich. 812 Third St., Wausau, Wis. 


Lange-Nash Motor & Tractor Co., 
220 E. First St., Duluth, Minn. 


Complete Service Stocks in All Principal Lumbering Districts 





—The managing committee of the Lumber 
Exchange held its February meeting this afternoon, 
with H. Rowland Clapp, of the Baltimore Box & 
Shook Co., the president, in the chair. A lot of 
routine business relating to practices and busi- 
ness customs was disposed of, and the firm of 
George Sack & Sons, which conducts a yard at 
Lauraville, a suburb, was elected to membership, 
The report of the treasurer, L. H. Gwaltney, 
showed the exchange to be in a flourishing con- 
dition. 

George L. Wood, vice president and general man- 
ager of the R. E. Wood Lumber Co., wholesaler and 
manufacturer of hardwoods, who was taken ill 
while on a trip to Chicago last November, has 
fully recovered’ and is once more applying him- 
self energetically to business. 

The statement of exports of lumber and logs 
from Baltimore, for December follows: 


Logs and round timbers........ 30,000 $ 8,510 
Oak timber ..... ere ee 14,000 740 
Boards— 
NG: BING ahi ces duce es 3,000 4 
PE Peas cies ole cow eaeeee 104,000 10,904 
ee beara ee eee 3,0 597 
NR a ralarnt Gate tu Saadeh wae 238,00 15,324 
| PER ee aa neg ete 57,000 8,498 
| Ia seen ernar enn 65,000 10,095 
Other hardwood ........... 59,000 5,955 


Hardwood flooring ............ 119,000 11,631 
Manufactures of wood...... iio, ugh Rete 23,235 


OE 6s selene re eT $95,902 
James Baer, of the Kidd & Buckingham 
Co., hardwood dealer, this city, returned last week 
from a buying trip to Memphis and visited a num- 
ber of mills. He reports that he found a large 
quantity of sound wormy chestnut had been moved 
since the first of the year. Stocks of this grade of 
lumber, he said, were still quite large. Nos. 1 and 
2 oak had actually been advanced $2 to $5, with 
prospects of going higher. Lumbering had been 
interfered with more or less by high water and 
other conditions, and the stocks were in the main 
limited. 

The Gauley River Lumber Co., hardwood distrib- 
uter, has added to its staff G. M. Blakeney, formerly 
with the Chicago Lumber Co., and BE. C. Collins, of 
this city. Mr. Blakeney will cover New York and 
the middle West, while Mr. Collins will travel the 
eastern territory. 

Charles H. Miller has joined the staff of the 
Brown-Bledsoe Lumber Co., wholesale hardwoods, 
and will cover Michigan and Ohio. Mr. Miller was 
for years connected with the United States Spruce 
Lumber Co., and the Woodson Lumber Co., and is 
well informed as regards the producing end sawell 
as the buying trade. 


NEW YORK, N. Y. 


Feb. 4.—Winter business is being conducted on 
an extensive scale, retailers are adding to their 
stocks nicely, industrials are beginning to make 
larger purchases, and in every way lumber is on 
the move. Southern and North Carolina pine in- 
quiries are abundant and the large number of 
orders that are being promptly placed is surpris- 
ing the trade. The filling of mixed car orders is 
becoming more and more difficult. Heavy rains 
in the South seriously retard logging. Thruout. 
the whole metropolitan section, only a very few 
days have been cold enough to hamper the move- 
ment of lumber. North Carolina and southern pine 
roofers are in unprecedented winter call, and are 
still on their way upward. The list price on 
North Carolina roofers is $35 for 6-inch, $36 for 
8-inch, $37 for 10-inch. A number of sales are be- 
ing made at figures slightly under this price while 
some of the larger distributers are holding strictly 
to the one price. Many mills in the South are 
oversold. No. 2 and better North Carolina floor- 
ing, }#x2114-face is bringing $67.50, with very 
little to be had. No. 2 and better ceiling, y-inch, 
is selling around $40 and better. Shipments from 
the rainy section are slow, so transits are in ex- 
ceptionally good demand. In both west Coast and 
southern pine, 2x6-, 2x8- and 2x10-inch, are active 
here. Southern pine 2x6-inch brings $35, Brook- 
lyn rate, 2x4-, 2x8- and 2x10-inch sell at $36, New 
York rate, in 10- and 18-foot lengths. Two-inch 
schedules in Douglas fir run from $38.50 to $41 
trucked to Brooklyn, and 3-inch schedules range 
between $48 and $46. West Coast roofers are sell- 
ing at very nearly the same price as the southern 
variety. 

In the last two weeks some items of Idaho white 
pine have moved to higher levels. The following 
advances have been noted, $1 on D selects; $2 on 
No. 1 common, and $1 on No. 2 common. Stocks 
are ba@ly broken on 4/4 C&better, on 4/4 No. 1 
common, 5/4 No. 1 common, and 4/4 No. 2 common. 
The exception is 1x12-inch. No. 8 common dry 
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stocks, except 4 and 8-inch, are very low. The 
yolume of business in Idaho white pine has been 
exceptionally big in the last two weeks. In Cali- 
fornia white and sugar pine, 5/4, 6/4 and 8/4, 
No. 1 shop have advanced about $5 since the first 
of the year. Shipments from the West are very 
ood. 

. No advances are looked for in the eastern spruce 
market just at present. 

M. C. Shepherd, local manager of W. L. Shep- 
herd Lumber Co. (In¢.), recently returned from the 
head office in Montgomery after a six weeks’ pleas- 
ure and business trip in the South. Mr. Shepherd 
visited many mills in Alabama and Florida. 

G. W. Cropsey, associated with W. R. Creed in 
the firm of W. R. Creed & Co., returned last Thurs- 
day from a trip to many mills of the South. Mr. 
Cropsey’s tour included six southern States. 

The Apex Lumber Co. moved into its new quar- 
ters, Room 1003, at 110 West Thirty-fourth Street, 
on Jan. 28. 

J. Seott Bell, president the Bell Lumber Co., 
Marion, S. C., is in New York visiting the trade. 
“Everybody in my section is very optimistic,” said 
Mr. Bell. 

J. H. Gress, Gress Manufacturing Co., returned 
today from Jacksonville, Fla., where he visited the 
mills of his company and attended its annual meet- 
ing. 

F. H. Hansfort, assistant sales manager of the 
William Schuette Lumber Co., has been making the 
rounds of all the mills of the company on the west 
Coast and returned to New York last Saturday. 

A. C. Opperman, president William Schuette Co., 
220 Fifth Avenue, will leave with his family Feb. 6 
for a trip to the Nile. Mr. Opperman arrived 
in New York today from Pittsburgh and will sail 
from this port on his Mediterranean cruise of sixty- 
five days on the steamer Rotterdam. Mr. Opper- 
man is scheduled to reach here on the return voy- 
age April 11. 


TORONTO, ONT. 


Feb. 4.—Maj. J. R. Cosgrove, the new British 
Columbia lumber commissioner at Toronto, has 
signalized his first months in office by making a 
number of improvements and changes in the lay- 
out and equipment of the office and exhibit at 51 
Yonge Street, Toronto. In the exhibit there are 
now displayed, in twenty-five steel frames 8 feet 
wide and 10 feet high, all the grades of both Coast 
and Mountain woods, including Douglas fir, western 
hemlock,Sitka spruce, western red cedar, mountain 
larch and white pine. ‘The steel racks or frames 
in which the manufactured products are exhibited 
are on roller tracks suspended from the ceiling. 
They move forward easily and both sides are used 
for display. One or more grades in rough and 
dressed boards are shown in each rack. This part 
of the exhibit was planned by W. M. Somerville, 
architect, Toronto. There are also exhibited the 
various stages in the evolution of the shingle from 
the rough log to the finished article, which is dis- 
played in a miniature roof section. Another part 
of the exhibit contains British Columbia veneer 
panels in fir and cottonwood. 


PHILADELPHIA, PA. 


Feb. 4.—Brisk business continues. January 
brought a good volume of orders, while production 
was low and shipments were poor. Local yards 
find business very good, and are hauling out large 
quantities. Splendid weather has prevailed here 
practically all winter. Suburban houses have been 
selling and the demand seems gradually to increase. 
It would do any lumberman good to take a trip in 
any direction out of this city and notice the great 
amount of building. Southern New Jersey also 
feels the need for homes. Plenty of orders have 
been booked by the yards and a lot of new business 
is developing. Retailers are in the market for ad- 
ditional lumber. The yards, one and all, keep con- 
tinually in the market. 

Conditions in the South appear to be a little bet- 
ter than at any other time during the last several 
months. Mills appear to be producing more lum- 
ber. The southern pine situation is rather puzzling, 
for some items are stronger while others have 
shown a slight weakening. Dry lumber is not easy 
to ebtain. Hemlock remains at $38 base with some 
wholesalers, while others have been obliged to raise 
their price to $39 base. It is believed that another 
$1 will be secured within a short time, as demand 
for shortleaf pine has been such that hemlock 
should certainly figure in the rise. Spruce lath, 
4-foot, are very strong and are moving at good 
prices. 

Hardwood men report January as being a very 
busy month, with orders plentiful. Dry stock of 
many items is scarce and another rise would not be 
surprising. Shipments of hardwoods for the month 
seem good. Hardwood prices on some items have 
been advanced $8 to $12. Oak flooring demand and 
prices have increased, as this item is exceptionally 
hard to secure. Maple is literally off the market, 
and several other hardwoods seem to be very scarce. 





Sash and door manufacturers at various points 
thruout the country are reporting plenty of business 
on hand and new business being received sufficient 
in quantity to keep them running from thirty to 
sixty days without cessation. Very generally 
thruout the territory reporting, prices have re- 
mained stationary, tho the tendency in some sec- 
tions is slightly upward. Judging from the new 
business that has been received, the outlook is con- 
sidered bright for 1924. 


Demand for millwork of all kinds, including 
sash and doors, in Columbus territory has been 
brisk. Despite the rather unfavorable weather for 
building operations, many projects have been ar- 
ranged for and contracts for millwork are being 
let. Mills are busy as a rule as orders have been 
booked ahead which will absorb their capacity for 
the coming month to six weeks. Prices are steady 
at former levels and no advances have been made 
in sympathy with higher prices of certain raw 
materials. Labor is scarce and premiums are being 
paid for skilled workers. 

The Baltimore sash and door men are being 
aided at this time by mild weather, the winter so 
far having been one of the warmest experienced. 
Even with cold weather, the interruption to con- 
struction work would be comparatively brief, so 
that the sash and door men are practically as- 
sured a continued fair demand. The mills are 
getting enough orders to keep going and the local 
jobbers find themselves occupied most of the time. 

Plants at Kansas City, Mo., report plenty of 
business on hand and an 8-hour schedule with 

















This sixteen-foot rose-window for a church, is a 
splendid example of millwork produced. by the 
Sterling Lumber & Supply Co., Chicago. 





about a 75 percent labor force. The tendency of 
prices is upward on all sash and door products, 
the plants here being generally lower than the 
northern plants. Considerable new figuring is 
coming in and there is a fair demand from the 
rural districts for yard stock. Sales managers 
here say they are looking for a very active year. 


Sash and millwork concerns in San Francisco 
have a fair volume of business in prospect with 
many new buildings in plan. Complaint has been 
made that millwork for public buildings has been 
brought in from outside points when there 
was no saving in prices. Sash and door fac- 
tories in the bay counties district have a good 
demand for this time of year. Finished door fac- 
tories connected with the California white and 
sugar pine mills are making good outputs and 
have a steady demand. There is an increasing 
demand for sash and door cut stock with better 
prices. 

The door and millwork trade at Buffalo, N. Y., 
has been curtailed by the seasonable stormy 
weather, but the mills have no complaint of trade 
results so far this year, and the outlook is con- 
sidered bright. 


The sash and door market in Minneapolis con- 
tinues at about the same volume as was reported 
last week. A new glazed sash price list has been 
issued and the new figures are higher than the 
old list quotations. Besides the advance in the 
glazed sash the open market remains the same. 


Some of the mills are kept going with present or- 
ders while other concerns are filling their ware- 
house with supplies of stock sizes. 

Sash and door machinery made at Sheboygan, 
Wis., will be exported to Japan to replace that de- 
stroyed in the recent earthquakes in that country. 
A local machinery concern has closed contracts 
with the Veneer Manufacturing Co., of Hakkaido, 
Japan, calling for the manufacture and delivery 
of the equipment by March 1. 


The zero weather in Omaha during the last 
week has greatly curtailed orders for the present, 
according to the sash and door factories. How- 
ever, the usual increase has been noticed. in storm 
window and door orders, and the mills are busy, 
not only with these, but with old and new work. 

Glass trade authorities report that the demand 
for window, plate and all other kinds of building 
glass is being well maintained, and gives promise 
of at least in part duplicating the business done 
in the early part of 1923, which established a 
record for the first five months of that year. There 
is, however, as in other lines of building material, 
a hesitancy in stocking up. Jobbers find an in- 
clination on the part of buyers toe hold stocks down 
more than formerly. This has resulted in reducing 
stocks in both jobbers’ and dealers’ hands to the 
minimum, and manufacturers expect that when the 
spring demand sets in there will be a record break- 
ing flood of orders. 


Millwork Firm Increases Capital 


OSHKOSH, WIS., Feb. 4.—The Oshkosh Millwork 
Co. has filed an amendment to its articles of in- 
corporation, increasing its capital to $100,000. 
President E. H. Marquart states that the com- 
pany is increasing its production materially, and 
this increase in capitalization is necessary to take 
eare of its rapidly growing business. The other 
officers of the compariy are J. Johanson, vice presi- 
dent, and E. S. Horn, secretary, there being no 
changes in the official personnel. 


Makes New Size Garage Door 


DUBUQUE, IowA, Feb. 4.—The Farley & Loetscher 
Manufacturing Co., of this city, well known as one 
of the largest manufacturers of sash, doors and 
interior finish in the country, recently conceived 
the idea of making a garage door 7 feet 6 inches 
high instead of the 8-foot height which has been 
standard with manufacturers for a long time. 

Before putting the new sized door on the market 
the Farley & Loetscher company wrote every manu- 
facturer of automobiles in the country, to ascer- 
tain the height of their cars. It was found that 
none of the pleasure cars now made exceeds 7 feet 
in height, and therefore will easily clear an open- 
ing 7 feet 6 inches high. Further, the tendency 
of automobile manufacturers is to turn out even 
lower cars than in the past. 

Not only does this new sized door cost a little 
less, but it effects a saving in the construction of 
a garage, as six inches less lumber all around are 
necessary. Thus, it is also in line with the move- 
ment for conservation. 

Another advantage is that 8-foot studding can 
be used for framing the garage, whereas heretofore 
most builders have used 9-foot studding, usually 
cutting an 18-foot piece in two for this purpose. 


SARBEBBEEEAAAAECAE: 


Decry Use of Foreign Trees 

Boston, MaAss., Feb. 4—Mayor James M. 
Curley and Chairman James B. Shea, of the 
Boston Park Commission, stirred up a hornet’s 
nest last week by ignoring the advice of every- 
one from lumbermen to soldiers and announe- 
ing an expedition to Europe to buy young 
foreign trees to be used in planting a memorial 
forest in honor of Boston men who lost their 
lives in the World War. But instead of plant- 
ing American trees in honor of American boys, 
the mayor and his commissioner arranged a 
junket to England, France and Belgium to 
gather English elms and European lindens. At 
least 800 of each is wanted. 

New England nurserymen and foresters, 
gathered in Boston last week for their annual 
convention, started the popular outery against 
the expedition by adopting resolutions declaring 
that American trees and shrubs, like American 
doctrines and principles, are best for America, 
and for memorial purposes they are altogether 
fittest for Americans. 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 


Eight words of ordinary length make one 
ine. Count in signature. 
Heading counts as two lines. 


No display except the heading can be ad- 
mitted, 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received dater will be placed. 
under heading Too Late to Classify, 
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TOY AND NOVELTY MANUFACTURERS 

If you can use odd sizes of 5 to 7 ply built up veneer 
stock pieces averaging 8x10 to 12”, accumulated in the 
manufacture of phonograph cabinets, we can save you 
money. We will be glad to send you samples on re- 
quest 


"BRUNSWICK, BALKE, COLLENDER CO., 
Manufacturing Dept., 
623 So. Wabash Ave., Chicago. 
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WANTED—SUPERINTENDENT 
Retail lumber yard with Planing Mill. Yearly sales 
two hundred thousand. Must be live wire, good mixer, 
with ability. 
Address ‘*H. 148,’’ care American Lumberman. 


WANTED—EXPERIENCED, CAPABLE 
Manager New Mexico and California, Address GIBSON 
LUMBER COMPANY, Canon City, Colo. 


WANTED YOUNG MAN 
Thoroughly familiar with the retail lumber business, 
to do general office work and shipping, must be able to 
use typewriter. State salary expected, experience and 
age. 








EUGENE MATHEWS & CO., 
Clifton Forge, Va. 


WANTED—AN ENERGETIC YOUNG MAN 
To take charge of a wholesale business. Must be ex- 
perienced in handling West Coast and yellow pine. 
First-class company, well established, good pay for 
right party. 








Address “H. 130,’’ care American Lumberman. 
WANTED—BOOKKEEPER AND 
General office man. Must be competent, in good live 


Wisconsin city. State age, experience, salary. 
in own handwriting. 
Address “HR. 131,’’ care American Lumberman,. 


WANTED—IN NORTH CENTRAL WISCONSIN 
Experienced planing mill foreman, experience in box 
shook and cut-up work necessary. Young man _ pre- 


Reply 





ferred. State fully age, experience and salary, first 
letter, 
Address “Hl. 132,’’ care American Lumberman. 





WANTED: HIGH GRADE ESTIMATOR 
and salesman, experienced in handling large special 
millwork jobs for interior finish plant in Indianapolis. 
State age, experience in detail and salary expected. 
Address “F. 146.’ care American Lumberman. 






Chal! 


SALESMANAGER—WHOLESALE LUMBER 
Corporation desires services of Sales Manager for 
wholesale lumber. 


730 PENOBSCOT BLDG., Detroit, Mich. 
WANTED—FIRST CLASS 


Experienced planing mill foreman, no other need apply. 
Address = 104,’’ care American Lumberman, 


WANTED—ASSISTANT SALES MANAGER 
In Chicago office Northern Hardwoods, Hemlock, etc. 
State age, experience and salary wanted. 

Address “W. 19,’ care American Lumberman. 


BOOKKEEPER AND STENOGRAPHER 
Young man not over 25, single preferred, with some lum- 
ber experience. Wholesale hardwood office here. Splen- 
did opportunity if prove ability, for advancement in sales 
department, with some road work later. State age, ex- 

















perience, references, when come, salary expected and 
any other details. P. O. BOX 682, Parkersburg, W. Va. 
WANTED 


Experienced planing mill foreman, Northern Wisconsin. 
Capable filing resaws and doing accurate work. State 
wages, experience, etc. 

Address “G. 128,’ care American Lumberman. 


WANTED FIRST CLASS ESTIMATOR 
Must be able to read any plan. Good position for 


right man. 
HUTTIG MFG. CO., Muscatine, Iowa. 
MAN IN RETAIL: OFFICE 


One who has had experience in taking off estimates and 
details, and billing from plans, Must have pleasant per- 
sonality and able to help out prospective customer by 
drawing sketch and submitting rough plan. Fine open- 
ing for a growing man who is willing worker and has 
initiative. Give age, experience, nationality and salary 
you have received. 
Address “RF, 120,’’ care American Lumberman. 


WANTED 
First-class millwork estimator on special work. Must be 
thoroughly familiar with Cost Book A. For large factory 
in Wisconsin. Give references, experience, age and sal- 
ary expected. 
Address 











“B. 109,’ care American Lumberman. 
WANTED 


An experienced northern woods superintendent. Must 
understand modern methods of logging. Good opportu- 
nity for the right man. Send reference and experience 
first letter. 

Address “G. 129," care American Lumberman. 


SASH AND DOOR ESTIMATOR WANTED 
Man thoroughly familiar with blue prints and capable 
of laying out work and taking charge of small plant. 
Must have selling experience und best references. Salary 
$200.00 per month. Apply, stating age, and enclose 
gg “Old Established Business,’’?’ BOX 909, Nor- 
0 ° a. 











WANTED—AN ORDER CLERK 
For retail lumber yard who understands taking orders 
for shop and millwork. One having knowledge of de- 
tails and blue prints preferred. Give age, references 
and salary wanted, 
Address “G. 102,’’ care American Lumberman. 


WANTED—MANAGER 
For retail coal business in large Minnesota city. 
one hundred thousand per year. Modern plant and 
equipment. Salary $200 per month. Want man finan- 
cially able to take over present manager’s interest. 
Eight to ten thonsand required. 
Address “G. 107,’ care American Lumberman. 


WANTED 
Young man as experienced stenographer; must be good 
at figures. Good pay to proper party. 
BLACKWOOD LUMBER CO., INC., 
East LaPorte, N. C. 


A SEATTLE, WASHINGTON RETAIL 
Lumber store will pay $200 per month for a real up- 
and-at-’em, honest-to-goodness retail lumber specialist. 
Position will be open March Ist. If you can deliver the 
goods, reply fully, giving age, by whom employed and 
references. Don’t reply unless you are competent. 

Address “G. 115.”’ care American Lumberman. 





Sales 











WANTED—STOCK CUTTER 
Experienced Mechanic on special Millwork, capable of 
keeping accurate material tally. Good wages, steady 


work. 
CORNWALL PLANING MILL, Cornwall, N. Y. 


WANTED—SUPERINTENDENT 
For hardwood band mill, located in the mountains. Must 
be high class man, competent to manage operation from 
woods tocar. State experience. 
Address “FR. 126,’’ care American Lumberman. 





ESTIMATOR WANTED 
To do estimating and billing for sash door and interior 
trim factory. Only men with successful record need 
apply. Give reference and salary expected. LEWIS 
BROTHERS, Cor. Pearl and Union Sts., Lima, Ohio. 


WANTED—ESTIMATOR & MILLWORK 
SALESMAN 
Thoroughly experienced, familiar with Cost Book A, 
ability to sell as well as estimate. References re- 
quired. CHAS. T. ABELES & CO., Little Rock, Ark. 


MAN COMPETENT AND EXPERIENCED 
To load teams with lumber, millwork, etc., large retail 
yard in Illinois. Wages $25.00 per week, steady work. 
Send references in first letter. 

Address ‘“‘H. 112,’’ care American Lumberman. 


POSITION OPEN 
FIRST CLASS INSPECTOR 
FOR MAHOGANY MILL AT NEW ORLEANS 
Must be thoroughly experienced in hardwoods, prefer- 
ably in mahogany. Must be able to separate ac- 
curately into National grades, at least eighteen to 
twenty thousand feet logrun Mahogany daily. Perma- 
nent position with good pay for right man. Write 
immediately giving full information as to age and 


experience to 
THE MENGEL COMPANY, 
Calhoun Street and River, New Orleans, La. 


WANTED—YELLOW PINE SALES MANAGER 
By large established wholesale concern. Must have 
strictly first-class wholesale experience, and be able to 
furnish Al references as to ability, integrity, experience, 
etc. Submit full details regarding yourself, giving ref- 
erences and compensation desired. 

Address “G, 144,’’ care American Lumberman. 

















WANTED—BAND SAWYER, FILER, GRADER 
And Gang Edgerman, for Band Mill cutting Hardwoods. 
Give reference and salary expected in first letter. 

Address “FR, 122,’ care American Lumberman. 


WANTED 
Assistant superintendent for special millwork factory 
located in Wisconsin employing 150 men. Give expe- 
rience, references, etc. 
Address “B. 110,’’ care American Lumberman. 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best of prospects, 
situated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high schools and churches. 








Give qualifications and references in first letter. 
“K, 12,’’ care American Lumberman. 


Address 





WANTED—ALL AROUND MACHINE MAN 
Retail Planing Mill work. House furnished. 
Address ‘‘T. A. J.’’ care American Lumberman. 


BAND SAW FILERS ONLY 
Never have a crack. No brazing. Extra good lumber 
with half the work. Try this absolutely free for ten 





‘days and watch the results on your own saws. No 


tools to buy and is strictly confidential. 
Address “‘E. 124,’’ care American Lumberman. 












40 favs ag Oi 





WANTED—GOOD FIRST CLASS FILER 
for 8’ Prescott Single Band Mill sawing Virginia Hard- 
woods. 

Address ‘‘H, 101,’’ care American Lumberman, 




















EXPERIENCED SASH AND DOOR SALESMAN 
Wanted. Capable of figuring plans and acquainted with 
the Chicago trade. 

Address ‘“*H, 149,’’ care American Lumberman, 


ATTENTION, YELLOW PINE SALESMEN 
Any commission man or salaried salesman desiring to 
make an exclusive arrangement for the sale of yellow 
pine lumber on an attractive commission basis for a 
responsible wholesale concern, write, giving references, 

Address “A. 144,’’ care American Lumberman, 


WANTED HIGH CLASS SALESMAN 
By established Chicago commission concein for yard 
and industrial department. Must know the Yellow 
pine producing as well as the consuming end. To the 
right man will pay a good salary and liberal percentage 
of profits. In reply give age, reference and experience, 
Address “HY. 134,’’ care American Lumberman, 


WANTED—SALESMAN 
High class, for western red cedar poles, piling and 
posts. Send recommendations, salary required. ete., 
first letter. We are old established, well rated com- 
pany and handle only high class stocks. 
HALL RROS. CEDAR CO., Coeur D’Alene, Idaho, 


EXPERIENCED MILL SAW SALESMEN 
Greatlyincreased production in circular wood and metal 
bands makes opening for several high grade salesmen 
with successful record and established clientele in 
Eastern, Central, and Southern States. 

Only interested in men whose record will command 
substantial income. For such as can qualify, we can 
offer permanent connection with future. Must be able 
to stand rigid investigation. 

THE OHLEN-BISHOP COMPANY, Columbus, Ohio. 

















WANTED—TRAVELING SALESMAN 


For Chicago territory. A large west coast lumber com- 
pany manufacturing exclusively high grade lumber and 
shingles wants first class man. Give experience, ref- 
erences, age, salary expected, and all details in first 
letter. Address ‘‘H. 114,’’ care American Lumberman., 





WANTED—SASH AND DOOR SALESMAN 
For Minnesota territory, must be experienced millwork 
man and capable of figuring small plans and country 
lists. State age and reference in first letter. 

Address “G. 148,’’ care American Lumberman. 


WANTED—SALESMEN FOR ILLINOIS 
Territory by large wholesaler of yellow pine, fir, cedar 
and Inland Empire products. One of proven ability and 
personally acquainted with retail trade outside of Chi- 
eago. Salary and profit sharing basis. State age, ex- 
perience, references and salary expected. 

Address ““B. 102,’’ care American Lumberman, 


WANTED—EXPERIENCED SALESMAN 
To handle oak, basswood, poplar and chestnut mouldings 
and glued up dimension stock from our East Tennessee 
mills. Territory Western New York, Western Pennsyl- 
vania and Ohio. Must locate somewhere in that district. 
GEO. M. SPIEGLE & CO., 
18th and Somerset Sts., Philadelphia, Pa. 


WANTED—HIGH CLASS SALESMAN 
Thoroughly familiar with fir and West Coast products 
and personally acquainted with trade in Chicago and 
east to take charge of West Coast department for large 
wholesaler. Advise fully your qualifications and expe- 
rience; state age and salary wanted. 

Address “B. 101,’’ care American Lumberman. 


WANTED 
We want live, awake salesman, familiar with yellow 
pine and West coast products, to work Pittsburgh ter- 
ritory and east as far as Altoona. References required. 
We prefer one familiar with above mentioned territory. 
Address “G. 101.’’ care American Lumberman. 


WANTED—WIDE AWAKE, RELIABLE 
Salesman, to represent Southern wholesaler in New York 
State. State salary wanted and give references. 

Address “G, 187,’’ care American Lumberman. 


WANTED: SASH AND DOOR SALESMAN 
for southwestern Iowa. Must be high-class man able 
to figure plans. Good position for right man. 

HUTTIG MFG. CO., Muscatine, Towa. 


WANTED—YOUNG EXPERIENCED 
Retail lumber salesman for border town Southeastern 
California. Must speak some Spanish. Experience, ref- 
erences and salary expected in first letter. 
Address “G. 127,’’ care American Lumberman. 


SALESMAN IN RETAIL LUMBER OFFICE 
Selling lumber to customers, and taking orders over 
phone. Must be quick, pleasant, resourceful, and know 
lumber so that he can show the customer values. Big 
retail yard in city of 100,000 in Michigan. Good salary 
to start and promotion as worth becomes evident. 
If you have had experience of this sort in large or small 
yard, and are looking for an eae: write and 
tell us what you have been doing for the past few 
years, and salary you have received. 

ddress ‘F. 119,’’ care American Lumberman. 


WANTED—COMMISSION SALESMEN 
Chicago and other Cities to sell Yellow Pine—West 
Coast—Hardwoods Crating Material—Lath and Cedar 
5 BRAZIL-ROWLEY LBR. CO., 1122 Capitol Bldg., 

cago. 
































WANTED—SALESMAN 
First class lumber salesman for Chicago territory. Pre- 
fer one with established trade who understands grades. 
State age, experience and salary wanted. 
Address ‘‘C. 150,’’ care American Lumberman. 





WANTED—SALESMEN 
To sell southern pine lumber on commission_ basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 
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